47 















nifumb 





JNNORTHWESTERN (UABER(AN SSOLID Az, THE TIMBERMAN 


ESTABLISHED 1873. 


WHoLE NuMBER 1242. 


co D 
Cuan, i899, 


CHICAGO, MARCH 11, 1899. 





A LEADER AND HIS LEADERSHIP. 


The National Wholesale Lumber Dealers’ Association 
is an organization which embraces within its membership 
the cream of the wholesale lumber trade of the eastern 
part of the United States and reaches out beyond and 
west of the Alleghanies along the great highways of 
transportation and takes in many other lumber manu- 
facturers and wholesalers who find in the east an im- 
portant market for all or a portion of their product and 
stock. That association is therefore one of the leading 
organizations of lumbermen in the United States. It 
represents inherited and accumulated wealth, demon- 
strated ability in the handling of large affairs, com- 
mercial standing of a high sort and a type 
of business character which places it in its 
personnel among the leading commercial 
organizations of the country. 

To be elected president of such a body, to 
preside over the deliberations of such men 
of large affairs, men of high personal stand- 
ing and ability, men of pride in their voca- 
tion, which is with them almost a_profes- 
sion, is no light distinction, and to be re- 
elected to such a position is a double testi- 
monial to the worth of the individual thus 
honored. 

The man so distinguished by the votes 
of his business associates and competitors 
is John N. Scatcherd, of Buffalo, N. Y. In 
his immediate business relations Mr. Scatch- 
erd is head of the old house of Scatcherd & 
Son, one of the pioneer and for many, many 
years one of the leading hardwood handling 
institutions of the United States. Mr. 
Seatcherd is therefore in his immediate 
business relations a representative of the 
great hardwood branch of + 2 lumber in- 
dustry but in a more general way of the 
lumber trade at large. His is a house that 
for a long generation has ranked high in 
the estimation of all men. It has steod for 
square dealing, for legitimate methods, for 
honest business and for profits honestly 
earned. It has been a successful house, and 
under the management of John N. Sceatch- 
erd has lost none of its prestige but has, if 
possible, stood even higher at the mills and 
in the markets. 

Mr. Seatcherd cannot claim the honor of 
being ‘“‘a self made man” as that expression 
commonly is used, for he inherited a mod- 
erate degree of wealth and a magnificent 
business and had the advantage of a uni- 
versity training. His natural talents, there- 
fore, which were of a high order, had the valuable as- 
sistance of training and of opportunity. The training was 
well applied and the opportunity thoroughly utilized. 
The result is a well deserved eminence in business, politi- 
cal and social affairs. Aside from any adventitious cir- 
cumstances or aids, John N. Scatcherd on his own merits 
has become a recognized leader of men. 

He is a man whom it is good to see. He is a stalwart 
physically and mentally. ‘all and of powerful build, he 
is an athlete by nature and practice. He has a clear 
and well trained mind. He is a man of convictions, of 
ideas, of practical common sense, alert to take advantage 
of the passing opportunity, quick to decide and quick to 
act. 

Mr. Scatcherd perhaps is most essentially an executive. 
His ability in the line of action is most marked, and 
the qualities which make for leadership, combined with 
others, have brought him to the front in many public 
enterprises. Having been chosen as a leader he shirks 
no responsibilities. Whatever trust he accepts he ful- 
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fills to the letter, to the best of his large ability and 
with all the enthusiasm of which his enthusiastic nature 
is capable. Thus it is that he is head of the National 
Wholesale Lumber Dealers’ Association and the most 
potent influence in all its councils and all its depart- 
ments; thus it is that he is a promirent factor in poli- 
tics, and in many other lines of activity. 

He is not only efficient, but personally popular. There 
are few men in the lumber trade who, within the circle 
of a wide acquaintanceship, are more generally liked 
than he. So where his merit and strength command, his 
personal popularity persuades. It is no wonder that he 
is a power in many ways. 

Aside from his private business he is interested in 





PRESIDENT JOHN N. SCATCHERD, 
National Wholesale Lumber Dealers’ Association. 


many other affairs. For example, he is president of 
the Ellicott Square Building Company, which is owner 
of the biggest office building in this country. Again, 
his worth and his popularity combine to make him a 
power politically. It is recorded that last year he was 
defeated in a candidacy for the mayorship of Buffalo, 
but that was because the odds were too great for even 
him to overcome and there his wealth was a handicap. 

One of the affairs in which Mr. Scatcherd at present 
is most vitally interested and in which his ability has 
been conspicuously displayed is the project for the so 
called “Pan-American Exposition” to be held in Buffalo 
in 1901. Ever since this enterprise was first broached, in 
1895, John N. Seatcherd has been interested in it; but 
since it was given definite shape two or three months 
ago he has been especially prominent. He has been 
one of the leaders in the movement, one of the directors 
of the practical work and in many particulars pre- 
eminently the leader. 

The Pan-American Exposition is an enterprise of no 


mean scope. It is ambitious in its purpose and in the 
breadth. of the plans on which it is laid out. It is to be 
held during the first year of the twentieth century. It 
is to celebrate the growth, achievements and increasing 
unity of the Americas. 

The citizens of Buffalo, one of the greatest and most 
enterprising cities of the North American union, are 
doing their utmost to make the completed plans worthy 
of the subject and worthy of their city and themselves. 
It seems certain that the exposition will exceed in mag- 
nitude and interest any exposition held in the United 
States since that of 1893 at Chicago, though it may be 
questioned if any exposition is likely to exceed in love- 
liness that dream of the architects’ and decorators’ art 
at Omaha last year. However that may be, 
the Buffalo exposition is formed along 
broader lines, with a more liberal expendi- 
ture of money and with a more general co- 
operation of other countries than was pos- 
sible with the Omaha event. It will be held 
in the year succeeding the great Paris expo- 
sition of 1900, and many exhibits, particu- 
larly those of South American republics, ex- 
hibited at Paris undoubtedly will be trans- 
ferred to Buffalo, rearranged and enlarged. 
Already American republics other than the 
United States have begun preparations for 
this event—not in the collection of exhibits, 
but in laying plans for representation. 

At home the success of the exposition is 
already assured. ‘The citizens of Buffalo 
have already contributed nearly or quite 
one and a half millions of dollars for this 
enterprise. This, as we understand it, is 
in addition to the capital stock of the expo- 
sition company, which is placed at $1,000,000, 
with authority to issue bonds to the amount 
of $2,500,000. The congress of the United 
States in its closing session last week in- 
corporated in the appropriation bill an allow- 
ance of $500,000 for the government exhibit 
at Buffalo. The state of New York has 
been asked to appropriate $300,000 and un- 
doubtedly will do so. Thus the financial 
basis for the enterprise is already assured on 
a scale which justifies the claims made for 
the high character of the enterprise. 

The raising of these Buifalo subscriptions 
is an interesting story, but it begins further 
back, in the appointment on December 11 
last by the mayor of Buffalo of a provisional 
committee of twenty-six of the foremost 
men of Buffalo, whose duty was actively to 
take up the project, and of which John N. 
Scatcherd was selected to be chairman, and 
under his management the work has moved forward with 
magnificent results. 

The financial corner stone of the exposition was laid 
Tuesday, January 24, at a banquet attended by a ma- 
jority of the leading business men of Buffalo. Up to 
that time not one dollar had been subscribed, but when 
the banquet closed the total of subscriptions was $427,- 
000, and by the end of that week the grand aggregate 
was $1,114,400, which has since been increased to nearly 
or quite $1,500,000. It was.a remarkable record made 
in those few days, and one which evidences the strength 
of local pride and public spirit which will carry forward 
to a successful conclusion the most gigantic of enter- 
prises. 

This was the beginning, but only a beginning; for work 
was to be done at Washington and Albany, and while 
Mr. Scatcherd’s personal contribution to the exposition 
fund was a liberal one it did not end his interest. Most 
of the month of February he spent at Washington, with 

(Continued on page 33.) 
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WE BELIEVE iT PAYS—IN MAKING BELTS. 








We make Honest Belts, 

For High Speed Machinery, 
For Hard Work. 

Endless Belts, 

Belts Without Rivets. * % 


Motoney-BenneTt BELTING Co. 


§ JAMES MOLONEY, Pres’t. » FRANK S. BENNET, Vice-Pres’t. 
E. F. MOLONEY, Secretary. 


§ 111-113 West Harrison, 
281-289 South Clinton, ( ; I i | AGO 
¢ . _ ect eie enea ean 
West Harrison, Corner Clinton. ° ° 


We know what kind of Belting 
will run Saw and Planing Mill 
Machinery. We make it. 

We believe in high grade goods. 
We make ’em. 
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The 
Shevlin-Carpenter Co. 


MANUFACTURERS OF 


WHITE PINE 
LUMBER. 


Assorted Stock. 
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~ Scanlon: -Gipson Lumber Co. 


WHITE PINE, 

NORWAY and 

HEMLOCK 

LUMBER, 

PIECE STUFF 
and TIMBERS. 
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MLLS AND YARDS: 


Nickerson, Cass Lake and Minneapolis, Minn. 
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“““ MINN EAPOLIS 


MINNEAPOLIS, 
MINN. 
Our Specialty is 
GOOD LUMBER, 
SHIPPED PROMPTLY WRITE US 
From a Complete and Well FOR 


DELIVERED PRICES. 
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The Largest 
World. 


-(C. A. SMITH =: 
LUMBER Co. a 


Manufacturers of and 
Dealers in 


LUMBER 


Lath and 
Shingles 


Genera 1 Office 
MILLS AND YARD 
44th Ave. North and Lyndale. 


MINNEAPOLIS, 
MINN. 


FULL AND COMPLETE 
ASSORTMENT OF cosa, 


White Pine 


We make a specialty of fine Mill Work. 


BRAINERD 
LUMBER 
COMPANY. 


MAIN OFFICE: ‘ ‘ ‘ 
522-27 Lumber Exchange, Minneapolis, Minn. 


MILLS AND YARD AT BRAINERD, MINN. 


Primary Lumber Market in the 
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The Biggest Yield 
For the Seed Sown 
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with the exception of that sometimes reaped from wild oats is to be ob- 
tained from the inexpensive kernel of wisdom, well planted in fruitful soil 
by prospective yellow pine purchasers who submit their estimates to 








W. R. PICKERING LUMBER COMPANY, } 


SPRINGFIELD, MO. 5 











The annual capacity of our equipment at Pickering, (Cooper P. O.) Ver- 
non Parish, La., is 50,000,000 feet. This plant is constructed with a view 
of supplying heavy timber bills on the shortest possible notice, and its 
performances are fully up to expectations. This, coupled with the fact 
that we manufacture the celebrated Vernon Parish Long Leaf Pine 
exclusively, should merit the favorable consideration of timber purchasers 
whose correspondence and estimates are solicited. 
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Our worked stock for the yard and retail trade is unsurpassed and is 
handled with the utmost care, always under cover. 


W.R. Pickering Lumber Company | 


» 


PICKERING (Cooper P. O.), LA. 


W. R. PICKERING, Address all correspondence to 
WILL A. PICKERING. General Office, SPRINGFIELD, MO. 
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Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
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PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER ANNUM 


Laurel, Miss. 
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We carry the largest stock in the 
South of Edge Grain Flooring, Fin- 
ish, Mouldings, Casings, Base and 







all other products manufactured 
. from yellow pine. 
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trains to connecting points. Lum- 
bermen’ Standard Telegraph Code 
and Western Union Telegraph. 
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True & True Co. CHICAGO. 


Sash, Doors, Blinds, Mouldings, Blocks. 


THE 
BEST 
DOOR 
EVER 
OFFERED 
FOR 

THE 
PRICE 
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Gero. E, WHITE. Jas. D. KLINE. 


WANTED FOR SPOT CASH! 


10,000,000 Feet of ists and 2ds, and 
10,000,000 Feet of Common, or Common and better 


HARDWOOD LUMBER 
Geo. E. White & Co., 


406 West Lake St., 
— and Elizabeth CH IC AGO. 
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LUMBER 60. ) 


GAIRO.ILL. |" 
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We Offer For Sale 
memoir PORTER'S MILLS SAW MILL 








| Double Rotary Saw with Carriage, 3 1 23 Saw Gang. 
Steam Feed, etc., complete. 1 5 Saw Edger. 
1 McDonough 12 in. Bandsaw, with Car- 8 1 6 Saw Edger. 
riage, Steam Feed, etc., complete. 1 7 Saw Edger. 
| 31 Saw Gang. 2 7 Saw Trimmers (One Automatic) 
Boilers, Engines, Smoke Stacks, Shafting, Belting, etc. 
We will sell either separately or all together. 


North Western Lumber Co. 


COTTONWOOD 


We are manufacturers, and carry a very large stock of all grades 


of YELLOW COTTONWOOD atour 
Mill at Cairo, I11., — aswettasatourr Yard at Chicago. 
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A SPECIALTY OF WAGON BOX BOARDS. 


SOREL 





Foot of Illinois Street, 


PAEPGKE-LEIGHT LUMBER C0, CHICAGO, ILL. 
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J. W. BROWN, President. 


G. W. MILES, Vice-President. Manufacturers 


JOHN T. BURKETT, Sec’y & Treas. 


uy 
(= is) | P 


Va WA WZ Yl V4 ) O 





P, C. BLAIN, Manager, 
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Mill No. |, ELLIOTT, ARK. $ Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mill No. 4, FRENCH POINT, ARK. 
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ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 


J. J. COCHRAN, ” TELEPHONE, 
Manager Sales Department. Long Distance, “‘Main 1361 





CHEMICAL BUILDINC, 
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CAIRO, ILL. 
WAUSAU, WIS. 


E. Sondheimer 
& Co. Main office Chicago, Ill. 


Plain and White and 
Quartered OAK Red. 





















(a We are prepared to ship these goods 
in quantity or car lots. 


SoC 


COTTONWOOD ; ates it 
3 rrespondence of contract buyers for 
BASSWOO C 2 annual supplies especially solicited. 
gre 7 a t#-Orders from Export Buyers given 
ROCK ELM prompt and careful attention. 
SOFT ELM ' (@" Written orders from responsible frms 


sent us by reliable lumber salesmen 
given consideration. 





OUR SPECIALTIES. 











WE ARE HEADQUARTERS FOR 


Thick Maple. 


If you want any write us. 


) W. 0. KING & CO. Hoopi Stee 
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CHICAGO. 


rr 








5 


OU 
ITE ¥% 




















| 


by 











Manufacturer and 
Wholesale Dealers in 


LATH and SHINGLES. 


car or cargo. I operate my own 
planing mill and can guaran- 
tee perfect work. Corre- 
spondence solicited. 


MANISTEE, MICH. 


Special Features 


STANDS FOR THE BEST. 
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OF OUR 


“White” Rawhide and ‘ Superior” 
Surface Tanned Belting ...., 
Strength, Solidity, 

Pliability, Durability. 


It will transmit 25 per cent more power than full 
o tanned belting. We also make Rawhide Rope, Hydraulic 
ite ie j Packing, Hame Strings, Hame Straps and Picker Leather. 


WRITE FOR PRICES AND DISCOUNTS.. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box G, Hammond, Ind. 





ALL GOODS GUARANTEED. 
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Special bills cut to order. Shipment by 
















Wisconsin Hardwood Export (o. 


Cable Address, EXPORT, Wausau. 








A BC and Lumberman’s Codes Used. 


EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 


Black Ash, 
Oak, Basswood, 
Birch, and Rock Elm. 


OFFICE AT 


WAUSAU, WIS. 





Gilbert Wood Split Pulleys 


SAGINAW MANUFACTURING CO. 


SACINAW, MICH., U.S.A. 


NEW YORK BRANCH, 
44 Dey Street, 


Sales Agencies in all the Prin- , 
cipal Cities. 


Cable Address 
ENGRAVE, 
A BC and Lieber’s Codes. 
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We Will From $30 to $50 per car 
S a V e Y Ou on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 
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This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘“‘printers ink” and ‘‘postage stamps,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., 





MILWAUKEE, WIS. 








ADAPTED TO ITS 
SPECIAL WORK.... 


















Olfice and Factory, 67-69 South Canal St. 


NEW ORLEANS. CHICAGO. MEMPHIS. 
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Local associations working in connection with state 
or larger organizations, which in turn co-operate with 
manufacturers’ and wholesalers’ associations, compiete 
the chain of co-operative effort which is going to put the 
lumber trade on a better and more substantial basis. 
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Mutual lumber insurance companies or associations 
have saved money to the lumber trade both directly and 
indirectly—directly by the low rates they have made 
witn absolute protection, and indirectly in the lowering 
of board rates they have brought about. 
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Cypress shingles seem to be entering a new period of 
popularity, and of prosperity for their producers. Late 
reports are to the effect that they are in demand fully 
up to the supply and that prices are firm and advancing. 
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Golden oak is the latest fad in fancy finishes or stains 
in oak. It promises to increase the requirement for oak 
and make available qualities which have not hitherto 
been adapted to furniture manufacture and house finish- 
ing. 
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The poacher is having his field very much circum- 
scribed nowadays, and when he gets the lumber manu- 
facturers and wholesalers in a body against him, as well 
as the retailers, his way will be hard. 
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The Mississippi Valley Lumbermen’s Association on 
February 28 advanced all white pine items on its list 
50 cents a thousand feet, except No. 1 and No. 2 boards 
and their products and lath, the latter being advanced 
25 cents a thousand. On March 2 the Wisconsin Valley 
Lumbermen’s Association advanced its list on piece stuff 
25 cents a thousand and on timbers 50 cents a thousand. 
The beauty of it is that these advanced prices are or 
will be easily obtained. 
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An available material for the manufacture of No. 1 
doors is Washington fir, and the price of clear white 
pine, or of white pine that will make clear doors, is 
now so high that it seems probable fir might be intro- 
duced to good advantage, at least in an experimental 
way. But there is no experiment about it with those 
who understand its merits. Fir is an excellent door 
material, the only objection against it being its weight, 
in which it considerably exceeds white pine, though it 
is not as heavy as oak. A door made of fir is strong, 
does not warp, and is susceptible of a very high finish 
in the natural color. It will also take paint if desired, 
though it would be a shame so to conceal the natural 
beauties of the wood. 
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The yellow pine manufacturers represented by the 
Southern Lumber Manufacturers’ Association and those 
of western Louisiana and east Texas are getting together 
on the question of dressed lumber dimensions. The east 
lexas people wish their flooring gage adopted by the 
Southern association, but the latter prefers to retain its 
own gage and simply adopt the thickness—13-16 of an 
inch—desired by the Texas people. This will probably be 
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the conclusion of the matter and will unite the two sec- 
tions or interests in association work. 





The report of the annual meeting of the National 
Wholesale Lumber Dealers’ Association in Boston last 
week, to be found elsewhere in this issue of the Lum- 
berman—which is, by the way, a very complete record 
of its proceedings—is worthy of attention by lumbermen 
of all classes. Particularly will the wholesalers of the 
north and east and retailers of the entire country be 
interested in what was done and said. 

_—_————o—orr—r—nee 

The floods on the upper tributaries .of the Ohio river, 
if press reports are to be credited, have caused enormous 
losses to lumbermen by the sweeping away of booms and 
scattering of logs. Among the rivers chiefly affected are 
the Kentucky, Big Sandy, Great Kanawha, the Susque- 
hanna and their tributaries. 





This week the daily papers gave space to a “scare” 
report about a $900,000,000 combination of anthracite 
coal roads. 





In a general way the trade situation of today resem- 
bles in volume, values and other essentials that of 1892, 
which marked the culmination of an era of prosperity. 
If an exact consensus could be arrived at, it would prob- 
ably appear that present conditions in the essentials 
named excel those of the previous period, in a ratio cor- 
responding to intervening increase of population and con- 
sumptive capacity. Add to the latter a large increase in 
export commerce, and the existing and prospective de- 
mand are at once accounted for and morally preassured. 
Furthermore, we seem to be at the beginning instead of 
near the end of a period of business activity. 





The National Wholesale Lumber Dealers’ Association 
had its origin in a desire to resist alleged encroachments 
of the organized retail trade; but the wholesalers have 
found that the retailers after all were right, and now are 
getting ready to put themselves in hearty accord with 
them, as wholesalers in the northwest already have done. 


eS ee 


Honest pride in one’s business pursuit is a good thing, 
for it tends to raise ideals and stimulate effort. Every 
lumberman should seek to be a worthy member of the 
great industry of which he is a part. 

POO eee 

The Northwestern Hemlock Manufacturers’ Associa- 
tion, stimulated by the example of the white pine pro- 
ducers of the Mississippi and Wisconsin valleys, is con- 
templating another advance in its price list. 


ee 


Under the three heads—methods of education, of pro- 
duction and of distribution—the prosperity of commer- 
cial and industrial affairs in‘'Germany is said to have at- 
tained to distinct superiority. The empire has accumu- 
lated an enormous volume of capital, a volume far in 
excess of domestic requirements. The surplus has gone 
out in heavy foreign investments, notably in South 
America. Of course, these investments and the influence 
they wield help to swell German commerce, and in alert- 
ness, systematic methods and industry the kaiser’s gov- 
ernment presents an excellent example for the emulation 
of other commercial nations, including America. There 
is no country upon the face of the earth that should be 
able to outdo our own. In point of material resources, 
productive capacity and skill the American people can- 
not be outdone; shall it be said that they lack the en- 
ergy, the sagacity or the ability to devise methods equal 
to those of the German, the English, French or any other 
people? 

——reOoereeeeeeeeaeae" 

From statistics compiled by the government at Wash- 
ington it appears that the Philippine islands of late 
years have imported a volume of lumber scarcely worth 
mentioning. For purposes of the structural sort but little 
material not of domestic production is required and there 
appears to be scanty evidence of probable future change 
in this respect. The islands—the main ones, that is— 
are fairly well wooded and so far as anything as substan- 
tial as lumber may be required for the construction of 
typical habitations native resources will probably suffice 
for an indefinite period if not all time to come. The 
value of all imports brought into the islands for 1894, 
the last year of which there is record, amounted to $14,- 
250,717; while the exports that year were valued at $16,- 
541,842. The average annual value of imports during 
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a period of fifteen years, or from 1880 to 1894 inclusive, 
amounted to $17,030,044 and the exports to $20,526,961. 





A leading Chicago newspaper, commenting upon pend- 
ing Minnesota reafforestation legislation, says that “until 
within a decade or two it was supposed that Minnesota’s 
forest wealth was practically inexhaustible. The sup- 
ply of standing white pine,” pursues the same authority, 
“may last fifteen or twenty years.” It is further ob- 
served that “the logging camps and mills of the state 
now employ about 20,000 hands, and this productive in- 
dustry may be continued indefinitely and perhaps even 
increased by proper state care.” The theory and object 
of this sort of comment are undoubtedly ex cathedra, 
but the job upon the part of the state of reafforesting 
Minnesota so as to avert any interruption of the indus- 
try upon its existing basis, in fifteen or twenty years, 
will strike the experienced woodsman as a pretty siza- 
ble contract. The main point is, however, well taken 
and deserves all possible encouragement and support. 





Streams traversing practically all of the poplar belt, 
including the Ohio, Kanawhas, Big Sandy, Cumberland, 
Kentucky, Tennessee and other minor rivers, have lately 
been in conspiracy to cause poplar people unmerited 
trouble and anxiety. In these sections as well as others 
recent heavy rainfalls, driven into the streams by an 
impenetrable armor of frost girding the earth’s surface, 
gained a degree of volume and energy at once resistless 
and a source of great embarrassment to poplar interests. 
Booms have been broken up and logs are everywhere but 
in the right places. 





The thought-to-be impossible has happened—the South- 
ern Pacific railway has made reasonable and even low 
rates on lumber. This is a road that practically ever 
since its organization has adopted the policy of charg- 
ing the traffic all it would bear. But, perhaps influenced 
by competition on sea and land, it seems to have changed 
its nature. Within a comparatively short time it has 
put into effect a rate on sash and doors from San Fran- 
cisco to Chicago and intermediate points of 55 cents a 
hundred, and it has also made a rate from Portland to 
San Francisco, San Jose, ete., of 17144 cents a hundred 
on lumber. This is a rate which will enable the mills 
in Portland and vicinity to do a handsome business in 
central California and is one that has been much needed. 
There are some suspicions that the Southern Pacific is 
making these rates to frighten off possible competition, 
but however that may be lumbermen are thankful for 
the concessions while they last. 





ADVANCE IN VALUES. 


In common with other lines of industry, the lumber 
business this spring is enjoying a measure of prosperity 
the like of which has not been evidenced since 1892. 
And, what is better, present conditions are not built upon 
a “boom” foundation. The advance in values as eom- 
pared with last year’s prices has been in every sense a 
legitimate one, and the buying is not of a speculative 
nature, current requirements being almost entirely for 
immediate consumption. A year ago sellers were seek- 
ing buyers and were willing to make concessions to 
move stock; today it is the buyer who is industriously 
searching for what he requires and the question of price 
is secondary with him to finding the stock. 

The white pine market has been developing evidence of 
strength ever since last fall, with prices gradually climb- 
ing up 50 cents at a time, the 50-cent advance on 
March 1 bringing the list to about the same basis, or a 
little higher, that it was in 1892. Values in the Chi- 
cago market have hardly kept pace with those at the 
mills, but pine piece stuff is now selling here at $12.50 
a thousand, an advance of $1.50 a thousand as compared 
with last fall’s prices. Hemlock piece stuff is up 50 
cents to $1 a thousand. No. 2 and No. 3 pine boards 
have advanced $1 a thousand since January 1 and it is 
said the top has not yet been reached. Factory lumber, 
particularly shop common, is held at higher figures than 
for several years, the advance on the shop grade being 
neariy 20 percent within the last six months. 

Prices on southern pine have followed close behind the 
northern product in the matter of advances. The latest 
22-cent list is based on $13 for piece stuff and there is 
every indication that this list will be maintained. South- 
ern pine timbers are now selling in this market at $17.50 
to $18 a thousand as compared with $16 a few months 
ago, and the same relative advance pertains to boards, 
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flooring, ceiling, ete. Car stock in particular is in urgent 
request and the car factories are clamoring for sills, 
decking, siding and roofing to an extent that is taxing 
the capacity of the mills. 

In the hardwood market prices are influenced more 
by the shortage in dry stock than by an extraordinary 
demand, though after all it amounts to practically the 
same thing, for demand is in excess of supply. Dry 
quarter sawed white oak firsts and seconds is readily 
salable to the factories on a basis of $50, which is an 
advance of $6 as compared with last year. Common 
quartered oak shows an even greater proportionate ad- 
vance and the demand for it is urgent. 

Quartered red oak brings $40 to $42 in the upper 
grade. Advances on plain sawed oak have been pro- 
portionately less, though common dimension oak is up 
$2 to $3 a thousand. Thick white ash brings $8 a thou- 
sand more than it did four months ago and still the 
demand cannot be supplied with dry stock. Poplar has 
gone up $3 to $4 a thousand, and, in fact, it might 
be said that an advance of 10 percent applies all through 
the lists of hardwood. 

The sash and door business is one thing that seems 
io be backward in the matter of prices. An advance 
of 10 percent went into effect on February 10, but con- 
sidering the high prices of everything entering into the 
manufacture of doors and sash, or, for that matter, all 
classes of mill work, the basis is still too low to yield 
an adequate profit. A further advance in this product 
is looked for by April 1. 





THE EASTERN TRADE. 


The eastern markets undoubtedly are showing decided 
strength, but the volume of trade in building lumber is 
in prospect rather than in the present. The fact is that 
conditions have been such in the east for the last month 
that it was extremely difficult to do any large business. 
The almost unparalleled storms and cold served to check 
outdoor operations and there was little indoors to do. 
Lumber for building purposes, therefore, has been in 
very little request, the demand being chiefly for manu- 
facturers’ stock. 

Factory lumber has been in demand and it is this re- 
quirement which has drawn upon the North Carolina 
pine trade to such a heavy extent, and which has sent 
eastern consumers all over the country for lumber avail- 
able for their use at what they call a reasonable price. 
They have been unable, however, to find the lumber 
which they considered reasonable and so have been 
obliged to pay the prices asked by manufacturers and 
dealers, with the result of constantly advancing figures. 

The box industry continues to be the chief patron of 
the lumbermen, The market for this class of lumber is 
very strong, except perhaps in the Burlington district, 
where the native lumber suitable for box makers’ use 
has not been advanced in accordance with the advances 
recorded in other lines, and this weakness has been about 
the only element which has disturbed the calculations of 
wholesalers and other dealers. 

While the requirement for building lumber has been 
light there is nevertheless a firm faith that in the near 
future it will be heavy; that as the weather becomes 
more propitious and as outdoor operations become prac- 
ticable there will be an increased demand which will 
erow in magnitude throughout the season. It is on this 
theory, backed by many convincing proofs, that the 
wholesalers are basing their operations, and on which a 
good many retailers are also acting. Still, there are many 
retailers who as yet, in view of the light requirement, 
have not been obliged to replenish their assortments, and 
these are holding off in the hope that something will 
turn up which will mean a saving to them in the cost 
of their stock. But by holding out of the market they 
are accumulating a need which will result in an in- 
creased demand a little later on; weeks and perhaps 
months must elapse before any replenishment of whole- 
sale supplies will be possible. They will make a steady 
drain upon the stocks at such points as Albany, Buffalo 
and Tonawanda. There almost inevitably must follow 
a volume and avidity of demand which will solidify 
prices all along the line and tend to advance them. It 
will be found necessary to bring retail prices into accord 
with wholesale prices, and all classes of buyers will be 
compelled to pay prices which are in line with those 
prevailing in first hands. 

The east has entered upon a manifest period of pros- 
perity, as evidenced by the increase in its manufactures, 
the fact that its working men are employed and that 
capitalists and investors generally are extending their 
lines and embarking in new enterprises. No fear need 
be felt as to the attitude of the east this year, notwith- 
standing the fact that in 1898 that section of the coun- 
try lagged behind the others in its resumption of normal 
conditions. 








AN EXPORT TRADE WARNING. 


If you, an American lumberman, have no responsible 
and accredited representative or substential connection in 
foreign markets and are consumed with an itch for par- 
ticipation in export trade to such an extent as to be 
tempted to send some of your good lumber abroad on 
consignment, permit us to dissuade you. 

Carefully investigate the conditions, ascertain what is 
certain to befall you and then, if nothing short of losing 
your lumber will bring you peace of mind, do justice to 
your neighbor and burn it. The ashes will at least fer- 
tilize the scene of your present operations and prove of 
benefit to the man who shortly will be raising potatoes 
where your equipment now stands. 

The foreign importing trade, especially that of the 
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United Kingdom, presents queer features to those whose 
ideas of the transaction of business are the result of 


their experience in our domestic trade. If there is any 
one way to prove that human nature is not the same 
the world over it is to compare the business methods of 
English lumber importers with those of American lumber 
purchasers. The former, unlike the latter, are not for- 
ever seeking after, nor can they even occasionally be in- 
duced patiently to consider, strange commercial gods; 
neither can they be brought to lend an attentive ear to 
strange satans who have stories to tell of new kingdoms 
to be conquered. : 

They entertain strong prejudices against innovations, 
are lasting in their friendships and are free from that in- 
clination toward speculation which amounts almost to a 
characteristic with us. In their business methods they 
are phlegmatically conservative and are exceedingly slow 
to break old or form new connections. When iriduce- 
ments such as would lead us at once to sever old con- 
nections are offered to them they take the matter under 
advisement and canvass it candidly and thoroughly with 
those whose business it is sought to divert, and give 
them every opportunity to investigate and meet the new 
terms offered; and often when by peculiar circumstances 
they cannot be met will go to the length of suffering a 
personal disadvantage for the sake of an old established 
association. This, of course, is a trait of character which 
is inconsistent with many American ideas of business 
acumen, but it is a characteristic nevertheless that 
should thoroughly be appreciated here by those who 
seek a footing in the export trade to the United King- 
dom. The stern, aggressive spirit or the ignorant one 
which attempts to trample upon it, under the miserable 
idea that business men wherever found know no law but 
that of advantage, does so at its peril; and of such are 
those who endeavor to gain a trade footing or recogni- 
tion through means of the consignment business and the 
auction room. 





A WIDER CO-OPERATION. 


Anticipating the annual meeting of the National Whole- 
sale Lumber Dealers’ Association and its conference 
With representatives of retail organizations throughout 
the country, the Lumberman ventured to predict that 
the result would he closer relationship between the two 
branches of the trade, a wider extension of the co-opera- 
tive movement first begun in the west and a rendering 
of present association methods more efficient. The re- 
sult of the conference was perhaps all that could have 
been expected. There was serious and intelligent con- 
sideration of the various questions at issue, and a report 
was adopted which practically pledges the National 
association to adopt the principles of classification and 
arbitration, which have been so successful in the north- 
west. 

The list of retail association workers present was a 
formidable one and embraced some of the leading men, 
both east and west, who have made a study of retail 
subjects. Without disparaging the work accomplished 
by eastern associations it may safely be said that the 
representatives of the Northwestern Lumbermen’s Asso- 
ciation—that body which brings inte co-operative action 
the retailers of Minnesota, lowa and the Dakotas-—were 
leaders in suggestion and practical advice. The recom- 
mendation of the joint committee to the convention was 
for the adoption of methods practically identical witit 
those now pursued by the Northwestern Lumbermen’s 
Association in co-operation with manufactureres’ organ- 
izations in Wisconsin, Minnesota and along the Missis- 
sippi river. 

It recommended that the lumber trade be divided 
into three classes: Manufacturers, wholesale dealers or 
agents, and retail dealers, the latter to be classified 
according to the rules governing that trade in the 
various states at the present time organized. It further 
recommended that the National Wholesale Lumber Deal- 
ers’ Association take up and consider the pronounced and 
recognized evils from which both branches of the trade 
are suffering—sales by manufacturers and wholesalers, 
brokers, agents, commission men to consumers, and sales 
by so called retail dealers to consumers through agents 
or by other methods, or by such methods as are used by 
wholesalers in soliciting trade from retailers—with the 
object of devising a plan which will enable the whole- 
salers with the co-operation of the retail trade to control 
such concerns. It was also recommended that a plan 
be adopted by the National Wholesale Lumber’ Dealers’ 
Association whereby all parties reported by a state 
association as selling to consumers shall be reported to 
the wholesalers and manufacturers and influences be 
brought to bear by which they will be induced to con- 
form to legitimate rules of business. 

It has come to be recognized by the wholesale trade 
at large that things which tend to demcralize the retail 
trade and to make its conditions less satisfactory and 
profitable are detrimental to the wholesale trade as 
well. And further, that the methods of agents and 
so called commission men who solicit the consumer’s 
trade are such as to deprive not only the retailers but 
the wholesalers themselves of their legitimate place in 
the trade and of a legitimate profit. 

One of the difficulties that retail organizations have 
had in the past to contend with has been that they 
were not united in their methods and in the exercise 
of their influence. The associations representing Ohio, 
Indiana and Michigan might seek to limit the illegiti- 
mate operations of some northern wholesalers, who found 
comfort in an undiminished and unimpeded trade in 
the east, and a similar disorganization in other parts 
of the country had the same effect. Again, there were 
those who, faithful to the western associations, were 
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disloyal to those of the east, and vice versa. But with 
the associations covering the retail trade all over the 
country united in method and purpose, and especially 
with the support of the wholesale organizations, un- 
businesslike methods should be reduced to the mini- 
mum and conditions made more satisfactory and profit- 
able for both wholesalers and retailers. It is to be 
hoped that the National association will take this 
matter ap with its usual efficiency, and that the rec- 
ommendations of the committee may be crystallized into 
legislation and given weight by the executive powers 
of all the interested parties. 





THE OPTIMISTIC SOUTH. 


A letter to be found in the southern department of 
this issue of the Lumberman, bearing date from Mobile, 
Ala., is of interest as showing that the exporters of the 
gulf coast are preparing to take advantage of the better 
condition that surrounds their industry. Once upon a 
time there was a “Gulf Coast Lumber Company” which 
for a brief period did efficient work in maintaining val- 
ues in the Mobile and Pensacola districts and unifying 
methods, but that company is practically out of exist- 
ence. Now that conditions in the interior have so greatly 
improved it is hoped to bring the export trade to a bet- 
ter basis of values, and so a meeting was held in Mobile 
which it is expected will result in maintaining a better 
scale of prices. One manufacturer present stated that he 
was getting $2.50 a thousand feet more than sixty days 
ago and was having a business larger than perhaps ever 
before, with an extraordinary amount of inquiries. This 
undoubtedly includes coastwise as well as export trade, 
and perhaps more of the former than the latter, though 
Cuba and South America are coming to the front as 
buyers of pitch pine. 

If the export yellow pine trade can be permanently 
reformed the southern pine industry as a whole will be 
in an almost. unparalleled condition of strength. There 
has seldom been a time when southern lumber producers 
have been more confident of the value of their commod- 
ity than now. This is being demonstrated every day by 
buyers who are canvassing the south with the hope of 
picking up bargains, only to find that nearly all the pro- 
ducers, and practically all of those of any magnitude, 
are holding firmly to substantially the list prices. 

The time probably will never come when yellow pine 
prices will be absolutely uniform. There aways will be 
some small stocks which can be picked up at a shade 
under going prices, and isolated operators who are not 
in touch with general conditions. But now the almost 
uniform report of buyers is that it is practically impos- 
sible to find any stock of respectable proportions or 
character that can be had at anything but current 
prices. In fact, the disposition is to advance between 
bids. That is to say, if a stock be not taken at the 
price put on it today another half dollar is likely to be 
tacked on to it tomorrow. The producers are encour- 
aged in this attitude by the steady and strong require- 
ments of all classes of buyers, by a good demand for 
yard stock considering the season and by the insatiable 
appetite for special bill stuff shown by car builders, rail- 
roads, ete. Asis the case with hardwoods, the heaviest 
buyers are the ones who under present conditions have 
to pay the best prices. Little jags of stuff can be picked 
up at a bargain sometimes, but those whose wants are 
large and cannot depend upon such hit-and-miss_ pur- 
chases must pay a good price for the stock, especially 
if anything like prompt delivery is demanded; but 
prompt delivery is a difficult thing to secure in the 
south nowadays. 

Logging conditions have been and still are unfavor- 
able, orders are on the books away ahead of deliveries, 
many mills have their entire product contracted for 
months ahead, and the buyer who would secure an ad- 
vantage of any sort must be possessed of unusual per- 
suasive powers. 





A PRACTICAL VIEW OF FORESTRY. 


Practical forestry does not necessarily mean forest pre- 
servation. Perhaps the best definition of the term is that 
given it by Dr. C. A. Schenck, forest assessor to the 
grand duchy of Hesse Darmstadt, and since 1895 the 
forester to the Biltmore estate of Biltmore, N. C. Ac- 
cording to him, “forestry is business.” If forestry does 
not pay, he says, there is no use having it; and if rapid 
lumbering in the long run pays better than conservative 
lumbering then the former method is a better sort oi 
forestry from the standpoint of the wood owner. 

The standpoint of the commonwealth in forest pre- 
servation for various reasons differs considerably from 
the standpoint of the wood owner. To secure that which 
is best for the public, the European governments have 
created such conditions as will render conservative lum- 
bering more remunerative than rapid lumbering. In 
this country the condition of affairs is different, and will 
be so until the legislators representing the commonwealtli 
are made to see plainly that if they want to have the 
forests preserved they must make conservative lumbering 
more remunerative than rapid lumbering. The mean 
to this end, Mr. Schenck says, are, first, protection of the 
forest from fire, by state authority; second, reduction of 
taxes; third, development of the public roads. 

A few months ago Dr. Schenck opened a school of 
forestry at Biltmore for the purpose of giving a course 
of instruction to students in accordance with his views. 
While this school is not connected directly with George 
W. Vanderbilt’s estate, the opportunity for the study 
of forestry offered by the Biltmore tract is at the dis- 
position of the students, Mr. Schenck having in charge 
all the forestry work on that estate. At European for- 
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estry academies and universities the course of study em- 
braces not less than two years, followed by another 
three years of apprentice work in. the forest. Mr. 
Schenck believes, however, that in this country no 
young man would take up forestry as a profession if he 
were told..that only after six years’ study he would be 
able to earn a living. Besides, forestry in this country 
is in its infancy and a great many things which a 
European forester must necessarily know may be left 
aside by the American forestry student. For this reason 
the regular course in Dr. Schenck’s school occupies 
twelve consecutive months and can be entered at any 
time in the year. The course consists of practical instrue- 
tion in the forest where actual work is going on; theo- 
retical instruction, taking in the entire subject of for- 
estry, and practical forest researches. In the morning 
the students attend lectures on forestry for two hours, 
while the rest of the day is spent in the woods where 
logging, road making, ete., are going on. 

It is the financial or economic side of forestry Mr. 
Schenck dwells upon above all, knowing that six-sev- 
enths of all forests in this country are owned by private 
individuals, who do not care whether the commonwealth 
will be benefited by their ownership or not. 





HARDWOODS AND THEIR PRODUCTS, 


There is a class of would-be economists that deprecates 
any advance in the price of commodities and sees in a 
period of low prices the times of prosperity for the 
“common people.” While high prices in themselves are 
not to be desired, and while low prices which may be the 
result of economy of material and of manufacturing 
methods, but not of wages, are a good thing, it should 
not be forgotten that from a practical standpoint, and 
in this country especially, periods of general prosperity 
are coincident with periods of high prices. 

Whatever be the birth of prosperity it is a fact that 
prosperity means demand and demand means higher 
prices. In such periods wages are usually high, but they 
are to an extent counterbalanced by the higher cost of 
all articles to be purchased with them. Yet this fact 
does not nullify the benefit of higher wages or, rather, 
ot a busy conditon of industry and trade, for the reason 
that during such periods labor is not only paid high 
wages and all sorts of talent and service find full re- 
muneration, but all are employed. If it were merely 
a question of wages as against cost of living there might 
not be much ditference between dull times and active 
times in business. But the fact is that in periods of de- 
presionand of low prices there is insufficient work for 
all; and so we see privation and want which are not 
at all compensated for, even in the individual instance, 
by the lower prices which usually obtain. Therefore it 
is that people of all classes should welcome times of pros- 
perity and business and industrial activity and should 
be willing to pay the higher prices necessitated and de- 
manded for commodities. 

An era of higher prices is upon the people of the 
United States, and while there are some so narrow 
minded as to wish for themselves all the benefits of such 
a condition without paying any of the price therefor, 
the majority of the people should be and are willing to 
pay the enhanced prices which accompany such a period 
of business activity. 

The demand for almost every class of manufacturing 
is large, and of this fact lumber is a notable example. 
Since 1893 prices have not been as high as at present, 
and on some lines seldom in the history of the industry 
have they been at such an advanced point as now. The 
lumber trade is not alone in this enhancement of values, 
but iron and steel have also advanced and the metal 
market generally has received a stimulus that has forced 
prices upward. This results in the enhanced cost of 
manufactures which contain wood or metals, and there- 
fore it is that buyers of such products are asked to and 
must pay a higher price than in the recent past. 

The reason for an advance in the price of all classes 
of machinery, whether it be for the lumber manufac- 
turer or for the farmer, and for all products of wood- 
working establishments, whether it be a piece of furnl- 
ture or a wagon or carriage, is twofold. In the first 
place, there should be an advance in the price even if 
the cost of the materials entering into manufactured 
products has not increased, for since the panic of 1893 
prices have been at an extremely low point. The light 
demand and the desire to keep factories and machine 
shops in operation reduced profits to the vanishing 
point. Manufacturing establishments for years were 
conducted practically at no profit and oftentimes at a 
loss. When the time comes that the demand increases 
and the people are able to pay for the goods they need 
there should be an advance in prices to recoup the 
manufacturers for their unprofitable business of years 
past. But as a matter of fact the cost of production 
has increased. The materials which enter into the in- 
dustries and wages have advanced, making an advance 
in the selling price of the product doubly necessary. 

The buyer of manufactured articles should therefore 
expect to pay a higher price than at any time since 
185. The farmer must pay more for his agricultural 
implements and wagons; the householder must pay more 
for his furniture and for his house, if he build one, or 
for repairs on the house he already has. The saw mill 
operator must pay more for his engines and saw mill 
machinery; the planing mill operator, more for anything 
that enters into the equipment of his establishment, and 
so through all the list of users of things that are made 
of metal or wood. 

The advance has been particularly notable in hard- 
woods. This affects the manufacturers of agricultural 
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implements, wagous, carriages, furniture, ete., and ne- 
cessitates a substantial advance in the selling price of 
these products. Hardwoods have advanced within the 
last two years from $1 to $6 a thousand feet, accord- 
ing to kinds and grades. In other words, the advance 
has been from 10 to 25 percent and in some cases more; 
and where hardwoods form an important element in the 
cost of any product this advance must be recognized in 
its price. 





NORTH CAROLINA PINE. 


It is unfortunate that a lumber of such manifest in- 
trinsic merits as North Carolina pine should not oceupy 
a better position commercially among the woods of this 
country. Notably for the purpose of interior finish this 
material is the peer of any of the soft woods of native 
growth. The area of distribution of North Carolina pine 
is very limited, but geographically the situation is such 
that it reaches all the great eastern points of consump- 
tion on a comparatively low freight rate. As compared 
with the current prices of other woods, quality con- 
sidered, this lumber is being sold at a price that is 
fully 20 percent less than ‘that of any other similar 
commodity. 

The condition is an anomalous one. It is conceded 
that practically not a foot of North Carolina pine ready 
for shipment is in the hands of manufacturers today. 
That is, sales have been made ahead and entered upon 
order books to an extent that would more than con- 
sume the total quantity of lumber now in the hands of 
manufacturers. During the last year or two prices of 
logs have advanced materially by reason of an increased 
stumpage value and longer hauls, but still there seems 
very little disposition on the part of the trade as a 
whole to demand for the product a price commensurate 
with its value or a reasonable profit on its production. 
In short, it seems impossible for the North Carolina 
contingent to pul] together. These conditions are pat- 
ent and well known to every manufacturer in the trade, 
and as individuals they acknowledge that the prices 
they are receiving are not sufficient to make their sev- 
eral investments profitable ones. 

The coarse end of North Carolina pine goes very 
largely into the box trade, the largest individual con- 
sumer being, indirectly, the Standard Oil Company. For 
a considerable portion of each year this corporation has 
cut fcr it in the neighborhood of 250,000 feet of lumber a 
day. ‘This fact of itself goes a long way toward dem- 
onstrating the truth of the statement that North Caro- 
lina pine is the cheapest wood sold in the country, for 
invariably the Standard Oil Company buys in the cheap- 
est. market. 

Just at the present time there is a strong attempt 
being made for a united effort to put the larger portion 
of the North Carolina pine product through one sales 
agency. It is devoutly to be hoped that the effort will 
be successful. as previous attempts at price getting by 
the Virginia and North Carolina manufacturers have 
proven abortive. 





IS THE LIEN LAW ADVANTAGEOUS ? 


There probably is no other legislative subject that com- 
mands so much attention on the part of retail lumber 
dealers as that in regard to mechanics’ and material 
men’s liens. Taking the country over there are very 
few statutes on this subject which are satisfactory. 
fither they are too loose to prove an adequate protec- 
tion to mechanics or material men or they are so rigid as 
to do a substantial injustice to property owners. And 
yet it is generally assumed that a mechanic’s lien is 
necessary; that the interests concerned in the improve- 
ment of property need special protection of this sort. 

There is a growing class of business men who are in- 
clined to the opinion that a lien law is of no real ad- 
vantage and that trade would be better off without one. 
While they admit that to a certain extent such a law 
is of benefit to mechanics and perhaps would not be in- 
clined to favor its repeal as far as they are concerned, 
the only effect on material men they claim is a disad- 
vantageous one. The subject is worthy of some considera- 
tion, and our readers may be interested in the presenta- 
tion of the arguments made by those who favor no lien 
law whatsoever. 

They say, in the first place, that a lien law is a 
“boomerang ;” that it fails to do what is expected of it; 
that its protection is elusive and that it is so much in 
the nature of special legislation that it is unfavorably re- 
garded by the courts, which rule against the material 
man making claims under the statutes whenever the 
technicalities of the case will permit. If the least techni- 
eal point has been overlooked by the claimant the ruling 
is against him. The court seems to feel, if not hold, 
that material men should have no special protection or 
protection of a sort that is not granted to those who sup- 
ply other commodities. 

Further, if a claim under the lien law be contested it 
results in litigation extending over a period of anywhere 
from two to five years, with all the chances which lurk 
in legal technicalities against the claimant. It may be 
said that the same objection applies to litigation of any 
kind. This is true. But, on the other hand, there are 
other objections advanced against the lien law which 
partly cover this point. The chief objection against a 
lien law in the eyes of many business men is that it is 
an encouragement to the irresponsible class of contrac- 
tors, and is largely chargeable for the present unprofitable 
character of the building trade of Chicago and of many 
other cities similarly situated. 

The way it works is about as follows: A property 
owner intending to put up a building asks for bids from 
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several contractors. Some of these—perhaps most of 
them—are entirely responsible and make figures on the 
basis of paying for the material they use. But in any 
long list there are pretty certain to be some who are 
irresponsible and who make low bids on the theory that 
somehow or other, between the owner and the material 
man, they will be able to get some ready money in their 
pockets. Making bids lower than are justified by the 
legitimate cost of the work, they secure the contract, 
with the result in many cases that either the material 
man is out a portion of his bill or the owner has to 
pay twice for a part of the material that enters into 
the construction. The material man consents to furnish 
material for a building being put up by a man of little 
responsibility simply because of the illusive promise of 
the lien law. He assumes that he will be paid in any 
event. He will, if he carry the case through the courts. 

Thus there is laid the foundation of an immense amount 
of trouble. The scalawag contractor is encouraged, a 
responsible and honest contractor is discouraged, the 
scale of price for mill work and building construction 
generally is lowered below a fair point and there is set 
in motion an endless train of evils whieh is largely re- 
sponsible for the unprofitable nature of the business, not 
only of contractors in the large cities but of supplying 
the local demand for lumber and other building material. 

On the other hand, if there were no mechanics’ lien 
and none of this special protection for material men, the 
same business methods would be used as are adopted in 
every other line of merchandising. The standing and 
financial responsibility of the intending purchaser would 
be looked into with care. In that case the contractor 
would have to demonstrate his responsibility or give 
satisfactory bonds for payment for the material he buys. 
Such a method of doing the business would drive out 
a large number of irresponsible contractors, would ad- 
vance prices for both the construction of buildings and 
the materials entering into them and make the business 
generally more satisfactory and profitable. 

We have no idea that this view of the case will accord 
with the opinions of the majority of our readers and do 
not advocate it; but the agitation of this question brings 
up the very evident fact that credits are too loosely made 
in the building material business and that an undue de- 
pendence is placed upon the lien law. 





HARDWOODS AND THE NATIONAL WHOLE- 
SALERS’ ASSOCIATION. 


The adoption by the National Wholesale Lumber 
Dealers’ Association at its annual meeting in Boston last 
week of the rules of inspection formulated and adopted 
by the National Hardwood Lumbermen’s Association 
marks a distinct stage in the progress towards the es- 
tablishment of rules for the inspection of hardwood 
lumber that will have something like universal accep- 
tance. Before this action was taken these rules had 
been adopted and become the custom in less than a half 
dozen markets, the leading ones of which were Chicago 
and Cincinnati, although the association embraced in its 
membership hardwood dealers from many other markets. 
But the success in securing the indorsement of the 
National wholesaler’s association gives them influence 
and prestige which are likely to result in formal action 
looking to putting the rules into effect in a number of 
important markets, including the leading ones in the 
east. 

The National Wholesale Lumber Dealers’ Association, 
while essentially an eastern organization or, rather, em- 
bracing wholesalers who depend upon the east for their 
trade, is a constantly growing body and of large influ- 
ence in its territory. Its membership is found along the 
great lakes and all through Pennsylvania, New York 
state and New England, and has no inconsiderable sup- 
port in the hardweod districts of West Virginia, Ken- 
tucky and Tennessee. Its influence is growing and, as it 
embraces wholesalers of all classes, hardwood dealers as 
well as those in pine, its endorsement is sure to have 
weight. 

There have been and perhaps still are those who 
thought that the National Hardwood Lumbermen’s As- 
sociation was an organization composed chiefly of deal- 
ers antagonistic to hardwood manufacturers; but we 
believe that this feeling, especially as it concerns the 
rules of inspection, is not well founded, for that body 
has at its previous meetings not only invited but urged 
manufacturers, whether individuals or as representatives 
of manufacturers’ organizations, to take part in its pro- 
ceedings and assist in formulating the rules of inspec- 
tion, it being desired to secure rules under which hard- 
wood lumbermen of all classes could work. This dispo- 
sition is not weakened by the new alliance, for the Na- 
tional Wholesale Lumber Dealers’ Association embraces 
manufacturers as well as wholesalers, the latter being 
such because of the kind of business they do as sellers, 
without any distinction as to whether or not they man- 
ufacture the products which they wholesale. 

Furthermore, with this accession to its strength the 
meeting of the hardwood men at Charlevoix, Mich., next 
summer should be a great occasion and bring together 
for pleasure and profit the greatest assembly of hardwood 
men ever witnessed, and out of it should come a closer 
co-operation and sympathy among all branches of the 
hardwood industry. 





The situation in North Carolina pine lumber circles, 
as depicted elsewhere in this paper. seems to have as- 
sumed and to be retaining, with reassuring prospects, a 
more healthful and vigorous tone. Orders are plentiful 
and the supply is not over abundant—conditions that in 
the natural course of events make for higher prices. 
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Open vs. Closed Coal Sheds. 

The old saying, avoid the appearance of evil, popped 
into my head when I heard a dealer talk about the kind 
of coal shed that suited him best. He touched on a 
point | had not thought of before. The great majority 
of sheds are probably closed—and such weather as has 
poured upon us this winter there have been cases where 
a good lock would have been an extra precaution, 

Now 1 have. noticed in my brief career that those 
tradesmen who cater to the little peculiarities of human 
nature are the opes who get along best. I don’t care 
how long a sermon you may preach about the confidence 
iu man has, or ought to have, in his fellow man, it does 
not do away with the fact that suspicion is a natural 
product of the human mind, And it is well it is so, for 
often suspicion means protection. It seems natural at 
every step for us to verify the honor of those people 
with whom we deal. You have friends, and so have 
1, on whom we would bet our last nickel—but I am 
not talking about them. Our friends are all right so 
far as we are concerned; but it is possible that 
when they rub up against others a different side 
of their nature is presented. I know of several men to 
whom L would trust all the financial interests 1 ever 
had, or ever expect to have, and should not look to lose 
au cent, yet L know that those very men will lie to the 
assessor like so many pirates. If [ had a million dol- 
lars in this pocket book of mine which now contains 
forty-odd cents there are men, if it was in their keep- 
ing, L should sleep as soundly tonight as though it was 
under my own pillow. There is no mixed drink that is 
more of a conglomeration than is this human nature of 
ours, 

Phis man said he did not like an open coal shed. “The 
first shed | put up,” said he, “was not closed in front. 
Phere was a good fence around my yard, and I thought 
an open shed was all right. 1t is certainly the hanudes: 
shed in the world to shovel from. It is not necessary 
to drive up, or back up, to a certain point. Drive along- 
side of it, and you can chuck the coal right into the 
wagon, 

“This shed faced to the east and one night there came 
a blinding snow storm from that direction. The snow 
laid a foot over the coal. In the morning a customer 
drove in and we went to the coal shed. I shoveled the 
snow off and then threw the coal into the sleigh. ‘It 
is not in very good shape, is it?’ the man asked. It did 
not occur to me then what he was driving at. I told 
him it did not hurt coal to wet it; that in fact it was 
supposed to improve it—that many did wet their coal 
before putting it in the stove or furnace. After weigh- 
ing L gave him the weight, and he remarked. ‘How 
much of that do you suppose is snow and water?’ That 
remark | understood. The man thought he was paying 
for something besides coal, ‘I will throw off 50 pounds 
for that,’ 1 told him. 

“It was a situation I did not like. I knew well 
enough the snow and water would not weigh 10 pounds. 
Even at that reduction the man showed no signs of 
pleasure, And, let me tell you, I did not blame him. He 





‘A blinding snow storm.”’ 


came there expecting to get good, clean coal, and he did 
not get it. The next season my coal was in tight sheds, 
and it has been there ever since.” 

After listening to this little recital I did not wonder 
that this man was the most prosperous lumberman in his 
town. No doubt he carried the same idea of trade into 
his lumber traffic. He went on the principle that the 
customer has a right to be satisfied. Can you tell me 
why a man of that stamp should not succeed? 


Glad Lumber is Sold By [leasure. 


rhe yard man was evidently a little warm under the 
collar. He looked slightly wrought up. “I have been up 
street,” he said, “to look at a ton of coal I delivered. 
The man has a box that he says holds exactly a ton, 
and my ton did not quite fill it. So down he comes 
and bellyaches around about short weight. If his box 
had run over nobody would have heard from him. I 
have never learned how you can measure a ton of coal, 
but this man who has a box knows all about it. One 
kind of coal is bulkier than another, but he doesn’t 


know it. A pint is a pound with him—shot or feathers.” 

The yard man seemed to be relieved somewhat. It 
may have come to him that he was talking a little ex- 
citedly over a small matter. He hung up his overcoat, 
threw his overshoes under the desk, filled his pipe and 
sat down by the stove. 

“I wonder,’ he coninued, “if this talk about 1,800 
pounds for a ton will ever cease. It seems to be fastened 
on to the coal business like a barnacle. If a man drops 
prices I verily believe the community thinks he at the 
same time reduces the size of his ton. But thank the 
Lord this complaint period will soon be past. We will 
soon be rolling out lumber instead of coal, and I am 
glad that lumber is sold by measure instead of by weight. 
Anybody can measure up his boards when he gets home 
with them and satisfy himself.” 

I asked this yard man if he did not like the coal busi- 
ness as an adjunct to lumber, and he said he did. He 
said he did not know but he would rust out during the 
winter if it was not for coal. “Take it this winter,” said 
he, “nobody has been buying lumber, but they have 
all been buying coal, you bet!” And his experience with 
the severe winter really caused him to laugh as _ he 
knocked the tobacco from his pipe. 

It is amusing to note what small things pester the 
sensitive soul, and again that there are men through 
whose skins you could hardly get with a Mauser bullet. 
Thus does the architecture of us vary. 

Sash, Doors and Blinds. 

It was colder than blazes going to the sash and door 

factory, and the biting wind had no more respect for 


my nose than though it had been a piece of sausage. 
Strictly, however, it was not a sash and door factory, and 
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{ wish somebody would invent a name that would prop- 
erly apply to these woodworking establishments which 
are scattered over the country. Some call them finish- 
ing factories, but the name has no significance, for from 
the name how many people in a hundred would know 
what was finished in them? In the east they used to 
be called sash, door and blind factories. 

Even the east knows nothing about a sash, door and 
blind factory now—that is, |] am supposing it doesn’t.. 
| have not been east for years, and don’t know whether 
they have really got over the habit of saying it down 
there or not. “Whether or no,’ as my grandfather used 
to remark, the old style blind is fired forever and aye, no 
question about that. And isn’t it funny to look back and 
think how long we clung to them when they were no use 
on the face of the earth except to catch dust and provide 
a place for spiders to spin their webs? 

When 1 was building my present mansion I lived in 
a house which had the old style blinds on it, and I be- 
lieve they afforded me as much amusement as though 
they had been so many monkeys. If there was a pair 
of them that would close decently I have forgotten 
about it. Some of the hooks were knocked off, and the 


blinds would be tied shut with a string. Then, again, , 


the hinge was broken, and the blind was entirely off. 
It was the last opportunity I expected to have to play 
with such old relics, and when I was not busy I would 
go from one room to another, open and shut the blinds 
and laugh at their eccentricities. One day my wife 
asked, “What do you see so awfully funny about those 
blinds?” Then I said to her that having watched the 
evolution of. building it made me laugh to see what 
dumb bats our-forefathers were to stick such things as 
those over the windows. She saw nothing funny about 
it, however, and kept right on pushing the carpet 
sweeper without the appearance of such a thing as a 
smile on her face. 

“Why,” said a yard man to whom I spoke about this 
old blind deal, “we used to keep blinds in stock as we 
now keep doors, and once in a great while a man builds 
a house now who thinks he wants them, but it is easy, 
as a rule, to convince him that he doesn’t know what he 
is thinking about.” 


I remember away back—nearly twenty years, I suppose’ 


—that an editorial associate of mine on the old North- 
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western Lumberman wrote an article in which he really 
ripped the slats out of all the blinds in the country. He 
took the position that the blind was useless, the indul- 
gence in it a waste of money, and that consequently it 
must go. The position thus assumed by the paper, 
editorially, was severely criticized by another lumber 
journal, and I remember a Chicago lumberman asked 
me, when referring to the article, what d—d fool we 
had up there scribbling? That writer’s head was a long 
one, though. He took in the logic of the situation, 
stood by his guns, and precisely as he predicted away 
the blind has gone. 

Judging from my good clothes, doubtless the propri- 
etor of this woodworking establishment thought | was 
an opulent contractor; at any rate he gave my hand a 
hearty shake and brought in a basket of refuse from 
the shop that made the old stove hump. Then we 
discussed the styles of casings, windows, and all those 
things which I have to talk about in a very learned 
manner when I call on my yard friends. “And how 
about oak for finish?” I asked. “It goes into the better 
grades of houses,” said he. “Quarter sawed right 
along?” “Well, about three to one,” the factory man 
said, speaking in a thoughtful way, and tapping his 
boot with a piece of molding. “I use just about three 
cars of quarter sawed to one of bastard. Occasionally 
there is someone who wants the bastard. Not long ago 
a man who was about to build a good house came in, 
looked around, saw the two styles and nothing but the 
sweep of the grain would do him. In making his doors 
I selected pieces with large figures for the panels, sur- 
rounding them with less decided grain, and the effect 
was really pretty.” “And in casings the old fashioned 
head block—.” “About played,” said he, “there is not 
much call for them now.” 

“[ wish there was any telling under the sun what 
the glass combine is going to do with prices,” he con- 
tinued. “Talk about the legality of trusts! If the 
hand of the law ought to snatch anything baldheaded 
it is that glass combine. There is such an element of 
speculation entering into the glass deal nowadays that a 
man doesn’t know whether it is the right thing to buy 
or not.” “Well,” I inquired, “who can we scalp and 
bring about a better condition of things?” “I don’t 
know,” he said. “I suppose we have got to stand it. 
But if socially we are not on the edge of a voleano that 
is liable to open up almost any time I am no prophet. 
Labor unions and trusts will come nearer doing this 
country up than anything else that could be sprung on 


[ had got warm, had learned a point or two about 
inside finish, and having been heartily invited to call 
again if I came that way, dug out in the cold. But for 
some reason “Labor unions and trusts—labor unions and 
trusts” kept ringing in my ears. I, too, wish that their 
miserable shadows were not resting on a country that I 
believe would be better off without them. 

I was in a similar factory to this one not long ago, 
and the proprietor was not feeling in the best of spirits. 
He said the yard men of the town were not treating him 
as they ought to. They had led him to believe they 
would give him their work, but he had ascertained they 
were playing “roots.” ‘And what are you going to do 
about it?” I asked him. “If things don’t change I shall 
put in a yard,” was the reply. And if he should do so 
there will be another hot fight in the retail world. 


Buying As An Art. 

This is a world of competition—competition in buying 
as well as in selling. If I had an idea of opening a yard 
alongside of some other fellow, and thought that other 
fellow would have it in for me from morning till night, 
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day in and day out, I should want to be informed on 
two points: First, how much money he had back of 
him and, second, how much of a buyer he was. If he 
was not a millionaire, and a slobmagullion of a buyer 
who would swallow every bull story that was set up for 
him, and go into the market like a lamb willing to be 
chewed up by a lion, I should think that thus far he 
would suit me as a competitor to a “t.” For then I 
should have a sneaking feeling that if he went to bear- 
ing on too hard I would knock the stuffin’ out of him. 
Say you have a yard and I have one next door, your 
lumper cost $1 a thousand less than mine, don’t you see 
I would have to be a mighty muscular horse to pull 
against you with such odds as that in the way of lever- 
age in your favor? 

You may ask, “How am I to become a good buyer?” 
If you are not already a good buyer the probability is 
you never will become one. If you are a good buyer 
only the good Lord knows why you are one, for He 
made you such and is not going to tell why. It would 
be as easy to write a receipt for making a poet, or @ 
mathematician, as it would one for making a good buyer. 
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A man to be a successful buyer must be born that way. 
It is a characteristic of a man’s make up as much as is 
the color of his hair. Of course experience will help him 
along, but it will never create the germ of the knack for 
buying. We get it into our heads sometimes that we 
are big fellows, but we are not half smart enough to 
make the bent of our natures over. 

The born buyer is different from the one who goes 
at it like a sledge hammer to beat down prices. That 
method does not often win. I was told the other day 
that So-and-So was the best buyer ever in that town, 
and I asked how he did it. “I don’t know,” said my in- 
formant, “unless it was by taffy.” 

But rest assured it was not by taffy alone. In dealing 
successfully with mankind taffy is an element, but it 
must not be pure and unadulterated. It will not do to 
let a man know you are slobbering all over him, for if 
«a man of sense it disgusts him. Taffy must be only one 
ingredient, and handled so skillfully that the other fel- 


low will get an impression that it crops out uncon- 


sciously. 

The good buyer has persuasive powers as well as has 
the good seller. If I may coin the expression he is a 
buying-salesman. -There are buyers who will go up 
north among the manufacturers and buy lumber just as 
there are book agents who will pull the wool over our 
eyes and sell us a book for twice the money it is worth, 
and actually one which, had the agent not hypnotized 
us, we would hardly give room on our shelves. 

It is an old saying that an article well bought is half 
sold. The former dry goods prince of New York whose 
bones, after he had finished his career of measuring cal- 
ico, were stolen, was asked by a younger merchant how 
he could succeed. The answer was in two words, “Buy 
well.” We must, of course, take this reply in the spirit 
in which it was made. It was not meant that the abil- 
ity to buy well alone would make a successful merchant, 
but that it was regarded as a prime factor. 
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Anticipations for a Half Year. 


La Salle, Ill., March 4.—The prospect with us is very 
fair for a good trade in building materials for the com- 
ing spring and summer. Prices are no higher than last 
year, notwithstanding the great advance at wholesale. 

We handle hard coal, for which the demand is good 
and stock hard to get, especially in the chestnut size. 

Sash and door quotations have recently advanced and 
are now about the same as on January 1. 

W. H. Hunter & Co. 


Good Agricultural Outlook. 


Dunbar, Neb., March 3.—The outlook for trade in this 
section is good. I have several good orders for bins on 
hand and will fill as soon as the weather will permit. 
The prices for grain, cattle and hogs in this neighbor- 
hood are good; consequently the farmers feel like mak- 
ing some improvements in the way of better houses and 
barns. 8. M. Scarborough. 


Country Better Than City Demand. 


Logansport, Ind., March 4.—Prospects for trade in this 
locality are fairly good for the city and better for the 
country, as far as volume is concerned. The one draw- 
back is the difficulty in advancing prices to consumers, 
every attempt being resented. Of course, it will not 
always be possible to sell at the old prices and buy at 
the new, but that is the problem every dealer is now 
trying to work out as best he may. 

The sash and door people are asking advances on last 
year’s prices, Stevens Bros. 

Fair Spring Indications. 

North Platte, Neb., March 4.—The prospect for trade 
this spring is only nominal, with prices advancing on all 
kinds of material we handle. 

Am handling coal and business in that line has been 
good, except that supplies are hard to obtain. 

The discounts on sash and doors have been reduced 
to about where they were prior to January 1. 

C. F. Iddings. 
Crops to Back Advances. 

Orchard, Neb., March 4.—The year 1898 served the 
people fairly well in this section of the state and should 
1899 do as well there will be quite a little demand for 
lumber and building material. The advance in price by 
Wholesalers will cause the retailer some trouble in try- 
ing to explain the situation. A few will take it as a 
matter of supply and demand, while many will say 
“trust,” “combination,” “robbing the tiller of the soil 
and the poor,” etc. But should the farmers’ product 
keep up at a paying price this will help the lumberman 
in any little argument he may use to support the small 
advance he may make on his goods. N. G. Moore. 


Good Spring Prospects. 


_ Batavia, Ill., March 4.—It is rather early for us to 
judge what is in store for the future, but the prospects 
in this locality look as though we might have a good 
spring trade, though with the demoralized condition of 
retail prices in Aurora and considering the advance in 
the wholesale markets it is very difficult for us to con- 
vince our customers that lumber is worth more money. 
We also handle a large amount of coal and consider it 
a very necessary addition to the lumber business. 
* Hunter & Griffith. 
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AN EASTERN SHED. 


Western Pennsylvania is not prolific in lumber shed 
ideas, perhaps because, as one dealer puts it, the dealers 
there “do not intend te keep stock very long.” How- 
ever, there are some good sheds in that neck of the 
woods as well as elsewhere, and some of these embrace 
ideas that may be new to dealers in other parts of the 
country. ; 

The cut shown in connection with this article gives 
a cross section of one of the three sheds belonging to the 
Diamond Lumber Company, Limited, of McKeesport, 
Pa., and illustrates a Pennsylvania idea for taking care 
of sash and doors. 

The driveway, twelve feet wide, is on one side of the 
shed and not in the middle as in most western sheds; 
and instead of being on a level with the lower deck it 
is seven feet above it because of a half basement having 
been dug. This basement, seven feet deep, is the shingle 
house of the concern, the upper three decks of the shed 
being devoted to surfaced stock, sash, doors, columns 
and blocks. This basement feature should be a good 


one, provided it is dry, because it makes a shorter lift 
on stock when placed on the deck above as well as an 


easy lift from the basement up to the wagon. 

The elevator shown, which is eight feet square, is also 
a feature in handling sash and doors and does away 
with the heavy work in hoisting, thus allowing a sash 
and door house to be built three or four stories high in 









Wy 







\*) o 
at fp 
Wea Dp SS 
Z 


Yt 


all Floor spac” N 
divided into Bf. \ 
Bins on each 4b N 
; 4h X 
deeKk N 
\ 





Vflrddddddddtéittbédd 


SS 


WN 


Uediddddtdditttid 





SS 





N 4 nt geet 
N Shinoles, lath \ 
\ and Panats \ 
ae m \ 


\ 


Basement \ 
74x 18x 40%] N 


Ys 
\\ 


SSS 


i 





WZ ZZ ZEEE 
NN 


WY 


IY ZZ 
7 


CROSS SECTION OF A TYPICAL 


which the stock can be handled as easily as though it 
were only a single story above the driveway. This is 
sometimes an important advantage when yard space is 
limited. 

This shed is built tight with the idea of keeping out 
all dirt and dust and so preserving stock designed for 
natural finish in its original color. 

The cross section shown probably indicates the con- 
struction clearly enough so that further particulars are 
unnecessary. 





PARTICULARLY RELATING TO ACCOUNTS. 


In a recent confab with George S. Gynn, president and 
treasurer of the Willson Avenue Lumber Company, of 
Cleveland, O., the American Lumberman was given an 
insight into that concern’s manner of bookkeeping, be- 
lieved to be worth a somewhat extended record. Mr. 
Gynn, it may be remarked in passing, is justly reputed 
to be one of the most practical, thorough going and 
systematic retail lumbermen in a state noted for that 
kind of dealers. Mr. Gynn, as is evidenced by his busi- 
ness habits and methods, believes in taking nothing for 
granted that may pertain to or affect the results of his 
business. He thinks that the accounts of a given busi- 
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ress should not only afford a comprehensive history of 
it but be at all times an unfailing means of determining 
the practically exact condition of its various depart- 
ments and general bearings. He also believes that the 
understanding preceding and the details appertaining to 
every transaction should be specified and executed in a 
manner to leave no room for question between the par- 
ties. He probably has a proper appreciation of the 
importance and value of this policy in its relation to 
disputed accounts, or transactions possibly involving 
claims for mechanics’ liens. 

The system employed by this company may be sum- 
marized in the manner following: ‘The books employed 
include in their sequential order an estimate book, an 
order book, a purchase journal, a sales journal and, of 
course, the ledger. All bills submitted for figures are 
entered upon the estimate book, a carbon copy of which, 
minus prices, is delivered when ordered to the purchaser, 
thus giving formal notice to the latter of exactly what 
the company purposes to furnish and affording at the 
same time a means whereby delivery accordingly may 
finally be determined. The bill is then copied into the 
order book, so ruled as to admit of dates covering, as 
the delivery of most such bills does, a series of months, 
according to delivery tickets to accompany each load. The 
deliveries actually made are charged up at the end of 
each month and invoice made accordingly after being 
doubly checked from both delivery tickets and order 
book, thus averting .ny otherwise possible error. 
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PENNSYLVANIA LUMBER SHED. 


The order book in question is used for contracts or 
large orders the complete delivery of which is likely to 
require considerable time. All other orders are placed 
originally upon delivery tickets, which are at once en- 
tered upon a petty day or sales book kept for that 
purpose and showing name and address of purchaser and 
number of ticket. When this class of order has been 
filled, the original tickets are priced and filed by them- 
selves and turned over to the bookkeeper. Great care 
is observed in checking, classifying and preserving all 
delivery tickets, bearing in each case the name of the 
tallyman and the teamster. 

The purchase journal shows on one side of each 
folio all purchases, giving name of seller, date of in- 
voice, kinds of stuff and amount of each, all under sep- 
arate heads and carried forward accordingly to the 
end of the month. Recapitulation of sales carried in 
the back of this book from the sales journal under sep- 
arate heads makes it possible at any moment to deter- 
mine the state of the stock on hand and the pur- 
chases and sales for the current year or any previous 
month. With this data thus conveniently accessible, it 
is always an easy matter in connection with abstract 
ledger accounts also to determine questions of profit or 
loss. With these aids, it also is possible when desirable 








to make monthly trial balances show assets and lia- 

bilities, provided only that entries covering all material 

items shall have been made, such as discounts, credits 
merchandise returned, ete. 

Mr. Gynn thinks, and therein he is unquestionably 
ight, that it pays to keep books completely written up 
at all times; it is not only a source of inestimable con- 
venience and satisfaction but saves work besides. 





NEWS OF HOO-HOO LAND. 


on 


In the Old DomInion, 


Norfolk, Va., March 4.—It’s not every Hoo-Hoo func- 
is worth saying a great deal about. But such is 
it the case of the concatenation held by Vicegerent Min- 
Norfolk, Va., on the evening ot February 23. A 

ves not describe it—it was a whole basketful of 

es. ‘The opened oysters present were: 8S. F. Min- 
Snark; J. F. Drummond, Senior Hoo-Hoo; H. H. 
H. W. Blake, Bojum; F. E. 





n, Junior Hoo-Hoo; 

s, Scrivenoter; J. Watts Morton, Jabberwock; D. 
ly, Custoeatian; D. H. Hollomon, Arecanoper ; 

Duke, Gurdon; G. J. Cherry, Parmele, N. C.; G. F. 

Willis, Belmont, N. Y.; J. C. Dennis, Norfolk. 

oysters opened were: 


Norfolk, Va. 





r irginis . Berkley, Va. 
: Ruthven Vaughan, Newport News, Va. 
initiatory ceremonies worked as smoothly as Fos- 
s planing mill over at Berkley, and no one present 
er forget the “on the roof.” The substantial por- 
menu was distinctively Norfolkian, and con- 
f oysters a la chafing dish. For the benefit of the 
tunate who dwells far from oysterland, and who 
ivoid the embarrassment of having placed before 
dish of those succulent and delectable bi- 
instructions to go ahead and prepare for 





i the aforementioned gastronomic wonder, the 
nan representative has prevailed upon the ver- 
and distinguished Vicegerent of the Old Dominion 


y a list of the essential condiments. They fol- 
\ lump of. butter of the size of a champagne cork; 
sliced stalk of fresh celery; half a wine glass of old 
ish of Worcestershire sauce; a tablespoonful 
ito catsup, and salt and pepper to suit. If this 
| not induce a man to Jeave home and family and 
Nortolk nothing else will. 

feast of reason and flow of soul, over the coffee 
vars, that followed was on a par with the delights 
e. In fact, the flow of soul was especially 
There are no other fellows in the world who 
~) your hand quite so heartily or set the blood 
! heart flowing quite so warmly as those 

n in Virginia and the old north state. 
entaully a word concerning the Virginia Vice- 
Mir. S. Fy. Minter. He is of the wholesale lumber 
of S. F. Minter & Co., of 
i capable, young 
business 
d reared in old 
ind the  fortu- 
-sessor of the friend- 
esteem of the en- 
mber community. 
is an enthusias- 
Hoo. He took upon 
the spreading of the 


7 


I I 
in 


Cat gospel in a des- 
1 so far as the order 
neerned, This was his 
successful conecatena- 
n, and he has stirred up 


isiasm enough that 
s of candidates are 
vailable in that sec- 
of the country. Minter 
ve things so readjust- 
next fall that in place 
sam Wright having three votes to cast from North 
at the next annual, he will have fifty, and 

1 will have 100. The details are now being ar- 
a concatenation at Goldsboro, N. C,, to take 

it May 1. The “pound net” is already out, 
confidently expected that the catch will be 





S. F. MINTER, 
of Norfolk, Va. 
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At llobile, Ala. 
Mobile, Ala., March 4.—Vicegerent Snark W. J. Kil- 
fl abama, took advantage on Wednesday of last 
he presence in Mobile, Ala., of gulf coast manu- 
turers and others and held a concatenation that was 
fitable in results. The presiding Nine were: Snark, 
J. Kilduff; Senior Hoo-Hoo, Edwin Craighead; Junior 
rHoo, C. HH. Beale; Bojum, Cary W. Butt; Scriven- 
er, William Turner; Jabberwock, Henry Saws Avery: 
noper, W. J. Boorman; Gurdon, D. J. Eachelder. 

f ere initiated, all of Mobile: 

Stevenson Taylor, Mobile & Ohio railroad. 

nk Martin, Florida Central & Peninsula rail- 





w Bruce “Commercial” Kennedy, Commercial 


Harr “Shorty’ 


IEdgar, Southern Log Cart & Supply 


m Edgar England, Mobile & Ohio railroad. 
is ‘‘Pullboat’’ McMillan, McMillan Cypress Com- 
\ royal time was had at the concluding “on the roof,” 
luring which and the concatenation proper valuable serv- 
es were rendered by R. H. Vidmer and W. A. Zel- 


nicker. 
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Market Conditions. 


Circumstances have again conspired to make a strong 
coal market this week, strong in almost every variety of 
the fuel products. A week ago supplies were beginning 
to accumulate at large centers. The weather was mild 
and dealers throughout the country were allowing the 
last car to get low before ordering anew. But the veer- 
ing of the temperature down to the vicinity of the zero 
mark resulted in a rain of orders. The cars on track 
disappeared; values strengthened; demand exceeded sup- 
ply. These conditions apply to the market in its en- 
tirety. All grades of bituminous coal were not weak. 
The eastern products had not caught up with their ob- 
ligations. Cars were scarce to an annoying degree. The 
better grades of western coal had also maintained their 
strength. But the lower grades had been mined in ex- 
cess of the current requirements, although the excess 
had not yet reached considerable proportions. This 
surplus has largely disappeared. 

Dealers have not been able to obtain all the coal they 
have asked for this week. In many of the orders there 
Was a measure of exaggeration. When the coal dealer 
wants coal he wants it badly, and when the consumer 
has use for it his needs are equally urgent. There are 
a number of operators in Illinois who are now several 
weeks behind in their orders. They are not sending coal 
to anyone as fast as it isasked for but according to their 
restricted output and according to the supposed actual 
needs of the buyer. ‘The hesitation in the arrival of 
the coal has increased the impression that the product is 
very scarce. Some inconvenience has been experienced 
throughout the country because of the hand-to-mouth 
character of the present trading. A week ago it was 
believed that the winter was over and the coal sales- 
man’s wares were out of season. The recovery of the 
operators from the severe strain of the winter’s demands 
had not been suflicient to enable them to take care of 
the large requirements early this week without some 
delays. 

To some extent the market has also been helped by 
the feverish condition of the mining question. It has 
been discovered, to the partial surprise of many operators, 
that the Pittsburg convention of operators and miners 
was not the Omega of labor discussions for the coming 
year. In Illinois the coal producers and their men were 
in session all of last week at Springfield, trying to ar- 
range the details of the Pittsburg convention as applied 
to operations in this state. But unexpected difliculties 
presented themselves. The men wanted an advance of 
4 cents a ton in the first or northern district, and when 
the week ended the convention had not yet decided that 
issue, adjourning until Tuesday this week. The uncer- 
tainty of the result and the possibility of a strike in- 
duced some of the larger consumers of coal to begin a 
little judicious stocking of fuel. This extra demand 
was felt by the market, which was already pretty well 
taxed to fill legitimate current demand. 

The possibility of a disagreement between operators 
and their employees is not confined to Illinois. In the 
Indiana block district there is in session this week a con- 
ference between the producers and men, similar to that 
held in Illinois. Two weeks hence another conference 
will by present arrangement be held in the Indiana 
bituminous field. In all this territory the men are ask- 
ing concessions. In Ohio the employers and the em- 
ployed have met and disagreed. In Pennsylvania there 
are outstanding differences. In Iowa the men are out in 
Appanoose county, pending a settlement of the wage 
question, a conference for that purpose having been 
called for next week. In the four states of Illinois, Indi- 
ana, Ohio and Pennsylvania the present agreement re- 
specting the wage scale expires March 31. 

Prices of bituminous are unchanged. Demand is act- 
ive. The railroads are large buyers, and manufacturers 
are not decreasing their orders. Eastern producers are 
expecting a large lake movement and are preparing for 
heavy trade during the summer. They say that stocks 
have everywhere been so completely exhausted and that 
new demand will be so much greater than last year that 
an active business is all but assured, and are well pleased 
with the situation, and the only cloud that mars the 
beautiful view is the imperfections of the relationship 
with labor. 

Anthracite coal is fairly active and firm. There is yet 
a little talk about prices being shaded slightly, but this 
is difficult to establish and there seems little doubt that 
the bulk of current trade is being done at full circular, 
which is $5.50 for nut, $5.25 for stove and egg and $5 for 
range, f. o. b. cars, Chicago. There is little dock left. 
One dock at Chicago has closed down pending the boats’ 
appearance next spring, an unprecedented occurrence. 
Other docks are receiving their supplies from cars. Mil- 
waukee continues to buy Chicago coal and the entire 
northwest is short of the fuel. In the light of these 
conditions the comparative strength of the market finds 
substantial basis. 

Rail coal is arriving somewhat more freely, but there 
are no accumulations on track. The stringent condi- 
tions of trade are bounded by no borders narrower than 
the confines of consumption itself and the west receives 
only its quota of the output of mines. The receipts are 
sufficient to fill current needs, pieced out as they are by 
the remnants on dock, but there is no incentive to force 
sales by quoting concessions, or in trying to force sales, 
for at this season of the year buyers can scarcely be in- 
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duced to buy beyond their supposed needs. In August 
the situation is different. Besides, there is no surplus of 
coal to speak of for sale. Consumers are buying by the 
ton and the half ton, and the late severity of the weather 
has made orders of this nature quite numerous during 
the past week. Nut size is not to be procured, save by 
those who are specially favored. In the east the demanil 
for the larger sizes usually increases about this time to 
a sufficient extent to make the supply of nut more plen- 
tiful, but the effects of that condition are very slow td 
present themselves. 


“o“07—m—“——_—rrrn—rrm"m['~ 


Labor Conferences and Troubles. 


The joint conference of coal operators and miners has 
been in session at Springfield, Ill., throughout the week, 
With little apparent prospects of harmonious results on 
important questions when this department of the Lum- 
berman went to press. 

With the resumption of work at the Krebs mine, In- 
dian Territory, the strike situation was deemed settled. 
On Wednesday of this week the mines at Cherryvale, 
Lehigh and Coal Gate were expected to resume work 
within a short time and the Choctaw mines at Harts- 
horne were working and increasing their men daily, It is 
still contended by the union that the strike will become 
general if the scale shall not be signed by the operators; 
the latter still hold out. 

The miners of the Cabel Coal Company, at Washing- 
ton, Ind., resumed work last week, after a strike of near- 
ly two years’ duration. They are to receive the state 
scale of prices, but the operators reserve the right to re- 
tain the few non-union miners now in their employ. 

The strike at Carbon Hill, Ill., was settled on Sunday 
last and the 800 men affected agreed to remain at work 
until the adjustment of the scale or the close of the 
Springfield convention. 





News of the Coal Field. 


There recently has been discovered in northwestern 
Washington, near the line of the Bellingham Bay «& 
British Columbia railroad, on Cornell creek, the only an 
tharcite coal yet found on the Pacific coast, there being 
none mined west of the Mississippi river and north of 
the Union Pacific railway except at one point in Alberta 
province, Canada. The coal is reported to be of superior 
quality, 90 percent pure carbon, and the property is vig 
orously being developed. It is owned principally by citi- 
zens of Whatcom, Wash. 

Massillon, O., operators are reported to have formed a 
combination to control the price of coal and regulate the 
output of their district. 

Ernest D. Caryl and Charles 8, Snyder, of Scranton, 
Pa., have been granted patent No. 620,416 for an im- 
proved coal separator. 

A great trust of anthracite coal interests in the east 
is reported in New York city dispatches of Wednesday of 
this week. It is credited to the efforts of J. Pierpont 
Morgan and is said to be capitalized at nearly $900,000, 
000. The concerns interested are said to be the follow 
ing: 

Total capital. 


The Reading Company ac iscsscccccscccrsscecs $250,955, 250 
Delaware, Lackawanna & Western....... 53,608,204 
Pennsylvania railroad 129,303,700 
BS MIRON © 25.6 6:40 theca Dis eannnniesecri rene’ 296,558, 205 





Pennsylvania Coal Company........ssccsees 
New York, Ontario & Western............ 
Central Railroad of New Jersey...........+ 
New York, Susquehanna & Western....... 





GIR a cidacianctdasiccd | eOawiecanennnene $889,108, 736 

The consolidation contemplates the handling of tli 
coal interests of these big concerns in one centralized 
company, with a consequent decrease in expenses 0! 
$5,000,000 and absolute power for the maintenance ol! 
rates. 

Mine No. 1, of the Pana Coal Company, at Pana, III. 
has been condemned by State Inspector Rutledge a> 
dangerous, which practically closes the mine, as onl) 
six men, under the law, will now be allowed to enter it 
The mine has employed 200 non-union white and cu! 
ored miners. 


A telegram from Middleboro, Ky., states that an Eng 
lish syndicate with representation at that place has ob- 
tained control of all the coal mines at Middleboro an 
Coal Creek, Jellico and Oliver Springs, Tenn. The con 
sideration is said to have been $30,000,000. The trans 
action is said to be sweeping, including practically «ll 
the coal mines in east Tennessee and southeastern Ken 
tucky, and the deal to become effective March 15. 


The Edinburg Coal Company, of Edinburg, III., has 
been incorporated by Leroy Baker, Joseph E. Baker and 
Samuel R, Marshall, with capital stock of $100,009. 


A charter has been granted the Shawnee, Oklahom 
and Missouri Coal & Railway Company, with capital 
stock of $1,000,000, the incorporators being C. J. Benu- 
son, George McLagan, W. A. Havener, H. B. Dexter, M.- 
J. Bentley, B, F. Mann and J. M. Aydelott. The com- 
pany is to operate a line through Purcell, I. T., 150 miles 
through the counties of Pottawatamie and Cleveland, Ok- 
lahoma, and Seminole, Creek and Cherokee Nation, Ini. 
Ter., to Seneca, Mo., and to develop and operate coal 
mines, 

Successful examinations for mine managers were passed 
before the Illinois board of examiners at Springfield, IIl.. 
last week, by William Hartmann, Freeburg; Lawrence 
Denny, Springfield; Edward Prudent, Centralia; L. L. 
Stoneburger, Moawequa; James Pullen and Edward Mil- 
ler, Sorento; Emil Bruckner, Staunton; P. P. Walsh, 
Pleasant Plains; H. J. Campbell, Assumption. 
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THE CHICAGO TRADE. 





Thirtieth Annual Meeting of the Lumbermen’s Association—Statistics of the Previous Year— 
Reminiscences and Compliments—Election and Working with Retailers. 





Monday afternoon of this week and the Leland hotel, 
Chicago, were the time and place of the thirtieth annual 
meeting of the Lumbermen’s Association of Chicago. 
The members, their attaches and a limited number of 
guests had been bidden to the meeting and to what 
modestly had been designated the “luncheon” which pre- 
ceded it, in the ladies’ “ordinary of the hotel, a designa- 
tion somewhat modest for the feast it identified—or a 
feast somewhat presumptuous for its designation, for 
it was, as was expressed by one of the members, “a 
splendid course dinner, excellently served.” These were 
among 


The Participants. 


President O. B. Barker, Ludington, Wells & Van 
‘Schaick Company. 

D. S. Pate, D. S. Pate Lumber Company. 

A. Tracy Lay, Hanna, Lay & Co. 

E. E. Hooper, secretary of the association. 

Cc, A. Paltzer, C. A. Paltzer Lumber Company. 

Cc. A. Marsh, Marsh-Bingham Company. 

Col. W. S. Robbins, Marsh-Bingham Company. 

E. A. Lord, Lord & Bushnell Company. 

James P. Soper, Soper Lumber Company. 

W. L. Clancy, Lumbermen’s Credit Association. 

B.. D. Osgood. D. S. Pate Lumber Company. 

F. H. Cass, Chicago & Eastern Illinois railroad. 
George Gréen, George Green Lumber Company. 
Arthur Gourley, Arthur Gourley Company. 

S. A. Spry, John Spry Lumber Company. 

John O’Brien, John O’Brien Lumber Company. 

Fr rancis Beidler, Francis Beidler & Co. 

G. Tunell, secretary Chicago River Improvement 

Association. 

L. Barth, Edward Hines Lumber Company. 

€ Wiehe, Edward Hines Lumber Company. 

W. "i. Carney, W. J. Carney & Co. 

John C. Spry, John Spry Lumber Company. 

James M. Schultz, Schultz Bros, 

W. W. Schultz, Schultz Bros. 

J. C. Atley Hughes & Atley. 

N. A. Paruides. Chicago 

Herman Hettler, E. $ “Hartwell Lumber Company. 
H. W. Chandler, Home Lumber Company. 

E. L. Thornton, ‘Superior Lumber Company. 

J. O. Nessen, Manistee, Mich. 

George W. Hotchkiss, secretary Illinois Lumber Deal- 
ers’ Association. 

W. B. Judson. American Lumberman. 


The feasting began at 1:30 p. m., when President 
Barker, in a very few words, announced"the thirtieth an- 
nual meeting of the association and invited all present 
cordially to the good things to be set before them. 
The luncheon lasted just an hour and at its conclusion 
President Barker said: 

“It gives me a great deal of pleasure, and I know it 
does my friend, our esteemed secretary, to see such a 
goodly crowd here today. We talked the matter over 
a week ago and I then said, as I thought, that the only 
way to get a lumber crowd together was to give a 
lunch. I hope you have fully enjoyed it; and now Mr. 
Hooper will read his annual report. After the annual 
report has been read it has been the custom of the pres- 
ident to appoint a committee to nominate nine directors 
for the coming year and committees on appeal and arbi- 
tration.” 

Mr. Hooper read the following: 


The Secretary’s Report. 


\ Mr. President and members: I have the honor to here- 
with submit my annual report for the past year, it being 
the thirtieth anniversary of this organization. 

The total receipts of lumber, etc., at Chicago and Suvuth 
Chicago during 1898 aggregated, according to the best 
data obtainable,, 1,557,647,000 feet of lumber, 288,143,000 
shingles, by rail and lake, and by lake 1,407,473 pieces 
‘edar posts, 90,072 telegraph poles, 2.0,500,(00 railroad ties, 
11,118,000 lath, 16,661 cords wood and 5,947 cords tan bark, 
Of the figures given 855,487,000 feet of lumber and timber 
vere reported from the custom house as lake receipts, 
together with 150,000,000 shingles, leaving 762,160,000 feet of 
lumber and 138,143,000 shingles to represent receipts by 
rail. The total volume of receipts shows an increase in 
‘umber of 142,024,000 feet. 

The following is the analysis of disposition of lumber 
and shingles at Chicago and South Chicago tor the years 


1897 and 1898 
LUMBER. 
1898. 1897. 
Inventory at beginning of 
— (including South Chi- 
MN aidkddie ceteccvavexsvancws 325,543,664 315,273,253 
Recents Guring year... 1,557,647,000 1,415,623,000 


TROUMIG. Sastsdus. scsaacesentene 1,883,190,664 1,730,896,250 


Inventory at close of year, 
including South Chicago.... 302,263,506 325,543,664 











TITIES: cvscs dsiccccceccecece 691,802,000 609,645,000 
City consumption «..ccecccecss 889,125,157 795,707,586 

ON ice ccrciseee, oinedees 1,580,927,157  1,405,352,586 

Increase in disposition, 175,574,571. 
SHINGLES. 

Inventory beginning of year. 105,645,750 91,350,600 
Receipts during year.......... 288,143,000 371,864,000 
Sales and shipments.......... 276 119,440 356,592,850 


Decrease in disposition, 80,473,410. 


During the year the lumber trade has lost by death 
Mr. Jacob Beidler, S. R. Fuller, George W. Henry, 

Holt, J. B. Thompson. Proper resolutions were adopted 
and placed on the records of this association. 


On motion of Mr. Pate the motion was adopted as 
read, 

The Chair.—I want to say a few words, and but a few, 
as I am under the care of a physician and have a bad 
throat trouble. I want to express my sincere thanks to 
the directors and to the members of the association for 
the kind and courteous treatment they have accorded 
me this last year. 

Now, if there is no objection, I will appoint a com- 
mittee to retire and nominate a board of nine directors. 
1 will appoint Messrs, Barth, Albert Spry and James 
Soper, 


The committee withdrew and pending its return the 
chair, supplemented by others, called for some remarks 
from George W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association and the first secretary of 
the Lumber Association of Chicago. Mr. Hotchkiss said: 


Reminiscent and Statistical. 


Mr. Chairman and gentlemen: Nothing gives me great- 
er pleasure than to meet with an association of lumber- 
-men, for the happiest, most memorable days of my life 
have been spent in this association. But what a change 
vyhas taken place in the last ten or twelve years! How 
‘different the faces which surround this testive board 
from those we had been accustomed to meet in those 
days around our board on South Water street. It gives 
me a great deal of pleasure to meet with the remnant 
of those who remain from the old time, of whom there 
are a few, and to see their successors and make their 
acquaintance, 

I came into the lumber fraternity of Chicago with a 
great deal of trepidation, hesitating as to whether I 
could make myself acceptable to them, although at that 
time I numbered among the elders of those cunnected 
with the trade. I do not know but it is an old story, 
but I am always proud to say that it was nhfty-two years 
ago that I started in on my lumber career, so I number 
really among the oldest of the lumber fraternity in the 
northwest; in fact, I have never come across a man in 
my associations and mingling with conventions who had 
commenced his career as a lumberman at an earlier 
date, excepting one or two here in the city. What 
changes have taken place in that period of time many 
of us could not begin to comprehend—the old upright 
mills of my boyhood, cutting their 2,000 to 5,000 feet a day, 
up today and down tomorrow, giving place te tke circu- 
lar, which, of course, cut very much more rapidly, giving 
place in its turn to the gang and the band. So, antil as 
our forests are going, as practically they are, we have 
come down to a more economical system of manufactur- 
ing lumber—when we have no more lumber tv manu- 
facture. 

Those of you who have seen the statistics that I re- 
cently have published will know that the “orests of the 
northwest have yielded 333,000,000,000 feet of lumber since 
1836, as nearly as can be calculated, and in these com- 
parisons you will note that we are going into very large 
figures. And this is but a patching to the vast lumber 
trade, or trade in the forestry products of the nation, 
for I have found that in 1890 the lumber business of the 
country was worth nearly $1,100,000,000—$1,035,000.000, to be 
exact—and the mineral and wheat industries footed but 
$919,000,000, showing the lumber industry of the country 
to exceed that of wheat production and mineral by over 
$100,000,000. Very few comprehend how vast this business 
has been, how valuable to the country. Our forests have 
yielded $5,000,000,000 to the revenues of the country, and 
when you consider the vastness of the trade—and this 
takes in only up to the wholesaler, my values being fixed 
at the mills, not taking into account the additional trans- 
actions of sellers and consumers—you will find a wealth 
of between $4,000,000,000 and $5,000,000,000 added to the na- 
tional wealth. In taking up the paper this morning I 
discovered that Montana has given us $56,000.000 of gold. 
What does that amount to? I have seen the trade of 
Chicago amount to $56,000.000 in my day. Mr. Pate can 
remember that; so can Mr. Barth and several others, 
when the trade of Chicago footed up that much ina year. 

But those times are gone, gentlemen, as the old faces 
are missed at your annual banquets, as the forests have 
disappeared with them and no forests are arising to take 
their place as is the case in younger blood coming into 
the trade, in the new character of the trade, in the de- 
velopment of the hardwood industry; new men, new hab- 
its, new practices, all are changed, all are continually 
changing, until we are to come to the position which is 
occupied by the nations of the old world, where hard- 
wood predominates, with iron, brick, etc., and we older 
men will all have passed away. But there are those 
,among you here who will live to see the day when a pine 
tree will be to your children a great curiosity and you 
will tell of the time when the great northwest was cov- 
ered with them. 

It will be but a few years more when you can meet 
thus around these tables and it gives me great pleasure 
to meet with you, perhans never again to do so. I give 
vou simply hearty greeting and Godspeed, hoping your 
lives will be spared to see a much greater development 
in our beloved country: when you may see and may 
have been instrumental in building up a great nation out 
of these forests which otherwise would have been value- 
less; when we will have accomplished a great work, and 
will hand down that work to our successors with full 
confidence in them and that the nation of today will 
reach 150,000,000 and its grandeur overshadow that of any 
other nation on earth. I thank you. (Applause.) 


Gracefully Appreciative. 


Mr. Paltzer—Mr. President and gentlemen: Before 
we go any further in discussing the business affairs of 
the nation and our business in particular, I want to pro- 
pose a vote of thanks to our worthy president for the 
able manner in which he has presided over the destinies 
of this association during the past year, and for the 
elegant banquet that he has prepared and given to us. 
I was invited to a “lumbermen’s lunch,” but found a 
splendid course dinner, excellently served in the best 
style of the art, and I propose a vote of thanks to our 
retiring president, Mr. Barker. 

The motion was seconded, stated by Mr. Paltzer and 
passed with a shout. 

Mr. Hooper.—I was not going to say anything, but I 
guess that I will. This gentleman on my right (indicat- 
ing President Barker) came to me the other day and 
said, ‘Hooper, you know I am out of the lumber busi- 
ness, but I don’t want to sever my connection with it 
entirely or my relations with the association, and I 
promised him that he could stay in the association— 
if he paid $25. I say that this is the kind of president 
to have. (Applause.) 

The Chair.—Gentlemen, I thank you very much for 
your vote of thanks. 


Healthfully Optimistic. 


Mr. Paltzer—I want to make a few remarks. I was 
invited to a seat of prominence at the president’s table, 
much to my surprise. At banquets the speakers gener- 
ally sit at the president’s table and therefore the gen- 
tlemen sitting along here should do some talking— 





(Here Mr. Pate withdrew from his seat on the presi- 
dent’s right, amid laughter.) 


—and I think it a little unfair to take us by surprise in 
this way. If I had been advised a few days ago that I 
was to sit at the president’s table I would hz ve prepared 
a postprandial address; would have been loaded. 

I want to say a few words in regard to the present 
condition of the lumber trade of Chicago. Our friend 
Mr. Hotchkiss has talked to us about the business of the 
past and those of us who have been in the business here 
for twenty or more years realize that the business of 
Chicago has diminished in volume to some extent, but 
there is no occasion for the lumbermen, as in some cases 
in conversation with them I find, to lose heart or lose 
courage. Chicago will continue to be a lumber market 
when the markets and the mills in Wisconsin that in the 
past few years have given us a good deal of trouble in 
trying to compete will have no lumber to sell. It is an 
old saying that history repeats itself and I remember 
the spring of 1879. I remember meeting a lumberman at 
the bank one day and talking about the business, and 
he said, ‘‘The business in Chicago is played out.”” That 
was in the spring of 1879. Nearly all of us here know 
that in the fall of 1879, and years after, the lumber 
business in Chicago was not “played out,’’ and at that 
time we had passed through the period from 1873 to 1879, 
after the panic of 1873, which shook the foundations of 
business interests all over the country, and the lumber 
business in Chicago as well as elsewhere suffered from 
depression after the panic. The past five or six years, 
since the last panic, we have gone through a similar 
period of depression, decline in values and in consump- 
tion, unremunerative prices, etc. The business of the 
country at present is in a very satisfactory condition 
and there is every reason to suppose that the lumber 
business of Chicago will share in the prosperity of the 
whole country and that from now on the local lumber 
business will not onlv be as large as it has been in the 
past—the past few years—but larger. The statistics read 
by Mr. Hooper show that the business of 1898 was con- 
siderably in excess of that of 1897 and we believe that 
1899 will show quite an increase over 1898, and so the 
proper spirit for lumbermen to hold and carry with 
them into their business is that of confidence in their 
business, confidence in the commodity that they handle, 
and do what can be done to make the lumber business of 
Chicago (and the men engaged in it can do a good deal) 
more profitable. more remunerative than in the last five 
or six years. So on the clouds that have been hanging 
over us for the last five or six years I see a silver lining, 
and I feel that Chicago will continue to do a lumber 
business for some years to come. (Arnlause.) 


The Chair—I want to say a few words. My friend 
here, Mr. Pate, and I went into the district I guess 
about the same time, and he has been a good friend to 
me from that time to this. I think now he is the oldest 
man in the business. Although I have retired from the 
business I shall retain my connection with it as long as 
I live. The majority of you are pretty good boys 
(laughter) and I would like to hear from one of them, 
Mr. Pate. 


Sarcastic but Eulogistic. 

Mr. Pate—I did not expect to be called upon to make a 
speech. As Mr. Barker says, our acquaintance dates 
back nearly thirty-three years. During all that time Mr. 
Barker’s life has been an open book to all of us. His 
position in the trade has always been a very prominent 
one and his influence with the rest of us has been bene- 
ficial. He may have had some little affairs in his life 
that do not appear in the open book (laughter). but they 
certainly would not reflect any discredit on him at ail. 
I remember that when I was a boy I used to read Walter 
Scott’s novels. The characters that impressed me most 
were the knights of the twelfth century. Their mission 
in life seemed to be to relieve the oppressed and rescue 
beauty in distress wherever they found it. Mr. Barker 
has always impressed me that his characteristics were 
those of the knights that I refer to. He has no doubt 
played his guitar under manv a fair one’s window during 
that time, and that is no discredit to him at all: the 

man who has no appreciation of the fair sex has not a 
fully developed manhood, and I think that in that par- 
ticular Mr. Barker has fully developed. But the most 
pleasing thing is that he is going to continue with this 
exchange and be identified with the trade, and I hope to 
retain Mr. Barker’s companionship as long as either of 
‘us may live. (Applause.) 


The Nominations. 

The committee submitted the following names: George 
Pope, Edward Hines, John C. Spry, William Templeton, 
Arthur Gourley, C. A. Paltzer, C. A. Marsh, Francis Beid- 
ler, George Green, Herman Hettler, George C. Savewe, 
A. R. Beck. ; 

Twelve names were submitted for a choice of nine 
directors. The committee also recommended the names 
of Fred W. Upham and John M. Riel for directors = 
charge of hardwood interests. Mr. Beidler withdrew i 
favor of George Engelking, and John C. Spry in favor of 
S. A. Spry, and on the amended nominations vote by 
ballot was taken. 

The secretary announced the following committee on 
appeals: Messrs. Thad Dean, George Green, L. L. Barth, 
F. E. Bartelme, E. H. Wilce and A. R. Beck; on arbitra- 
tion, Messrs. E. S. Hartwell, Pate, Soper, Beidler, Upham 
and Riel, “a committee that has not met in four years,” 
according to the secretary’s announcement. 


The Vote. 

Secretary Hooper and George W. Hotchkiss acted as 
tellers and the former announced the result of the ballot 
for directors as follows: 

George Pope, Edward Hines, S. A. Spry, William Tem- 
pleton, Arthur Gourley, C. A. Marsh, George Engelking, 
F. W. Upham, John M. Riel. 

The chair formally declared these elected directors for 
the ensuing year. 


Co-Operating with Retailers. 


The Secretary—The matter of a committee to meet 
a like committee from the retail association should be 
brought up. 

At the request of the chair, L. L. Barth stated the 
action proposed at the recent annual meeting of the 
Illinois Lumber Dealers’ Association, as follows: 


We raised objection at the last meeting to the whole- 
salers shipping lumber into Chicago as against the deal- 
ers here. We claimed that if they would keep the 
“poachers” out of Chicago and leave the trade of Chi- 
cago and Cook county to the wholesalers and retailers 
here there would be less desire on the part of the whole- 
saler to do business in the country directly with the con- 
sumers, and they agreed and offered to appoint a com- 








mittee to meet a committee of three from the Chicago 
d ers to formulate some plan whereby the Chicago 
ers would receive protection as against the outside 


wholesale men, when they would work with us and re- 
ise to buy of any wholesaler who shipped lumber into 
ieo to a consumer, the same as if he shipped it into 
their own town, and in order to accomplish that they 
canted this committee appointed to meet their commit- 


to take care of the matter. 

he Chair.—If there is no objection the chair will 
that committee—Messrs. Paltzer, Barth and George 

ope. The secretary will notify the secretary of that 

sociation, and of the time and place of conference. 


With this the meeting adjourned at 3:20 p. m., ac- 
yuplishing the important work of the annual meeting 
i an important body in less than two hours. 


fhe new board of directors of the association will 

at the association rooms, in the Old Colony build- 

this city, on Tuesday next and elect a president, 
president, treasurer and secretary. 
—_—eeeeeeae 


THE GULF COAST MANUFACTURERS. 
Mobile, Ala., March 4.—One of the most enthusiastic 
tings ever held by the gulf coast lumbermen took 
ace here on Wednesday, March 1. The following mill 
en were present: 


s, Oak Grove, Ala. 
Wagar Lumber Company, Wagar, Ala. 
B helder, Hazlehurst, Miss, - 
Miles, Yellow Pine Lumber Company, Mobile, Ala. 
Dantzler, Dantzler Lumber Company, Moss Point, 









t Griffin, Moss Point Lumber Company, Moss Point, 
kx. Yonge, Southern States Lumber Company, Pensa- 
Skinner Manufacturing Company, Pensa- 


Vinegar Bend Lumber Company, Vinegar 





Blac 3 Sullivan Timber Company, Mobile, Ala. 

Carre, Carre Lumber Company, New Orleans, La. 
Otis. H. Wesson Lumber Company, Logtown, Miss. 
re W. Robinson, Robinson Land & Lumber Com- 

pany, Chicora, Miss. 

4. S. Benn, Hunter, Benn & Co., Mobile, Ala. 

ceon, Bay City Lumber Company, Mobile, Ala. 

n, Robinson Land & Lumber Company, Moss 





I Miss. 
On motion of P. K. Yonge, George W. Robinson was 

ected chairman and W. J. Kilduff secretary. 
On taking the chair Mr. Robinson stated that the Gulf 
ist Lumber Company was dissolved and no association 
= now in existence. Mr. Robinson also said that so far 
= he knew there was no special object in calling this 
ng, but if anyone present had any plans he would 
{ to hear them. J. W. Black stated that his idea 
: that the meeting was a family gathering, so to 
that the mills had all they could do and that 
ea now was to regulate prices, and asked the chair- 

n to give his views on the situation. 

| airman stated that the present conditions were 
those existing in 1879, when the mill men 
etting $14 a thousand for Cuban lumber, and it 
lumber at that—anything that would hold to- 


Mr. Dantzler’s opinion inquiries are now more nu- 

s than ever before. “One mail last week,” he said, 

inquiries for 10,000,000 feet, something before 

of in the history of the business. My concern 

£2.50 a thousand feet more for lumber than 
avs ago.” 

ick stated that it was the consensus of opinion 

» of lumber should be advanced. ‘When 

ts go up to $2 the buyers never kick,” he said, 

» advance lumber 50 cents they send up a 

uld be heard down in the Philippine islands.” 

The chairman suggested that it would be well to ap- 

a committee to formulate a list. This was done 


e prices made are as follows: 
Cuban lumber, $10.50 f. 0. b. vessel; South American 
her, $10.50 f. 0. b.; schedules in both eases to read 


ird of bill to be thirty inches and up in lengths 
two-thirds of bill to be fourteen inches and up in 


he mill men present agreed to abide by these prices; 

said that they had orders enough on hand to keep 

saws going from ninety days to six months, and 

n their opinion the mill men would have no trouble in 
tting even better prices than those adopted. 


lhe mill men of the south have every reason to be 

the weather is good and, as Mr. Robinson 

1, “The mill men are no longer living on prospects; 
lemand is here.” 

lhe meeting adjourned to meet at Mobile on the first 
Vednesday in April. 

i ee ee a a a a ae 

\ bill has been introduced in the Indiana legislature 

encourage the preservation of timber on the lands of 

tate. Under its provisions any land owner of the 

y select a portion of his holdings as a perma- 

ent forest reservation, which shall be assessed only $7 

for taxation—a merely nominal figure, in fact. 

ve than one-eighth the area of any farm, and not 

han one acre, may be so set aside. If the selection 

e of original forest and contain 170 trees to the acre, 

t become immediately subject to the provisions of 

or 170 trees to the acre may be planted and 

three years, if properly cared for, the land will be- 

ubject to the act. If there shall be 100 trees to 

cre a sufficient number, or 70 more, may be planted 

make up the requirement. Pasturing in the reser- 

‘tions is prohibited, as browsing would destroy the 

ng growth and tramping would prevent reproduc- 

Wherever trees shall be cut others shall be plant- 

n their stead. Not more than one-fifth of the trees 

be cut in any one year. All the native trees, ex- 

fruit bearers, are considered admissible under the 
visions of the bill. 


may 


ryt 
cept 
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Boston, Mass., March 6.—The Lumberman supplements 
its brief dispatches of a week ago from Boston, where the 
National Wholesale Lumber Dealers’ Association held its 
seventh. annual meeting, with a full report in this issue 
of the proceedings at all the sessions, including the ad- 
dresses at the banquet tendered to their visitors by the 
wholesale lumber dealers of New England. 

The convention was called for Wednesday and Thurs- 
day, March 1 and 2, at Young’s hotel, where the ban- 
quet also was given. Upward of 100 members were pres- 
ent, and this number was augmented by the presence of 
delegates from a dozen retail lumber dealers’ associations, 
who had come to Boston at this time by special invita- 
tion of the wholesalers to participate in a conference over 
subjects of mutual concern to both branches of the busi- 
ness. 

The Buffalo contingent made the trip to Boston in a 
special, with their banner hung on the exterior of the 
car, bearing the injunction “Put me off at Buffalo in 
1901. I want to visit the Pan-American Exposition.” 
They were also liberally supplied with badges of bulf 
ribbon, bearing the same legend and topped by a sou- 
venir bronze pin in the shape of a buffalo. 

‘Ine delegates from all points fraternized in a spirit of 
most cordial friendship, and it was an exceedingly har- 
monious gathering. 


Conference of Retailers. 


Wednesday morning, prior to the assembling of the 
wholesalers in convention, the retailers, who had come 
from diverse sections of the country, conferred together 
at a meeting held in the Parker house, their purpose be- 
ing to unite upon a plan for the presentation of their 
views to the wholesalers when the time should arrive for 
such action on their part. This was a very important 
and interesting meeting, and, as events proved, singu- 
larly fruitful of good results. ; 

John F. Steeves, of New York, was selected as chair- 
man and James M. Reilly, of Newark, N. J., acted as 
secretary. Following is the list of associations represent- 
ed, with the names of the delegates from each: 

The New York Lumber Trade Association (New York 
city)—John F. Steeves, John H. Ireland, J. D. Crary, all 
of New York city. ; ie - 

New Jersey Lumbermen’s Protective Association—Wil- 
liam A. Jones, A. B. Ayers, J. M. Reilly, A. E. Buchanan, 
all of Newark, N. J. fetes 

Connecticut Retail Lumber Dealers’ Association—R. A. 
Mansfield, New Haven; F. G. Platt, New Britton; : 
De Forrest, New Haven; W. I. Todd, Wallingford. — 

New York State Retail Lumber Dealers’ Association— 
S. H. Beach, Rome; S. T. Russell, Ilion; Spencer Kel- 
logg, Utica. : ; 

Pennsylvania Lumbermen’s Protective Association—T. 
J. Snowden, Scranton; O. M. Brandon, Wilkesbarre; B. 
S. Thomson, Luzerne. nines 

Philadelphia Retail Lumber Dealers’ Association— 
Thomas Williams, jr., Richard Torpin, H. Humphreys, 
all of Philadelphia, Pa, pea 

Missouri & Kansas Association of Lumber Dealers (also 
representing the Nebraska association)—Milo R. Harris, 
Ottawa, Kas.; Harry A. Gorsuch, Kansas City, Mo. 

Northwestern Lumbermen’s Association (also repre- 
senting the Wisconsin and Indiana associations, with 
Mr. Hollis holding proxies)—Maynard_ Crane, Coopers- 
town, N. D.; J. H. Queal, Minneapolis, Minn.; W. G. Hol- 
lis, Minneapolis, Minn. nau 

Illinois Lumber Dealers’ Association—E, F. 
Chillicothe, Ill, 

The object of the conference was to recommend the 
adoption of certain suggestions, designed for the better 
protection of the retail associations interested, against 
shipments to consumers, these suggestions to be submit- 
ted at the convention ef wholesalers for their considera- 
tion. 

Secretary J. M. Reilly read a paper embodying the 
points on which it was desired to have action taken. 
They were in four sections, and were taken up by sec- 
tions for discussion. Some minor changes having been 
made by amendments in the wording, the paper was 
adopted as the unanimous expression of the sentiment of 
the meeting. It is given in full later in that portion 
of this report which refers to its reception by the whole- 
salers and their action upon the matter. 

A resolution was then passed to be presented to the 
wholesalers’ association in case of favorable action on 
the above, to the effect that the delegates of the various 
retail associations pledged themselves to patronize, as far 
as possible, the members of the National Wholesale 
Lumber Dealers’ Association, and to use their efforts 
that this may be done generally by the members of the 
various retail organizations in the east. 


Hunter, 


On the Poacher. 


The subject of “poaching” was also taken up by the 
retailers, W. G. Hollis, of Minneapolis, Maynard Crane, 
of Cooperstown, N. D., M. R. Harris, of Ottawa, Kas., FE. 
F. Hunter, of Chillicothe, Ill., and others speaking on 
the subject at this gathering and also at a subsequent 
session in Young’s hotel held by the retailers while the 
larger association was in executive session during a part 
of the afternoon. A motion was made and adopted, 
pledging the co-operation of the various associations rep- 
resented, in efforts to remedy the evils complained of. 
The conferences of the retail delegates were hardly less 
important in their prospective effect upon the various 
organizations which they represented than their con- 


ference with the wholesalers, for they are sure to result 
in closer co-operation between the retailers of the east 
and the west, and a convention of retail associations was 
talked of as one of the possible outcomes of the day's 
deliberations. 


The Convention Opened. 


President John N. Scatcherd, of Buffalo, was in the 
chair when the regular session opened, and at the official 
table with him were Secretary Eugene F. Perry, of New 
York, and Counsel John Jay McKelvey. Roll call showed 
the presence of 105 members. Reading of the records 
was dispensed with, printed copies of the official report 
of the previous convention, held at Cleveland, being on 
hand for distribution. The meeting then went into ex- 
ecutive session for about an hour, after which the regu- 
lar proceedings were resumed. 

President Scatcherd made a brief opening address, in 
which he took occasion to congratulate the members 
upon the return of prosperity during the past year, and 
stated that the outlook appeared to be more encourag- 
ing now than at any previous time in the history of the 
association, Not only was this the case, but a better 
feeling was manifested between the manufacturers and 
their customers and between the wholesalers and retail- 
ers, so that co-operation for the mutual protection of 
the various allied interests of the trade was assured. 
He outlined briefly the work accomplished in these direc- 
tions since the previous meeting, and made suggestions 
regarding the work devolving upon the convention at 
this time. 


Report of the Secretary. 


Our annual report in each of the past two years has 
emphasized some particular phase of the association 
work, but the report of this year will deviate from that 
course somewhat, as will be demonstrated when you hear 
the reports from the different committees. Probably the 
most prominent feature brought to your notice this year 
has been the extensive work carried on under the man- 
agement of the committee on trade relations; see their 
report. The Secretary in carrying out the suggestions 
made by this committee has been in correspondence with 
ten or more retail associations. This has caused an end- 
less amount of correspondence, but we have been en- 
couraged by the fact that the work has progressed along 
lines that have been beneficial and profitable, as will be 
shown later in our meeting, for, while it has taken us 
several months to get the right parties interested in each 
of the different associations, and although we did not 
meet with a hearty response at first from many of them, 
we feel today that there is a cordial and reciprocal feel- 
ing existing in this direction. Next to the work that has 
been accomplished by this committee has been what has 
come from the general work of the bureau of informa- 
tion, and, as we look at the work that is done for the 
general trade by this department we are convinced that 
it is underestimated by those who do not participate in 
the direct benefits of the bureau. * * * 

About June, 1898, many letters came to the office from 
members stating that a large percentage of the trade 
were persistently breaking all agreements in the matter 
of settlements, and it was a notorious fact that settle- 
ments were not being made according to terms of sale. 
The secretary took up this work and we have been push- 
ing it vigorously ever since. We are pleased to notice 
the results that are coming from the agitation in this 
direction. As several sections of the country have al- 
ready gotten together and have adopted terms which 
they deem are just and are planning to have the same 
upheld by co-operation, the great trouble has been in the 
variety of terms used in the different sections. To my 
mind there is no good reason why the terms should not 
be the same all over the country. 

The next in importance is the work carried out by the 
committee on fire insurance. Those of you who carry 
insurance are aware of the need of work in this direc 
tion, and the results will be enlarged upon by that com- 
mittee. 

Inasmuch as we have no permanent committee o: 
classification I will report for the several special com 
mittees that have been appointed. You will remember 
that each time one of our members desires that the as- 
sociation shall classify a party and determine as to 
their position in trade; whether they are entitled to buy 
at wholesale or not, a special committee is appointed 
(who are known only to the president and secretary, out- 
side of the committee), and it is their duty to investigat: 
carefully and to determine to the best of their abilit) 
as to the eligibility of the party inquired abou 
We have had seven applications for classifications th! 
year, three of these have been withdrawn by our mem 
bers after investigation, two of them are still in the 
hands of the committee, and in one it was decided that 
the party, in accordance with our understanding, was 
not considered legitimate trade for the wholesaler. Th 
other is the one in which our committee decided t! 
party was legitimate trade for the wholesaler. and whi 
the retail association has decided was not. They plac: 
one of our members on their list for selling to this part; 
and after several conferences with that association a! 
finding that we could not come tto an agreement, anu 
they refusing to arbitrate, we requested them to remov' 
the name from the list, pending this annual meeting 1! 
Boston, where it is hoped that some arrangement can be 
made whereby such questions as these can be settled 
positively and satisfactorily to all. 

Two matters for arbitration have come before that 
committee, one of which has been disposed of; the other 
is still pending, as you will see by their report. 

We have moved into our new quarters, which, to my 
mind, are better adapted to the work in hand, and | 
would also call attention to the fact that our members 
now are free to use the offices of the association as 4 
meeting place when in the city. 

It required the first few months of the year for the 
secretary to become acquainted with his work and to ge 
things in running order; therefore there was an interval 
of six or seven months from the time of our late Secre- 
tary Clarke’s sickness until such time as we were able to 
take up the matter of memberships in a systematic way. 
Then, too, the secretary. not being acquainted with all 
the details, was not able to talk to prospective mem: 
bers in the way that he would hope to in the future, an 
our membership dropped back during the first six 
months considerably. This, however, has been overcome 
































MARCH 11, 1899 


during the last half of the year, and at the present time 
we show a small gain. ; 
The report of the membership for the year stands as 
follows: 
“AS compared with 1897 and 1898 the loss and gain is as 
follows: 
Total number on roll March 1, 1897 
Gait GRRE YOR oc cccccciccccvccesscevesecescoscece 
WHE Groped Otbiecscccndssscsccsruccuccccscs 
Number reported March 1, 1898..............sss08 218 
Reported, but who dropped out before ss 
1, 18 





Actual number on roll March 1, 1898............... 
During this year new members were added to 
FOR, ccccvsse CoeeSOSS CERES COROREECHRESeESseUEecaneeReRS 


ate 





Membership March 1, 1899............seseeeee “xacaue 


Thus you will see that the gain in the membership of 
the association has been slow but steady, and it is hoped 
hat during the next year by placing the advantages 
clearly before the trade we may be able to keep the 
increase up to its present average. : 

The members of the association can aid very materially 
f they will consider more fully the value of mesnbership 
ind understand the advantages of large metnbership. 
We have always contended that we can do very much 
more with a party if he is a member of the assnciation, 
or then we have more control over him, than we can 
nave if he is on the outside and we have no control over 
him and no way of reaching him at all. I believe the 
impression that membership in the association was mere- 
iv a eontribution or voluntary subscription has been 
eliminated and the members are coming to understand 
more and more that the membership is of actual value to 
them. The association is purely mutual, and every mem- 
ber joining it receives equal benefits. 

During the year as secretary of the association I have 
by invitation visited with committees, either special or 
xecutive, the New York Lumber Trade Association, the 
Wholesale Lumber Dealers’ Association of Philadelphia, 
the New Jersey Lumbermen’s Protective Association of 
New Jersey, the National Hardwood Lumber Associa- 
tion at Cincinnati and the Connecticut retailers’ associa- 
ion, and the object has been to discuss the various 
phases of our work in connection with that of other as- 
ociations, and from these meetings ias evolved the 
feeling of fairness that at the present time exists be- 
(ween the different associations and ours. ; 

Bogus concerns and others who have been living at the 
expense of the wholesale trade have, through ihe efforts 
of this association (working in harmony with the trade 
papers), apparently been driven to cover, for but a few 
f their schemes have been perpetrated upon our mem- 
bers during the past year, and those that have been 
planned have been uncovered so promptly that ihe loss 
has been limited, and parties anticipating such kind of 
business have come to know the association as their 
enemy. 

We will have with us at this meeting representatives 
from all parts of the country, from _ both wholesale asso- 
iations and retail associations, and I think the meeting 
will prove to the membership that the work of the past 
five or six years is gradually showing itself, and also 
proves that any permanent work is of slow growth. It 
is suggested that the members will study carefully the 
conditions that have called this body together and will 
he prepared to act intelligently on such important mat- 
ters aS may come before us. 


The meeting thereupon went at the business in hand 
without delay. 


Trade Relations Discussed. 


The committee on trade relations presented the fol- 
lowing report, which was thereupon made the subject of 
un executive session, lasting almost until the time for 
idjournment for lunch: 


In making this report of the result of the first year’s 
vork of the committee on trade relations we wish first 
) refer to the events which led up to the creation of 
he committee. In February, 1898, certain wholesale 
dealers in North Tonawanda, realizing the great loss 
‘hey were suffering, in both volume of trade and per- 
centage of profits, caused by the competition of a class 
ommonly known as scalpers, called for a general meet- 
ing of the Tonawanda Lumberman’s Association to dis- 
cuss the question. The result was the passage of a reso- 
lution condemning the business of the scalper, and an 
igreement of all members present at the meetirg not to 
ell to any scalper who was reported to be selling a class 

f trade not legitimate. . vey? 

At the last annual meeting of this association, in Cleve- 
land, a letter was received from the New York Lumber 
trade Association, presented by J. D. Crary. This let- 
ler, after reviewing the losses occasioned both the whole- 
sale and retail dealers by scalpers, says: “The remedy 
or this evil in our opinion lies in concerted action by the 
retailer and wholesaler against the offenders; and to this 
end we ask you to appoint a committee with power to 
confer with this committee to see what united action be 
‘aken in the matter.’”’ 

The result was that by practically a unanimous vote 
the National Wholesale Lumber Dealers’ Association es- 
\ablished the committee on trade relations. _ 

Unavoidable delays prevented our holding the first 
meeting until the following July, at which time there de- 
veloped the idea that the committee on trade relations 
was to act as a classification committee. Such a con- 
‘struction would positively have prevented this committee 
n doing anything toward the intended end, for it was 
readily seen that their work could be successful only by 
ommencing after classification was decided. 

One of the greatest causes of friction between the 
wholesale and retail associations in the past has been 
he question of classification of the trade, each side tak- 
ing the stand that to them belonged the right to classify. 
ividently, then, no mutual work could be done until this 
difference was overcome by some agreement between the 
National Wholesale Lumber Dealers’ Association and 
the various retail organizations, which would provide 
for absolute final classification wherever necessary. 

Our first meeting for this purpose was with the com- 
mittee on wholesalers selling consumers of the New York 
lumber Trade Association, held in New York October 11. 
The result of this conference was the adoption by the 
New York Lumber Trade Association and the National 
Wholesale Lumber Dealers’ Association of the following 
resolution: 

“Whenever a dispute as to the classification of any 
consumer is concerned the chairman of the committee 
on wholesalers selling consumers of the New York Lum- 
ber Trade Association shall arrange for a joint arbitra- 
tion between said association and the National Wholesale 
Lumber Dealers’ Association by a committee consisting 
of one member of the New York Lumber Trade Associa- 
tion, to be appointed by the chairman of the committee 
on wholesalers selling consumers, and one member from 
the National Wholesale Lumber Dealers’ Association, to 
be appointed by that association; and in the case of a 
disagreement of this committee a third member of said 
committeer shall be decided upon by the two members 
already serving, and the decision of this committee shall 
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be final concerning such classification, it being under- 
stood that concerns decided to be carpenters and builders 
shall never be held legitimate customers for the whole- 
saler to sell.” 

Up to the present time the New York Lumber Trade 
Association is the only retail organization that has posi- 
tively agreed with our association for joint final classifi- 
cation. But our committee has negotiated with the New 
Jersey Lumberman’s Protective Association and the 
Lumber Dealers’ Association of Connecticut, and we are 
very much pleased to report that after a conference with 
the committee on trade relations of the New Jersey re- 
tail association in which the plan of work as hereafter 
outlined was discussed, we received the following letter 


from them: 
“Newark, N. J., Feb. 3, 1899. 

Chairman Committee on Trade Relations, Na- 
tional Wholesale Lumber Dealers’ Association— 
Dear Sir: It is a pleasant duty to inform you that 
our committee on trade relations agreed with you 
as to the urgent necessity of a movement by the 
combined lumber trade as discussed at our in- 
formal conference on the 1st inst. 

The New Jersey association can assure you of 
their earnest co-operation to bring about the ends 
aimed for on the broad lines outlined by your- 
selves at the conference. 3 

James M. Reilly, Secretary. 

Our work so far, therefore, has been to provide a plan 
for joint final classification. We have at all times real- 
ized that this was but the first step to be taken, and in 
all our conferences with representatives of the retail 
organizations we have discussed the next work neces- 
sary. Joint final classification is a good measure, as, 
when adopted, it removes the cause of friction in the 
past between the retail associations and the National 
wholesale association. But without further obligations 
on the wholesalers and retailers it cannot accomplish 
what we are seeking to attain, so the committee recom- 
mends that the National Wholesale Lumber Dealers’ 
Association provide in its by-laws for the expulsion from 
membership of all members who sell to trade that is 
jointly classified as not legitimate trade for the whole- 
saler, and that in return for this action by the National 
Wholesale Lumber Dealers’ Association all retail asso- 
ciations provide some measure to induce their members 
to buy their stock only from such wholesale dealers as 
are members in good standing of the National wholesale 
association, 

A careful consideration of this plan we think will con- 
vince everyone that the possibilities for good results are 
large, and limited only by the actions of all in interest. 
The National wholesale association cannot accomplish 
the desired result alone; nor can the retail associations; 
nor is it probable that both together can entirely elimi- 
nate the competition of illegitimate operators. But if the 
wholesale interests not now members of the National 
wholesale association will all join, through the associa- 
tion, in saying to the retail dealers, ‘‘We will not sell to 
anyone who seeks to injure your proper business,’’ and 
if in return the retail dealers will, to as great an extent 
as practical, buy of members of the National wholesale 
——* it seems apparent that good results must 
ollow. 

We have been met in this proposition many times by 
the statement, ‘“‘You cannot get men, first, to promise 
to do what you ask, and, next, after promising, to carry 
out their promises.’’ In answer to this we have only to 
say if that is so, then abolish this committee on trade 
relations, abolish your wholesale and retail associations, 
and let everyone go in and plunder each other to their 
full ability. But we do not believe that the large major- 
ity of lumber dealers are so blind to their own interests 
or so weak in their determinations as to come to such a 
conclusion, and so we have recommended to you a plan 
which we trust will open a discussion that eventually will 
result in a victory for proper business principles. 

If successful in the work so far outlined, there are 
other questions for the National wholesale association to 
take up. he wholesalers today suffer a loss by the ac- 
tion of some manufacturers (who do not operate whole- 
sale distributing yards) in selling direct to retailers a 
portion of their product; by, the actions of some retailers 
in buying from such manufacturers a portion of their 
supplies; by the action of some commission men, brokers 
and inspectors in endeavoring to do a business which is 
a positive injury to the legitimate wholesalers. The 
wholesaler is just as much a necessity in the trade as 
the manufacturer, retail dealer or consumer, and his 
business must be protected from improper competition 
just as much as any other division, to the end that a 
proper profit may accrue to all, consistent with the 
amount of capital, energy and ability employed. 

Pendennis White, chairman; 
C. H. Bond, 
W. C. McClure, 
R. B. Wheeler, 
George P. Sawyer, 
Committee on trade relations. 


In open session the report of the committee was ac- 
cepted and the members then voted to take a recess 
until 3 o’clock. 


The Afternoon Session. 


Shortly after 3 o’clock another executive session was 
called, and the open meeting did not begin until 4 o’clock. 

At this session the matter of a better understanding 
between wholesalers and retailers was the principal fea- 
ture, the retailers present being accorded the opportu- 
nity of submitting their views to the meeting. 

Routine business was taken up also and continued, 
and reports from a number of committees were re- 
ceived. 


Amendments to By-Laws. 


Counsel J. J. McKelvey submitted drafts of the fol- 
lowing amendments to the by-laws, which were adopted: 


Section 2.—If any member of this association shall, on 
complaint made to the trades relations committee, be 
found by said committee to have violated the provisions 
of Article XIX of these by-laws, he shall be notified to 
explain to the committee on arbitration, and should he 
fail satisfactorily to explain his conduct to said commit- 
tee he shall be suspended or expelled by the board of 
directors, as said board may deem proper. | 

Amend the by-laws by adding a new article: 

ARTICLE XIX, 


Relations With Retail Associations. 


Whenever it shall be determined by the board of trus- 
tees directly, or through committee, acting separately or 
in conference with any authorized body from a retail as- 
sociation, that any person, firm or corporation is not a 
legitimate customer for the wholesale trade, according to 
the principles recognized by this association as best con- 
serving the interests of the lumber business, the mem- 
bers shall not thereafter sell to such person, firm or cor- 
poration. 


Retailers Participate.. 


In addition to the delegates from other states who took 
part in the preliminary conference, there were at the 
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convention three delegates from the Massachusetts Retail 
Lumber Dealers’ Protective Association, namely, Zenas 
C. Field, of Milford, Jerome C. Borden, of Fall River, and 
A. T. Stearns, of Neponset. These gentlemen, however, 
had not been instructed to present any topic for discus- 
sion to the convention, but were present as interested 
guests. 

The visiting delegates from all the retailers’ associa- 
tions having been given the freedom of the floor, Chair- 
man John F, Steeves, of the morning gathering, spoke 
briefly, thanking the wholesalers for their invitation to 
the retailers to be present, and outlined the work of the 
retailers in their morning meeting at the Parker house. 
He then called upon James M. Reilly, secretary of that 
meeting, to submit their views to the convention. 

The resolutions adopted at the Parker house meeting 
by the retail association delegates were then read by Mr. 
Reilly. 


Reports of Committees. 


The convention next proceeded to hear reports from 
other committees, as follows: 

Mr. Haines, of Buffalo, reported as chairman of the 
committee on marine insurance, recommending that here- 
after lumber be insured not by the cargo as of one qual- 
ity in bulk, but according to the different qualities and 
grades constituting the shipment. He said the commit- 
tee was not called upon to take up marine matters to 
any great extent during the year and had little to report. 

Counsel McKelvey reported on the department of 
claims, enumerating the number of claims demanding the 
attention of the department the first of the year, indi- 
cating the progress made during the past twelve months 
and adding that claims approximating $20,000 were in 
process of adjustment. 


Report of the Board of Managers. 


Secretary Perry read the report of the board of man- 
agers of the bureau of information, as follows: 


The year past has been fruitful in good results to our 
bureau, and happily we are able to face the coming 
year with its improved trade conditions without any 
foreboding, as our finances are at least upon an even 
keel. The organization of the bureau is in an admirable 
condition, its administration under Mr. Perry appear- 
ing to us to be businesslike, economical and in every re- 
spect thoroughly entitled to your commendation. 

After the untimely death of Mr. Clarke, with his bril- 


;liant management of the bureau in view, we had to con- 


cede the difficulty any successor would labor under in 
maintaining the same high standard of administration, 
but the necessity produced the man, and we fulfill a 
pleasant duty in reporting that there has been no lower- 
ing of the standard. On the contrary, some of the 
methods of the office have been improved, and Mr. Perry 
has so quickly adapted himself to the position that the 
members of the bureau may congratulate themselves on 
the fact that the office of superintendent is again in 
good hands and that further improvement in the service 
is fairly assured. 

The expenses of the year have been larger than the 
previous year and larger than they may be again, be- 
cause of several extra items of expense made necessary 
in moving the offices, fitting them up, and the payment 
of salary temporarily to Mr. McKelvey while initiating 
Mr. Perry into the duties of the office entirely new to 
him when he first assumed charge. 

The membership of the bureau, as well as of the asso- 
ciation, will naturally show changes each year from 
various causes, among them deaths, failures, going out 
of business and resignations, but we are happy to state 
that the association of new members has nearly kept 
pace with such withdrawals. But, without a more gen- 
eral effort on the part of individual members to increase 
our membership, it is fair to assume that our roll may 
not be expected to increase much from its present num- 
ber. This condition could be improved by extra effort of 
members, but if this effort be not put forth, financial 
conditions will remain about the same and the scope of 
the bureau cannot safely be enlarged. Improved service, 
however, may continue without much increase in ex- 
pense through the continual increase of the credit re- 
ports on file, giving the cumulative reports on each 
dealer to draw from, thus giving the office increased 
ability to make prompt and more full reports immediate- 
ly upon receipt of inquiries. A feature of this year’s 
administration was the inauguration of a special system 
of reports upon dealers who had contracted the habit of 
making settlements to suit themselves, ignoring either 
regular or agreed terms of sale. Such reports are made 
under the heading of “List B,’”” which we think has been 
of considerable profit to cur members in the reformation 
of. many addicted to this habit, and in making known 
others who may be beyond reformation. Under a strict 
construction it will have to be conceded that the de- 
liberate and continuous taking of time or cash discount 
long after the date agreed upon or covered by the regu- 
lar market terms and against the protest of the seller is 
neither honorable nor businesslike. List B is the best 
method we could think of to correct and perhaps ulti- 
mately abate this nuisance, really one of the unhealthy 
products of business depression, which happily now 
seems to be at an end. To avoid doing any dealer an 
injustice, we have established the rule that no name 
shall appear on List B until at least three separate 
complaints have been received against such name. 

With the consent of the board, Mr. Perry has through 
the year made several trips to important points, which 
we think have resulted profitably in both new member- 
ship and advancing the interests of the association with 
the several retail associations. We commend the wis- 
gom and ability he has displayed in this direction. We 
will indulge in no statistics in this report, but ask your 
careful attention to the figures given by our superinten- 
dent, indicating as they do the large amount of work 
done by the bureau force. 

We ask every member of the bureau to consider afresh 
the motive power of this work—it is co-operation. The 
valuable results to each of us depend entirely upon the 
amount of frankness, thought and trouble that each of 
us is willing to give in answering the requests of the 
superintendent for information about different dealers. 
Mutual interchange of the knowledge we may have is 
absolutely necessary to mutual benefit. That is what 
we are organized for, that is what we pay for, and 
not one of us _can escape individual responsibility and 
a weakening of benefits to be derived if we are lax or 
neglectful in giving the desired information ourselves. 
The superintendent has but little complaint to make on 
this score, but it is well for us each year to consider 
anew this important feature of mutual dependence. In- 
creased membership means increased information, and a 
very little individual effort in each market in making 
the advantages of the bureau known to non-members 
will surely add to the membership. Each member knows 
whether or not he has ever tried to get a new member, 
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ind we suggest to those, if there be any who have never 
tried, that they are neglecting a pleasant duty which, if 
now fulfilled, will beget personal satisfaction as well as 
added profit. 

Whatever may be the opinions of the members of this 
board on national territorial expansion, on the question 
of the bureau of information we are not expansionists. 
As this report indicates, our natural income will not 
admit of it, but, aside from that important feature of 
he situation, we think that the strength of the bureau 
lies in its simplicity, that it is the hight of wisdom to 
leave well enough alone; therefore we have no recom- 
mendations to make looking toward new features or en- 
argement of scope. 


Arbitration Committee Reports. 


C. M. Betts, for the committee on arbitration, said his 
committee had been called upon to perform very little 
service during the year. There had been only two cases 
under consideration, one of which had been satisfactorily 
disposed of, while the other was still pending. 

Adjournment took place at 5:30 o’clock, and the mem- 
bers dispersed to prepare for the reception previous to 
the banquet, from 6 to 7 o’clock. 

The Banquet. 

The banquet which followed the reception at Young’s 
hotel on Tuesday evening was tendered to the visiting 
delegates by the New England wholesale lumber dealers, 
and was a very elaborate affair. After the menu had 
heen properly discussed and cigars were lighted, the 
guests settled back comfortably in their chairs and 
George H. Davenport, who officiated as toastmaster, in- 
wugurated the speech making of the evening with the 
following address: 


The Welcoming Words. 


It gives me great pleasure, on behalf of the lumber 
merchants and dealers of Boston and vicinity, Massa- 
chusetts and New England, to welcome you to the city 
of Boston and to this banquet tonight. 

It is not often our experience to meet so many men as 
ire here gathered around the festive board all engaged 

the same line of business. We have here large busi- 
ness organizations, such as the Associated Board of 
Trade, of which you will hear more later. But when that 
organization meets we have diversified interests, while 
here tonight we are all lumbermen engaged in the hand- 
ling of the same commodity; some great, some small; 
some dealers in millions, some in the middie and some 
it the end of the line. But we are all a uni!,. I think, in 
one particular and that is that we are trying to make 
an honest dollar out of the lumber business, 

It is interesting, I think, to pause once in a while and 
look a little more narrowly at the position this great 
business holds in our country, and, as I desire to make 
this plain to you, I will refer to my notes. The lumber 
business, let us remark at the outset, is no mean or 
second rate business to be engaged in. It ranks among 
the first in the great and varied occupations in which the 
men of this era and in this country are engaged because 
it is widespread and handles a commodity which is nec- 
essary to the highest civilization. 

Let me remark first that it stands out pre-eminently 
and conspicuously in advance along the lines of industry 
and trade, financially. Not that the lumbermen are all 
rich, or that the millionaires of the time are found in 
their ranks, but, taken as a whole, the rank and file of 
all those who are engaged in the production, manufac- 
ture and sale of this commodity, the profit in the hand- 
ling, the percentage of return for labor expended yields, 
in my estimation, as good a return as any business in 
which human industry is engaged. The amount of capi- 
tal invested in the lumber business in this country cer- 
tainly places it almost at the head. According to the 
census of 1890 the value of the raw material included in 
ill the industries which the forests of the United States 
produced was $688,339,000. Now, how does this compare 
with our other great natural products ang business in- 
terests? Take mining, for instance. If you add all the 
value of the product from the mines in the United 
States, including coal, iron, gold, silver and even copper, 
icecording to the same census, it was only $620,000,C00. 
In wool the value of manufactured goods was $337,000,000; 
cotton, $293,000,000; hay, $388,000,000. 

To corn and wheat we must yield the palm, however. 
for in these articles the United States as a producing 
country is in the van, the value of the wheat alone being 
about that of the forest products given above. In the 
matter of exports the lumber interest stands well up on 
the list, as we were able in 1898 not only to produce 
enough for our own consumption but exported $37,000,000 
worth to other countries. With these figures before us 
it is certainly a matter of interest as well as pride to be 
-d in a business that stands statistically and finan- 
7 so near the head in the industries of the country. 
Secondly, the lumber business stands conspicuously 
in the advance of industrial occupation because of its 
scope, its variety and because of the infinite possibilities 
which lie within its grasp. It is dealing with something 
visible to start with. It is seeable, above ground, tangi- 
ble. Suppose we invest in a mine, no matter what. iron, 
lead, copper; what is it? A hole in the ground. You see 
it, strike a rich vein and then it is lost and some other 
hole in the ground gets it. The oil business—the well 
stops flowing. Grain business—a drouth interferes. But 
the forest; there it stands with a title clear and you can 
see and look at it like so many gold dollars. For, unlike 
many other investments in natural products. while one 
‘eens at night and goés about his business by day the 
forest grows and pays in the interest on the investment 
in its growth. Or, if it is manufactured, if one buys at 
that stage of the advance, so much the better. It may 
be measured and cannot get away. The April winds 
blow upon it, the summer sun beats down upon it only 
to enhance its worth; and while you wait it grows riper 
and richer. 

And then the interest and variety attaching to this 
business render it most attractive. I suppose we do not 
choose a business from an aesthetic standpoint, or be- 
cause it has more variety than any other. We engage 
in business to make money. But if by observation one 
sees that for the same amount of labor, care and skill 
as large a return can be secured in a clean, wholesome, 
interesting business as in one that is not, he will choose 
it every time. I had rather be a doctor than an under- 
taker; I had rather handle lime and cement than guano. 
I had rather have charge of a cotton mill than a pork 
factory. and far rather be a woodsman under the azure 
dome of heaven, chopping down trees for a living, than 
a_coal miner in the bowels of the earth with the sight 
of the sun only one day in seven. : 

And so with our business, who of us has not stood in 
a saw mill and watched the great rotary open up a log? 
This tree for 100 years or more has been alive: it is now 
dead and is opened up for the first time to the sight of 
man. What interest is there developed as we watch it? 
Trees are like men; some are large hearted, some rotten 
at the core. some shaky characters, some show a fine, 
smooth exterior, but within prove false, and some, thank 
the Lord, are sound as a bullet all through. And so 
the interest in what this saw reveals, if it be an oak, a 
walnut or a sycamore tree, deepens as with curiosity we 
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watch its dissection. And then we follow it along its 
course to the pile, the barge, to its inspection, to its car 
shipment, to its final sale and, last but not least, to the 
profit each in turn secures. To those of us who are, as 
it were, at the end of the line, who know comparatively 
little about the forests and the cutting and hauling and 
manufacturing, but whose province it is to distribute 
the product to the consumer, the interest still continues, 
though the profits are, I fear, materially less. Every 
person in the world has to have some lumber sometimes 
in some form or other, from the cradle in infancy to the 
coffin at the end of his career, and this brings us into 
contact with humanity at large. 

You have heard of the country store that kept every- 
thing from a toothpick to a piano, and about every arti- 
cle in that store you will find is either wood, or indi- 
rectly connected with forest products. And so our facul- 
ties for observation, education and the knowledge of men 
and affairs and the world’s industries at large are un- 
equaled in the transaction of this lumber business in its 
varied aspects. 

But, gentlemen, great as this business is financially 
and, I trust, profitable to everyone engaged in it, is it 
one that we can hand down to future generations? Is 
there not a cloud, perhaps no larger than a man’s hand, 
but still a cloud on the horizon, as we look forward to 
the next 100 years? Where is our supply to come from 
if the devastation of our forests continues as it has in 
the past, unless there be legislation to regulate in some 
degree their renewal? It is an indisputable fact that the 
forests of this country are disappearing to an alarming 
degree. The paper trust has practically gotten control 
of the spruce of the United States. The present head 
of the school of forestry in the Cornell University, from 
careful estimates, predicts that the supply of that wood 
will be exhausted in ten years if the destruction go on. 
I have this from one of the forestry commission who is 
here this evening and will speak to us later. 

When I was beginning business in the early seventies. 
Indiana, Ohio and Michigan were the center for hard- 
woods; now Memphis is the great market and the Mis- 
sissippi valley the only great source of supply. 

Westward the star of empire takes its way; 
Westward, beneath the woodman’s ax, the forest line 
gives way. 

The preservation of large tracts of forest land like the 
Adirondack reservation by legislature enactment is nec- 
essary not only for public health but for the future good 
of the country. But if the woodman’s ax must have its 
sway, some law like that extant in Germany should be 
passed; that for every tree cut down there should be 
two planted. The old countries of the continent of Eu- 
rope are an object picture of what in the years to come 
we shall arrive at if some care is not taken in the treat- 
ment of the great question of forestry. 

Gentlemen, we are creatures largely of the present, liv- 
sing too much, I believe, for our time and not enough for 
those who are to come after us. But it is ever thus; the 
present clouds the distant view. Short sightedness, in 
my estimation, is one of the evils in the management of 
our business to which we are all open to criticism. 

I have presented these few thoughts to you gentlemen 
regarding the business in which we are engaged that you 
may cease to think lightly of your profession, even if it 
does not pay quite the profit you think it ought to; but 
regard it as an honor, rather, to be enrolled among the 
band of lumbermen in this age of the world and in this 
fair land of ours. And, furthermore, that it is necessary 
to cast an eye to the windward, if we are to have any 
business for our successors and descendants to enjoy. 

We are on the eve of a new century. It is a privilege, 
T think, to live on this earth a portion of two centuries. 
The beginning of a new century is a great stepping 
stone. When New Year’s day comes round it is always 
an interesting and auspicious time. A new century’s day 
—how inspiring! 

As I write the centuries roll together, the past becomes 
the present and out into the future the twentieth cen- 
tury looms up in splendid proportions. I predict that this 
coming century will see an advancement along the lines 
of manufacture, commerce, trade and invention in this 
country such as has not been dreamed of; and that every 
member of the National Wholesale Lumber Dealers’ As- 
sociation and their successors and every lumber mer- 
chant here may be a sharer in the coming prosperity is 
my ardent desire and confident belief. 


A Humorous Romancer. 


The next speaker was Colonel A. M. Benson, who was 
greeted with applause as he rose in response to the pleas- 
ant introduction which had been given him. 


Mr. President and Gentlemen: I am here this evening 
not to talk about lumber particularly. I was invited here 
to tell you a story. I am not much of a story teller, but 
I wish before commencing to tell you some incidents. As 
lumber seems to be the theme of the evening, I will tell 
you a little anecdote I listened to a short time ago. It 
was about where a man out in California said the trees 
grew to an immense height—sometimes one tree was 300 
feet high and sixteen couples danced under it. Another 
man sitting near by said, ‘‘That may seem a very tall 
tree to you out in California, but up in my state we 
have a tree so tall that when the lightning struck it in 
May it never got into the roots until about the first of 
November.’ (Great laughter and applause). 


Col. Benson told numerous stories that kept the 
company in a roar of laughter. Continuing, he said: 


Now I am here to tell a story by special request in 
your presence. (Laughter.) The story only goes to show 
how very difficult it is to remember names at times, 
even familiar names. I presume you have all been placed 
in embarrassing positions by being unable to remember 
names when you wished to remember them. I know I 
have. But I never have known it to be so exemplified 
as in this case in Vermont that I am going to tell you 
of. There were two men up there who had been asso- 
ciated in business for many years—Goddard and Godfrey, 
counselors at law—men noted in their time in their pro- 
fession. Judge Goddard was one of the finest orators 
in the state; he had that reputation, but he never could 
recall names, and so he found that when it was neces- 
sary for him to call a person’s name to write it down 
on a piece of paper and pin it to the lapel of his coat, 
and when he came to the occasion where he required the 
name he pulled up the lapel and looked at the paper 
with the name on it and then he spoke it. Judge God- 
frey was_a different sort of a man. He dabbled in poli- 


tics and held various _ offices and was known 
everywhere. One day he died. Judge Goddard was 
called upon to make some remarks at the fu- 


neral and when the occasion arrived he arose and, 
looking down into the face of his dead friend, with 
whom he had been associated so many years, he 
said: ‘‘My friends, it is with the feelings of most 
profound sorrow that I am here today to make some 
remarks upon this sad occasion, and it is better 
that I should. He who lies in death before me was my 
earliest friend and companion and my law partner for 
more than a quarter of a century and had he pleased 
he could have occupied any position in the gift of his 
fellow citizens. You all know to whom T refer, Judge 
—(looking at lapel)—Godfrey. (Great laughter.) My 
friends, in speaking of him I can compare him to that 
great champion of states’ rights who now lies at Ashland 
in the south (looking at lapel), Henry Clay (great laugh- 
ter), and I can also compare him to that great champion 
of human rights, that giant, that oak, who now lies 
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beneath the sod at Marshfield in the commonwealth of 
Massachusetts (looking at lapel), Daniel Webster. (Great 
laughter). My friends, I can also compare him favor- 
ably to that great man who did more and who suffered 
more for the establishment of our early institutions than 
any other man and who now lies entombed at Mt. Ver- 
non, which is also at the south (looking at lapel), George 
Washington (great laughter), but, my friends, he has 
gone out from among us and we shall see his face no 
more among us forever. He has gone to plead his case 
before another tribunal—before the greatest of all tri- 
bunals, before the judge of us all (looking at lapel), God. 
(Great laughter.) 


The Toastmaster.—Gentlemen, this is an age of special- 
ties. In the medical profession of these days for every 
ailment you have a separate doctor, and in the profession 
of the law there is the criminal lawyer and the patent 
lawyer, and other kinds of lawyers, and in the lumber 
business I think it is getting to be more or less of a 
specialty. Each one seems to be running along in certain 
grooves. There is our friend Bennett, from Memphis, 
who knows all about one line, and there is our frien: 
Dietz, who knows all about maple flooring, and ovei 
there is a gentleman who knows about quartered oak, 
and this gentleman knows all about other special things, 
and I have the pleasure of introducing to you, gentle 
men, the Hon. John N. Scatcherd, of Buffalo. (Great 
applause.) 

Mr. Scatcherd was greeted with loud applause as he 
rose to speak. He said: 


The Champion of Buffalo’s Exposition. 


Mr. President and gentlemen: This is the first time 
that I ever had any idea that I was a specialist (laugh 
ter) and I feel somewhat complimented by that _asser- 
tion, because a specialist usually concentrates, and when 
you concentrate you are usually successful, and up to 
the present time we have not been able very much to 
concentrate on quartered oak so as to make it success 
ful, but after listening to the beautiful remarks of Mr 
Davenport tonight on the lumber business I believe I 
state the opinion of every man present that never before 
has there been presented for his consideration such an 
array of facts with such a beautiful picture portraying 
the trade in which we are engaged. , 

We are in the lumber business because we think that 
that is the best business to be in, or else because it is 
that we cannot get out. (Laughter.) I think that his 
remarks do a great deal to make us emphasize and make 
us thoughtful as to the results on the business of this 


gathering in this city by the lumbermen today. I do not 
believe that any member of the National Wholesal 


Lumber Dealers’ Association has spent his hard earned 
money to come to Boston to meet in conference and 
together discuss the welfare of the lumber business 
without he was earnest in the endeavor to advance the 
interests of the trade as a whole and his interests in 
particular. 

These gatherings have been going on for some six or 
seven years. We have had the usual meeting, with its 
routine. We have usually been honored by a banquet as 
we have been treated tonight, and as we meet each 
other in the corridors of the hotel or in the room where 
our meeting is held, we have said this thing was a good 
thing for the business, as it brought us in contact with 
each other, and there was enthusiasm during that tim: 
which seemed to be productive of great results. But 
‘he question to my mind has been, how many of us hav: 
taken home with us, alone and when we are sitting i: 
our offices, the great problems of business that hav: 
arisen at these meetings, when we have said we mus 
take a broad and liberal view of these matters becaus: 
we are trying to co-operate with our fellow men in our 
business? These gatherings are useless unless_ they 
help produce a good effect upon us such as helps to 
guide us when we are in our business places and in con- 
tact with our own business. I believe, and I think ever) 
man in this convention believes, that the lumber business 
today requires the assistance of every man to push i! 
and keep it at the front, to meet the competitions 0! 
other lines of trade, with the iron trade and the ste 
trade that meet us on every side, and to cope with those 
associations which are so powerful in forcing those com 
modities into competition with our commodity and tn 
force business into such a position that it will vay us a 
fair return for the capital and the time and the labor we 
have put into it. If we cannot compete with other lines 
of commodities which are competitors with us, if w 
allow those other lines to supplant us, we must ste! 
down and out and allow the trees to die on their stumps 
As Mr. Davenport has told us, co-operation is necessar) 
and we should learn to assist each other and to co-oper- 
ate along the lines of our own business. ; 

Jhen Mr. Davenport spoke to me tonight about saying 
something, he said he would perhaps ask me to Sa) 
something about the Pan-American exposition which i» 
to meet in Buffalo in 1901. Not having given me tha! 
opening, I seek it alone. I do it because we have in Bu'!- 
falo become very proud of the undertaking we have en 
tered upon, and I want to speak of the objects we hav: 
in Buffalo in establishing that exposition. At no other 


time have the minds of the business men of this countr) 


been so attracted by the actual fact that we must ge! 
other countries and other climates for the product of ou: 
own country, and this is applicable not only to our own 
product but to other products. Believing 1901 to be the 
proper time to advertise the products of this country 
throughout the nations of the world, the business mer 
of Buffalo have decided to hold what might be termed 
the Pan-American exposition, the basis o* the thoug!! 
being the Pan-American congress which assembled_ i! 
the United States during the incumbency of_the offic: 
of secretary of state by James G. Blaine. We believe 
that 1901 was as soon as the exposition could be give! 
and we believe Buffalo to be as well fitted for the holding 
of such an exposition as any city in the United State: 
and the reasons for our belief are concisely stated. Ru 
falo is situated at the foot of the great chain of lak: 
If you will draw a line indicating a radius of 500 mi:es 
from Buffalo, the statistics will show that jit will con- 
tain 38,000,000 of people and in an overnight ride there can 
be reached any of the people living at that distance 
We have twenty-six railroads entering the citv of Buf- 
falo, in addition to the lake lines and the Wrie canal, 
and we believe that that fact alone commands the re- 
spect of the citizens of the United States and that w’ 
are justified in asking that the exposition be held there. | 
We are not desirous, however, of having this expos: 
tion unless it can be pan-American in all that that 
means—national and international. We have received an 
~nropriation passed in the senate of the state of New 
York of $300,000 for an exhibit and we have now pending 
in congress a bill which we are in hopes will be passed 
tomorrow or next day for $500,000 for a government ex- 
hibit. We intend to approach all pan+wAmerican coun- 
tries and all the states in this country and we will also 
visit Paris in 1900 and make efforts to make our exhibi- 
tion successful. The people of Buffalo believe in this 


exposition, backing it with a stock subscription, sub- 
scribers from all the citizens of Buffalo; $1,350,000 have 
been subscribed in this enterprise in order to show our 
good faith. But we cannot make this exhibition a great 
success unless the citizens at large, all over this great 
country, take an interest in this enterprise and help to 
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make it successful. We want and are intending to have 
it a national affair and a credit to the United States. We 
want the assistance of everybody, and while this subject 
is foreign to a meeting of the National Wholesale Lum- 
ber Dealers’ Association I would not have attempted to 
have made these remarks to you excepting for the spirit 
in which they _were suggested to me, and I hope they 
will be received by you in the same spirit they have been 
made. I thank you for your kindness. (Applause.) 


The Toastmaster.—The next gentleman I desire to in- 
troduce to you this evening is a man that stands at this 
end of the line and has stood so in the business for 
forty years or more. This gentleman has two specialties. 
One specialty is that he is a right good fellow right 
ilirough, from top to bottom, and the second specialty is 
that of forestry. He knows all there is about forestry. 
| have great pleasure in introducing to you Hon. John 
\i. Woods, a member of the Massachusetts forestry com- 
mission. 

Mr. Woods on rising to respond was given very hearty 
cheering. He said: 


For Forest Preservation. 


One time there was a distinguished democrat—a mem- 
ber of the democratic party, of which I used to be a very 
distinguished member myself once (great laughter)—in- 
troduced here, and upon that occasion he received a great 
deal of applause. He gave a great deal of pieausure in 
his remarks and he said: ‘Gentlemen, this u»merited 
ipplause takes up a great deal of time.’’ For once I re- 
semble that democrat. I want to say right here, Mr. 
President and gentlemen, that if I had not changed my 
breeches I would have pulled a gun on our friend Scatch- 
erd when he intimated that he was going to take Buffalo 
for the hub. (Laughter and applause.) Boston is the 
“hub of the universe’ and don’t you forget it. (Laugh- 
ter. 

Gentlemen, I count myself as one among the humblest 
of the craft, and I am glad and I esteem it a great pleas- 
ire to be asked to say a word on this occasion. I want 
to say to you gentlemen that you are in the home and 
the birthplace of the lumber trade, and I venture to 
say that if any of you gentlemen will trace your lineage 
it will come back here. I have watched you, gentlemen, 
and LI find that most of you ‘‘know beans.’’ That shows 

(Laughter.) I heard Bishop Doane, of Albany, say 
one time of his father. who was a clergyman, that under 
no circumstances would he take a text lest he should be 
tempted to speak from it. Now, dne of the great dangers 
that I labor under here is of opening my remarks and 
then going away and leaving them all alone. 

Gentlemen, I want to say to you here that you think 
perhaps in some parts of the country the lumber busi- 
ness is old. I want to say to you here that you are 
meeting here tonight on the anniversary of the first ex- 
portation of lumber from the United States—200 years 
ago from this part of the country the first cargo was 
sent abroad. 

As the chairman has said, I have one or two special- 
ties. I will touch on only one of them now. The first 
is on the lumber business—the forestry of the United 
States, and something about the legislation that has 
taken place in this country. As you know, the pilgrims 
landed in 1620, and in 1631—eleven years afterwards—the 
first law that was ever made in this country was passed 
in regard to it. It was enacted by the pilgrim colony 
that there should be no fires set on the Lord’s day and 
that anyone that set any fire, if it did any damage, 
should pay ten shillings or be publicly whipped. You 
understand that the pilgrims and the puritans came 
from a country that a thousand years of man’s occu- 
pation had denuded of forests and they were de.ermined 
to save the trees. The historians tell us that there was 
only here and there a patch clear of forests. In 1639 it 
was further enacted that no man should set a ‘Sire on the 
Lord’s day, the last day of the week, and if he did, and 
it did any damage, he should be required to pay a fine 
of forty shillings, and if it were done by a minor his 
parents or guardians should pay. In 1697 the first effort 
was made to find out the value of woods in North Amer- 
ica. The English government sent a commission here. 
The chairman was Mr. Bridges, who was a ship builder 
in the English dock yard at Portsmouth. He came here 
under a royal commission, and the commission read that 
he was to ascertain the conveniences of the woods of 
North America for furnishing woods for the royal navy. 
At that time Norway and Sweden were considered the 
only countries that could produce woods proper for the 
construction of ships for England’s navy. In 1699 the 
first cargo was shipped abroad. The Earl of Belfort in 
describing this says, ‘‘Your lordship will meet with some 
rivalry, but you will find that its quality will easily equal 
the best.’”’ The largest part of this cargo was cut on 
the Piscataquis river, a little river that runs up from 
Portsmouth, - about forty miles from here. He 
ays further, “It is thirty-five to forty inches in diam- 
eter and sixty to 100 feet long.’’ You can have an idea, 
gentlemen, of what the virgin forests were in the New 
iingland states at that time. 

There was no further legislation to amount to anything 
during the colonial period, and there never has been 
since to amount to anything. In 1743 Governor Went- 
worth, of the territory of New Hampshire, was appoint- 
ed commissioner of all his majesty’s woods in North 
America. You can have some idea, gentlemen, of the 
size of his commission. The king instructed the com- 
missioners to mark a large number of trees for use for 
the royal navy and this was done, but this commissioner, 
like the commissioners of later days, was human. He 
was denounced as a fraud and a villain 1nd complaint 
was made to the royal governor of Massachusetts, who 
was governor of the territory of New Hampshire, and a 
petition was sent to the king for his removal, but they 
had ‘‘pulls’” in those days as they do in these days and 
he managed to hold his place for many years 

All the legislation that has been done by state or na- 
tion amounts to very little. In 1830 a law was passed by 
the national congress intended to prohibit the stealing 
of lumber on public lands, but this has amounted to but 
very little. It would be hard to estimate the amount, 
but a safe estimate would put it that millions of dollars 
in lumber has been stolen, but it has been practically 
impossible to secure conviction of the thieves and only 
about $250,000 to $300,000 has been recovered to the gov- 
ernment. There was another law passed which was in- 
tended to be in the interests of the settlers, and they 
were allowed to preempt lands, but this has proved to 
be of no use because it was taken advantage of by large 
operators who got control of the lands and the timber 
thereon, 

We have in this state a forestry commission. We have 
seen the woodworking business from this country depart. 
Gentlemen around this board who are or have been in 
the business any length of time know that Boston forty 
years ago was the center—and the circumference, I 
might say—of the furniture business of this country. 
It has now gone where the raw material is. Now we 
have an incorporated society, and our idea is this: The 
first thing—and we believe it is the proper thing to do 
in the first place—is to educate public opinivn to realize 
the necessity of the preservation of what we have. There 
is a bill before the legislature now which asks for an 
appropriation of $4,000 to make a forest survey of the 
state. The forests in this state practically amount to 
nothing. There are a few box boards in this state and 
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something of that kind, but we believe that, following 
the example of Europe, the time has come to agitate 
this question and to ask the state—not only this state, 
but other states and the national government—to reserve 
forests as national domains. There are a quarter of a 
million of acres in this state which are valueless for 
taxation and we purpose to ask the government to re- 
serve those. It has been demonstrated time and time 
again—it has been demonstrated by France and Germany 
and Italy—that it is possible to make this a paying in- 
vestment for the state, so that this land which is practi- 
cally valueless shall make some return. I will give you 
one illustration: In Plymouth county, less than forty 
miles from here, is a small tract of pine land, and I will 
say to you for the benefit of those who are not aware 
of the fact that Cape Cod is a sandy district, and sandy 
land is adapted for the growing of pine, as you all know. 
There are two tracts of land down there owned by dif- 
ferent owners, and one of these was sown forty years 
ago with pine seed, while the other was allowed to run 
wild. The result is that now the one tract is assessed 
for $150 an acre and the other for $2.50. That demon- 
strates that it is practicable to do something along these 
lines. It does not need any argument to show that we 
can do it. There is no reason why gentlemen should go 
further off for their business except it is that their sup- 
ply is there. The chairman has referred to the fact that 
Memphis is the great market for hardwood today. In- 
dianapolis was the great center not many years ago. I 
lived there from 1869 to 1873 and I have heard it said that 
it was impossible to exhaust the hardwood of Indiana, 
but you and I know that 40 percent of the hardwood to- 
day is brought in there. It behooves us to lock the door 
fefore the horse is stolen. We have public spirited men 
in this state and they have taken hold of it. No lessa 
man than William C. Whitney, a man of national fame, 
who makes his summer home in Massachusetts, at 
Lenox, has within a week sent us a check for $1,000 to 
aid us in this work, and another distinguished man, the 
Hon, John E. Russell, of Leicester (applause), has sent 
us $1,000 to aid also in the good work. The idea is to 
enlighten the public and to influence the legislature to 
take hold of this matter. 

Another thing I might touch on, which all of you gen- 
tlemen know, is that our water supply depends on the 
forests. This commonwealth has spent more than $50,- 
000,000, or will have spent when the water works system 
is completed, to maintain her water supply, when if our 
forests had been saved and cared for at least one-half 
of that sum would have been saved. In New York state 
through her forestry commission they are saving the 
Adirondacks largely for this reason. 

It is a practical question, gentlemen, and I commend 
it to you for careful study and to take home with you. As 
the honorable president has said, it is a serious question 
where they are going to get the supply for the future 
from, unless something is done along these lines. It cer- 
tainly cannot come from this country, because the his- 
tory of the forests of this country is identical with the 
history of the buffalo and of the Indian and the deer. [ 
think I have talked long enough. (Applause.) 


Tne Toastmaster.—There is a city on the eastern coast 
of the United States called Philadelphia. There have 
been some imputations cast upon that city that it was 
slow. It may be so in some matters, but we have not 
found it so in other lines, and we have a gentleman with 
us whom I now take pleasure in introducing to you, 
the Hon. Robert C. Lippincott, of Philadelphia. (Ap- 
plause. ) 

Mr. Lippincott was well received. He said, in part: 

A Second Forestry Champion. 


Gentlemen, I am very much obliged to you for the 
reference to the city of Philadelphia. It always sounds 
sweet to Philadelphians to have good words spoken of 
that city. We as members of the National association 
have always taken a great interest in this organization. 
We are here with our delegation and have enjoyed your 
hospitality and have enjoyed the evening greatly. There 
are some of you here possibly that did not know from 
actual attendance at all our meetings what an enjoy- 
able time we have had at all of them. In my opinion 
there have been none of them that we have left with- 
out feelings of gratification and pleasure at having 
come. This, I assure you, is no exception. We shall 
leave Boston with all the gratification and all the enjoy- 
ment on this trip that we have ever had at any other. 

I remember after the first meetings, which were small, 
in which our scope seemed limited, in which our member- 
ship was not so large as now, meetings that we held at 
New York and Buffalo, and other places—I think it was 
on the third, possibly, that we came to Philadelphia to 
meet. I think from that time—and I say it with some 
pride, also—from that time this association seemed to 
take new growth and new hold of the subject. 

We, as lumbermen, after the speech of your president, 
certainly feel better and prouder. I certainly feel as if I 
was standing a little higher, with a little more girth, but 
1 feel that belonging to the craft of lumbermen as we 
do, considering that from the time that we take hold of 
the forests until we sell our products to the retailer, or 
in its manufactured form, we are entitled to all the 
considerations that he has claimed for that business. 
It is one of the largest, as he has demonstrated by his 
statistics. We have recently had in Philadelphia a 
parade, a peace jubilee, which was quite a success, and 
no small part of the success of that jubilee was the re- 
sult of the part which the lumbermen added to it to 
make it a success. We had in the parade as part of the 
exhibit a raft with a cabin on it, such as are used to 
go down the Susquehanna, and we had placed over that 
a placard or canvas demonstrating by statistics which 
were the wonder of the people that saw and read them 
as we went by the position our trade occupies in the 
commercial affairs of the country. There were very few 
of the members of our own trade or other trades that 
realized or were aware of the extent of our business. 

Now, this convention has brought us down to a period 
which seemed to bring together people whom we want 
to do business with—those dealers whom we know as the 
retail dealers—these wholesalers want to do business 
through them. We don’t want to do anything except 
what we can see, after conference with them, is along 
the best lines. We are all working to that end. There 
has never been any other object in this association. We 
organized because you organized the retailers. We felt 
that we must meet you by organization among ourselves 
We felt that as you advanced in your organization, which 
at times appeared antagonistic to us, we must meet that 
with organization that could resist it, and we trust that 
from this time on there will be no resistance necessary; 
that you will believe, as I think you ought to believe, 
that the wholesalers are meeting you more than half way. 
It is our desire to do so, at any rate. 

There was another subject from what my democratic 
friend has referred to—I don’t know how he holds his 
position with a republican governor if he is a democrat 
(laughter)—— 

Mr. Woods—I have got over it. 
plause.) 

Mr. Lippincott—Well, we are glad to take you into 
the fold, sir. There is always room for improvement. I 
am somewhat interested in that subject myself—forestry. 
I was not aware of the scope of it until we had invited 
Mr. Rothrock, our Pennsylvania forestry commissioner, 
to one of our association meetings in Philadelphia. Since 
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then I have heard him speak on the subject of forestry 
many times. 

I might be pardoned at this time to mention something 
that we have done, and I speak of it because I think 
our association should in some way become interested in 
the subject which the forestry associations are attempt- 
ing to do. We are the people who are trying to take 
these forests from the surface of the earth. We are tak- 
ing them; we are cutting them down when we should in 
some instances leave them where they are. Perhaps 
there is some cause for this. I remember hearing a 
Michigan man saying that the miner is not taxed at all 
until he gets out his product, and in other lines of busi- 
ness the tax is not imposed until later, whereas the tim- 
berman is taxed on the material which he had on the 
ground before he cut it, and consequently he had to cut 
it. Im some cases, perhaps, that is true. They are 
obliged to cut their timber too soon. If it were only to 
be taxed as they cut it, they might in many cases let it 
stand longer. Doubtless it would result in letting some 
trees stand which are being rushed to the saw mills to- 
day. (Applause.) In many cases we cut the timber be- 
cause it is quite ripe to cut. There is no man who un- 
derstands the subject—even the most hardened and en- 
thusiastic advocate of forestry—but will admit that it is 
a crop just as any other crop is, and there is a time 
when a tree is ripe to be cut and it ought to be cut. 
There are many trees that should be cut, but we know 
it is a detriment to business to have the tax levied as in 
some cases. This question of forestry is a subject in 
which we should become interested. Mr. Rothrock works 
in that line and he will come to us and talk to us on 
that line. There was a time when there was a general 
feeling that the whole subject of forestry was against 
the lumbermen. I think we should be in touch with those 
forestry people, and we should help them in every way 
we can to reproduce the forests. The past legislation in 
Pennsylvania is not in some ways ideal—one thing. they 
did particularly was to pass forestry laws which were 
to their credit. My democratic friend has referred to 
them in this state in his speech, and I may refer to what 
we have done in Pennsylvania. In Pennsylvania we have 
passed a law providing that any constable shall get a 
posse, who shall be paid out of the county taxes, to put 
out forestry fires, in case they are set. It has generally 
been supposed that men would set the fires in order that 
they may be called out to assist in putting out the fires, 
but it has not proved so. The constable of each county 
is also authorized to employ detectives to ferret out the 
people who start those fires and to punish them, and con- 
sequently we have five or six men in prison now for set- 
ting those fires. We have also passed laws in regard 


to a matter which he has referred to in _ his 
speech for improvement in regard to the water- 
shed. It is authorized that the forestry com- 


mission shall buy at the head of the Alleghany, the Sus- 
quehanna and the Delaware rivers and purchases have 
been made and improvements commenced at the head 
waters of the Susquehanna and the Delaware already, 
and if Mr. Rothrock is continued in office—but there is a 
possibility that another man may take his place—but 
we trust he will be an equally good man and as much 
interested in the subject. This thing is a real tangible 
improvement, and we can be proud of it so far. As he 
has asked you to consider the claim which this matter 
has for your attention, I want to say that it is a maiter 
which lumbermen should take up. If they do, I know 
how well it will be taken care of. 


The Toastmaster.—In my address this evening I spoke 
of an association that we have here in Boston called the 
Associated Board of Trade. This organization is unique 
in many respects, and it has a unique secretary—one of 
the best of secretaries—with all honor to Mr. Perry— 
that I ever knew and ever had an opportunity to become 
acquainted with. I take great pleasure in introducing 
to you Mr. William H. Sayward, secretary of the Asso- 
ciated Board of Trade. (Applause.) 

Mr. Sayward was given a very cordial welcome and 
his interesting address was listened to with close atten- 
tion throughout its delivery. He said: 


Boston’s Great Commercial Body. 


It is a great temptation, Mr. President and gentlemen 
of the National Wholesale Lumber Dealers’ Association, 
to speak on other topics than the one upon which I am 
here to speak upon, for the reason that this assembly 
and the words that have been spoken here tonight should 
inspire any American citizen to patriotic and loyal ut- 
terances based upon the fact that intelligence and a de- 
sire for the best welfare of the country rest in an asso- 
ciation like this one which I am addressing tonight. So 
that to be restricted wholly to an explanation of a busi- 
ness organization existing here in Boston is perhaps 
somewhat confining, and I think I may be pardoned if, 
before I attempt to say anything about it, I say some- 
thing of the pleasure and satisfaction it is to me to be 
present and see such a body of men as I see here and 
to hear what I have heard here, and to feel that I, too, 
am a part of an interest so wide, so deep and so im- 
portant. For before everything else in my much be- 
secretaried life I am secretary of a builders’ organization, 
and my loyalty is first and foremost there, for I come 
of building stock. Along back the lines of my ancestors 
I find that in every generation my family have been 
builders. The first Sayward in this country was one 
of the millwrights of the country who prepared the mate- 
rial which you all represent in a time when the country 
had nothing back of it except the wilderness, and from 
that sturdy forefather all the way along my family has 
been linked with those who are occupied in the industry 
which you represent. I want to say, too, how delighted 
I have been with the words of introduction spoken by 
your presiding officer, who is the treasurer of this same 
Associated Board of Trade of which I am secretary. I 
can say of him as treasurer that I never knew a better 
or a safer man as treasurer of any organization. (Ap- 
plause and laughter.) I appreciate the compliment he 
has paid to me, but I appreciate more than anything 
else in what he has said tonight the fact that while he 
dwelt with much emphasis upon the extent and impor- 
tance of your calling, he did not content himself with the 
vicious element of mere bigness, as one of our noted 
professors said here in a lecture the other day, which 
is one of the great evils which assail the American peo- 
ple—the vicious element of mere bigness. Mr. Daven- 
port told you of the vast extent of the industry with 
which you are connected, but he did not fail to point out 
to you its broader and deeper significance, and before 
he finished he illuminated in a few words the moral sig- 
nificance which you hold toward all the business inter- 
ests united in this country, and that, gentlemen, it 
seems to me is one of the more important facts which 
in all these business érganizations we should not fail to 
cling to, that while we are a commercial organization, 
seeking for the best that there may be within our 
reach in an honorable fashion, the only way to get it 
and to hold it safe and secure is along the moral lines 


upon which everything that is great and good in this 


country or any other country depends. (Applause.) If 
we cannot get it along those lines, then we may be sure 


zz 


that our route is down hill, not up, and that our or- 
ganizations are not leading us in the right direction. 

Mr. Davenport said to me that he would like to have 
me tell about the Boston Board of Trade in a ten min- 
utes’ speech. I notice by the clock that I have already 
used about five minutes and have said nothing yet about 
the Boston Associated Board of Trade. To tell you all 
there is about that body in ten minutes is pretty diffi- 
cult. I will endeavor, however, to sketch briefly what it 
is for your benefit. Boards of trade, of course, exist in 
all or nearly all cities and many years ago we had a 
poard of trade here in this city built upon lines similar 
to those of the other boards of trade throughout the 
country—a board of trade in which individuals had mem- 
bership, and which represented in a scattered fashion 
all, probably, or a very considerable portion, of the in- 
terests commercially. That board of trade went to 
pieces a number of years ago, and although its charter 
is still intact, it has had for many years really no live 
existence, ; 

About twelve years ago the idea was conceived by some 
of our business men here who were connected with or- 
ganizations representing specific callings that another 
kind of board of trade would be possible, based upon 
membership, not of individuals, but of organizations 
themselves, so that a centralization of the force and 
influence of various branches and callings might_be 
secured to an organization such as contemplated. This 
organization was called at the outset the Boston Execu- 
tive Business Association. It was formed at first of 
eleven different commercial organizations, among them 
being the Chamber of Commerce, the New England Shoe 
& Leather Association, the Paint & Oil Association, the 
Dry Salters’ Association, and several others. The frame 
upon which our present structure rests was_ adopted, 
which was that this board should be composed of dele- 
gates—three delegates from each constituent body— 
each body, as I have said, representing some special 
calling or commercial business, and that has remained 
ta this day as the basis of representation. We have 
grown from the original ten or eleven organizations up 
to now, when we have twenty-five. I have had the 
honor of being secretary for every year except the first, 
and I can say from my experience that the method of 
representation has never failed to carry the weight and 
consequence which were intended and believed in from 
the outset. The method of operation is this: The vari- 
out specific organizations are expected to take care of 
their own personal and private matters within their own 
organization. They are expected, however, on mat- 
ters of general concern to the general interest of 
the city, not to take separate action, but to 
refer such subjects as may come within their 
view to the central body, so that all of those twenty- 
five organizations may concentrate their power and in- 
fluence as one wedge; so that instead of a dozen differ- 
ent, or instead of twenty-five different and distinct little 
hammers, tapping away with comparatively no conse- 
quence, we shall have one enormous trip hammer that, 
when we do strike, is most effective. 

The twenty-five organizations now in the board repre- 
sent 4,000 business firms, and this fact indicates to you 
at once the enormous significance when we act upon 
any topic of general concern. We find that committees 
of our state legislature and of our municipal government 
and the congress of the United States listen to us with 
much more respectful attention when we come to it with 
4,000 firms behind us than when one of our organizations 
does things representing, as it may, one, two or three 
hundred concerns. It is a straightforward way of bring- 
ing all the business community before them to enforce 
those things which are of importance. The conservatism 
with which we act has made us felt as the interest not 
of those eleven original organizations, but with con- 
stantly increasing force. We never act upon any sub- 
ject without due deliberation. A matter has to be 
brought before the board through the movement of a 
constituent body, usually, unless it be some matter of 
pressing importance, which is then considered by the 
executive committee in that case first, and then brought 
before the regular meeting, but no action is taken at 
that meeting until it has been considered by the commit- 
tee and reported at a subsequent meeting. If it is a 
matter of considerable importance and requiring imme- 
diate action, a special meeting can be called—and special 
meetings are called for the purpose. But by enforcing 
this rule of never considering a subject in a hurry, al- 
ways referring it to a committee and having the commit- 
tee always digest it, we secure the respectful attention 
of the community and of all legislative bodies and com- 
mittees or others to whom we may address ourselves, 
and the action becomes at once of great concern to all 
the commercial interests combined together. You see 
after all there is not a great deal to do or say in the 
way of description. The matter is so simple that it 
may be described within a few moments, but I think if 
you will let your imaginations work for a moment you 
ean see the vast and far reaching. importance which 
must have and does have great effectiveness as repre- 
senting the organized interests of the business com- 
munity. We get the authoritative action of all the 
various organizations through the Associated Board of 
Trade. We believe this method is superior to any other 
in combining and concentrating the influence of com- 
mercial men. 

We are now looking forward to doing missionary work 
in establishing a similar board in each of the cities in 
the country, in the hope that through the boards of 
trade of this character, solidifying the commercial inter- 
ests in each place, we shall be able to bring together a 
National Associated Board of Trade which shall secure 
for the whole country, for the commercial business of 
the whole country, that recognition and consequence in all 
of the affairs of the nation which our commercial inter- 
ests are entitled to. Already from the most distant city 
in the country—San Francisco—comes a most encourag- 
ing word of recognition of what we have done here, and 
there has been an attempt to start a similar board 
there; and I am very glad of this opportunity with 
gentlemen from other cities and states before me to 
plant a little good seed so that by and by through the 
influence of just such boards as I have been describing 
men of business can take their proper place of influence 
in the affairs of this country. We have been furnish- 
ing—gentlemen, the business men have been furnishing— 
sinews of war too long to the mere politicians. (Ap- 
plause.) We have been giving out of the wealth of our 
love for our country into the hands of men who do not 
deserve it, power and influence which belonged alone 
to us. (Applause.) This is not the country of the poli- 
tician, unless it is the politician business man, who, seek- 
ing to secure the finest and best for each and every- 
body along those lines of business which he knows must 
prevail, takes his place among the forces which go to 
make up this country. (Applause.) 

Gentlemen, it is a duty which we can no longer neg- 
lect. We may seek to make money out of our business, 
and that is right and proper. We may seek for our 
pleasures and happiness along social and other lines, but 
we cannot longer forget that the greatest and highest 
duty we have after all is to lend our help for building up 
the public service of this country in such a form that we 
—_ not be the laughing stock of the nations of the 
world. 

This organization of yours, although it has peculiar 
and large significance along the lines of profit and help 
and benefit in your business, has underlying it a larger 
opportunity and purpose which, if you do not avail your- 
selves of, you will lose the opportunity which every 
American citizen should hold his arms wide open to 
grasp, We should not look upon the responsibilities of 
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American citizenship as something to shirk, but some- 
thing to welcome. Let us then, as business men, I say, 
reach forward, seize the opportunities to be of this na- 
tion and not simply its commercial undergrowth. Let 
the great trees which your calling represents, the trees 
of honor and sturdiness and patriotism and morality and 
public life, be watered with our efforts until their 
branches spread into the blue heavens of a higher and 
better republic of which we, thank God, are an integral 
part. (Applause.) 


The Toastmaster.—There is one question in our line 
of business that is always under agitation, and that is 
the tariff question. We have with us this evening a 
gentleman who is on the inside on that question. He is 
the vice president of the Pennsylvania Forestry Associ- 
ation and a bosom friend and co-worker of Congressman 
Taney, of the ways and means committee. I have the 
honor of introducing to you now Hon. William S. Harvey, 
of Philadelphia. 

Mr. Harvey was enthusiastically received as he rose 
to respond. He said: 


Inner Light on the Lumber Tariff. 


Mr. Chairman and gentlemen: I think I shall truly 
express the sentiment of every gentleman present here 
this evening when I say that we all feel extremely in- 
debted to you for the honor that you have done us in 
inviting the secretary of the Associated Board of Trade 
of the city of Boston to address us. (Applause.) The 
sentiments that he has uttered find a response, I feel, in 
the mind and heart of every gentleman here present. 
We, my friends, have entered upon a new era. Our na- 
tion has taken a new position in the eyes of the world. 
It has taken a stand, not a secondary place, but it has 
gone to the front, and all the nations of the world are 
looking upon us today, wondering how we are going to 
assume and discharge the new duties and responsibilities 
that have come to us through the experience through 
which we recently have passed. I believe, my friends, 
that every American citizen today feels that he is @ 
larger man and a better man and a more exalted man 
in the eyes of the world than an American citizen has 
ever been before, and I feel that we should recognize 
that as such we have a responsibility that we should 
endeavor to discharge, that is consistent with the dig- 
nity of the position that the American nation today occu- 
pies in the eyes of the nations of the world. 

But it was not of this, gentlemen, that I intended to 
speak. I was asked by our distinguished chairman to 
address you on the tariff question, because with that I 
was familiar; but I want to say just one word more of 
the especial significance and appropriateness of this dis- 
tinguished secretary of the Associated Board of Trade 
addressing us tonight: I feel that we can say truly that 
he is one of us; that he isa lumberman. Today they are 
ealled boards of trade—boards are lumber. (Laughter.) 
You have all had the pleasure of listening to humorous 
stories and anecdotes. Colonel Benson, who has preceded 
us and addressed us, referred to a distinguished gentle- 
man with whom all our friends in Boston are familiar, 
so familiar that I do not need to look upon the lapel 
oof my coat and none of you need to look there to recall 
‘his name—the illustrious father of his country who is 
\buried at Mount Vernon. You will appreciate the story 
which he told of Chief Justice Coleridge when he visited 
the United States. Accompanied by the secretary of 
state, William M. Evarts, he went to Mount Vernon. 
Both of those gentlemen had a very keen and sensitive 
wit. Lord Coleridge said to Mr. Evarts: “I have heard 
that Washington was so strong that he could flip a dol- 
lar across the river.’’ Mr. Evarts did not immediately 
reply, but cast his eye across the river, which, you 
know, is quite wide at that point, and smiled. Lord 
Coleridge said, ‘‘Don’t you believe it?’ Mr. Evarts at 
once replied, ‘‘Why, yes, I believe it; but don’t you 
know a dollar would go farther in those days than it 
will now?’ (Laughter and applause.) But, gentlemen, 
that is not the best of the story. Mr. Evarts, continuing, 


said: ‘‘But, your lordship, that was nothing for Wash- 
ington to do. He threw a sovereign over 3,000 miles of 
ocean.” (Applause and laughter.) 


The question of tariff I know is a debatable question 
among my friends in- Boston, but, gentlemen, I am in- 
debted to Boston for the interest I took in helping to 
secure and maintain the $2 duty on lumber. It was 
just about two years ago that, on calling on my friends 
here, Skillings, Whitneys & Barnes, they endeavored to 
impress upon me that it was important that I should 
lend my influence to secure free lumber. They gave to 
me an argument written by Mr. Arthur Hill. The effect 
of reading Mr. Hill’s argument was all the more to con- 
vince me that we should have a $2 duty on lumber. They 
asked me to give them my reasons for my convictions 
on that and I wrote them that I would do'so, and in a 
letter I wrote to Senator Pritchard, of North Carolina— 
[ am interested with Senator Pritchard and am well ac- 
quainted with him—I wrote a reply to the arguments 
used by Mr. Arthur Hill. I submitted the argument and 
the reply to several gentlemen, members of the National 
lumbermen’s association, who were in Philadelphia, and 
they desired me to put it in print and that I should sub- 
mit it to the committee. That was the beginning of all 
my trouble. I have never been able to get out of the 
trouble, and have to give the arguments used in the 
securing of the $2 duty on lumber and maintaining it. 

I know that there are many gentlemen in the business 
throughout the eastern states who do not believe in the 
maintenance of the $2 duty. I would like to say that in 
January we had in Washington a conference between 
some Canadian and American lumbermen which lasted 
for some time, and the arguments there presented by 
American lumbermen and the questions there discussed 
were of such a nature that they were able to convince 
some of the Canadian lumbermen themselves, even, that 
it was not a disadvantage to Canada to have the duty 
maintained. The arguments used were somewhat of 
this nature: The Canadians endeavored to impress upon 
us the fact that the amount of lumber coming from Can- 
ada—only 6% percent of the pine lumber consumed in 
the United States—was so small that it in no way af- 
fected our markets. In reply to that we stated that 
that seemed a most reasonable argument, which it 
does, but the fact is that that 6% percent coming in from 
Canada is low grade lumber, of which the United States 
produces a surplus—and you, gentlemen, know that it is 
a principle of trade that where there is a surplus and 
more sellers than buyers, the man who offers his goods 
at the lowest prices determines the price at which the 
whole is sold, so that the 6% percent of low grade lumber 
coming in from Canada not only displaced 6% percent of 
lumber of American manufacture, but determined the 
price at which the 55 percent of low grade lumber shall 
be sold. Our Canadian friends had no argument to make 
in reply to that. They also endeavored to impress upon 
us the fact that we should, as men interested in the 
forestry question—and that is a question in which I feel 
very deep interest and have for many years, and unfor- 
tunately the lumbermen of the United States have been 
slow to appreciate the merits of the forestry question, 
and I have done as much as it was in my power to do to 
help them see that there was a practical side in the 
forestry question in which they should feel great inter- 
est—the lumbermen have felt that they were merely sen- 
timentalists. Our distinguished friend, Senator Chandler, 
from New Hampshire, with whom I have had consider- 
able conversation, thinks it a crime for a man to cut 
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down a tree. It seems impossible to impress upon his 
mind that timber, as my distinguished townsman said, 
is a veg 2 that is ripe for cutting, and when it is ripe for 
cutting it should be cut, just as grain or any other crop, 
and that timber can become over ripe. I have been ad- 
vocating for several years and most earnestly ask that 
the lumbermen’s associations of the United States will 
in their various states advocate and use their influence— 
and your influence, gentlemen, is one of the most po- 
tential influences in the United States, because the vast- 
ness of the industry you represent is being today recog- 
nized throughout the United States as it has never been 
recognized before—and I do not hesitate to say that the 
things which the United States lumbermen want done 
can be secured if you put the energy and ability into 
securing them that you put into your business. (Ap- 
plause.) 

That is some of the wise things that ought to be done. 
Two of them are these: We want to have legislation en- 
acted that the forest reserves of the United States, 
which today consist of 41,600,000 acres, shall be gathered 
together under one head. Part of these reserves are to- 
day in the hand of the geological survey, part of them 
are in the hands of the department of the interior, and 
part of them are in the control of the forestry division 
of the agricultural department. All of those lands should 
be concentrated into one bureau as a forestry bureau 
Let it be under the department of the interior or unde: 
the control of the department of agriculture, but let it 
be concentrated, but let those be cared for under proper 
furestry conditions, because a great area of forestry 
lands such as that can be made a source of very large 
income to the government. France, Germany, Italy and 
the Netherlands have been referred to as countries which 
have studied the forestry question. Prussia spends an 
nually $8,000,000 on her forests. They have quite an army 
of officials to look after their forests on an intelligent 
basis, but the income of that government from that sub- 
ject is $14,000,000 a year—making a net profit of $6,000,000 
A forest area such as that can be and is a perpetua! 
source of income to men in the United States today who 
own large areas of land; that is, where men could con 
centrate or combine together and hold as lumber oper 
ators several hundred thousand acres of land instead 0! 
the land being denuded and sold for taxes in ten or fif 
teen years that land can be made by intelligent co-opera- 
tion a perpetual source of profit in the United States 
lt is a well known fact that in this distinguished com 
monwealth of Massachusetts pine trees are being cut to- 
day that have grown up within thirty and thirty-five 
years. Professor Rothrock, of Pennsylvania, who is a 
most intimate friend of mine, stated in the report of his 
bureau in Pennsylvania last year that you will find trees 
twelve to fourteen inches in diameter that are thirty 
two years old growing in the pine bearings of Pennsy! 
vania. Now I refer to that as an illustration of the fact 
that pine timber will reproduce itself if it is cared for. 
It does not reproduce itself, except occasionally, if some 
encouragement is not given to it, but it is our duty for 
the benefit of future generations to give such encour 
agement to it as we can. 

You may ask if I am not diverting from the tariff. | 
want to say that I appreciate and sympathize with my 
New England friends who are today advocates of free 
trade. 1 predicted in an address I made in a southern 
state a few years ago that New England would soon be 
free trade and the southern states would be protective 
states. I made an extensive trip through the south only 
a few weeks ago, and in conversation with men T met in 
different states they told me that the south was break 
ing up on economic questions and that if they could only 
eliminate the black man’s party and the white man’s 
party—the color line—there would be no question where 
the south would stand on the matter of duty and pro- 
tection. We come here to New England to worship at 
the shrine of intelligence. New England has set the 
pace of intellectual activity—I say it, gentlemen, with al! 
due respect to the west and south—but you know as well 
as I do that it is true, that we are indebted to New 
England for having set the pace for intellectual activity 
throughout the length and breadth of this land—ani 
some of us who live in other states may be a little slow 
in following. 

Gentlemen, I am a believer in tariff reform—a man who 
has worked as hard as I have worked to have the dut) 
retained on lumber, I tell you I am an advocate of taritf 
reform. I believe ultimately in free trade, but I want 
to ask my friends of New England as fair men, and they 
are fair men—you cannot be otherwise, because you ar: 
New England men (applause)—I want to ask you to give 
some of the other states in our country the same chance 
you have had. Why is it that the state of Massachu 
setts has in her savings bank today $7 per capita fo: 
every inhabitant, when the poor state of North Carolina 
in which I am interested, has only $1 per capita? Ani 
yet North Carolina has an area five times greater tha: 
your commonwealth, a climate vastly superior and na! 
ural resources that are almost beyond comparison. Yei 
look at the difference. The people of the south are jus 
awakening to the fact that the people of New Englani 
became rich through the benefits of protection, and | 
remember reading in a book that we all should reverenc: 
of an ancient city where the people who lived therei' 
said, ‘“‘We are rich, and we have need of nothing.” | 
is because New England has become so rich and she ha 
need of nothing that you want free trade. Gentlemei 
these other states are going to demand that they sha! 
have the same privilege and the same opportunity. 

To go back to the question that we are considering ani: 
give you some little incidents that may be of interest t: 
you, it was my fortune at the request of the late M 
Dingley and Mr. Taney to go to Quebec and to confe: 
with some of our commissioners and the Canadian com 
missioners. We found the sentiment among our ow 
commissioners of their reducing the duties to $1 or « 
abandoning the duty, and the arguments were presente: 
to them and were of such interest to them—and I thin 
the associated boards of Boston used their argument 
too, in favor of reciprocity—but the interpretation tha 
was placed upon the meaning of the word reciprocity i 
Canada was simply “free trade” and that meant no dut 
on lumber. In conference with Sir Wilfred Laurier, wh 
was chairman of the Canadian commission, he was to!:! 
that I was in favor of reciprocity and that I was 1! 
favor of and anxious to have a treaty established b: 
tween the two countries that would be a benefit to bot!) 
countries, but I said I wanted it established on a basi 
that would not be a hardship to either country, and h: 
said: “Mr. Harvey, if you will take that duty off lum 
ber you can have reciprocity within a week.’’ That wa 
last summer in Quebec. I said, “Sir Wilfred, no reci 
procity treaty can ever be ratified if you take the $2 dut) 
off lumber, and the reason for that is this: The $2 dut 
was not a party measure. It was voted for in the Unite: 
States senate by democratic senators from the souther: 
states, in which the lumber industry is becoming a grea 
industry, and they will not consent to have that dut) 
taken off, and the two-thirds vote necessary to do & 
cannot be secured in the United States senate to ratit 
such a treaty.’’ He immediately said, for he is ver 
quick and comprehensive, ‘‘What concession will yo" 
make?’ My reply was that we would be willing to allow 
all the higher grades of lumber to come in free of dut) 
He did not know whether that would be a benefit, and h: 
consulted with his colleagues and they said that tha! 
would be no benefit to them whatever. They said, “Why. 
we don’t ship any high grades of lumber into the Unite: 
States.’”” We asked, ‘‘Where do you ship them?’ and 
they replied that they shipped them abroad, becaus: 


there they have a better market for them—that is, 4 
higher price. Our reply to them was simply this: “Then 
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you want the United States as a dumping ground for 
vour low grade lumber of which we produce a surplus in 
the United States, and the price you are able to secure 
for your better grades in the foreign markets enables you 
to sell your low grades for whatever prices you can get 
for them, and so you will determine the price for all our 
low grades lumber in the United States, which is now and 
has been below the cost of manufacture.” Now, gentle- 
men, I do not want you to have any wrong impression 
towards those of us who have so earnestly advocated 
the maintenance of this duty, and some of our Canadian 
friends were themselves impressed with this fact, be- 
cause I believe in being straightforward. I don’t believe 
in politics. Many of our friends argued with me that I 
was making a mistake during the discussion by telling 
senators frankly that we did not want to shut Canadian 
lumber out, but that we want to bring the price of low 
‘grade lumber up. (Applause.) And if we bring the price 
of low grade lumber up the Canadian lumber can come in 
here and they will not be seriously disadvantaged. 
Now the facts are proving that our hypothesis is correct. 
The arguments we used in our recent conferences with 
the Canadians I want you to be familiar with. When 
my friend Goodyear and myself were called upon to re- 
ply to various arguments presented by our various 
friends we made the statement that you, gentlemen, as 
business men can appreciate the force of. We told them 
that the improving times in the United States and the 
duty had enabled us to get some advance on the price of 
lumber and that the railroads in order to encourage busi- 
ness with Canada had reduced from 50 to 60 cents be- 
tween certain points and in some cases still more than 
that, and that the result was that the Canadian lumber- 
men were receiving as much for the lumber they were 
shipping into the United States as_ they received for 
lumber when we had free lumber. Now, we said, if we 
take off the $2 duty the American consumer will demand 
a reduction in the price of lumber because the duty has 
been taken off (applause), and the result will be that the 
low grade lumber price will go down and you Canadian 
lumbermen will get less for your lumber than you are 
getting today. Mr. Reed, of Ottawa, whom some of you 
gentlemen may know, who was one of the Canadian del- 
egates, said, ‘I believe it,’”’ and we were glad to know 
that we had converted one of the Canadians to our way 
of thinking, and we said that within a year they would 
all think so. 

Many people contend that any tariff legislation that 
contemplates for a moment the bringing up of the price 
of any article to the American consumer is wrong, and 
that it is on a false basis and that your argument is 
wrong, and that they will never accept and consent to it. 
But when an industry has reached a stage such as the 
Jjumber industry has reached, where there was no profit 
in it for from three to five years, it was not for the in- 
terests of the United States to have its greatest manu- 
facturing industry, and the largest in importance of any 
in the United States, next to the agricuitural interest, 
jeopardized. I gave the statistics, showing that in 1896 
the failures among the lumber manufacturers of the 
United States were greater than in any other line in the 
United States, in which $2 were lost to every one that 
was made, and yet we know that that does not begin to 
represent what the real losses of the lumbermen of the 
\'nited States were, because it was only a few of them 
who succumbed to disaster, while the many who suffered 
their losses and survived had not appeared in the sta- 
tistics. At the conference in Washington one of the men 
who is known to all of you in the northwest read from 
his books for 1894, ’5, ’6 and ’7—he read his balance sheet 
for those years, and he did not give his figures for 1898, 
because, he said, 1898 is the first year that we have made 
money and had a balance on the right side, and others 
got up and said that they had had worse years than 
that—“‘our losses were worse than yours.”’ I said, “Gen- 
tlemen, this is an experience meeting such as I have 
never attended among business men,”’ and our Canadian 
friends undertook to impress upon us the fact that their 
losses during that same period had been equal to if not 
greater than ours, and that it was a wonder that they 
had money enough to come down there to confer with us 
in Washington. (Laughter.) I said, ‘‘We did not ap- 
preciate that you had suffered as much as we had dur- 
ing that period,’’ and “Gentlemen, you all know that 
there is no element in human life that draws men to- 
gether and develops the bonds of sympathy more than 
suffering, and is it any wonder that the lumbermen of 
the United States have a feeling of brotherhood and 
fellowship towards each other, because we have been 
bound together through suffering and can well afford to 
sympathize with each other?’ But the argument has 
been referred to tonight that we want to conserve the 
forests because we have heard that pine is nearly gone. 
The lumber trade has been pining for some years. The 
tide has turned recently, and you all know, especially 
you gentlemen from New England, that it is commencing 
to “spruce” it. (Laughter and applause.) I sincerely 
hope that we are all going to be able to congratulate 
ourselves that the next four years are going to be the 
antithesis of the last four years. 

One point more I want to say on general principles, if 
IT am not trespassing too long—on general principles in 
favor of tariff for moderate protection at the present 
time. I said a while ago that I was a tariff reformer; 
that I believed that we shall become in a few years’ 
time a free trade country. I used this argument with 
some friends of mine in England two years ago, and they 
said they had never looked at it in that light before. 
They were in favor of pulling down the bars and throw- 
ing wide open the doors and allowing everything to come 
into this country from other countries. I said, ‘‘Gen- 
tlemen, you do not understand the effect that that would 
have upon our country. Our English friends contend 
that we are a purely agricultural people; that we can 
feed the world and that in place of manufacturing we 
should go to tilling the soil, and producing more of the 
crops that we can so abundantly produce.’’ I told them 
that the fallacy of that argument is this, that the United 
States has been for some years producing an excess of 
everything that we can raise from the ground, and that 
the farmer is the man who complains that he has been 
the greatest sufferer until the past two years or the past 
year and a half. Now, I said if the hundreds of thou- 
sands of people who are in manufacturing pursuits are 
to go to tilling the soil how much more success and 
prosperity shall we have and how much more will the 
farm products bring? You do not seem to understand 
that the purchasing power in that case, from the lack of 
diversity of industries, would be so seriously impaired 
that we would not have the money to buy your goods, 
and if we did buy them you would fear that you would 
not be alg for them. I said, ‘‘Gentlemen, we will reach 
free trade through protection, and that is the only thing 
that will bring us to it. We would be paying $70 a ton 
to England today for steel rails if we did not have pro- 
tection, instead of selling to England at $18.50 a ton.’’ 
(Great applause.) ‘‘When I was a boy a watch cost $40 
or $50. We put a duty on watches and today American 
watches are sold all over the world. We used to pay 10 
or 12 cents a yard for print cloths and they put a duty of 
5 cents a yard on print cloths, and you of New England 
know what a great industry that has been in Lowell and 
all River and other cities in your neighborhood, and the 
result of that duty is that you can buy print cloths today 
for 2.cents a yard or less and the United States is driving 
Nngland out of China and India and Japan with Ameri- 
can print cloths.” 

Now the argument is used by my distinguished Cana- 
dian friend, Mr. Charlton—and I may say here that I 
have done what you have not done, for I am a Canadian 
by birth, and I have sworn allegiance to the United 
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States, and I am proud of it. (Applause.) Mr. Charlton 
said that if we did not treat Canada more fairly than 
we were treating her she would cease to buy the $45,000,- 
000 worth of goods, and I told Mr. Charlton in reply to 
that, “The distinguished gentleman from Canada has 
said that they would cease to buy from us unless we will 
buy more from them. Do you, gentlemen, realize what 
there is in that statement? We all are rejoicing today 
in the better times that have come to our country after 
the years of hardship that we went through, and what 
has helped to produce more than anything else those 
better times is the fact that last year we sold $700,000,000 
worth more goods to other countries than we bought 
from others.’’ That is the secret of our prosperity today. 
The feeling throughout Great Britain today is one of 
most serious concern and alarm, and I will tell you 
why—because last year Great Britain imported, bought, 
$885,000,000 more goods than Great Britain exported, and 
Sir Robert Giffen delivered a lecture in England that was 
referred to in the London Financial News a short time 
ago, before the Royal Statistical Society, trying to ex- 
plain and excuse and make the people of Englund believe 
that bankruptcy was not going to come on them because 
the balance of trade was against them. I tell you if the 
United States had bought last year $885,000,000 more 
worth of goods than we sold we would not be rejoicing 
today in prosperity and the greater prosperity that is 
hoped for. It is because of the fact that we sell more 
than we buy that brings the money into this country 
and this country today is a creditor nation to the nations 
of the world. (Applause.) 

It is only a few weeks ago that the rate of interest in 
the city of New York was 2% percent and the Bank of 
England’s rate was 4 percent and money was 6 percent 
in Berlin and Europe was endeavoring to engage finan- 
cial loans in the United States. 

My friends, that is something for us to be proud of, 
and I want to see American lumbermen participate in 
the dignity and growth and development of our great 
country, because we are interested in the greatest indus- 
try in our country, and our industry should participate 
in the increased prosperity that has come to the country. 
The American lumbermen, I believe, as a class, have no 
specialties. I have been interested in the lumber busi- 
ness for only a period of six years. I commenced my 
tuition at the time, about the time, that the hard times 
came, and the man who gets his tuition under those cir- 
cumstances and has his experience burnt into him as 
those have had who have been in the business in the last 
few years has learned it so deeply and well that he will 
never forget it. But I believe that there is a very good 
future before it. I believe the lumbermen of the United 
States, if not specialists, have comprehensive views, and 
all they want is to have a thing made plain and clear 
before them so that they can understand it and they will 
work for it and execute it. I want all to understand and 
appreciate it that we have no unkind feelings towards 
our Canadian friends, but to remember that we have a 
duty, and our first duty is at home, and we think that 
should be $2 on lumber. (Laughter and applause). Under 
the Wilson-Gorman law loggers were legislated out of 
work in Michigan and throughout the northwest and 
were obliged to go to Canada to seek employment. Sir 
Wilfred Laurier and Mr. Charlton both told me that we 
did not appreciate the hardship that the Dingley law 
had inflicted upon Canada—that their lumbermen were 
coming to the United States to get work. I said, “You 
gentlemen are just beginning to experience the troubles 
os we were experiencing under the Wilson-Gorman 
aw.” 

Now, gentlemen, I trust that I have not tired you, and I 
trust that you will feel that we have not been over tena- 
cious in our effort to maintain the duty on lumber, and I 
ean say, without wishing it to be published, that the 
lumbermen of the United States are anxious that a 
treaty should be ratified. so anxious that.a paper was 
signed by every man in Washington wherein we agreed 
to submit to a reduction of 20 percent on that duty, mak- 
ing the duty $1.60 instead of $2, providing that was nec- 
essary to consummate a treaty with Canada, that duty 
to become a part of the treaty and to continue during 
the life of the treaty. As you are all aware that under 
the reciprocity in the Dingley law the president has a 
right to make a reduction of 20 percent, that was simply 
consistent with the power therein conferred, and we 
did that to make the president feel that the lumbermen 
of the United States were ready to back him up if he 
was to make a treaty with Canada. The Canadians sim- 
ply rejected it. They don’t want anything but free lum- 
ber, and free lumber we insisted we could not and would 
not consent to; that it was not fair for them to askit, 
and that it was more than we felt it was our duty to 
concede. So the situation stands. They adjourned the 
other day to meet on the 2d of August, because they 
could not agree on the Alaskan boundary line and the 
tariff question. 

There is a point to this matter that should be men- 
tioned and that is the political end. The liberal party, 
which is now in power, got into power through a plat- 
form advocating free lumber and advocating free trade 
so far as possible with the United States. They claim 
that if they cannot secure free lumber the liberal party 
will be overthrown in Canada, and it is a matier of po- 
litical life or death with them, and so they were afraid 
to agree upon the things upon which’‘they are prepared 
to agree with the American commission and to close up 
a treaty on a number of things that should be «:losed up. 
A number of gentlemen believe that the only object in 
appointing a Joint High Commission was in order to set- 
tle up some old matters such as the boundary dispute, 
the alien laws and the fishery question, and when they 
prepared their protocol they insisted upon introducing 
into that the tariff treaty, with the hope of being able 
thus to prostrate or overthrow the will of the people of 
the United states as manifested by the congress that 
passed the Dingley law, and thus have the _ duties 
changed. That was the object of it. 

My friends, I would like to have it become a law. I 
would like to have the treaty passed and we believe it 
would be an advantage to have the duty placed at $1.60 
in a treaty for fifty or sixty years and thus get it out of 
politics. We are all disgusted with politics and the rea- 
son is that you do not take interest in politics, and the 
advice that has been given here tonight should be heed- 
ed by all of us in the lumber business. In other words, 
it means that we should be true and good men ourselves 
and then do our level best to make other men good and 
true. (Great applause.) 

The party then adjourned. 


Hardwood Dealers’ Meeting. 


Previous to the opening of Thursday’s session of the 
convention proper the hardwood dealers held a meeting. 
There were present Messrs. Wall, Vetter, Scatcherd, Mc- 
Lean, Cooper, Wiggin, Stanton, Weston, Bigelow and 
others. 

Messrs. Wall, Strode and Defebaugh, on behalf of the 
National Hardwood Lumber Association, presented argu- 
ments for the adoption by the National Wholesale Lum- 
ber Dealers’ Association of the inspection rules recently 
formulated by the National hardwood association. 

The hardtvood dealers agreed to recommend the action 
requested, and Mr. Wall, as chairman of the hardwood 
committee of the National wholesale association, was in- 
structed to present the matter to the convention. 
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Second Day’s Session. 


Thursday morning at 10:30 o’clock the members re- 
convened. President Scatcherd spoke briefly and the 
meeting settled down quickly to the work of clearing 
up unfinished business. 

M. M. Wall, of Buffalo, chairman of the committee on 
hardwood inspection, submitted the following report, 
which was adopted unanimously: 

We, your committee on hardwood inspection, respect- 
fully recommend the adoption of the inspection rules of 
the National Hardwood Lumber Association, and that a 
committee be appointed to confer with the National 
Hardwood Lumber Association to secure such modifica- 
tions as may be necessary, to the end that a uniform 
national inspection be established, 

M. M. Wall, Chairman, 
W. M. Weston, 
For the Committee. 


In Respectful Sympathy. 


William S. Harvey, of Philadelphia, then arose to ask 
the privilege of providing for resolutions on the death of 
Lord Herschell, Canadian member of the Joint High Com- 
mission in session at Washington. 

“One result of the war with Spain,” said Mr. Harvey, 
“is the closer cementing of our friendship with England. 
America and England will ultimately stand as the great 
arbitrating powers of the world, for the importance ol 
the Latin races is declining, and in the future what the 
United States and England say will be done. 

“Having met Lord Herschell in Washington I can ap- 
preciate his labors as a member of the Joint High Com- 
mission, and I think it will be a very gracious act to 
appoint a committee to send resolutions of sympathy to 
Hon. James A. Tawney and through him to the members 
of Lord Herschell’s family and the members of the Cana- 
dian commission. After so many months’ stay in this 
country we do not want England, Canada and his fam- 
ily to think that he has passed away except in the home 
of friends.” 

On his motion the chair appointed a committee of three 
from the members of the association, with J. E. Defe- 
baugh, editor of the American Lumberman, added, to 
prepare the resolutions. They reported as follows: 

Whereas, The National Wholesale Lumber Dealers’ 
Association, in annual convention at Boston, Mass., this 
2d day of March, 1899, has learned with profound sorrow 


of the sudden death of the great statesman and jurist, 
Lord Herschell; and > 
Whereas, The recent death of our distinguished Amer- 
ican statesman and Lord Herschell’s associate on the 
Joint High Commission, Hon. Nelson Dingley, jr., is yet 
a fresh sorrow with. us, and we deeply sympathize with 
Great Britain’s loss; therefore, be it 
Resolved, That the National Wholesale Lumber Deal- 
ers’ Association, in convention assembled, conjointly 
with the visiting delegates of retail lumber dealers’ asso- 
ciations, hereby expresses its sincere sympathy with 
Canada and Great Britain in their loss of so disinguisned 
a statesman and jurist, one whose efforts to bring about 
more cordial relations between the two great nations 
have been so conscientiously performed throughout his 
stay in this country; and be it further 
Resolved, That this preamble and resolutions be spread 
upon the records of this association, and a copy of the 
same be forwarded to Hon. James A. Tawney, Washing- 
ton, D. C., and through him to Hon. Charles W. Fair- 
banks, chairman of the American commission, by which 
means to reach Lord Herschell’s associates and family. 
William S. Harvey, Chairman, 
F. E. Parker, 
William Easton, 
J. E. Defebaugh, Secretary. 


Put Us Off at Buffalo. 


On motion of R. C. Lippincott the following resolution 
was unanimously adopted, a graceful action on the part 
of the members which pleased the Buffalo contingent 
very much: 

Resolved, That this association recognizes in the great 
popular movement in Buffalo and vicinity for the holding 
of the Pan-American exposition there in i901, an enter- 
prise of national and international importance, and de- 
serving of the support of all industrial organizations; 
and be it further ‘ 

Resolved, That this association heartily approves of 
said enterprise and expresses its willingness to co-operate 
in any legitimate way with other organizations and with 
the management of said Pan-American exposition to for- 
ward the interests of the said exposition. 


Wholesalers’ and Retailers’ Final Conference. 


At this juncture the trade relations committee, Messrs. 
Pendennis White, G. P. Sawyer, R. B. Wheeler, R. C. 
Lippincott, T. S. Fassett and Counsel J. J. McKelvey, 
of the wholesalers’ association, and the entire retail as- 
sociation delegation, retired for a final conference. In 
this meeting the Massachusetts delegation was also rep- 
resented by Z. C. Field, of Milford. The following 
were present: George P. Sawyer, Buffalo, N. Y.; J. J. 
McKelvey, New York city; R. B. Wheeler, Philadelphia, 
Pa.; T. S. Fassett, North Tonawanda, N. Y.; Pendennis 
White, Buffalo, N. Y.; Robert C. Lippincott, Philadel- 
phia, Pa., representing the wholesaler’s association; J. 
T. Steves, New York city; J. D. Crary, New York city, 
representing the New York lumber association; A. D. 
Buchanan, Asbury Park, N. J.; William A. Jones, New- 
ark, N. J.; A. B. Ayers, Newark, N. J.; James W. 
Reilly, Newark, N. J., representing the New Jersey Lum- 
bermen’s Protective Association; L. A. Mansfield, New 
Haven, Conn., C. S. DeForrest, New Haven, Conn., rep- 
resenting the Connecticut retail dealers; S. H. Beach, 
Rome, N. Y.; S. T. Russell, Ilion, N. Y., representing the 
New York state retail dealers; T. J. Snowden, Scranton, 
Pa., representing Pennsylvania retail associations; 
Richard Torpin, Philadelphia, Pa.; Samuel Williams, 
Philadelphia, Pa., representing Philadelphia retail deal- 
ers; Harry .A. Gorsuch, Kansas City, Mo., representing 
the Missouri & Kansas Association of Lumber Dealers; 
Maynard Crane, Cooperstown, N. D.; E. F. Hunter, Chil- 
licothe, Ill., representing the Illinois Lumber Dealers’ 
Association; Z. C. Field, Milford, Mass., representing 
Massachusetts retail association, and W. G. Hollis, Min- 
neapolis, Minn., representing the Northwestern Lumber- 
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men’s Association and holding credentials for the Retail 
Lumber Dealers’ Association of the State of Indiana and 
the Wisconsin Lumber Dealers’ Association of Wisconsin. 

On motion and vote Mr. Steves, of New York city, 
was made chairman and Mr. Hollis, of Minneapolis, sec- 
retary for the meeting. 

The chairman then read the set of resolutions adopted 
by the retailers at their meeting of the previous day. 

Mr. White followed by a statement to the meeting as 
to what had been done by the wholesalers. 

A motion to take up and discuss the retailers’ recom- 
mendations, section by section, was carried. 

Mr. Gorsuch then moved to adopt the first clause of 
ihe recommendations, following which a general discus- 
sion of the question resulted in the adoption of the 
clause with No, 3 amended, on motion otf Mr. White. 
(he amended clause reads as follows: “Retail dealers or 
legitimate trade for wholesalers to sell to.” After further 
discussion the balance of the section on motion and vote 
was added to and adopted as follows: “The retail trade 
classified according to the rules governing such 
trade in the vatious states at the present time; provid- 
ing that in any cases that may arise where the whole- 
salers and retailers do not agree such cases shall before 
i sale be effected be submitted to a conference committee 
composed of one member from the retailers’ association 
interested and one member from the National Wholesale 
lumber Dealers’ Association; and in event of these two 
not. being able to agree they shall decide upon a third 
person of this committee, and the decision of the commit- 
tee so formed shall be final.” 

Moved by Mr. Lippincott that the second section be 
accepted as satisfactory. Carried. 

Moved by Mr. Torpin to adopt third section. 

Moved by Mr. Lippincott that fourth 
wlopted. Carried. 

An additional resolution, which had been adopted by 
ihe retailers, was then offered for the consideration of the 
and on motion of Mr. Crary the resolution was 






LO be 


Carried. 
section be 


meeting, 
adopted. 

Mr. Jones then moved that all resolutions and recom- 
mendations as read be adopted as a whole. Carried. 

It was then moved that the meeting should adjourn to 
report at once to the National Wholesale Lumber Deal- 
Association then in session, the report of the joint 
White. 


ers 
conference committee to be. presented by Mr. 
Carried. 

\djournment was then effected. 

The following is the report presented by Mr. White 
ind which was vadopted by the National W holesale Lum- 
ber Dealers’ Association without discussion: 


l‘irst. That they urge the National Wholesale Lumber 
Dealers’ Association to take up and formulate 
rules to classify the trade into sections as fol- 
lows: 
1. Manufacturers. 
2. Wholesale dealers or agents. 
3. Retail dealers or legitimate trade for whole- 
salers to sell to. 
The retail trade to be classified according to the rules 
overning such trade in the peg states at the present 
time; providing that in any cases that may arise where 
he wholesalers and retin do not agree such cases 
hall, before a sale shall be effected, be submitted to a 
onference committee composed of one member from 
he retail association interested and one member from 


he National Wholesale Lumber Dealers’ Association, 
event of these two not being able to agree 


ind in the 
! shall decide upon ] 
ind the this committee 
final, 
Secon 


a third person of this committee 

decision of so formed shall be 

i. That the National Wholesale Lumber Dealers’ 

Association take up and consider the pro- 
nounced and recognized evils from which both 
branches are suffering, viz.: 
1. Sales by manufacturers and wholesalers to 
consumers. 
2. Sales by brokers, 
men to consumers, 
3. Sales and quotations by so called retail 
” deaiers to consumers, through agents, and 
by methods used by the wholesaler in 
soliciting trade from retailers. 

‘d. That the National Wholesale Lumber Dealers’ 
Association consider and devise a plan which 
will enable them, with the co-operation of the 
retail trade, to control all such concerns. 

That the National Wholesale Lumber Dealers’ 
Association provide a plan whereby all whole- 

le dealers, manufacturers, commission men, 
agents and brokers reported by a state asso- 

ciation for selling to the consumer shall be re- 
ported to the wholesale trade and manufactur- 


agents and commission 


Fourth 





ers, and required to conform to legitimate 
rules of business. 

Additional resolution: 

That it is in the sense of this meeting that in the 


National Wholesale Lumber Dealers’ asso- 
1 complying with the requests adopted here today 
e retail dealers will pledge themselves so far as possi- 
ble to buy only of members in regular standing of the 
National Wholesale Lumber Dealers’ Association. 


t of the 





Reciprocity for Wholesalers and Retailers. 


White, 
Lumber 


lhe preceding report was presented by Mr. 
and was adopted by the National Wholesale 
Association. 


Reported to the Convention. 


lr. White, of the trade relations committee, presented 
to the convention. “The recommendations 
retailers,” said Mr. White, “as presented to the 
meeting yesterday, were taken up in detail and discussed. 
lhe report is now offered by the committee on trade re- 
lations to the National association for its adoption: 

The Chairman—Is that binding on the associations at 
home, or only to report? 

Mr. White—It may not be authorized, but I think the 
majority are authorized to act and then it shall be re- 
ported for action by the association, but I think the ma- 
jority of the delegates are authorized. Upon that I am 
I think it would be well to ask for a state- 


Dealers’ 


e matter 


ol the 


rot positive. 
ment on that. 
The Chairman— 


What is your pleasure? 
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The report was accepted and the chairman said the 
matter was open for discussion, adding that it should be 
made clear, he thought, what positions the retail associ- 
ations assume on the matter. Last night, he added, the 
impression was given that they had no authority to make 
the conclusions binding at this time. 

Mr. Steeves—That may be different in different cases. 
The New York Lumber Trade Association and the met- 
ropolitan dealers have practically covered all the ground 
embraced in this resolution. The New Jersey associa- 
tion has authorized it and it becomes binding. 

Mr. Beach said the New York members had authority 
to make it binding. 

Mr. Torpin said the Philadelphia men came without 
instructions, but would return and recommend the adop- 
tion of the resolutions as passed. 

Mr. Mansfield said the Connecticut men, he thought, 
would recommend the adoption of the resolutions, and 
Mr. Snowden, of the Pennsylvania association, thought 
the same of his people. 

Mr. Crane, speaking for the Northwestern Lumber- 
men’s Association, said that the resolutions were in con- 
formity with the ideas they had been working for for 
three years, and that there was no question whatever 
that the board of directors and the entire association 
would indorse the work done on this occasion. It had 
given him a great deal of pleasure to see the way in 
which this matter, which apparently at the outset was 
cause for a little apprehension, had so harmoniously ad- 
justed itself. 

Mr. Hunter, as president of the Illinois association, 
said he was sent down for conference and was not 
clothed with authority to ratify any agreement. As a 
matter of fact, the Illinois dealers have only limited trade 
relations with the National wholesalers’ association. In 
this matter he trusted that the influence of the National 
association would be extended over the entire country. 
“You are suffering,” said he, “from the same trouble we 
are in the retail associations—there are too many of us. 
I suggest a close union between this association and the 
Wisconsin and Mississippi valley manufacturers, and I 
present that subject for your consideration, gentlemen. 
If you will do this I am sure you will accomplish much 
toward the solution of the problems troubling the trade. 
We want every producer of lumber in Illinois to be a 
member of this association, so that we can reach them 
through our retail organizations, and I think it is pref- 
erable that the members in this line belong to one general 
organization such as you have here today. The whole 
trend of the thought and action here is in perfect har- 
mony with what we have been doing in Illinois, and I am 
sure will meet the hearty approval of our association.” 

The Chairman—I understand the New York and New 
Jersey delegates have been authorized. 

Mr. Jones, of New Jersey—We come clothed with 
power and we have voted on every one of those questions 
and recommendations and have received the indorsement 
of the delegates and also of our members. 

Mr. Beach, secretary of the New York association, 
said his organization had already gone on record in this 
matter, and it would work hand in hand with the whole- 
salers’ organization. 

The report was then unanimously adopted. 

The Chairman—I think a great amount of headway 
has been accomplished this morning by the retailers and 
the trade committee. It certainly is very gratifying to 
all the members of the wholesalers’ association, and espe- 
cially to those who have been given the burden of man- 
aging the affairs of our association. We have felt that 
to reach this point would be to accomplish something 
that would amply repay us for all the time and trouble 
we have expended to attend this convention, leaving our 
homes and business to be present here together. And 
I believe that from this moment the condition of things 
will redound greatly to our advantage in trade. I think 
I express the sentiment of the members of the National 
Wholesale Lumber Dealers’ Association when I express 
to the delegates .of the retail dealers’ associations our 
sincere appreciation and thanks for the trouble you have 
taken, and I also would be glad to thank the members 
of our committee for the able and tactful manner in 
which this conclusion has been reached. 


Nominating Committee. 


A committee was appointed, consisting of E. C. Grant, 
R. B. Wheeler and Alfred Haines, to nominate five trus- 
tees to serve three years, succeeding those whose terms 
expire at this time. 

Regular Terms. 


Charles Hill, of North Tonawanda, brought up the 
subject of what shall be known as “regular terms of 
sale,” and offered a resolution embodying his views on 
that point, as follows: 


_ The National Wholesale Lumber Dealers’ Association, 
in convention assembled at Boston, March 1 and 2, 1899, 
hereby resolves that the following be known as the regu- 
lar terms of sale for members of this association: 

Freight, net cash. Balance invoice subject to a 
discount of 1% percent within fifteen days from 
date of invoice, or two months’ note from date of 
invoice. 

Settlements to be rendered within fifteen days 
from date of invoice. 

Where delivery is not completed within fifteen 
days from date of invoice, discount will be allowed 
on a remittance of 75 percent of net amount of in- 
voice, if such remittance be made within fifteen 
days from date of invoice. 


“T think,” said Mr. Hill, “that it is well for our asso- 
ciation to express itself in regard to what shall be con- 
sidered ‘regular terms.’ Owing to the conditions prevail- 
ing in business—which have been hard—the terms have 
not been lived up to; but in many instances 2 percent 
has been taken off, in the majority of cases, in thirty 
days. Not only this but there seemed to be an entire 
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disregard of terms; the fact that list D was made for 
one association shows a rather acute condition of af- 
fairs exists when it is necessary to take such action. 

“I think there were several reasons why we should 
come to the terms of sale when there was a greater mar- 
gin in business and when we received for our money a 
better run of stock than we now receive. In these days 
of competition we are certainly entitled to get back as 
much as we can. 

“We cannot get as good lumber as formerly, and have 
harder competition, but it seems we can get back the 
1 1-2 percent, which is a difference; and also the dil- 
ference between fifteen and thirty days, for we figure 
the interest will amount to a considerable sum. If we 
give the buyer the difference, without interest, or 1 1-2 
percent for cash, we figure that 1 1-2 percent nets him 
about 10 percent on his money, and that is a very lib- 
eral inducement to him to pay his account at the end 
of fifteen days. I figured that it made a material show- 
ing in the entire business. 

**Regular terms’ in the sugar business means sixty 
days; in the coffee trade sixty or ninety days, and, so 
on. I therefore think it would be well for this associa- 
tion to express in connection with the other associations 
what the regular terms are to be.” 

The reading of the resolutions precipitated a _pro- 
longed discussion, during which President Scatcherd re- 
linquished the chair to Vice President Lippincott, as he 
wished to participate in the debate. 

Almost as many suggestions were made for changes 
in Mr. Hill’s resolutions as there were sections represent- 
ed in the convention. Buffalo had one view, the hard- 
wood men another, the northwestern delegates still an- 
other, and amendments came thick and fast. 

The matter was finally settled upon the suggestion 
of the president that he believed Counsel McKelvey 
could draft a resolution in legal form which would cover 
the point at issue in a way that would be acceptable 
to the convention. To Mr. McKelvey, therefore, the 
duty was delegated, and he drew up the following sub 
stitute, which was adopted by a unanimous vote: 

The National Wholesale Lumber Dealers’ Association, 
in convention assembled, at Boston, March 1 and 2, 1899, 
hereby resolves that, in the absence of other arrange- 
ments between buyer and seller, the following are recog- 
nized by this association as the regular terms of sale in 
the wholesale lumber trade: 

Settlement to be: 
Freight, net cash when lumber is delivered. 
Balance either 1% percent off for cash within 


fifteen days from date of invoice, or bankable pa- 
per sixty days from date of invoice. 


Thanks to Their Hosts. 


C. P. Easton, of Albany, offered the following, which 
was adopted: 

Resolved, That the National Wholesale Lumber Deal- 
ers’ Association, in convention assembled at Boston, this 
2d day of March, extends its thanks to the New Englani 
wholesale lumber dealers for the banquet tendered its 
members and their guests on the evening of March li, 
and we wish to express our appreciation of the high 
standard of the addresses arranged for the occasion. 

Vice President Lippincott announced that he had just 
received word from New York of the death of I. 'T. 
Williams, the well known lumber dealer of that city. He 
moved the appointment of a committee to consist of the 
chair and two other members, to draw up resolution- 
for presentation to the convention. The chair appointei| 
such committee, with Mr. Lippincott as chairman, The) 
submitted the following, which was adopted: 

Whereas, This association has learned with deep re- 
gret of the recent death of I. T. Williams, of New York 
city, and recognizes in his removal from the ranks o 
the lumbermen of New York city a serious loss; now 
be it 

Resolved, That this association expresses its apprecia 
tion of the sterling worth and high character of Mr 
Williams while he was actively engaged with us in the 
lumber business, and extends its sincere sympathy tv 
the family and friends of Mr. Williams and to the lum 
ber trade of New York, where his loss will be mos 
keenly felt. 


Board of Trustees. 


‘Lhe nominating committee then submitted its report. 
substituting the name of Lindsley H. Shepard, of Bos 
ton, for that of E. M. Price, of New York, on the list 
of trustees. The report was accepted and the secretary 
cast a ballot for the nominees as presented. The com 
plete board, therefore, now stands as follows: 

Terms expire in 1902: John N. Scatcherd, Buffalo, N 
Y.; Robert C. Lippincott, Philadelphia, Pa.; C. M. Smith 
North Tonawanda, Y.; W. C. McClure, Duluth, Minn 
L. H. Shepard, Boston, Mass. 

Terms expire in 1901: C. H. Bond, Oswego, N. Y.; W. J 
Clarke, Toledo, O.; C. H. Carleton, Cleveland, O.; Alfre 
Haines, Albany, N. Y.; Pendennis White, North Tona 


wanda, 
Terms oe in 1900: Charles M. Betts, Philadelphi: 


re: rederick W. Cole, New York city; William Easto: 
Alba wy N. .C. Grant, Ottawa, Ont.; Selwyn Edd) 
Bay City, Mich. 


Mr. Fassett, of Tonawanda, moved that the associa 
tion’s preference for president be indicated to the trus 
tees by a vote calling for the re-election of John \. 
Seatcherd, of Buffalo. 

Mr. Lippincott said he was only too glad to say tha! 
in Mr. Scatcherd the association has had what might |x 
called an ideal president. “You that know him well.” 
said he, “know that we could not have done better in 
selecting a head for the organization. I will not say 
he is any better than we have had in the past, but he 
fills the bill in every respect and the sense of the con 
vention is expressed in the applause which follows the 
mention of his name.” 

Mr. Scatcherd—I shall have to ask the vice president 
to put that moticn. 

The motion was put and carried unanimously. 

Mr. Scatcherd—Gentlemen: It is very gratifying to 
receive such expressions of regard and preferment as / 
have just heard. I feel it deeply and realize how little 
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| am able to do in furthering the interests of this large 
institution, but I can only say that the endeavors of 
the past are the best guaranty of what will be the en- 
deavors of the future. I thank you very much for 
your kindness. (Applause.) 

Several of the members of the western delegations re- 
turned thanks for the invitations to be present at the 
convention and for the generous treatment which had 
been accorded them by the national organization. 


Remarks by Mr. Hollis. 


Just previous to adjournment remarks were demanded 
from W. G. Hollis, of Minneapolis. Mr. Hollis said: 


Mr. Chairman and gentlemen: I do not desire to take 
up any more of the time of this meeting. I think I had a 
good audience yesterday, but since that time several 
have spoken to me in a way which indicates that possi- 
bly I was slightly misunderstood in my description of 
what we term ‘‘poachers’’ in the west. I think I said 
that some of them had no lumber whatever, carried no 
stock, and simply had an office in which to do business. 
There are two classes, the class I described and another 
class, which is perhaps more dangerous than the first— 
those who do carry large stocks and are ostensible re- 
tailers at the points where they maintain those stocks, 
but are scalpers elsewhere, advertising over the country. 

Now, gentlemen, this is a question which is likely to 
confront you any day—you, as wholesalers, because it is 
going to affect your trade among retailers. We find in 
the western country that this is likely to be spreading, 
and if it be not checked in some way you are going to 
find it right in your eastern markets, taking away and 
undermining the trade of your retail customers on whom 
you depend for your wholesale business, and that is why 
we come to you and say this question interests you 
vitally. I was figuring this morning the number of re- 
tailers in the west, and they represent in round numbers 
3,900 retail dealers. The Illinois association has 450, In- 
diana 350, Wisconsin 250, Nebraska probably 300, Missouri 
and Kansas about 1,100, the Northwestern dealers’ asso- 
ciation about 1,400—a little over 1,400 

Now, these questions have come to us in the west with 
a great deal of force and we have come to you, not ex- 
pecting you to take any particular action today, but to 
think about it, because ultimately, within the next year, 
perhaps, this ‘question will be right in your minds, and 
you will have to deal with it. It is going to be forced 
upon you, and we can see the handwriting on the wall— 
that this thing will spread all over the country unless 
the wholesale dealers and retailers get together to do 
something and put at least a check upon it. And we 
ask you to think about it seriously. 

This question of the maintenance of staple prices must 
be fought out right at the point where the lumber comes 
into the hands of the consumer. Right there the whole- 
saler and retailer must stand shoulder to shoulder and 
fight it out on that line. The retailer does not care, we 
say, how much you ask him for lumber. He is willing 
to pay any price the wholesaler may ask if he can only 
be assured of getting his profit out of it, so that he can 
live, but if he is to compete with this fellow who has 
no strings to him, but has the whole wide world and is 
cutting away the trade and profit of the retailer, he 
cannot pay you your price for the lumber and he will 
dam your market with the lowest prices, and some of 
you will meet his demand and that will be the first leak 
in the dam, which will gradually widen itself into a 
crevasse and then the stability of the wholesale market 
is gone! 

Now, gentlemen, that is all I have to say to you, and 
1 am very much obliged to you for your attention. (Ap- 
plause.) 


Re-Election of Officers. 


Following the adjournment the trustees held a_ brief 
session and re-elected the board of officers, which stands 
as follows: 


President, John N. Scatcherd. 

lirst vice president, ee C. Lippincott. 
Second vice president, C. H. Bond. 
Treasurer, Frederick W. aan 

Secretary, Eugene F. Perry. 

General counsel, John Jay McKelvy ey. 


The Attendance. 


Among the participants in the convention and ban- 
quet, wholesalers and retailers, were the following: 


— H. Davenport, Davenport, Peters & Co., 
Mass. 

John N. Seatcherd, Scatcherd & Son, Buffalo, N. Y. 

Robert C. Lippincott, Philadelphia, Pa. 

Frederick W. Cole, New York. 

Eugene F. Perry, New York. 

John Jay McKelvey, New York. 

William §$. Harvey, Caldwell Land and Lumber Com- 
pany, Philadelphia, Pa. 

William Easton, C. P. Easton & Co., Albany, N. Y. 

Frederick M. Stearns, Cypress Lumber Company, Bos- 


ton, Mass. 
Col. C. M, Betts, Chas. M. Philadel- 
Cleveland Saw Mill & Lumber Com- 


Boston, 


Betts & Co., 
phia, Pa. 
L. Dean Holden, 
pany, Cleveland, O 
James Cooper, 
Mich. 

W. R. Butler, W. R. Butler & Co., Boston, Mass. 

KF, E. Parker, C. K. Eddy & Sons, Saginaw, Mich. 
Frank H., Lawrence and H. H. Wiggin, Lawrence & 
Wiggin, Boston, Mass. 

F. W. Vetter, Empire Lumber Company, Buffalo, N. Y. 
Charles Hill. W. H. Sawyer Lumber Company, North 
Tonawanda, N. Y. 

Pendennis White, White, Rider & Frost, North Tona- 
wanda, N. Y. : 

W endell M. Weston and Waldo H. Bigelow, Weston & 
Bigelow, Boston, Mass. 

George H. Van Dyke, Connecticut Valley Lumber Com- 
pany, Boston, Mass. 

R. B. Currier, Springfield, Mass. 

BE. A. Beckley, Crosby & Beckley Company, 
ven, Conn. 

E. True Bennett, Hardwood Lumber Company, Mem- 
pe. Tenn, 
. M. Poole, Underhill & Poole, Buffalo, N. Y. 
B. Nettleton, John E. DuBois, Philadelphia, Pa. 

Nelowe H. Walcott and Benton E. Kile, L. H. Gage 
Lumber Company, Providence, R. I. 

George E. French and J. K. Ordway, Atlantic Lumber 
€ ego Boston, Mass. 

J. Defebaugh. American Lumberman. Chicago. 
_dullus Dietz, Buffalo Maple Flooring Company, Buf- 
alo, N. Y. 

Theodore Badger, Badger & Winslow, New York. 
Edward F. Henson, E. P. Burton & Co., Philadel- 
phia, Pa. 

M. M. Wall, Buffalo Hardwood Lumber Company, Buf- 
falo, N. Y. 


Briggs & Cooper Company, Saginaw, 


New Ha- 


B. Hallowell, E. B. Hallowell & Co., Philadel- 
phia, Pa, 
W. L. Sykes, Emporium Lumber Company, Buffalo, 


' Alfred Haines, Haines & Co., Buffalo, N. Y. 


AMERICAN LUMBERMAN. 


Gardiner I. Jones, Jones & Witherbee, Boston, Mass. 
Robert G. Kay, Philadelphia, Pa. 

B. F. Lamb, B. F. Lamb & Co., Boston, Mass. 

(aoa: S Stanton, H. M. Loud & Sons Company, Buffalo, 
Y 





Naiws 
W. B. Millard, Millard Lumber Rouse’s 


Point, N. Y. 
Hugh McLean, jr.. Hugh McLean & Co., Buffalo, N. Y. 
G. 3a Dunning, Northwestern Lumber Company, Bos- 
-. Mass. 
S. McLean, McLean Bros., Buffalo, N. Y. 
George P. Sawyer, Noyes & Sawyer, Buffalo, N. Y. 
Cc. Grant, Ottawa Lumber Company, Ottawa, Can. 
Meseara I. Pease, Pease Lumber Company, Spring- 
field, Mass. 
John Peart, Peart, Nields & McCormick Company, Phil- 


Company, 


adelphia, Pa 

F. C. Rice, Rice & Lockwood Lumber Company, Spring- 
fielu, Mass. 

D. D. Flanner, Rib River Lumber Company, Toledo, O. 


John T. Riley, Charles S. Riley & Co., Philadelphia, Pa. 

Cc. M. Smith and T. M. Fassett, Smith, Fassett & Co., 
North Tonawanda, N. Y. 

L. H. Swan, Swan-Donough Lumber Company, North 
Tonawanda, N. Y. 

*. HH. Shepard, Shepard & Morse Lumber Company, 


Boston, Mass. 
E. A. Souder & Co., Philadel- 


S. Ashton Souder, 
phia, Pa. 

E. A. Smith and F. J. Farley, E. A. Smith & Co., New 
Higven. Conn. 

C. Robertson. Stetson, Cutler & Co., Boston, Mass. 

eects Hall, Wellman, Hall & Co., Boston, Mass. 

John S. Tyler, H. M. Tyler Lumber Company, Buffalo, 
N. Y 


Horace F. Taylor, Taylor & Crate, Buffalo, N. Y. 
George F. Alexander, United Lumber Company, Spring- 


o- Mass. 
. B. Wheeler and H. A. Reeves, jr., R. B. Wheeler & 
Pe “Philadelphia, iy 
E. Wiley, Wiley Harker & Co., New York. 
Charles D. Rodliff, Wiley, Harker & Co., Boston, Mass. 
A. T. Stearns, A. T. Stearns Lumber Company, Boston, 


— 
. 8. McGaughan, Stephens, Henry & Co., Philadelphia, 


William Dwight, William M. Dwight & Co., 
Mich. 
J. H. Ireland, Cross, Austin & Ireland, Brooklyn, N. Y. 
William H. Sayward, Master Builders’ Association, 
Boston, Mass. 
E. J. Roys, A. C. Dutton Lumber Company, 
—- a 
Todd, H. B. Todd & Co., Wallingford. Conn. 
8, Tremaine, Montgomery Bros. & Co., Buffalo, 


Detroit, 
Spring- 


N. ¥. 

W. C. Johnson, Fitchburg, Mass. 

* z Parker, Eddy Sheldon Company, Bay City, Mich. 

Shuttleworth, Buffalo, N. Y. 

& 5 Strode, Hardwood Record, Chicago. 

A. L. Taylor, Cypress Lumber Company. Boston. Mass. 
Walstein R. Chester, W. R. Chester & Son, Boston, 
Mass. 

tone F. Steeves, Church E. Gates & Co., New York. 

F, Hunter, E. F. Hunter & Co., Chillicothe, Il. 

ty Crary, New York Lumber Trade Journal, New 
York. 


D. 
L. A. Mansfield, A. Mansfield & Son, New Haven, Conn. 
N. E. Buchanan, Buchanan & Smock, Asbury Park, 


J. 

J. G. Staats, Lumberman’s Review, New York. 

F. J. Caulkins, Lumberman’s Review, New York. 

J. H. Queal, J. H. Queal & Co., Minneapolis, Minn. 

A. B. Ayres, Newark, N. J. 

H. L. Grogan, Boice & Grogan, Boston, Mass. 
ae. i: f te ae Shepard & Farmer, Boston, Mass. 
H. Stebbins, H. B. Stebbins Lumber Company, Bos- 
ton, ian 

Hammond, E. J. Hammond & Co., Boston, Mass. 

Kirk W. Hobart, Chequasset Lumber Company, Bos- 
ton, Mass. 

Charles E. Corkran, Chequasset Lumber Company, Bos- 
ton, Mass. 

W. H. Furber, Furber, Stockford & Co., 
Walter S. Blanchard, Boston, Mass. 

Cc. O. Skinner, Boston, Mass. 

hi a Griswold, Penn Insurance Company, 
phia, 

43 Field, Zenas C. Field, Milford, Mass. 

7 €. Borden, Jerome C, Borden, Fall River, Mass. 
John B. Bugbee, Holt & Bugbee, Boston, Mass. 

H. W. Blanchard, Boston, Mass, 

H. D. Wiggin, Boston, Mass. 

J. R. Bridge, Boston, Mass. 

A. W. Hayford, Boston, Mass. 

Harrison Parker, Palmer, Parker & Co., 
W. Moore, Boston, Mass. 

W. F. Brown, Wendell F. Brown & Co., Boston, Mass. 

Horace L. Bearse, Owen Bearse & Son, Boston, Mass. 
W. G. Hollis, Minneapolis, Minn. 

John M. Woods, John M. Woods & Co., Cambridge, 


Boston, Mass. 


Philadel- 


Boston, Mass. 


= 
“Ww. Stone, Boston, Mass 
ef E. French, Atlantic Lumber Company, Boston, 
Mass. 
A. E. Lane, Seattle Cedar Lumber Company, Boston, 


Mass. 

H. Humphrey, Philadelphia, Pa. 
Samuel Williams, Philadelphia, Pa. 
J. C. Walker, Minneapolis, Minn. 
George M. Stearns, jr., New York. 
S. H. Beach, Rome, N. Y. 
S. T. Russell, Ilion, N. Y. 
H. Ss. Peck, Waterbury, Conn. 
Eugene P. ‘Chapel, New York. 
Cc. C. Gardiner, Providence, R. I. 
Spencer Kellogg, Utica, N. Y. 
Maynard Crane, Cooperstown, N. D. 
Richard Torpin, Philadelphia, Pa. 
F. G. Platt, Bridgeport, Conn. 
c. &. DeForest, Bridgeport, Conn. 
William A. Jones, Newark, N. J. 
James M. Reilly, Newark, N. J. 
John T. Stearns, New York. 
E. S. Nail, Mansfield, O. 

B. S. Thompson, Luzerne. 
5 M. Brandin, Wilkesbarre, Pa. 
T. J. Snowden, Scranton, Pa. 
H. H. Gorsuch, Kansas City, Mo. 
M. R. Harris, Ottawa, Kan. 





NEW PATENTS. 


The following United States patents were issued Feb- 
ruary 21: 

No. 619,770—Rip saw gage, to Frederick L. Loetz, 
Sturgis, Mich. 

No. 620,000—Stave jointing machine, to Charles W. 
Smith, Brookline, N. H. 

The following United States patents were issued Feb- 
ruary 28: 

No. 620,114—Method of and apparatus for fireproof- 
ing wood, to Joseph L. Ferrell, Philadelphia, Pa. 

No. 620,255—Saw clamp, to Henry P. Schofield, Chi- 
cago, assignor of one-half to L. L. Filstrup, same place. 











FOREIGN MARKETS. 





RECENT GERIIAN CONDITIONS. 


Hamburg, Germany, Feb. 18.—The auction sale just 
held—the first of the season—was not a great success, 
as several important buyers failed to attend and con- 
sequently the meeting was a decidedly dull one. ‘The 
buyers’ ideas of prices often differed so much from 
those of the holders that a good many lots had to be 
withdrawn, and out of the 3,500 logs which were of- 
fered for sale only about 1,800 changed hands. Taking 
into consideration — arrivals, the stocks on hand 
are now computed at 2,000 logs, which is certainly not 
sufficient. ; 

It must not be inferred, however, from the abcve, that 
our market’s power of consumption is in any way di- 
minished, because in the present instance various buy- 
ers had provided themselves beforehand by private ar- 
rangement; besides which the demand from the cab- 
inet makers seems to be developing later than usual. 
It is also possible that the auction day was set for 
too early a date. The usual regular demand is certain 
to come up again and then the present stocks will be 
quite insufficient to meet it; therefore further ship- 
ments of good lots are very desirable. 

Whitewood logs have suffered from the same causes, 
but the demand for prime logs is expected to revive 
in due course. 

Oak logs. About 100 logs changed hands at prices 
from 75 to 100 marks a thousand, per cubic meter string 
measurement, according to size and quality. The pres- 
ent stock is insignificant. 

Mahogany logs. Five cargoes of Tabasco were of- 
fered for sale, comprising 1,575 logs, but only a part 
could be sold at satisfactory prices and the rest were 
withdrawn. 

Cedar—Good pencil logs, free from knots, remain in 
demand. F. W. Burchard. 


THE ONTARIO FIELD. 


Ottawa, March 4—Walter Ross, one of the successful 
lumber merchants of this district, is authority for the 
statement that recent mining legislation has acted in 
favor of the United States, with the result that the cut 
of timber in the Rat Portage district has fallen olf 
greatly. He says that the low grade timber from the 
United States is poured into Manitoba, thus shutting 
out the Canadian supply. 

The Ontario government purposes to impose a tax 
upon foreign corporations doing business in Ontario. The 
object of the new tax is to meet the deficiency im reve- 
nue resulting from the embargo placed on the expor- 
tation of saw logs from the province. That deficiency is 
estimated at $200,000, and represents the amount for- 
merly paid in stumpage dues by Michigan lumbermen 
when they were allowed to cut logs for export. The 
disappearance of a substantial source of revenue makes 
the imposition of fresh taxation imperative. 

J. R. Booth, the Ottawa lumber king, states that for 
this time of the year the lumbering trade of the Ottawa 
district is unusually brisk, about 1,000 logs being shipped 
daily from Madawaska to Ottawa. At this season the 
lumber trade is naturally a little dull, but the Washing- 
ton commission had had no appreciable effect. Canadian 
lumbermen, he said, were certainly “lying low” for the 
result of the action of the commission, but the reason of 
this was that every action on their part was watched 
so closely by the American authorities that any move, 
however slight, might have a disastrous effect. The trade 
between the two nations, however, continued brisk and 
box lumber and good sidings were largely in demand. 
Michigan men were especially anxious to bring tariff 
abolition about. A great many of them for the past 
three or four years have been every year taking out from 
300,000,000 to 350,000,000 feet of Canadian timber. “If 
we do get the duty knocked off,’ said Mr Booth, “and 
I believe we will,, it will be a great benefit to both coun- 
tries. HK will not affect the price of lumber, as supply 
and demand gage that question. On the other hand, i 
the Washington commission does not repeal the act 
respecting the lumber duty, Canadian lumbermen and 
the Canadian government should make the issue as hot 
as possible for the United States.” 

It begins to appear that the postponement of the 
Washington negotiations is to have a very disturbing 
effect upon the lumber industry on the shores of Geor- 
gian bay and in Michigan. In the latter state the 
millers aver that their mills will have to close down for 
want of logs. As was expected, however, the Georgian 
bay lumbermen are not quite satisfied with the prohibi- 
tory measure which the Michigan men say will prevent 
them from continuing business. They now demand an 
import duty on American sawn lumber, with an eye 
particularly to the trade of Manitoba and the north- 
west, and the successful outcome of their previous 
united and aggressive attitude no doubt leads them to 
expect the imposition of such a duty. There is said to 
be some probability, however, that a way out of the 
difficulty in which the Georgian bay men find them- 
selves may be provided by the use of the deepened St. 
Lawrence canals to send large cargoes of lumber, de- 
signed for the English market, to Montreal for ship- 
ment. The outlet for lumber from Georgian bay by way 
of New York in bond is considered a little better than 
the St. Lawrence route under present conditions. If, 
however, a large export trade were to spring up from 
Montreal, where lumber could be measured and handled 
for export, there is said to be no reason why the lumber 
from Georgian bay ports, that have only water accommo- 
dation, could not be shipped by Montreal just as soon 
as the new canals are openea, 
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A Good Attendance at the Annual Meeting—The Disturbing Rate of Commissions—Railroad Rates and 
Changes in Meeting Dates—Election and Finances. 





Madison, Wis., March 7.—The annual meeting of the 
Northwestern Lumber and Sash & Door Traveling Sales- 
nen’s Association was held in the parlor of the Capital 
hotel this afternoon, while the retailers were having their 
neeting at the court house. The traveling salesmen were 
ut in full.force, the following being present when Presi- 
ent W. R. Mackenzie called the meeting to order at 2 


Those Present. 
\W. R. Mackenzie, Ross Lumber Company, Arbor Vitae, 


\. Shepard, Hunner Lumber Company, Madison, 

















‘ ! ller, Brittingham & Hixon Lumber Com- 
M Wis. ; 
Walter E. Burt, Hughes & Attley, Chicago. 
\. M. Starrett, J. S. Stearns Lumber Company, Oda- 
Wi 
\. Bruett, Wisconsin Land & Lumber Company, 
nsville, Mich. 
k N. Sne Brittingham & Hixon Lumber Com- 
y, Madison, Wis. : 
rg is. Stevens, Badger & Jackson Company, Chi- 
\. Ahrens. True & True Company, Chicago. : 
-. Arnold, Frost-Trigg Lumber Company, Minne- 
M 
Hi. ¢ s, Me son & Stone, Wausau, Wis. 
J \ l Chica ‘ 
M Corwin, Gould Manufacturing Company, Osh- 
\\ 
S Curtis & Yale Company, Milwaukee, Wis. 
O. Day Williamson & Libbey Lumber Company, 
Wi 
bt Yawkey Lumber Company, Hazelhurst, 
\ KB. Carsor Alexander Stewart Lumber Company, 
Wi 
H. Crotz Lena, Ill. 
H. Hemenway, Rice River Lumber Company, Tom- 
\ 
Mung I ‘--Munger Company, Chicago. 
k H. Pard is & Yale Company, Milwaukee, 
M. Hart, C. A. Goodyear, Tomah, Wis. 
Kellogg, Centralia Lumber Company, Centralia, 
S. Corse, Badger & Jackson Company, Chi- 
James, Jacob Mortenson Lumber Company, 
Wis 
B. Boutelle, North Western Lumber Company 
Wis. 
K Brittingham & Hixon Lumber Company, 
W 
‘ro Radford Bros. & Co., Oshkosh, Wis. 
Willis, E. S. Streeter & Co., Milwavikce, Wis. 
Priestly, Milwaukee, Wis. 
Worden, Oshkosh, Wis 
Johnson, Oshkosh, Wis 
Brooks, Whatcom Falls Mill Company, Seattle 
Raker, Segelke & Kohlihaus Manufacturing Com- 
Crosse, Wis. 
Harmor Rockwell Manufacturing Company, 
Wis. 
val Joseph Dessert Lumber Company, Mo- 
Page, Badger & Jackson Company, Chicago. 
). Lock } 1, Wis. ‘ ; 
IcGov y & Anson Company, Merrill, Wis. 
Hf. Collins was appointed sergeant-at-arms, and after 
¢ of the minutes of the last meeting, which was 
n Chicago, the election of new members was taken 
llowing new members were elected: 
New Members. 
ok Whatcom Falls Mill Company, Seattle, 
, Chicago. : 
Barber, Segelke & Kohlhaus Manufacturing 
La Crosse, Wis. 7 
I). Harmon, Rockwell Manufacturing Company, 
W 
\r I -Tr Lumber Company, Minne- 
\l 
. zer, Lena, II! : 
Jos 1 De Lumber Company, Mosi- 
Pag Badger & Jackson Company, Chicago. 
lock, Oshkosh, Wis. 
The Question of Commissions. 
payment of annual dues resulted in a high stack of 
it the treasurer’s right hand. After a short re- 
: this purpose business was resumed, and Secre- 
Shepard read a communication from Secretary W. 
is. Karle, of the Northwestern Cedarmen’s Association, 
Hh isville, Mich., in reply to the notification of Sec- 
Shepard of the resolution adopted at the last 


eling men’s meeting, placing the traveling men on re- 
not being willing to sell cedar products for $3 a 
ommission. At the annual meeting of the Cedar- 
en's association at Escanaba, Mich., in January, the 
ff the meeting was expressed as being adverse to 


? 


tying more than $3 a car for commission on cedar pro- 


Vet Secretary Earle explained the position of the 
edarmen, stating among other things that $5 a car 


imounted to 8 or 9 percent of the value of a car of cedar 

He added, however, that the cedarmen appreciated 

value of the salesmen and that the action at the Esca- 

ha meeting was directed more particularly toward irre- 
ponsible commission men. 

red Mf, Gilman, of the American Lumberman explained 

t the action taken by the cedarmen at Escanaba was 

only an expression of the sentiment of the meeting and 
as not in the form of a resolution binding on the mem- 
bers. 

Frank Snell thought that if the cedarmen figured the 
st of selling at $5 a car on all their products, includ- 
ng shingles, they would find that it was not more than 
} percent instead of the percent mentioned by Secretary 
Karle as applying to posts. He moved that the secretary 
write Secretary Earle to that effect. 


Several others spoke in the same strain and Mr. Snell’s 
motion prevailed. 


For the Entertainment of Retailers. 


Louis Rousseau, chairman of a committee appointed 
to arrange for entertaining the members of the Wisconsin 
Retail Lumber Dealers’ Association, explained that 
Messrs. Shepard, Collins and Frederickson, the other 
members of the committee, had either been sick or out of 
town and the work of arranging the entertainment had 
largely devolved upon him. He stated that the enter- 
tainment would be given in the court house and would 
consist of a grand graphophone concert and most inter- 
esting program. It was to be similar to the entertain- 
ment given the retailers at the recent St. Louis conven- 
tion, where records had been made of the sounds of a saw 
mill making lumber. These records had been secured for 
the entertainment here, Mr. Rousseau said. A recess of 
a few minutes was taken while Mr. Rousseau took up a 
collection among the traveling men to defray the ex- 
penses of the entertainment. 

President Mackenzie announced that Secretary Lach- 
mund had extended an invitation to all the traveling- 
inen to attend the meetings of the retailers’ association. 


Time of [eetings. 


Frank N. Snell, of the committee on constitution and 
by-laws, said there was no provision in the constitution 
for filling a vacancy in the board of directors, should 
there be one. He also thought the specific dates in the 
constitution for holding meetings -should be abolished, as 
it was not necessary now to have such frequent meetings 
as during the last year and the year previous, as most of 
the objects of the association had been attained. He 
thought another mid-summer social meeting and outing 
shoul be held this year, as last year’s was such a great 
success. It might be held during carnival week in Mil- 
waukee, as last year, or, as some had suggested, a boat 
ride might be taken across the lake to St. Joe or Benton 
Harbor. These outings, he believed, gave the boys an 
opportunity to get acquainted with one another and their 
families. 

An informal discussion of the number of meetings to 
be held each year followed and a general expression of 
opinion was had. It seemed to be the sentiment of those 
present that two regular meetings a year should be held, 
the annual in the winter and a midsummer outing. Other 
meetings could be called by the officers and directors as 
deemed necessary. 

A motion by Mr. Snell that a committee of five be ap- 
pointed to arrange the time and place for the midsummer 
outing and that it be the next regular meeting prevailed, 
and it was left to the new president to name the commit- 
tee. 

For Two Cents a Mile. 

Mr. Snell reported for the railroad committee that it 
had held no regular meeting. He said, however, that a 
bill had been introduced in the Wisconsin legislature to 
compel railroads to issue a 1,000-mile book to be sold at 
a flat 2 cents a mile, without any rebate. He said the 
railroads objected to issuing such books because of the 
vast amount of money they have the use of in rebates on 
which they do not have to pay interest. He believed the 
association should pass a resolution favoring this bill. He 
pointed out the inconveniences in using the “prize pack- 
age” or Sebastian mileage system now in use. He be- 
lieved if the railroads were compelled to issue a flat 2 
cents a mile 1,000-mile book, non-transferable, it would 
not be an injustice to them, and would be a great con- 
venience and saving to the traveling fraternity. The 
Sebastian system, he believed, was abominable. Others 
expressed the same opinion. 

W. B. Arnold thought there was some excuse for the 
railroads asking for the loan of $10 on every book, be- 
cause of the low rate made. 

W. E. Priestly supported Mr. Snell’s remarks. He said 
the roads east of Chicago were making the flat 2-cent 
rate and the roads in the west, he believed, would have 
to come to it. 

The outcome of the discussion was the introduction and 
adoption of the following resolution: 

Resolved, That we, the Northwestern Lumber and Sash 
& Door Traveling Salesmen’s Association intrust the 
railroad committee of this association to appear before 
the railroad committees of the legislature and present 
our interests to them. 

There were but four dissenting votes in the adoption 
of the resolution. Messrs. McGowan, Arnold and several 
others opposed the resolution on the ground that it was 
going out of the jurisdiction of the traveling men in tak- 
ing such action. 

Election of Officers. 


President W. R. Mackenzie announced the election of 
officers for the ensuing year as the next thing on the 
program. He took occasion at this time to thank the 
members for their interest in the association and the 
help they had given him the past year. 

A motion was passed placing the salary of the secretary 
and treasurer at $50 a year, his expenses to meetings to 
be paid also. This is the same amount that has hereto- 
fore been paid this officer. 

Mr. Burt nominated Charles B. Boutelle for president, 
and on motion of Mr. Starrett the secretary was in- 
structed to cast the ballot of the association for him. He 
was thus unanimously elected. 
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H. L. Tibbits was in the same way elected first vice 
president and John E. Munger second vice president, 
amid cheers, thus showing the hearty approval of the 
members in this choice. 

A. B. Carson was unanimously chosen secretary and 
treasurer. 

W. M. Starrett was elected director to fill the unexpired 
term of A. B. Carson, which is for one year. 

C. A. Burroughs was elected a director for three years. 


The Financial Showing. 


Secretary and Treasurer Shepard made the following 
financial report: 





Cash balance on hand last report.............+. $ 72.75 
Received from membership fees........... $17.00 
Received froM AUEB....ccccccscccccvccccscecs 45. 
——- 62.00 
IRD. id's. ic toanladdeds Skee eta eCO eC eaees 134.75 
Disbursements as per cash book records...... 116.20 
Balance on hand March 6, 1899.........-+s+0.6 $ 18.55 


Mr. Boutelle, the newly elected president, made a briet 
talk and the business of the meeting was resumed, after 
Secretary “Kit” Carson, and the other newly elected offi- 
cers had also made their bows to the public. 

President Boutelle appointed the following committce 
to arrange the midsummer meeting: Messrs. Snell, H. L. 
Tibbits, Priestly, Carson, and Willis. 

This ended the business of the meeting, and it ad- 
journed sine die. All present voted it one of the best and 
most business like meetings ever held by the associa- 
tion. 


Board of Directors Meets. 


The members of the board of directors met immediately 
afterwards and the first thing they did was to pass a 
vote of thanks to Frank W. Shepard, the retiring secre- 
tary, for the hard work he had done for and the unselfish 
interest he has taken in the association. He has been 
its secretary since its organization and has always labore: 
faithfully to further its interests and that of its members. 

The following standing committees were appointed for 
the ensuing year: 

Railroads—Messrs. Snell, Woodard and Shepard. 


Hotels—Messrs. H. L. Tibbits, Pardoe and Will Kellogg. 
Press—Messrs. Starret, James and Collins. 


The directors then adjourned. 





AN OPEN LETTER ABOUT STANDARDS. 


Texarkana, Ark., Feb. 28.—M. B. Farrin, Esq., Cincin- 
nati, O. Dear Sir:—In the “American Lumberman” of 
February 25 we find your argument of the 18th inst., in 
favor of the adoption of a resolution by yellow pine 
associations, asking that yellow pine flooring be dressed 
two sides and center matched to 27-32x3 1-4. We, like 
you, are “bound together by interests closely allied to 
those of the retail dealers,’ and we too “feel directly 
concerned in all that concerns them.” We, though, are 
not so closely bound to you, because we have a yellow 
pine saw mill, and think you do not possess that easy 
road to worry. 

Did you own a saw mill we hardly think you would 
advocate 27-32 s. 2 s. flooring. To make such stock all 
the l-inch lumber would have to be sawn thicker than 
now and the extra thickness would amount to consider- 
able in a day’s run. Twenty-seven-thirty-seconds x 3 1-4 
s. 1 s. has been the standard for some time, but an effort 
is being made to change to 13-16x3 1-4 s. 1 s., for the 
reason that we cannot make 27-32 stuff from our regular 
l-inch rough stock. It certainly could not be beneficial 
to the manufacturer to change the standard as you sug- 
gest. What would he do with his present stock oi 
rough lumber; what with his present stock of flooring, 
partition, ete.? Would a change be beneficial to the re- 
tailer; where would he put the new working and what 
would he do with his present stock of flooring, partition, 
etc.? There should be uniformity in grade, thickness 
and width we will admit, and we are just as anxious as 
you possibly can be for the establishment of a standard 
for thickness and width. We feel, though, that the man- 
ufacturer, having more interest than the retailer in 
the matter, should be allowed to cast the deciding vote. 

So far removed from the great yellow pine producing 
country, why you take such a prominent part in the 
establishment of a gage for our flooring we cannot deter- 
mine. Is it possible that we, while pursuing the even 
tenor of our way, have failed to note the trend of the 
times and that now we are on the brink of disaster, and 
that you are the savior appointed to guide us to the 
path leading to the temple of Fortune? Is the light we 
see in the direction of far off Cincinnati, when returning 
home early in the morning from the lodge, the Star ot 
Destiny reflected in the heavens, from your brilliancy, 
for our guidance? Did you hear a voice in the still 
hours of the night calling, calling, calling gently to you 
to arise and hasten to prevent the destruction of lumber 
manufacturers on a flooring gage? Were you sitting by 
your study fire dreaming of a day when customers would 
pay their bills promptly, and make no complaints, when 
you heard a “tapping, tapping as of some one gently 
rapping” and when you opened the door in walked a 
long, lean, gaunt, hollow-eyed ghost of a departed saw 
mill man and in sepulchral voice plead with you to take 
the rostrum and try to hypnotize the manufacturer 
(whom, goodness knows, has trouble enough) into the 
belief that it was to his interest to let his present stock 
of lumber take care of itself and build more .sheds to 
accommodate the new standard? 

That noble motives actuate you must be conceded, 
until the contrary is proven, but no reasons are given 
except in the preamble to your essay, and this is too 
prosaic an age fully to believe in such poetic sentiments. 

Southern Pine Lumber Company. 
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Trade Gossip of Minneapolis—Important Changes at Winona and [ladison—Along the Mississippi and in 
the Saginaw Valley—Notes of Northern Pine Trade. 





THE UPPER [IISSISSIPPI RIVER DISTRICT. 


Minneapolis, Minn., March 8.—The most important of 
ihe trial cases that will come before the United States 
district court at the session which opens this week will 
be the retrial of the famous case of the government 
against the Pine River Logging Company and others. 
This is the original “dead and down” timber case. When 
it was first tried the public was not so familiar with 
the meaning of the term as it now is, and it is likely 
that it will attract a greater interest than it did at 
that time. On its first trial before Judge Lochren the 
government sued to recover the value of several hundred 
thousand dollars’ worth of live timber, which it alleged 
had been cut as “dead and down.’ The government was 
defeated, the case was appealed to the United States 
court of appeals, which reversed Judge Lochren’s de- 
cision and ordered the case back to the trial court for 
a determination of the actual amount of damages due 
the government. ‘The defense in the suit has not at any 
time denied that there was live timber among that 
purchased by them, but the defendants claim they are 
not liable because they did not themselves cut the 
timber nor did they see it until after it was banked 
and sealed by the government agents under whose super- 
vision it was logged. The second trial resulted in an- 
ther victory for the defense, and the decision was again 
appealed with the result that it will again appear in 
the courts. It is likely that Judge Amidon, of Fargo, 
will preside at this third trial. 


[Minor Mention. 


V. If. Wray, who is ome of the best known traveling 
aen in the northwest and who last year represented 
the Seanlon-Gipson Lumber Company on the road, has 
received the republican nomination for the office of mayor 
of Oskaloosa, Ia., and as that town is strongly republican 
the chances are that he will be elected. 

M. J. Seanlon and Mrs, Scanlon returned the latter 
part of last week from a trip to the Pacific coast. They 
were absent from this city about a month, and while 
west visited California towns as well as the lumber dis- 
tricts of Oregon and Washington. 

D. F. Brooks and M. J. Scanlon, of the Scanlon-Gipson 
Lumber Company, went up to Cass Lake, Minn., this 
week to be present at the starting up of the new mill 
that is to saw lumber for them at that point. The first 
log was sawed by the mill a week ago last Saturday, 
but the mill will not be running regularly until to- 
morrow. As soon as it gets well under way it will 
be operated both night and day, and will cut during the 
season between 25,000,000 and 30,000,000 feet of lumber. 
Dell Cross, who was for some time in the office of the 
“canlon-Gipson Lumber Company here, will manage the 
business at Cass Lake. 

The Sawyer & Arnold Lumber Company has sold its 
yard and business at Glenwood, Minn., to H. L. Jen- 
kins, of this city. 

0. P. Taylor, of Nudd & Taylor, Centralia, Wash., 
manufacturers of wooden eave gutters, has been in Min- 
neapolis this week. Mr. Taylor makes frequent trips in 
the old northwest in the interest of his concern, and 
while in this vicinity makes his headquarters with 
Squires & Todd, the hardwood lumbermen of the east 
ide. Mr. Taylor reports a good demand for fir eave 
cutters, and anticipates still further business during the 
year, 

W. B. Earle, of the Wisconsin Land & Lumber Com- 
pany, Hermansville, Mich., and secretary of the North- 
western Cedarmen’s Association, is making a business 
{rip through Minnesota and Wisconsin. He has been 
in Minneapolis this week looking after sales of the 
famous IXL flooring manufactured by his concern. Mr. 
Earle reports that logging conditions have not been 
it all favorable in the northern peninsula of Michigan, 
and it has been difticult to hire sufficient labor to enable 
the hardwood men to get out as much timber as they 
had expected. The stock of cedar will also be very 
much smaller than the cedarmen had hoped te get, and 
prices are firmer and have a greater tendency to advance 
than has been the case for some time heretofore, al- 
though the market has been unusually strong all the 
past year. 

Al G. Flournoy has opened an office at 733 Lumber 
Exehange, where he will do a strictly wholesale and 
commission lumber business. Mr. Flournoy is well known 
to the retail trade of the northwest, with whom he has 
become acquainted through his connection with Car- 
penter & Flournoy, local dealers in west coast products, 
and as a member of the staff of the American Lumber- 
man, 

I. S. Binford, who has recently determined to en- 
gage in the retail lumber business at Brookings, 8. D., 
has been in Minneapolis this week purchasing stock for 
the new yard he will install at that place. 

The Nebagamon Lumber Company has purchased the 
standing timber and this winter’s output of logs of 
Berg & Christianson, at Lake Nebagamain. The 3,000,- 
‘100 feet. of lumber in pile there belongs to Laird & No- 
lan, of Minneapolis, who will close it out. This firm had 
the entire last year’s cut of Berg & Christianson. The 
latter will probably purchase a tract of timber at some 
northern Wisconsin point and move their mill from Lake 
Nebagamain to it and continue manufacturing. 

Frederick E. Weyerhaeuser, who now has charge of 
the sales department of the Northern Lumber Company, 


at Cloquet, Minn., of which his brother, R. M. Weyer- 
haeuser, is manager, reports a fair January and Febru- 
ary demand. He says they have a good stock, especially 
of dimension, in pile, and are prepared to take care of lots 
of orders. 

The Pine Tree Lumber Company, of Little Falls, Minn., 
Was represented at the Mississippi Valley Manufacturers’ 
Association convention last week by Drew Musser, sec- 
retary, and W. E. Penfield, who travels for the company, 
making his headquarters in Minneapolis. Mr. Musser 
says Manager Charles A. Weyerhaeuser, of the company, 
and his bride, formerly Miss Maude Moon, are expected 
back soon from their wedding trip in Europe. Their fine 
new house at Little Falls is completed and awaiting 
them. 





A BIG DISPOSITION OF INTERESTS. 

Winona, Minn., March 6.—An important lumber trans- 
action was consummated here today, when all the re- 
tail lumber yards of the Youmans Bros. & Hodgins com- 
pany were sold to the C. M. Youmans Lumber Com- 
pany. These include yards at Chatfield, Canby, Zum- 
brota, Taunton and Kasson, Minn., and Arlington, Brook- 
ings, Elkton and Doland, 8. D. During the year the 
company will put in yards on the 100-mile extension of 
the Northwestern road from Sanborn, Minn., south into 
Jowa. For the present the yards will be stocked from 
the lumber supply of Youmans Bros. & Hodgins now 
on hand in this city. When this is exhausted the lumber 
will be secured wherever it can be purchased to the 
best advantage. 

C. M. Youmans constitutes the new company. He 
has had much experience in this line of business, having 
managed the yards for the retiring firm. All of the 
teams, harness, sleighs and wagons of the Youmans 
Bros. & Hodgins Company have been sold to W. A. 
Hodgins, who will do the teaming for the new company 
and also conduct a general drayage business. 

H. S. Youmans and A. B. Youmans, of Youmans 
Bros. & Hodgins, which recently ceased doing business, 
have purchased the plant of the Winona Manufacturing 
Company. This company has been in the hands of as- 
signees for the past two years. It manufactures agri- 
cultural machinery, corn shellers, feed mills, horse pow- 
crs, ete. It is the intention of the new owners to en- 
large the business and carry it on on an extensive scale. 
The Messrs. Youmans have been in the lumber business 
in this city for many years, and are well known among 
all the lumbermen in the northwest, all of whom will 
wish them success in their new venture. 

The lumbermen here report business very good for 
this season of the year. All of the firms are receiving 
as many orders as they can well take care of. The recent 
advance in lumber is having practically no effect in de- 
creasing the amount or number of orders. The prospects 
for the coming season are very bright. 





NOW THE ROUSSEAU & SHEPARD COMPANY. 


Macison, Wis., March 7—A change in the articles of 
incerporation of the Capital Lumber Company, of Chel- 
sea, Wis., was effected today, whereby its name is 
changed to the Rousseau & Shepard Company. Its paid 
in capital stock is increased to $53,000, and to it is trans- 
ferred the entire plant, timber, lumber, logs, logging out- 
fits, general store, real estate and, in fact, all the prop- 
erty and the business of the Capital Lumber Company and 
also of the Hunner Lumber Company, at Chelsea. 

T. E. Brittingham, of Madison, is president of the new 
company. He is also president of the Brittingham & 
Hixon Lumber Company, of Madison, and is known as 
a most successful business man and lumberman. L. A. 
Rousseau, of the Hunner Lumber Company, is vice presi- 
dent and Frank E. Shepard, of the same concern, secre- 
tary and treasurer of the new company. The active 
management of the business of the company will devolve 
upon Messrs. Rousseau and Shepard, the former looking 
after the woodswork and the mill and the latter the 
selling of the lumber. 

Messrs. Rousseau and Shepard are well known to the 
lumber trade of the northwest as lumbermen and espe- 
cially as manufacturers of hemlock lumber, and as mem- 
bers of the Hunner and Capital Lumber Companies have 
handled the output of the Chelsea plant. The change 
means that they will close their office in Madison as soon 
as possible and move to Chelsea, where they will here- 
after reside and conduct the business of the Rousseau & 
Shepard Company direct from the mill. This move will 
be made as soon as the new office building at Chelsea, 
now in process of construction, is completed, which will 
be within a few weeks. 

During the few years that the Hunner Lumber Com- 
pany has been in existence through Messrs. Shepard and 
Rousseau it has built up a large business in hemlock 
lumber, which will now be transferred to the Rousseau & 
Shepard Company. These gentlemen are among the pio- 
neer hemlock manufacturers of the northwest and 
through their efforts largely a campaign of education as 
to. the merits and virtues of hemlock lumber has been 
-arried on. Mr. Shepard, as secretary of the Northwest- 
ern Hemlock Manufacturers’ Association, has done much 
to bring hemlock lumber to its present recognized posi- 
tion. At Chelsea, the Rousseau & Shepard Company will 
also manufacture hardwoods and basswoods, including 
basswood siding and ceiling. Their mill at Chelsea will 


= 


start up as soon as the weather will permit, it having 
been forced to close down by the extreme cold weather. 
They expect to manufacture about 13,000,000 feet of hem- 
lock this season besides considerable hardwood lumber, 
and will continue to put on the market the same high 
grade of hemlock lumber that they have heretofore fur- 
nished their customers through the Hunner Lumber 
Company. 

Another bit of lumber news at Madison is Frank N. 
Snell’s recent connection with the Brittingham & Hixon 
Lumber Company. Mr. Snell is a well known lumber 
manufacturer and salesman as well. He has been con- 
nected with the business in all its departments from the 
woods to the mill. He worked about the mills in Osh- 
kosh when a boy and was for a number of years with 
Henry Sherry at Manville, Wis. He managed the busi- 
ness of Rietbrook & Halsey at Athens, Wis., for several 
years, and traveled on the road for the Champayne Lum- 
ber Company, of Merrill, for a year or so. He then as- 
sociated himself in the firm of E. S. Streeter & Co., at 
Milwaukee, retiring only a few months ago. He now has 
moved to Madison and will hereafter look after the large 
and increasing wholesale business of the Brittingham & 
Hixon Lumber Company. This company’s business has 
lately become so large with its many yards and wholesale 
department that it has been found necessary to secure 
the services of Mr. Snell to assist George P. Miller in 
looking after it. Mr. Miller will now pay more attention 
to the management of the line of retail yards. President 
T. E. Brittingham of the company expects to leave in a 
few weeks for an absence of several months in Europe. 

The Brittingham & Hixon Lumber Company has pur- 
chased the stock of lumber of the Somo Lumber Com- 
pany, at Tomahawk, Wis., about 3,000,000 feet. This 
company’s mill burned a few weeks ago, and it is prob- 
able that it will continue lumbering operations at some 
other northern pine point. 

Link Rodgers, of the Somo Lumber Company, Toma- 
hawk, Wis., passed through Milwaukee Sunday on his 
way to Madison, where he closed the sale of the remain- 
ing stock of the company to the Brittingham & Hixon 
Lumber Company, of that city. Speaking of the recent 
burning of the company’s mill at Tomahawk, he says it 
caught fire about midnight and was undoubtedly of in- 
cendiary origin. The mill was valued at $20,000 and in- 
sured for $16,000 and while the loss was total the insur- 
ance companies refused to: pay the full amount and 
offered to settle for $12,500, which, of course, the Somo 
Lumber Company refuses to accept. Undoubtedly liti- 
gation will be the result. Mr. Rodgers naturally thinks 
that there should be some law to compel insurance com- 
panies to pay the losses up to the full amount of the in- 
surance in cases where the loss is total. Such a statute 
would be a great protection to mill and factory owners. 


WISCONSIN VALLEY NOTES. 


Merrill, Wis., March 7.—One Merrill firm reports over 
100 orders for hemlock during February, and one of 
those orders was for 1,000,000 feet. 

E. A. Foster, president of the Merrill Lumber Company, 
accompanied by his daughter, has gone or. an extended 
eastern tour, and will visit Washington, New York, 
Philadelphia and other Eastern places of note. 

Mr. and Mrs. A. H. Stange and daughter, Miss Adele, 
who have been in Mexico for several weeks, have re- 
turned to their home in Merrill. Their return was hast- 
ened somewhat by the serious illness of Mr. Stange’s 
mother. 

The H. W. Wright Lumber Company has purchased the 
steamboat of the Somo Lumber Company, of Tomahawk. 

A good many of the large manufacturers are cpening 
up farms for the raising of hay, feed and vegetables for 
the use of their camps. The George E. Wood Lumber 
Company, of Woodboro, has about 100 acres under culti- 
vation and last season raised sixty tons of timothy and 
clover hay, 1,000 bushels of potatoes and a considerable 
amount of other produce, besides having sufficient past- 
ure land for its stock. Langley & Alderson, of Merrill, 
also made a similar start last year in this line, purchas- 
ing a fine farm upon which they have erected substantial 
and commodious buildings, and have a good acreage 
under cultivation. 

The Johnson Manufacturing Company, of Marshfield, 
who bought last fall a site near the Roddis Veneer Com- 
pany, that place, with the intention of erecting a hub 
and spoke factory, has concluded to go to Neillsville, 
where it has bought the old Brodie spoke factory, of 
that place. 

Superintendent Holden, of the big chair manufacturing 
plant that was burned recently at Port Washington, 
Wis., has been making a list of the machinery in the 
Marshfield chair factory, with a view to purchasing it. 
In case of sale he will move the machinery to Port 
Washington, where the company will rebuild. 








THE MENOMINEE RIVER DISTRICT. 


Marinette, Wis., March 8.—The lumber market is not 
very active this week. There have been only a few 
buyers here, but this is not looked on as alarming. 
There is no lumber at present in local yards to sell and 
all purchases must and are being made from next sea- 
son’s stock. Prices are held firm and only small lot sales 
are being made. 

The Hamilton & Merryman Company has already sold 
9,000,000 feet of its coming season’s cut. Half of this 
norway piece stuff was purchased by the Hines Lum- 
ber Company, of Chicago. The Hilty Lumber Company, 
of Milwaukee, also bought 4,000,000 feet of norway piece 
stuff. 

No purchaser has as yet been found for the assets 
of the defunct Kirby-Dennis Company and all its prop- 
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erty is idle. There is a movement now on to form an- 
other corporation, purchase the company’s interests and 
continue the business, filling contracts. Attorney E. C. 
Eastman, of this city, has been in Chicago all week try- 
ing to push the project through and the latest reports 
were that it promised to be successful. If this prove 
true it will be hailed with gladness by all the creditors, 
who will be enabled to realize considerable on claims 
Which otherwise would probably have been worth noth- 
ine. This is due to the fact that the most valuable 
assets the defunct concern has are its contracts. 

\Varren J. Davis, formerly secretary of the H. Witbeck 
Company and at present a prominent cedar dealer, was 
this week elected cashier of the First National bank, to 
succeed Ira D. Buck, who goes to a Peoria, Ill., bank. 

Repairs are now in progress in all the mills and they 

re getting ready for a big season’s cut. ; 

B. McConnel, of Hornersville, N. Y., was in the city 

his week. He is a prominent sash and door manu- 
facturer and was here to look over stock which he pur- 
ised last season. From here he went to Green Bay. 
He buys largely of the Murphy Lumber Company. 
RAR 
THE BLACK RIVER DISTRICT: 

}aCrosse, Wis., March 8.—Trade in this locality is 

icking up now, there is considerable inquiry and quite 
. few purchases have been made this month. 

\. W. Pettibone left for Hannibal, Mo., on Monday 
last. to attend the annual meeting of the Hannibal Saw 
\lill Company, which will take place there this week. 

lhe Davidsons are now off for Hood iiver, Oregon. 
On this morning’s early train twenty-five or thirty men 

it with twenty carloads of machinery. They will now 
ean up their yard and close everything up here. Capt. 
Javidson’s home is also offered for sale. 

W. E. Sawyer is spending a few weeks in the south on 
. business trip. He is expected home the last of the 
week, 

Reports from David Austin, at Phoenix, Ariz., indi- 

ite that he is improving in health. He expects to 
leave for lower California this week, where he will re- 
iin until the last of next month. 

\lexander Paul, accompanied by his mother, left for 
Watertown, Fla., a few days ago. Mrs. Paul will visit 
there for a few weeks and Alexander will remain there 

manently, looking after the East Coast Lumber Com- 

ny’s business. 

Haskell Withee and wife are at Savannah, Ga, They 

| visit New York city and return home the iast of 

month. 
ee en 
THE SAGINAW VALLEY. 

Saginaw and Bay City, Mich., March 8.--Things are 
actory at the present writing. ‘The demand for 
er is active. J. D. Draper, who 1eturned recently 

trip to Florida and has been looking around, 

says there are but a few lots of lumber in the whole- 

le trade on the river at the present tine, and those 
be bought. 

\W. Schuette says his plant is running full force and 

ers are coming in from every direction. He could not 

ippier over the business conditions and prospecis. 
“T bought 2.600.000 feet of Bay 
y parties in January, and have between 7,000,000 and 
40,000 feet in my yard, and it is going off like hot 

s in maple sugar time. My trade in January and 
ruary was double in volume that of the correspond- 
+ months last year. There is an extraordinary de- 
nd and the advance in prices is well maintained. Up- 


i (. Slade says: 


s and selects and No. 3 common and mill culls are 
y well cleaned up, but in the intermediate grades 
re is a fair supply. Box is not to be had on the river 


is held at $11.50 and $12. Mill culls are out of 
wht except the small accumulations of the few mills 
eration, and they are asking $9.50 for them. No 
n can be bought on the river now. Things ere 
ing our way this year with both hands and feet.” 
(S$. Bliss, whose mill is cutting hardwood and hem- 
: now, says there is a big call for special bills, and 
hardwood stock is all contracted for in advance at 
\ better price than it sold at last year. Hemlock 
stuff, No. 1, 12, 14 and 16 feet, is selling at $9 
£9.50, and No. 2 at $7.50. Smalleys & Woodworth 
selling all the stuff they can produce. The Crump 
factory is full of orders; Foss & Co. and Handy 
tell the same story. The Hitchcock Lumber Com- 
pany’s mill will start sawing this week. 
W. D. Young & Co., who are rushing forward the com- 
etion of their hardwood planing mill, have | urchased 
ten lots in Bay City, which will be occupied in con- 
tion with their plant. The firm has booked large or- 
+s for maple flooring, some of which is to go to Europe. 
(. A, Cline, of West Branch, has leased the French 
ingle mill at that place and is putting in additional 
linery and getting in stock to begin operations. He 
manufacture shingles and box shooks. 
It is said the Squires & Sterling Company at Omer will 
| a large shingle mill at that place in the spring. 
e McArthur Company, of Cheboygan, has finished 
ting logs in Canada for the season. The company will 
nanutacture 4,000,000 feet in Canada, cut on crown 
inds, if the Ontario embargo should prevent their being 
rafted over. 
li. Hayes, of Alcona, put into AuSable river 1,200,000 
feet of pine for 8S. Solomon, and has broken camp. 
Testimony is being taken at Detroit in the case in 
which Thompson Smith’s Sons, of Cheboygan, libeled the 
steamer Tuscarora for $6,200. On October 8, 1897, the 
tug Lalize was about five miles north of Thunder Bay 
island with a raft of logs in tow, and it is alleged the 
luscarora, proceeding in the same direction, struck the 


raft, ete it up and causing a loss in the sum 
named, 
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The old mill of the Gratwick, Smith & Freyer Lumber 
Company at Oscoda has been torn down and the last 
vestige of one of the largest lumber industries in the 
state has disappeared. This company recently sold a 
tract of standing pine near Duluth to Alger, Smith & 
Co., of Detroit. 





WEST MICHIGAN I1ATTERS. 


Manistee, Mich., March 7.—The great demand recently 
has been for inch culls for box makers and buyers have 
been very urgent of late along that line; but our mill 
men decline to sell at present figures, knowing that by 
the time navigation opens there will be at least 25 cents 
a thousand added to present figures. A little while ago 
$7 to $8 on dock here was thought to be a good figure for 
hemlock piece stuff, but another quarter is not now 
thought to be out of the way. And there is no saying 
but that the half notch may be reached before May. 

Shingles are not especially active, but carload lots are 
beginning*to move and prices feel the impulse of rising 
trade. 

Salt has been moving quite slowly all winter and the 
efforts of the association will be directed to a grand 
cleaning up before long to make room for the new stock 
which will begin to arrive about April 1. 





VESSEL RATES TO CHICAGO. 


Vessel men on the great lakes are looking for a better 
season for lumber tonnage than last year. <A consid- 
erable number of the old time lumber schooners were 
wiped out last season, and a larger class of boats has 
succeeded them. A large amount of lumber is to be 
carried to Chicago from the head of the lakes, and suit- 
able boats will find employment throughout the season 
at improved rates. It is stated that several season en- 
gagements have already been made at $2 a thousand, 
with one under which the lumber is to be delivered just 
inside the mouth of the harbor at a little less than $2. 
Rates will also be higher on lumber shipped to Chicago 
from points on Lake Michigan, it is thought. One dealer 
who has 10,000,000 feet of lumber to be delivered from 
Traverse bay is said to be in quest of tonnage at $2 a 
thousand, The improvement in lumber freight rates 
should also extend to wood, bark and cedar, so that the 
smaller class of vessels will be benefited in a measure. 





NORTHERN NEWS NOTES. 


3y the sale of pine logs in the years past the Menomi- 
nee Indians, in northeastern Wisconsin, to the. number 
of 1,300 men, women and children, have accumulated a 
fund of $1,000,000, which is held for them, in the form 
of interest bearing bonds, by the government. This fund 
grows from year to year. The tribe expends about 
$75,000 a year in logging operations, and annually 
clears from $50,000 to $100,000. 

Work was lately begun on a shingle mill to be erected 
at Marinette by the N. Ludington Company. Its capace- 
ity will be 100,000 shingles a day. 

The Nebagamon Lumber Company, of Nebagamain, 
Wis., has purchased seventy-three forties, amounting to 
2,920 acres, of pine land in Bayfield and Douglas coun- 
ties, that state, at a consideration of $40,265. 

Mrs, C. P. Barker, of Chippewa Falls, Wis., has sold 
the notable Barker pine tract in northern Wisconsin, 
amounting to 3,100 acres, to Frederick Weyerhaeuser 
and C. A. Hayes, for a consideration of $40,000. 

The MeMillan mill, at Oshkosh, Wis., started up for 
the season on March 2, the first to begin running this 
year at that point. The Radford mill and the Camp- 
bell-Cameron mills will start up about April 1. 

A mill is being built near Highland, on the Duluth & 
Tron Range railway, by C. M. Hill. It will be a single 
circular and have a daily capacity of 50,000 feet. It is 
said that Mr. Hill has secured about 10,000,000 feet of 
pine in the vicinity of the new mill, and as he owns con- 
siderable standing pine on the Cloquet river that can 
be manufactured at this mill it will be sawed there. 

It is stated that this is the last season in which the 
Kirby, Carpenter Company, of Menominee, Mich., will 
do its own logging or any part thereof. For several years 
the company has done less and less, and hereafter will 
depend on jobbers only, mainly Holmes & Son. 

The Burntside River Water Power & Improvement 
Company, of Duluth, has been incorporated. Its object 
is to improve the Burntside river in St. Louis county, 
Minnesota, so as to make it navigable for logs, and to 
develop water power on the stream. The capital stock 
of the company is $25,000. 

A movement has been started for the establishment 
of a saw mill at East Grand Forks, Minn. It is said that 
the promoters of the scheme are backed by ample capital 
and have already secured contracts for 100,000,000 feet 
of logs, deliverable in installments for ten years. 

Woodruff & McGuier, of Rockford, lll., yard dealers, 
lately bought at administrator’s sale seven forties of 
pine land, in township 39-8 east, near Rhinelander, Wis., 
from the estate of E. D. Brown. The price paid was 
$31,000. The estimated amount of timber on the land 
is 5,000,000 feet. It will be sawed at Rhinelander. 

The Hines Lumber Company, of Chicago, has secured 
the control of the steamer S. 8. Wilhelm and her con- 
sorts, Nirvana and Galatea, for the coming season 
through what is called a lump-sum charter. The fleet 
will carry lumber from the head of Lake Superior to 
Chicago. 

Bliss & Van Auken, of Saginaw, Mich., are planning 
to pump brine from their eight salt wells by electrical 
power. An addition is being built on the boiler room 
for the purpose of putting in an electric plant. Six hun- 
dred-volt motors will be placed in each of the drill 
houses. The electric plant will also light the buildings, 


LOGGING CONDITIONS. | 


The Prospective Supply From Canada. 


Saginaw, Mich., March 7.—A writer in a communica- 
tion to the Lumberman last week figured out that there 
is to be an enormous shortage in the output of the 
Saginaw mills the coming season. That depends. It is 
quite likely that there will be a shortage, but it is not 
likely that it will reach “enormous” proportions. Of 
course, the estimate of the writer referred to is based 
on the assumption that no logs to speak of will come 
from Canada this year. He quotes Mr. Carrington, of 
the Spanish River Lumber Company, as saying that not 
over 75,000,000 feet of Canada logs will come across the 
lake to Michigan mills the next season, and these he says 
are Indian reserve logs which are exempt from the ‘act 
of the Ontario legislature which requires logs cut in 
that province to be manufactured in Canada. The archi- 
tect of this column hazards the prediction that there 
will be no bar that will act as a hindrance to the bring- 
ing of logs across from Canada the next season. The 
information upon which this prediction is based is not 
from a source that can be divulged at present. The 
Ontario act became operative April 30, 1898, and the act 
can be disallowed by the Dominion government within 
one year. Several weeks must elapse before the year 
shall expire, and there is yet ample time for the 
Dominion government to take action. Representations 
have been made to that government that the act in 
question may seriously affect the trade relations be- 
tween the United States and Canada, that the act is 
held by competent legal authority in Canada to be un- 
constitutional in so far as it affects timber limits pur- 
chased prior to April 30, 1898, and in view of the 
arguments that have been presented and other conditions 
involved there are strong presumptive convictions on the 
part of those having inside information that the logs 
cut in Canada this winter, aside from the stock cut 
on Indian reserves, will come across, and that many 
millions of feet cut by Canadians will be sold and rafted 
to this side to be manufactured. 

Aside from this feature of the situation, the mill of 
C. K. Eddy & Son, at Saginaw, which did not turn a 
wheel last year, will start sawing next month and will 
have a stock of 18,000,000 feet of logs to saw. These 
logs are now being brought down from the Hauptman 
branch of the Mackinaw division of the Michigan Cen- 
tral by rail to the mill. The old Briggs & Cooper mill 
at Saginaw, which was idle last year, has been pur- 
chased by EK. Jochen and will be operated the coming 
season, and the Saginaw Lumber & Salt Company will 
have a full stock for its mill regardless of the Canada 
log problem. It has 15,000,000 feet of old logs in the 
river and will bring over 10,000,000 feet cut on Indian 
reserve lands. C. 8. Bliss has a stock of 7,000,000 feet 
secured and his mill is now in operation. The mill of 
Charles Merrill & Co. will have a stock of about 15,000,000 
feet, the firm having been receiving logs by rail from 
Gladwin county the last three months, and summer log- 
ging can be carried on by this firm. The Welch mill, 
which cut only a few hundred thousand feet last season, 
has contracts for five months’ steady sawing secured; 
the Kern Manufacturing Company will have a full stock 
coming from up the Mackinaw division, the Smalleys 
& Woodworth mill is now running day and night and 
has a stock secured, as has also the Campbell & Brown 
Lumber Company, and the Barker mill and Hitchcock 
Lumber Company will have logs to saw at least a por- 
tion of the season. The Gates mill is now in operation, 
and Eddy Bros. & Co. will have a full stock. This firm 
is cutting logs in Canada, has some old logs that will 
come over in any event, and with the 3,000,000 feet now 
on hand and the stock being cut on the Hauptman 
branch will not be dependent upon newly cut Canada 
logs. Joe Turner is cutting a large quantity of logs 
in Canada and it is hoped that they will come over. 
What other stock the South End Lumber Company has 
is not known by the writer, but it is safe to assume 
that the mill will have something to do. It is under- 
stood the Hargreave mill will have at least a partial! 
stock. This leaves Pitts & Co., E. Hall, F. E. Bradley. 
William Peter and the McEwan mill, all of which de 
pend largely upon Canada. The mill of Col. A. T. Bliss 
at Carrollton, will have a partial stock at least, and the 
Central Lumber Company will have some logs to cui 
although the company is cutting a few million feet in 
Canada in the expectation of getting them over th: 
lake before navigation closes. These calculations indicat: 
that all of the mills on this river are not going to b 
idle the ensuing season. Besides, mill firms are ram 
sacking the lumber district of the lower peninsula and 
are buying every log that can be secured. 

The writer in the article printed in the Lumberman 
last week says the question agitating the minds of th: 
owners of the Bay City planing mills and box factories 
is where the supply for these establishments can be se- 
cured, in view of the expected “enormous” shortage i!) 
the lumber output. The box factory and planing con 
cerns are all carrying pretty large stocks now, and nearly 
50,000,000 feet of lumber has already been purchased at 
upper lake points to be brought to this river by water 
the coming season. Of the 152,000,000 feet of lumber in 
manufacturers’ hands at the close of the season nearly 
all has been picked up by local concerns for the yaril 
trade. The planing mill and box factory concerns are 
carrying from 8,000,000 to 20,000,000 feet each in stock 
aside from that purchased for future delivery, and un- 
ra? all signs fail there will be something for them 
to do. 

There is no doubt that the expected shortage in the 
output in eastern Michigan, coupled with the existing 
activity, will stiffen prices and the more talk there is of 
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a shortage the more trade will feel like gobbling every- 
thing in sight. 

At Tawas, Prescott & Son will have a fair stock for 

their mill. Only 17,000,000 feet of logs came to Alpena 
last year from Canada, and the mills there will get more 
logs this winter from the lumber district north of that 
city than usual. A leading manufacturer there says that 
practically every foot of lumber in the hands of Alpena 
manufacturers at this date has been sold, with a good 
demand for the cut of 1899 at higher prices than pre- 
vailed last year. He said further: “The coming season 
promises to be much more profitable than for some years 
past. The docks will be cleared when the lumber that 
has been sold is shipped out in the spring and the mills 
will be kept busy as long as logs can be secured. The 
greatest difficulty in the way of prosperous lumber 
business is, of course, the Canadian log question, which 
was not settled by the joint commission by reason of the 
falling down of the reciprocity treaty. Outside of their Ca- 
nadian holdings I do not think that Alpena manufacturers 
can secure enough logs to last beyond the coming sea- 
son, if they should get enough to last through the 
present year. Prospects are more favorable, in my opin- 
ion, for a satisfactory adjustment of the vexed question, 
which will assure a much longer operation of Alpena 
mills than many pessimists now preduct.” This does not 
indicate an enormous shortage of the cut at Alpena the 
current year. There was taken to Cheboygan last year 
from Canada a total of 46,000,000 feet of logs. Pelton & 
eid will bring from Canada the coming season 15,000,- 
000 feet of logs cut on Indian reserves, and the McArthur 
Company will bring over 5,500,000 also cut on Indian re- 
serve lands. It is calculated that the mills at Cheboygan 
will have a full stock the coming season. 

We are not going to have a lumber famine in eastern 
Michigan this year. 


eae 


On Black River. 


La Crosse, Wis., March 8.—The warm weather of last 
week it was supposed would end logging for this sea- 
son, but it has turned cold again and work will con- 
tinue for the week and perhaps longer. Still, it is the 
intention of most loggers on this river to break camp 
soon, though there are some who will continue as. long 
as the roads will admit of hauling. 

The general impression is that loggers have not gotten 
in as many logs as were anticipated at the outset. The 
cut of this river up to date, or with the close of this 
week, will be about 60,000,000 feet. That, together with 
what we have back in the river, will give us 100,000,000 
feet to run from this spring. With the large quantity 
of ice and snow that there is back it would seem that 
we ought to have unusually good water this season and 
get out on the first water, but this will depend upon 
the weather to follow. We are particularly anxious for 
a clean drive early in the season, as most lumbermen 
have cut off their timber and desire to clean up the 
river. It is true that there will be more logging after 
this winter, but it will be confined to a few and the 
amount to be banked will be quite limited. 

Frank Pooler, of the C. H. Nichols Lumber Company, 
has returned recently from a trip on the east fork of 
Black river. All their camps are broken and they have 
in about 12,000,000 feet of logs. This together with the 
old logs they have in the river, will give them a good 
season’s work. 

Randolph Elliott, who is logging on upper Black river, 
spent a few days in the city recently. He says that 
they are now doing good work and will probably break 
camp within a week or so. 

T. O. Anders, who looks after the East Fork Com- 
pany’s driving, left for their camp on Monday last, to 
have everything in readiness for the spring drive. 








Conditions in Western Michigan. 


Manistee, Mich, March 7.—The continued cold weather 
has served some of the loggers in good stead, and has 
enabled them, by the use of sprinklers at night, to repair 
ihe ravages made by the sun during the daytime. The 
first seven days of the month have seen an amount of logs 
go into the river that we would hardly have deemed pos- 
sible two weeks ago; but even with this added amount 
there is going to be a marked shortage in all the hard- 
wood lines. This is going to be especially noticeably at 
the small railroad mills, where many of them have con- 
tracted to send a million feet or more and will fall short 
about one-third of their calculations. It will be safe to 
say that the output of hardwood will not exceed 60 per- 
cent of what was calculated upon last fall, and perhaps 
even that amount will not be reached. 

In hemlock there is going to be a shortage at the coun- 
{ry mills and at such places as do not have railroad con- 
nection by which they can fill out their supply by sum- 
mer logging, but of course places like Manistee do not 
feel anything of that kind as they can log as well sum- 
mer as winter. The usual amount of pine logging has 
been done this winter and there is going to be a large 
amount of bill stuff timber cut this summer. 





In North Central Wisconsin. 


Merrill, Wis., March 7.—The recent day or two of 
warm weather spoiled the sleighing on the more open 
traveled roads, but for the most of the time the weather 
has been cold enough to preserve the roads in the timber 
and many camps which expected to break up are still 
doing business; the cut for this season will exceed what 
was expected a couple of weeks ago. 

Loggers in the vicinity of Rhinelander have offered as 
high as $42 a month for loaders during the past two 
week, but the demand was unsatisfied. 

The Wisconsin River Improvement Company held its 


annual meeting last week at the office of the Merrill Lum- 
ber Company, transacting such business as came before 
it and electing the following officers: President, Walter 
Alexander; vice president, E. A. Foster; secretary and 
treasurer, H. H. Foster. Driving ecmmittee, L. N. Anson, 
H. H. Foster, Walter Alexander. The company, as usual, 
will drive the logs below Rhinelander, and as O’Day & 
Daly have secured the contract for driving the logs for 
a number of years past and are fully equipped for that 
business ic is probable that they will do the driving in 
the Wisconsin river this year. 





In Central Wisconsin. 


Marshfield, Wis., March 6.—Unpropitious weather has 
interfered materially with logging operations for the past 
two or three weeks. 

The R. Conner Company, at Stratford, has been bank- 
ing up logs at a great rate. It has had six camps in and 
it was expected that no less than 20,000,000 feet would be 
landed this winter. The company has had the finest kind 
of ice roads. The company’s new mill at Stratford, the 
stave and heading plant at that place and the saw mill 
at Auburndale will probably turn out 60,000,000 feet this 
year. 

The mild weather of the past week has made doubtful 
the number of logs which the Upham company will get 
out this winter, and at the office everybody is wishing 
for another cold snap and snow. 

Hafer & Kalsched estimate that they have up to date 
only 60 percent of the logs that they have figured on cut- 
ting this winter. Their camps at Colley have been broken 
up, after putting’ in about 90,000 feet. Their saw mill 
here will start this week. 

At McMillan no camps have been broken, and Mr. Mc- 
Millan says there is no intention of breaking them yet. 

F. W. Sherman broke camp on the Little Eau Pleine 
last Tuesday. 

The Arpin Lumber Company is hauling logs by night 
instead of day. It finished its contract of 5,000,000 feet 
for Wausau parties on Tuesday of last week and if the 
break up shall not come too soon will get in its intended 
log cut. 

George Hiles, of Dexterville, was here last Saturday. 
He is engaged extensively in logging this winter and had 
on the landing at the date of his visit here 10,009,000 feet. 





On the Menominee. 


Marinette, Wis., March 8.—Isaac Stephenson was at 
Flat Rock this week, looking over the new Escanaba & 
Lake Superior railway. S. W. Wyatt, of Chicago, and 
William Ellis, jr., superintendent of the Peshtigo Lum- 
ber Company, accompanied him. The new logging road 
is now running one train of twenty cars a day. A fine 
depot and large round house have been erected at the 
mouth of the Escanaba. river. 

Samuel Crawford & Sons, of Pennsylvania, will begin 
operations at Cedar river on May 1, it is said. Their new 
logging road will then be completed; part of the way 
has been graded. This year will finish the Spalding Lum- 
ber Company’s operations in that vicinity. It is putting 
in only 10,000,000 feet this winter, and whether it .will 
operate the Cedar river mill or tow the logs here has not 
yet been decided. The new concern will begin hemlock 
logging this year. 

The weather this week has been ideal for logging and 
all the big concerns say they will keep their camps run- 
ning as long as possible. From present indications it 
will be late in March before the big break up, which 
means a large stock of logs for Marinette and Menominee 
this season. Some of the camps have already broken 
up, but only in isolated districts, where the timber had 
played out. 





REFLECTING PROSPERITY. 


New York, March 2.—The business activity of the 
United States is reflected directly by the output of our 
shops. As prosperity spreads over the country the rail- 
roads are the first to feel it, and so they immediately 
commence to spend money for the construction of new 
lines and the extension and improvement of those they 
already have. And the fact that the large bulk of our 
business for 1898 was from the railroads indicates the 
swelling prosperity of the country. Another demonstra- 
tion of the return of prosperous times is the fact that 
the volume of business done in 1898 was with us at 
least 10 percent greater than in any previous years. 
Our orders from lumbermen, especially the latter part 
of the year, for our improved steam log hauling and 
skidding appliances showed that that branch of industry 
was also prosperous. During the depressed period which 
we recently have passed through we gave a great deal 
of attention to improvement in our hoisting and hauling 
machinery, which has been fully tested and now forms 
part of our standard output. The year 1899 has opened 
most auspiciously for us, and we believe it will prove to 
be the greatest in volume of business that we have ever 
yet experienced, and that the lumber trade will furnish 
no small share of it. 

Lidgerwood Manufacturing Company. 





Taken as a whole, trade in western Pennsylvania is 
satisfactory for the season, and there is an exceedingly 
bright outlook for spring business. Newcastle and near- 
by towns seem to be enjoying something akin to a mild 
boom, and the building outlook is also good up the Mo- 
nongahela river, Monessen being one point in particular 
that looks something like a “mushroom” western town 
in its new dress of lumber. 


THE PACIFIC COAST. 





Conditions in California. 


San Francisco, Cal., March 4.—There has been two 
days’ rain, which was general in its location, and the 
agricultural communities are feeling a little easier over 
the year’s prospects. A more generous fall is needed, 
however, before the next two weeks. All kinds ana 
grades of manufactured lumber are coming into the 
local market in good quantities and March will be even 
better than was February. The exports from this cus- 
toms district for January were: 
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EE AUNTIE a cc ccdadscacccdecasease 257,660 $ 2,997 
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Sc he a BORO OL CPOE ELUTE PCC C EE ET ROEEE 94,548 $18,726 
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The receipts of lumber at San Francisco from the red- 
wood counties of Del Norte, Mendocino and Humboldt 
and from the pine districts of the northwest amounted 
to 33,031,373 feet for February, which amount was util- 
ized for foreign and domestic filling of orders. Prices 
have ruled firm and fairly good, with a tendency to rise 
in redwood, while pine is as it has been for the last few 
months. Shingles are quiet and hardwood is awaiting 
a better condition of affairs than has existed for the last 
six months. The overland shipments of lumber to San 
Francisco for February amounted to 199,000 feet, mostly 
if not wholly pine, while the box shipments were healthy 
and remunerative to the Pine Box Manufacturers’ Asso- 
ciation. The shingles of Humboldt county are being 
shipped in large quantities, 310,125 coming to this port 
and 114,500 going to southern California points, making 
in all a total of 424,625 for January. 

The machinery houses report excellent business pros- 
pects, if last month is to be taken as a criterion of 
what will be apt to be the state of that market during 
the year. The Berlin Machine Company, of Beloit, Wis., 
and the Stearns Manufacturing Company, of “rie, Pa., 
have taken the palm for last month. The largest two 
orders were from the California Door Company for the 
former company and from the West Side Lumber & Mill 
Company for the latter. Connell & Dengler have estab- 
lished their local agency with the Berlin Machine Com- 
pany at 203 Market street, San Francisco. 

F. B. Cole, of the West Coast and Puget Sound Lum- 
berman, Tacoma, Wash., has been in this city during the 
last week and left today for the northwest. This is his 
first visit here. 

W. C. Gibbs, of Susanville, Ore., will soon erter the 
saw mill line and expects to have his mill running by the 
first of May. 

A forest and water society has been organized in 
southern California with the object of preserving the 
water and forest supplies of that portion of the state. 
These organizations are being formed all over the coast 
and are an excellent opportunity for good work. All 
water companies, power companies, colonies, fruit asso- 
ciations, mining companies and all interested parties 
have taken a great interest in the subject. 

Thaddeus Dean, of Chicago, is visiting Los Angeles. 
He is a Hoo-Hoo and San Francisco is awaiting his ad- 
vent in order to “do the right thing by him.” 

Charles Hebard, a prominent lumberman of Michigan, 
is at present in San Francisco, on his way to visit the 
mine he is interested in up in Tuolumne county. He 
is accompanied by Charles S. Hebard, of Philadelphia. 

Campbell & Norton are getting out shake bolts near 
Blue Lake for the Humboldt Manufacturing Company, 
of Areata. This class of work is attended by good re- 
turns from a financial standpoint and there is eonsider- 
able activity displayed in that part of the county. 

George Wilcox, one of the principal owners of the Al- 
bion Lumber Company, has been making the mill a visit 
and is well pleased with the work that important com- 
pany is and has been doing. 





W. P. Mariner and W. H. Kritzer, representing the 
McCloud River Lumber Company, whose operations are 
in Siskiyou county, northern California, were lately at 
Manistee, Mich., seeking for men to go out and work for 
the company. Mr. Mariner stated that he expected to 
induce 200 men to go, picking them up from Manistee to 
Muskegon. 





At Ballard, Wash., J. M. Donoghue has disposed of 
his interest in the Donoghue-Kellogg Mill Company and 
that concern has been succeeded by the Kellogg Mill 
Company, to manufacture high grade stock on the lines 
of its predecessor. The new company announces that 
“Our stenographer has nothing else to do but write let- 
ters; try to keep her employed by sending us your in- 
quiries.” 





Scio, O., is an old town with a new oil boom on its 
hands. The appearance there is not unlike a new min- 
ing camp in the west, except for its forest of oil derricks, 
which would be a strange sight in a western camp. Scio 
is a hurdygurdy town just now, but it is a mighty good 
lumber town, and three of four yards are kept busy get- 
ting stock through the yellow mud from the cars to the 
derricks and new buildings. Somebody will make his 
pile in Scio out of boards, as well as out of oil. 
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THE RECORD. 


Georgia. 





Waycross—A new lumber firm has been organized by 
iH. Murphy, R. H. Murphy, L. Johnson, A. L. Johnson 
and J. W. Johnson, under the style of R. H. Murphy 
& Co. 

Illinois. 

Chicago--The Thompson Lumber Company has been in- 
corporated with capital stock of $50.000, by Warren J. 
Durham, George Norris Woodley and Grace C. Crawley.— 
‘The Calumet Cooperage Company has been incorporated 
with capital stock of $2,500, by Robert McPherson, Hugh 
Savage and Charles Jones.—W. E. Frost, late of the W. 
KE. Frost Manufacturing Company, of this city, will open 
a retail lumber yard at Canal and Taylor streets about 
\pril 1.—The Union Lumber Company has been incorpo- 
rated with capital stock of $25,000. 

Danville—The Danville Lumber & Manufacturing Com- 
pany is reported to have sold out to Whitmore Bros. 

Havana—Fred Fette is reported to have sold out. 

Monmouth—The Sipher Lumber & Coal Company is re- 
ported out of business. 

Poplar Grove—George Ray & Son have sold out to W. 
M. Webster. 

Roseviille—Ditch & 
Pratt. 

Weldon 


Lewis have sold out to Trait & 


J. A. Conway has sold out. 
Indiana. 

Syracuse 
Ott. 

Terre Haute-—The Wabash Lumber Company has been 
succeeded by R. A. Hooten. 

Wabash--Charles Geedy has sold one-half interest in 
the Dora mill to Henry Ressler. The firm will hence- 
forth be styled Geedy & Ressler. 


Ott & Gorby have been succeeded by F. M. 


lowa. 


Corydon—T. C. Ballow Lumber Company has been suc- 
ceeded by W. P. Steele. 

Des Moines—C. H. Kegley has engaged in the whole- 
sale lumber business. 

Maquoketa—Sutherland & Tubbs have sold out to W. 
H. Hand & Co. 

Norwalk—J. M. Calhoun & Co. have sold out. 

Pomeroy—C. W. Alexander & Co. have incorporated, 
with capital stock of $10,000. 

Pleasanton—Leeper & Sparger are reported dissolved. 

Washington—IF. A. Younkin is reported to have sold 
his interest in the business of Barber, Younkin & Co. 


Kansas. 

Greenwood-—M. D. Kern, late of Palmer, has engaged 
in the lumber business. 

La Harpe—-The La Harpe Lumber & Gas Company has 
sold out. 

Palmer—M. D. Kern has sold out to D. C. Meyer. 

Wilson-—-W. ). Jellison & Co. have been succeeded by 
A. C. Jellison. 

Winfield—The Lampert-Metz Company is out of busi- 


ness, 
Kentucky. 


Danville--The High Bridge Lumber Company has sold 


out to J. D. Hughes. 
Pleasureville—H. ‘I. Fallis has been succeeded by V. T. 
Vallis. 


laine. 
Bangor—Charles Woodman & Co. have been succeeded 
by the Charles Woodman Company. 


Maryland. 

Baltimore—The McNeill Lumber Company has been in- 
corporated by Edward C. Carrington, jr., Thomas P. Me- 
Cullough, Eugene 8. Newbold and Charles Matt, with cap- 
ital stock of $10,000. 

Swanton—The W. C. White Lumber Company is erect- 
ing a sai mill. 

Michigan. 

Detroit 
ness. 

fron Mountain—The City Lumber Yard has sold out 
to F. ©. Cole, E. L. Parmenter retiring. 

Ontonagon—L. Groesbeck & Son have established a 
heading and stave factory. 

Wayland—Hicks & Clark have sold cut. 


Matheson & Bro. are reported out of busi- 


Minnesota. 


Battle Lake—-Ole T. 
ness. 

Canby—Youmans Bros, & Hodgins have been suce- 
ceeded by the C. M. Youmans Lumber Company; also at 
Chatfield, Kasson, Taunton and Zumbrota. 

Cass Lake—W. V. Fuller & Co. are out of business. 

Duluth—The Northwestern Manufacturing Company 
has been incorporated, with capital stock of $25,000, by 
Carl A. Luster and George C. Stone, of Duluth, and Ed- 
ward P. Stone, of Saginaw, Mich. 

New Prague—Hansel & Flicek have been succeeded by 
the Farmers’ Lumber Company. 

Huthton—Deal & Linderman have engaged in busi- 
ness. 

Slayton—The Foster Lumber Company has been suc- 
ceeded by A. H. Fowler. 

Solway—W. V. Fuller & Co. are out of business at Sol- 
way. 

Walcott—Tweeton & Norby have sold out to R. G. 
Tweeton, 


Langen is reported out of busi- 
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Waterville—The Wisconsin Lumber Company has suc- 

ceeded August Hecker. 
Mississippi. 

Brookhaven—Pearl River Lumber Company will oper- 
ate saw mill. 

Greenwood—The Thayer Hardwood Company has been 
incorporated by Ben L. Jones, Joe J. Wilson, Frank J. 
Fraser, Rowan Thayer and others, with capital stock of 
$20,000. 

Missouri. 

Carthage—Franklin Greenwood has sold out to Sam 
H. Regan. 

Craig—A. L. Eliott is reported out of business. 

Grant City—Mason & Garrett have succeeded Mason & 
Thurber. 

Joplin—The South Texas Lumber Company will en- 
gage in business. 

Mound City—The Green Bay Lumber Company has 
sold out to G. W. Rhoads.—Lamar & McClellan have en- 
gaged in business. 

Nevada—F. Dye has sold out to the Logan, Moore, 
Boyd Lumber Company. 

Richmond—The Ray County Lumber Conipany has 
been organized. 

Springfield—The Queen City Sash, Door & Lumber 
Company has been succeeded by William L. Garrett, 

Montana. 

Libby—-William Criderman has sold saw mill to H. W. 
Murray. 

Nebraska. 

Dunbar-—The Chicago Lumber Company has been suc- 
eeeded by S. M. Scarborough. 

Elwood—O. R. Schroeder has sold out to the Barnet 
Lumber Company. 

New York. 

New York—Dunbar & Cape have been succeeded by 
Henry Cape. 

New York—Charles Herbert Carr is selling out his re- 
tail business and will engage in the wholesale hardwood 
trade. 

North Carolina. 


Washington—The Belhaven Lumber Company has been 

incorporated with capital stock of $10,000. 
North Dakota. 

Anamoose—Dearing Bros. have engaged in the lumber 
business. ; 

Dickinson—The Mandan Mercantile Company has en- 
gaged in the lumber business. 

Wimbledon—F, A. Kline has sold out to C. M. Good- 
year, 

Ohio. 

Tronton—H. J. Millies has been succeeded by W. G. 
Ward & Millies-——-Cohen & Goodman have engaged in 
business. 

Salem—J. M. Stratton is reported as having sold out 
to Wallace D. King. 

Oklahoma 

Chandler—E. A. Maschoe & Co. and the Arkansas Lum- 
ber Company are reported as having sold out to other 
dealers here. 

Geary and Shawnee—The L. A. Cross Lumber Com- 
pany is out of business. 

Kremlin—Warren Bros. have sold out to the Trekell & 
Rounds Lumber Company. 

Lamont—The Lamont Lumber yard is reported out of 
business. 

McLoud—A. Ketchuin is out of business. 

New Ponca—The Oklahoma Supply Company is report- 
ed discontinued. 

Oklahoma City—T. M. Richardson & Son reported sold 
out to R. B. Ragon. 

Stillwater—H. E. Hand is reported out of business. 

Stroud—f. T. Peery is reported to have discontinued. 

Yukon—The Yukon Lumber Company is reported out 
of business. 

Pennsylvania. 


Braddock—The Markleton Lumber Company has been 
succeeded by H. C. Hutton. 

Columbia—John Ziegler is reported out of business. 

Danielsville--F. M. Hower has been succeeded by the 
Hower Slate Company. 

Herndon—The Herndon Lumber Manufacturing Com- 
pany has removed its plant to Selinsgrove. 

Montoursville—W. 8. Fisher has sold out to the Emery 
Lumber Company. 

Philadelphia—Samuel H. Shearer has engaged in the 
lumber business.—The Fireproof Wood Company has 
been incorporated, with capital stock of $1,000,000, by 
John A. Berry, Robert J. Bell, Albert J. County and 
John M. Marshall, of Philadelphia; Albert Faunce, of 
Bala, Pa.; F. W. Schwartz, St. Davids; Taber Ashton, 
Bristol, and J. 8. R. Cassady. 

Pittsburg—The Commercial Sash & Door Company has 
been incorporated with capital stock of $1,000,000. 

Taylor—J. F. Taylor has been succeeded by Taylor & 
Tubbs. 

South Dakota. 


Arlington—Youmans Bros. & Hodgins have been suc- 
eeeded by the C. M. Youmans Lumber Company; also 
at Brookings, Doland, and Elkton. 


Texas. 

Dennison—Hanna Bros. have dissolved partnership. 
The business will be continued by Patrick Hanna. 

Itasca and Sweetwater—A. J. Roe has sold out to O. 
L. Wilkerson. 

Kemp-—T. J. Stewart has sold out to D. C: McNair. 

Lavernia—S. P, Wiseman has been succeeded by S. P. 
Wiseman & Co. 

Redwater—The Redwater Lumber Company has been 
incorporated with capital stock of $50,000. 
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Woodville—A. J. Hodges is reported sold out. 
Vermont. 

St. Albans—I. S. Bostwick & Sons have changed style 

to I. S. Bostwick’s Sons. 
Washington. 

Ballard—The Donoghue-Kellogg Mill Company has 
been succeeded by the Kellogg Mill Company, J. M. 
Donoghue having 1etired. 

Deep Park—Graham & Brooks reported dissolved, 

West Virginia. 

Weich—The Panther Lumber Company has sold cut 

to the Panther Hardwood Lumber Compiny. 


Wisconsin. 

Chelsea—The Capital Lumber Company and Hunner 
Lumber Company have been succeeded by the Rousseau 
& Shepard Company. 

Tron River—The Lake Superior Lumber Company has 
succeeded 8. G, Cook. 

Lake Nebagamain—Berg & Christianson have sold out 
to the Nebagamon Lumber Company. 

Oconto—The American Lumber Company has been in- 
corporated with capital stock of $25,000. 

Canada. 

Toronto—Guy Johnston has bought the old Saltsman 

planing mill. 





WESTERN MACHINERV INVADING EAST- 


ERN FIELDS. 


The prosperous condition of American industries is 
shown in no more forcible way than by the conditions 
surrounding the establishments devoted to the manu- 
facture of steam engines. As far as heard from there 
is not an establishment of this sort of any note but 
what is busily employed, while some are turning down 
orders. Among the latter is notably the Viler & Stowell 
Company, of Milwaukee, Wis., which within the last 
thirty days has refused more orders than it has ae- 
cepted, due solely to the fact that its big shops are 
overloaded with work. The company is now making 
arrangements to double the capacity of its foundry so 
to enable it to make the necessary castings to keep all 
the tools in the machine shops running nights as well 
as days. Tle engine orders now on its books are suffi- 
cient to supply its engine department with work for the 
next six months. 

A few of the more notable orders on the books of 
this concern and on which work is now being done may 
be of interest. One is for a 2,000-horse power cross 
compound engine to be shipped right to the home of the 
Corliss engine, Providence, R. I. It is for the Union 
Railroad Company, of that city, and has cylinders 28 
and 54 inches with 48-inch stroke. The fly wheel is to 
weigh 100,000 pounds and to have a cast steel ring six 
inches thick shrunk on the ribs. ‘This ring will be 24 
feet in diameter made in one piece and must be shrunk 
on after the wheel is in position. Another engine being 
built, and which is to go to Worcester, Mass., the loca- 
tion of another eastern builder of Corliss engines, is a 
250-horse power tandem compound for the Washburn & 
Moen Manufacturing Company. The Edison Electric 
Light & Power Company, of Erie, Pa., has placed an 
order with the Filer & Stowell Company for a 1,000- 
horse power cross compound engine. The Viler & Stow- 
ell Company is at the present time erecting in Chicago 
for the Armour Elevator Company a 2,000-horse power 
cross compound with cylinders 32 and 64 inches with 54- 
inch stroke. Another Armour installation is being built 
at the works, consisting of two cross compounds of 1,000- 
horse power each. These two inake in all ten engines 
which the Armour interests have ordered from the Filer 
& Stowell Company within the last two years. Aside 
from the above the Filer & Stowell Company has re- 
ceived within the past sixty days orders for twenty-six 
cylinder engines, two of which are to go to Huntsville, 
Ont., one to the city of Mexico and eight, order for 
which was accepted March 3, to Mexico. 

The order spoken of above for Providence, R. I., is 
notable because that city is really the home of the 
Corliss engine, and there are now in that city four 
of the most prominent builders of this type of power. 
That an order for that place should be placed in Mil- 
waukee and with the Filer & Stowell Company indicates 
the enterprise and excellent work of western builders. 





SAW FILES AS TRADE WIND STRAWS. 


Providence, R. I., March 4.—While the lumber trade 
constitutes a small portion of our market, we would 
judge from the quantities of saw files of various kinds 
ordered that the lumber interests are by no means being 
neglected in the revival which business is experiencing. 
Compared with former years, our orders for lumber, 
mill and saw files are considerably in excess; further- 
more, the large contracts for these patterns of files are 
coming in earlier in the season than ordinarily. An- 
other fact indicating the strength of the market for lum- 
ber is that the call for carpenters’ files with us has 
exceeded considerably that of the last few years, show- 
ing that demand for lumber by the building trade must 
be increasing. 

Of course, the influence from which we are judging 
is indirect, since an improvement of the trade in lumber 
files is but a reflection of increased activity in lumbe! 
circles, but we think that while to judge the lumbe! 
trade by the file trade is only one way of gaging the 
movement, still, it may be accepted as a fact upon which 
to base a conclusion, and that is that the state of the 
lumber market is very much improved. 

Nicholson File Company. 
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WISCONSIN RETAILERS AT MADISON. 





Proceedings of the Ninth Annual Meeting—An Oshkosh Poacher Roasted—Unique Entertainment 
Given by the Traveling Men—Satisfactory Condition of Insurance Association. 





Madison, Wis., March 7.—At an early hour today 
the hotels of Madison not only gave evidence that there 
was a lumbermen’s convention in town but that it was 
to be the most largely attended of any yet held in the 
state. The forenoon being devoted to a meeting of the 
_ it was not until 2:30 p- m. that President 
W. F. Pierstorff called the convention to order in the 
quia appointed court room of the county court house. 
In doing so he at once introduced Hon. Charles E. Whe- 
lan, who delivered an eloquent address of welcome, 
which was frequently interrupted by earnest outbursts 
of applause. The speaker paid a glowing tribute to lum- 
bermen as the home builders of America. 


President’s Address 


The president’s address being next in order, 
as follows: 

We are gathered here today for the ninth annual meet- 
ing of our association. The last year has been quite a 
prosperous one, as we have, I think, issued twenty- -six 
certificates to new members, although there are many 
more dealers in this state who should join the organiza- 
tion, as they are already reaping much benefit through 
it, with the insurance attached. This insurance saves 
the member of the association more than his annual 
dues, because this is the cheapest insurance in the coun- 
try. Much credit belongs to our worthy secretary, Mr. 
Lachmund, for the sturdy growth of the association, 
and for the manner in which he has settled many claims 
and disputes which have arisen during the year. Many 
claims have appeared this year, and most of them have 
been satisfactorily settled by the secretary; a few 
through the instruction of the board, and a few are still 
unsettled in the hands of the secretary. 

Sometimes the members act a little hastily in making 
their claims, as it afterward turns out that there was 
no just cause for complaint. Our members should noz 
make kicks unless there are good grounds. Trifling 
things should be overlooked. We, as an association, 
cannot stop all wrongs that come up in the lumber busi- 
ness. But since our organization we have improved the 
situation very much, for which we must give the honest 
wholesalers much credit. While there are some whole- 
salers in this state who are not worthy of their name, 
the most of them are loyal to the association. They 
already see the benefit they derive through us in estab- 
lishing a trade in which they know to whom to look 
for their money, without taking chances on Tom, Dick 
and Harry, as was once the case. 

If the retailers will be more careful from whom they 
buy, it will bring more of the wholesalers to time. I, for 
one, will not patronize a wholesaler whom I Know is not 
loyal to the association, even if I could get the stuff a 
little cheaper. But I see some of the members, even 
after they make kicks on parties, will afterward patron- 
ize them on a cut of 50 cents a thousand or so. That is 
not using the honest wholesalers right, and the members 

‘should not do that kind of business. 

This last year was a fairly prosperous one for most of 
the retailers and, I should judge, to the wholesalers, as 
they have gr% idually r raised the price on the retailers, so 
that they must have a living profit by this time; and I 
‘also notice that shipments are very slow at present. 
Either stocks are badly broken or they must have many 
orders to fill. I am glad to see so many new faces which 
have not met with us before, and I hope that this meet- 
ing will prove beneficial to all of you who take part, 
and that when you get home you will tell your neigh- 
bor, if he has not already joined, to send us $5 and be- 
come a member of the association. 

With the associations all over the United States work- 
ing in harmony, a great benefit will result to the retail 
trade of the country. I would recommend that this 
meeting take some action and elect a member to repre- 
sent this association on the Northwestern and Missis- 
sippi Valley associations’ arbitration board, which I 
think will be a great help to us, and they are willing tu 
take us in. 

At the conclusion of the president's 
tary read the following report: 


Secretary’s Report. 


The period covered by the nine years of existence of 
this association has witnessed marked changes in the 
lumber business, as well as in the sentiment and actions 
of those engaged in it, in both the wholesale and retail 
branches. 

The conditions which led up to the organization of 
lumber dealers’ associations were of so aggravating a 
nature as to preclude the possibility of a betterment un- 
less by united action of those directly interested. 

The time is not far distant when the territory covered 
by this association was considered the lawful prey of a 
large number of small operators, owning limited tracts 
of pine conveniently located on a stream, or the railroad, 
who sought a nearby market and quick returns for their 
products, regardless of the rights of the regular retail 
dealers, 

Often the large wholesaler could not resist the temp- 
tation to emulate the example set him by the smaller 
operator, and we had to face the competition of the 
man who, if given a chance, was willing to serve both us 
and our customers with strict and astonishing impartial- 
ity. Happily, the former class of traders is very nearly 
extinct. His pine is gone, or has passed into the hands 
of larger holders. 

The large wholesaler has since recognized that his 
interests are best served by allowing the retailer to 
distribute his product to the consumer, and today stands 
shoulder to shoulder with us, honestly intending to 
bring about perfect harmony between the two branches 
of the trade, 

A step in that direction is before you in the shape of 
certain definitions and resolutions on which this meeting 
is to take action. 

There is, however, another class of traders in the 
field who still decline to recognize the principles of our 
associations. Few of them as there are, they cause the 
regular ‘retailer a vast amount of trouble by sending 
prices, lower than those the retailer is entitled to re- 
ceive, to the consumers. How best to circumvent their 
practices is another problem which should engage the 
attention of this meeting. 

Reognizing the fact that all the problems affecting the 
retail lumber trade can best be solved by a closer union 
with the wholesale associations, your board delegated 
Secretary W. G. Hollis, of the Northwestern Lumber- 
men’s Association, to represent the Wisconsin Retail 
Lumber Dealers’ Association at the annual meeting of 
the National Wholesale Lumber Dealers’ Association, 
held at Boston, Mass., on the first of this morth. 

A report of the proceedings of that meeting is not yet 


he spoke 


address the secre- 
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received, but I have no doubt that the results accom- 
plished at the meeting will have a material and benefi- 
cial bearing on the relations existing between the two 
branches of the trade. Association work has received 
a new impetus during the past year by the organization 
of several flourishing local associations, while others are 
planned, and the preliminary steps taken to organize 
them in the near future. Much good is to be expected 
from these local organizations in diminishing little per- 
sonal differences between neighboring dealers, particu- 
larly if the social feature is not neglected at their gath- 
erings. 

Our relations with the neighboring state associations 
have been of the most cordial nature, with the usual 
interchange of courtesies by the secretaries thereof. 

Two meetings of the secretaries’ association have been 
held during the year, both of which your secretary at- 
tended, with the sanction of the board. It is to the 
best interests of this association that it continue to be 
represented at these informal conferences of the secre- 
taries. 

From time to time the expediency of an excursion to 
some interesting section of our country by the members 
of this association has been discussed. I would recom- 
mend that the matter be placed in the hands of a com- 
mittee for investigation, and if found practicable, that 
the necessary steps be taken to carry out the p'an and 
make the detailed arrangements for such excursion. 

We close the association year with the graiifying 
crease in membership of twenty-six. Only three mem- 
bers have failed to pay their dues during the year; two 
have withdrawn from the association, and seven have 
sold out their yards, leaving a total active membership 
of 206. 

The finances of the association are in 2 healthy con- 
dition, as the treasurer’s report will show you. A mate- 
rial increase in the cash balance over that of last year 
will be noted with satisfaction. 

A material falling off in the number of complaints for a 
violation of the rules of the association is a further 
proof of the success of a closer union of the wholesaler 
and the retailers to a eommon end. 

Now that the wave of general prosperity appears to be 
upon us, I bespeak with perfect confidence that the suc- 
cess of our association will keep even pace with if not 
rush ahead of it. 


in- 


Treasurer's Report. 


Receipts. 
Balance on hand at last settlement............$§ 302.94 
Received of P. Lachmund, secretary, for 


GEG dina divdedadtcetiwtadauncenxe 


dues, 45, 
S118. 19 


members, 


Disbursements. 


Vouchers Nos, 44 to 75, inclusive.............. $268.26 





Paid P. Lachmund as per receipt...........0.. 366.67 
WO CI 1k. hccaccincctccdiccscaacesuccadcceacen 2.18 
—— $637.11 
Balance on hand . .ccecece. NagdaR aL ERA hdd eanaade "$511.08 0s 


Appointment of Committees. 

The next order of business was the appointment of 
committees, as follows: 

Constitution and By-Laws~ Nels 
Tland, T. H. Earl. 

Resolutions—James Roberts, D. Dickinson, H. Meyers. 

Auditing—E. H. Gerard, F. B. Sarles, A. Prienzon. 

On motion the reports of the secretary and treasurer 
were referred to the auditing committee. 

Waldo Thompson was down for a paper on 
Accounts and Collections,” 
not sent the paper. 

Two Resolutions. 

Under the head of resolutions many were offered and 
referred to the committee, but the following resolution 
by Hon, A. C. Dodge was unanimously adopted: 

Resolved, by the members of the Retail Lumber Deal- 
ers’ Association of this state, That we are well satisfied 
with the present lien law and we are, as an association, 
opposed to the present bill known as bill No. 232A. 

Resolved, That the president appoint a committee of 
three members of this association to look after the in- 
terest of the association before the legislature. 

Adopted. 

The resolution brought out a very strong expression of 
opinion favorable to the present lien law. The follow- 
ing gentlemen were selected to constitute the commit- 
tee, in accordance with the resolution: Nels Holman, 
Fred Barnett and D. Mihills. 

One more resolution was discussed and acted upon in 
committee of the whole. It was introduced by Paul 
Lechmund and is as follows: 

Resolved, That the board of directors of this associa- 
tion take the necessary steps to secure the representation 


Holman, W. H. 


“Ledger 
but he was absent and had 


of this association on the joint committee of the 
wholesale and retail associations, namely, the Mississippi 
Valley Lumbermen’s Association, the Wisconsin Valley 


Lumbermen’s association, the sash and door association 
and the Northwestern Lumbermen’s association. 


The Joint Committee. 

J. Newton Nind was called upon to explain the object 
of the joint committee and its workings, which he did 
very thoroughly and acceptably. In brief, he said that 
the manufacturers had a sharply defined feeling that 
the retailers were constituting themseives as prosecutors, 
judge and jury in all matters of dispute, depriving the 
manufacturers of any voice in matters of vital interest to 
them. The retailers never having, at any time, any such 
intention, a joint committee was proposed, consisting of 
three members from the Northwestern Lumbermen’s As- 
sociation and one member each from the Mississippi 
Valley Lumber Manufacturers’ Association, the Wiscon- 
sin Valley Lumber Manufacturers’ Association and one 
from the association of sash and door men. He said that 
the manuiacturers soon learned that the retailers desired 
only what was fair and right and that the famous 
poacher clause was as important to the manufacturer 
as to the retailer. Instead of rigid rules on one side, to 
be complied with by the other unwillingly, if at all, 
this committee arranges joint agreements which are 
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usually cheerfully carried out to the letter. It was 
now proposed to increase the committee to eight mem- 
bers by admitting one from the Nebraska and one from 
the Wisconsin association. 

At the conclusion of Mr. Nind’s remarks the resolu- 
tion was adopted unanimously. 

In answer to inquiries as to reduced railroad fare, 
Secretary Lachmund said he had made no arrangements 
because members had not notified him, as requested, 
that they would attend. And further, he said this was 
the first time that a sufficient number, 100, was present 
to entitle the association to the reduction and that 
therefore he had not felt warranted in getting a passen- 
ger agent to come at an expense to the association of 
$12 on such uncertainties. 

Adjourned to 10:30 a. m. Wednesday. 

Insurance Meeting. 

Immediately on the adjournment of the retail associa- 
tion the insurance company was called to order by 
President Dodge. He had no address, he said; in fact, 
had not thought of it as he had been very much en- 
grossed in matters outside of the lumber business during 
the past few months. The affairs of the company were 
in good hands, however, a fact that might be inferred 
from the report showirg it a single loss in two years. 
He gave an outline of the organization of the company, 
going back to the enacting of the law and showing how 
J. E. Hansen, himself and others had labored to “bring 
it about, and now he would call on the secretary to give 
some results. 


Annual Statement of the Retail Lumber Dealers’ 


Mutual Insurance Association of Wisconsin. 
Receipts. 


Cash in hand of treasurer March 15, 1898..... $1, po 87 
Cash from deposit premiums..................- 317.00 
CREE RE SIRO acc ec da candcadaedaddcatcsanes 42.35 
Cash from assessment... ..c.cccccccccccccccee 420.00 

TRUeMar NOUQNUNN cea cacdtseernesdsdnstaccededieds $2,101.2 22 

Satinehiansin 

Return premiums canceled .............cceeeeee $ 40.00 
UM GE MOOUNOME Goi aucccaccadecddccadddccusece 150.00 
Postage, advertising and printing.............. 28.00 
WRGIGNGCS Ti. CRORMOIG oc cnccccicevaceccccacsaceées 1,883.22 

TERME Satdscisdcdcinidusnd asdenasckcsblaewdtese “$2, 101.22 22 
Amount of insurance in force March 15, 1898.$ 844.75 
Amount of insurance written during year... 222.00 


$1,066.75 
30.00 





Total amount written 
EGGS SUAGURE  CUNOOING iin dec iccevccasackacdaguc ae 





Amount of insurance in force.............. $1,036.75 
Number of policies in force, 69. 
Assets are as follows: 
CE Ee Sas dacensdasadawanidndacaeuannan $1,883.22 
Assessments charged policy holders not yet 








CREM ROass a ecdskddaikdedecadodsssscseqers P 151.26 

TERN io bt iaannds \asdaeduneladtdalendedsaadade “$2,084. 8 
Amount required to repay original deposit 

DUOWEGE Seicasces cas Sidaddndnddnddadadduddedaas 1,518.13 

WN srg as ai sdanddady: Rdaccasacseddandaddcuas 526.35 

Average insurance in force per policy........ 1,539.00 

Secretary’s Report. 
To the Members of the Retail Lumber Dealers’ Mutual 


Insurance Association of Wisconsin: The past year has 
been an uneventful one for our association, and yet it 
has brought us some lessons which it will be well for us 
to heed and profit by. 

You will be pleased to learn that our yards have suf- 
fered no loss by fire. While we may ascribe this good 
fortune partly to our conservative methods of insuring 
only retail lumber yards not exposed by special hazards, 
the undisputed fact that the retail lumber yards of Wis- 
— show a lesser ratio of losses than those of adjoin- 

ng states must be taken into due consideration. 

The rate war waged against the lumber mutuals by the 
board companies has continued during the year with 
unabated vigor. In some localities the board rate on lum- 
ber yards has been lowered to a point leaving the possi- 
bility of a margin to them entirely out of question. With 
50 to 60 percent “of their premiums absorbed by losses and 
30 to 35 percent by business expenses, they can ill afford 
to cut the old rates and maintain the necessary reserve 
to secure their policy holders. As a result of this general 
rate war several of the eastern companies have already 
been called to account by the insurance departments for 
an impairment of their ‘capital, and more are likely to 
follow should they continue their ruinous policy. 

It was not thought advisable nor just by the older 
members of the association to meet these low rates of 
the board companies, and in consequence the increase 
of the amount of insurance written during the year has 
It will be for this meeting to say whether 
to continue on the present lines or to meet all competi- 
tive rates. 

The financial exhibit of the association shows an in- 
crease of 31 percent in general assets and an increase of 
150 per cent in surplus over that of last year. The assets 
are sufficient to repay all deposit premiums in full and 
leave a surplus of over 30 per cent of the premiums. 

As the assessments paid in, and those charged up but 
not yet collected, amount to $758.94, and the surplus is 
$526.35, the actual cost of the insurance of $103,675 at risk 
at the close of the last month would be $232.59, or less 
than one-quarter of 1 percent, for an average period of 
more than sixteen months. 

The question is often asked why it is that the retail 
lumber dealers do not more generally avail themselves 
of the advantages offered them by insuring their yards 
with the mutual associations. The only answer to this is 
the uncertainty of the amount to be paid by assessments. 
That the element of chance is a factor with all insur- 
ance corporation ventures goes without saying, but not 
to the extent generally believed. Long experience and 
carefully compiled statistics have taught the insurance 
men which classes of property suffer more from losses 
by fire than others, within a certain number of years, 
and have given them the opportunity to base their cal- 
culations on almost absolute certainties. 

Coupling these experiences with the acknowledged high 
character of the retail lumber yards of Wisconsin, un- 
equaled by those of any other state so far as fire losses 
are concerned, we safely can say to the retail lumber 
dealers of the state that the opportunity of insuring 
their yards at actual cost does not involve the, chance of 
ever paying more than one-half of their present cost of 
insuring in the board companies. The probability of pay- 
ing far less than that is pretty clearly demonstrated by 
the above exhibit. 

In closing it is my painful duty to apprise you that 
death has called from us during the year one of our most 
active and respected members, J. E. Hansen, of De For- 
est, Wis. Those of you who knew him well can bear 
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witness to his generous and amiable character and his 
sound judgment in all matters pertaining to the work of 
both the retail lumber dealers and the insurance associa- 
tions. Mr. Hansen was one of the oldest members of the 
retail lumber dealers’ association and one of the charter 
members and directors of the insurance association. Ever 
faithful in the discharge of his duties as an officer, his 
assistance and ripe counsel will greatly be missed at our 
deliberations. 

The president appointed T. H. Earle and Philip Duerr- 
wachter on the auditing committee. 

Report on Lien Law. 

At this point the committee appointed to interview the 
legislators to urge that the lien law be left intact, en- 
tered, and the chairman, Nels Holman, desired to report 
at once. He said the lien law was in great danger and 
could be saved only by prompt and energetic effort. 
Fred Barnett, also of the committee, seconded the state- 
ments of Mr. Holman, and urged that each lumberman 
not only see but write the member from his district 
urging that the law be left intact. 

The insurance business was again resumed, Mr. Lach- 
mund citing the experience of the Northwestern Retail 
Lumbermen’s Insurance Company as a fair example of 
what their own company might reasonably expect as 
to growth, losses and actual cost to policy holders, 

Election of Insurance Officers. 

The following officers were elected unanimously: 

Philip G. Duerrwachter, director for two years. 

Fred Barnett, director for two years. 

A. C. Dodge, president. 

The directors elect the secretary and treasurer. 

Fred Barnett, the new director, was called for and 
said some things about the influence of the local agents 
of old line companies. There were eighteen in his town, 
but he lost no trade in placing his insurance on business 
principles, just as he would buy lumber, where it was 
cheapest and best. 

He was followed in the same line by Messrs. Holman, 
Doud, Pierstorff, Starkweather and others. 

A recess was then taken for the day. 

The Entertainment Tuesday Night. 

The traveling men provided the entertainment for the 
retailers on Tuesday night. It was known that all were 
invited to be present in the court room promptly at 8 
p. m., but what the entertainment was to be no one of 
the guests had the slightest idea. This mystery, to- 
gether with the known fact that what the “boys” would 
furnish would be good, brought every man to the ap- 
pointed place at the time set, and no one went away 
without being well pleased with the novel entertainment. 
It consisted of vocal and instrumental music furnished by 
the Chicago Graphophone Company, which was inter- 
spersed with log splitting stories by Hon. Charies E. 
Whelen, George Miller, W. H. Ellis and others. It cer- 
tainly was a unique affair among association entertain- 
ments and reflects much credit on the good taste and 
judgment of the “boys.” 


Wednesday [lorning’s Session. 


The first session on Wednesday was called to order 
by President Pierstorff shortly after 11 o’clock. The 
first thing on the program was an address by William H. 
Ellis, editor of the Wausau Philosopher, who in his 
characteristic manner explained that he was both a 
philosopher and newspaper man, and that he believed 
being a newspaper man was the more remunerative. He 
said the retailers were a very nice appearing crowd. He 
made this assertion because everyone who had ever ad- 
dressed a retail meeting had made the same assertion 
and he did not want to be a bit behind them. He then 
drew on his early experiences as a retail lumber dealer, 
for although never having been in the lumber business 
he could tell of his lumber experiences just the same. 
He gave the dealers some sage advice, such as should be 
expected from a philosopher. In conclusion, he urged 
his hearers to read and take an interest in their trade 
journal, and in this way the trade journals would be in 
closer touch with the retail trade, and would be of more 
value to retail dealers. 


An Address by Mayor Whelan. 

There being no business to transact at the morning 
session, Mayor Whelan, who was present, was called 
upon for another one of his good stories. Instead of tell- 
ing a story, however, he made a very nice address. He 
pointed out that each dealer was a part and parcel of 
the great retail lumber trade, and of the industrial sys- 
tem of the age, and that in all business relations they 
could not be too careful to act in an honorable and up- 
right manner. The association of business men made 
them broader and less selfish, and more tolerant with 
one another. Human selfishness, the cause of so much 
trouble and wrong, should be uprooted and cast aside. 
The meeting together in associations tended to do this. 
Honor, he declared, was something to be sought for. It 
would tend to build up any business; therefore it should 
be preserved. Business to be successful must be honestly 
and honorably conducted. Therefore he urged all to go 
out from the meeting with better and nobler purposes in 
view. 

Mr. Earle Praises the Lumber Press. 

T. H. Earle, of Darlington, did not want the lumber 
newspaper men to go away without giving them credit 
for something. He said since the first of the year he 
had saved $200 because of learning of the advance in 
ng from the lumber papers, and buying in advance 
of it. 


Getting After the Poachers. 
H. H. Hemenway brought up the matter of poaching 


on the part of a poacher in Oshkosh. He said the asso- 
ciation was of no use if it could not prevent the selling 


to consumers in the territory of their yards, on the part 
of this Oshkosh man. The bills so shipped, he said, were 
complete house bills even to the brick and lime. Such 
bills could be loaded only all at one point, making it a 
certainty that Oshkosh parties alone were furnishing 
this poacher. Indeed in a recent car from this poacher 
there were goods bearing the brand of one Oshkosh firm. 
His remarks were applauded. 

rank Fuller, representing the Morgan Company, 
stated for that company that it had not this year sold 
the poacher in question a dollar’s worth of goods, and 
would not as long as he pursued his present policy. 

Secretary Lachmund said that the Oshkosh situation 
had reached the point where it could no longer be toler- 
ated. The meeting last year was held in Oshkosh largely 
for the purpose of doing away with it. A strong effort 
had been made to do away with the trouble and shut off 
this poacher’s supply, but it had not been entirely suc- 
cessful, Little was heard of the poacher until last fall, 
when he again began selling in the territory of members. 
Fortunately this poacher was the only one in the state. 
He had several months ago, through his attorneys, served 
notice on the association that unless his name was 
taken from the poachers’ list he would bring action 
against the association. Secretary Lachmund stated, 
however, that the decision in the Missouri and Kansas 
case recently filed was a glorious victory for the associa- 
tion, so he did not fear the taking of the matter into the 
courts. 

Mr. Davis, representing the Williamson & Libbey Lum- 
ber Company, of Oshkosh, stated his company was heart- 
ily in sympathy with the association, and had not sold 
the poacher in question during the past year a dollar’s 
worth of goods. 

C. W. Croty, representing Radford Bros. & Co., of 
Oshkosh, read a letter from the poacher’s attorney 
threatening action unless they sold the poacher their 
goods. Radford Bros, & Co. had replied that they would 
sell whom they pleased and refuse to sell whom they 
pleased and accordingly would not sell the poacher in 
question, but would sell only to lumber dealers. Mr. 
Croty said that in no case would Radford Bros. & Co. 
sell this poacher a dollar’s worth of goods and that his 
name could not be found upon the ledger of his com- 
pany; more than that, Mr. Radford and the poacher 
were not on speaking terms. 

Mr. Earle suggested that if the Oshkosh people were 
in earnest they need not refuse to sell the poacher, but 
could quote him a prohibitive price. 

Before adjourning for lunch, President  Pierstorff 
thanked the traveling men for the entertainment, the 
lumber newspaper men, the mayor of Madison and the 
Philosopher of Wausau. 


Wednesday Afternoon Session. 


It was nearly 2:30 p. m. when President Pierstorff 
called the meeting to order in the afternoon, and an- 
nounced that the auditing committee had examined the 
books and found them correct. 


Resolutions. 


James Roberts, chairman of the committee on resolu- 
tions, made the following report: 


Whereas, It has pleased the Almighty Ruler to re- 
move from the trade and from our association since our 
last meeting Julius E. Hansen, one of its most influen- 
tial and respected members, who was one of our char- 
ter members and had ever since worked faithfully for 
the enlargement and spreading of its influence; there- 
fore, be it 

Resolved, That it is with deep regret and profound 
sorrow that this association records the loss of a mem- 
ber so useful, respected and loved; and be it further 

Resolved, That we tender his sorrowing family our 
heartfelt sympathy in their great affliction, and would 
point to his pure, faithful and useful life as their con- 
solation; and be it further 

Resolved, That these resolutions be spread upon the 
records of our association and copies transmitted to the 
family of the deceased and the lumber press. 

Resolved, That we hereby express our high apprecia- 
tion and tender our hearty thanks to the officers of this 
association for the efficient manner in which they have 
worked for and promoted the interests of the associa- 
tion during the past year; and to Mayor Charles C. 
Whelan, of the city of Madison, for his presence with us 
and cordial address of welcome; and to the wholesale 
traveling salesmen for the delightful entertainment pro- 
vided for our members; and also to the representatives 
of the lumber press for being present and recording our 
proceedings and-discussions and distributing them among 
the trade, so that the instructive ideas and ennobling and 
beneficial sentiments here expressed and exchanged may 
reach farther and have wider influence than simply 
among the members in attendance at this meeting. 

Respectfully submitted, James Roberts, 

D. Dickinson, 
H. O. Meyers, 
Committee on Resolutions. 


Constitution and By-Laws. 


The committee on constitution and by-laws made the 
following report: 


To the Wisconsin Retail Lumber Dealers’ Association. 
Gentlemen: Your committee on constitution and by- 
laws would respectfully report and recommend for adop- 
tion as follows: 

Amend section 5 of article 2 by striking out the word 
“or,’’ in the first line on page 5, and insert in place 
thereof the word ‘‘and;’’ and amend section 3 of article 
3 by striking out the words ‘‘two or more offenses 
within a period of six months being accepted as evi- 
dence of a disposition to make such shipments a prac- 
tice,’ and insert in place thereof, after the word ‘‘sec- 
tion,’’ where the same occurs immediately preceding the 
words to be stricken out, the following words, “by two 
or more violations of the provisions hereinabove speci- 
fied, or by proof that he intends to make such viola- 
tions a practice.”’ 

The definitions and resolutions of the joint conference 
committee this committee begs leave to report back 
without any recommendation, for the reason that the 
committee does not see fit to recommend their adoption 
without further information in regard to some of their 
provisions. Respectfully submitted, 

Nels Homhan, 
' M. H. Hand, 
/ T. H. Earle. 


Mr. Earle thought the definition of a wholesaler, as 
proposed, might work an injustice. He also wanted to 
know who is to make up the list of legitimate whole- 
salers. He thought the retailers should have something 
to say about it. He was afraid it would make more 
poachers. One such as the one in Oshkosh was enough. 

Other members supported the joint committee’s rec- 
ommendation. 

The committee’s report was adopted and Mr. suach- 
mund then moved that the recommendations of the joint 
committee be adopted. 

Nels Holman asked for more light on the subject. He 
thought the wholesalers were having things too much 
their own way nowadays anyway. He for one didn't 
want to run the association up against any more grief 
by making more restrictions. 

Secretary Lachmund believed that Mr. Holman took 
a too serious view of the situation. No legiiimate com- 
mission man would be ruled out. The wholesaers are 
giving the retailers protection, and in return should be 
given the trade of association members. That is what 
the adoption of the joint committee’s report was de- 
signed to bring about. Harmony between the -vhole- 
salers and retailers would be promoted by the retailers 
evincing a desire for reciprocity. 

Mr. Earle was on his feet in an instant, claiming he 
believed in reciprocity as much as anyone else, the sec- 
retary included. But he wanted time to chew and digest 
the proposition. He wanted to go slow. 

W. B. Arnold, of Minneapolis, asked if it was not just, 
as long as the retailers defined a retailer, to give the 
wholesalers a voice in determining a wholesaler. 

Mr. Earle—I beg to differ with you. Mr. Clancy deter- 
mines who are wholesalers. 

W. E. Priestly, as a commission man, spoke in their 
interests. He said he never had sold a car of lumber to 
a consumer in his life. If the joint committee arrange- 
ment would not interfere with his business '1e would 
have no objections to it. 

Mr. Earle moved as an amendment that the members 
of the association vote by letter to the secretary within 
sixty days, thus giving more time to consider it. 

Mr. Keeler, of Beloit, declared there would be no 
trouble in any legitimate commission man getting all 
the credentials he needed. He believed everything | 0s- 
sible should be done to promote harmony and j;rotect 
retailers. 

John W. Barry, of the American Lumberman, asked 
the privilege of explaining the measure under discussion. 
He stated it was of great benefit to the commission sales- 
man, as in the first place it advertised him all over the 
country, and it was the easiest matter in the world for 
a legitimate commission man to get credentials. 

I, E, Worden, of Oshkosh, as a commission salesman 
had no objection to the measure. Regarding the poach- 
er discussed in the morning, he said he was «uthorized 
by the Paine Lumber Company and Hollister-Amos Com- 
pany to say that the poacher would get no lumber of 
them. 

As Mr. Earle’s amendment had received no second the 
original motion to adopt the joint conference commit- 
tee’s report was adopted. 


The Oshkosh Affair Again. 


Secretary Lachmund brought up the Oshkosh poacher 
matter again, stating that the representatives of all the 
Oshkosh concerns had expressed their allegiance to the 
association. Yet this poacher continued to prey upon the 
trade of members with, as pointed out by Mr. Hemen- 
way, Oshkosh as the only source of supply. “As names 
have been already mentioned,” said Mr. Lachmund, “I 
shall be plain.” He then read a letter from the Girard 
Lumber Company, of Dunbar, Wis., in answer to a claim 
against them for shipping this poacher. This letter gave 
the name of a well known sash and door house as rec- 
ommending said poacher, “and,” continued the letter, 
“it was on this account we sold him, and we will put up 
the penalty if we are wrong.” Mr. Lachmund said that 
the Girard Lumber Company did put up the money like 
men, constituting an important indorsement of the 
poacher clause of the universal constitution. 

Mr. Hemenway explained that the brand on the goods 
in the car referred to by him was the brand of this same 
sash and door house. 

At this point Mr. Croty said that all he had said re- 
ferred strictly to the year 1898 and not to any previous 
transactions. He said that he would go direct to Osh- 
kosh and probe to the bottom of the whole affair, pledg- 
ing his best efforts to the association and the interests 
of its members, 

Mr. Earle made a motion instructing the inembers of 
the board to investigate the Oshkosh matter and take 
such action as deemed best, with the understanding 
that the members would back them up in it. 

L. Woodward, of Pardeeville, said that he was the 
founder of. the Wisconsin Retail Lumber Dealers’ Asso- 
ciation. He had its interests at heart. Accordingly he 
did not want to see any injustice done to innocent 
wholesalers in Oshkosh. A committee should be sent 
to Oshkosh to investigate the matter and nlace the 
blame where it belongs. The chair announced that that 
was the meaning of Mr. Earle’s motion. 

Mr. Earle put his motion in the form of a resolution, 
as follows: 

Resolved, That we leave the matter of the Oshkosh 
poacher to the officers of this association, 

That this association pledge our officers to stand by 
and back any action they in their judgment may take in 
this matter. 

The resolution was adopted. 

Secretary Lachmund read an editorial from the Mis- 
sissippi Valley Lumberman of Minneapolis, commenting 
on the growth of the Nebraska association, and compar- 
ing it with the Wisconsin association, which it inferred 
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was not forging ahead like the Nebraska association. 
In reply Mr. Lachmund said that the Wisconsin associa- 
tion had 221 members while the Nebraska association 
had only about 200 members. 


Election of Officers. 

Owing to the lateness of the hour the paper on “Dis- 
trict Associations,” by F. M. Crowley, of Windsor, Wis., 
was passed by, and the election of ofticers taken up. 

On motion of Mr. Holman the secretary was instructed 
to cast the unanimous vote of the meeting for the re- 
election of President Pierstorff, which motion prevailed. 

Theo. Huber, of Watertown, was re-elected treasurer 
in the same manner. 

Messrs. Holman and Earle were appointed tellers and 
the election of three directors to take the place of Mr. 
Mohr, of Portage, Mr. Doud, of Stoughton, and Mr. 
Laun, of Kiel, was proceeded with. It resulted in the 
election of J. W. Laun, James Roberts and E. W. Wilson. 

The convention then adjourned sine die. 


Convention Notes. 


“Kit” Carson came around with a fine Vandyke beard. 
Will Kellogg, of Centralia, made fun of it, so Kit says. 
He came up, and taking hold of the point of the hirsute 
appendage, said, “Ba-a-a-a! I will go out and get an 
old tomato can for your breakfast.” 

H. A. Ahrens, with his “sun-kissed” beard and pleasant 
smile, greeted the old and new customers of the True & 
True Company, Chicago. 

The cedar post and pole business could not be better 
as far as demand and price are concerned, says H. 8. 
Gilkey, of Pendleton & Gilkey, Janesville, Wis., the large 
cedar producers. He says the warm spell of a couple of 
weeks ago made a great many of the small jobbers go out 
of business, which will greatly reduce the cedar input 
this winter. ‘There is very little dry cedar stock on 
hand, and the demand is such that stock will be moved 
just as soon as it is in a shipping condition. His firm 
expects to handle more cedar this year than ever. 

A. McGowan is this year back in the fold again, rep- 
resenting the Gilkey & Anson Company, of Merrill, Wis., 
which concern he was with for several years previous 
to last midsummer. He also is now selling sash and 
doors for the new Anson-Hixon Sash & Deor Company, 
of Merrill, and is becoming quite an adept in figuring 
discounts. He made lots of friends and a number of cus- 
tomers for the Anson-Hixon Sash & Door Company 
among the retailers at the convention. 

Frank Fuller was on hand as usual and in his gentle- 
manly, debonair manner, and did not forget to men- 
tion the fact that the Morgan Company of Oshkosh is 
still headquarters for sash and doors. 

Marshall Parkinson, of the Parkinson Cedar Com- 
pany, Madison, Wis., came down from Hardwood, Mich., 
where his cedar business is located, not to attend the 
convention, he says, but he was around just the same. 
He reports dry stocks of cedar posts at a premium just 
now, but in about a month his company will be heard 
from. . 

A neat little pocket ready reckoner was distributed at 
the meeting by H. L. Tibbitts with the compliments of 
the Yawkey Lumber Company, of Hazelhurst, Wis. 

John Munger, with his military bearing and French 
imperial, was honored by the traveling boys by being 
made a vice president of their -association, a very de- 
served honor. 

The only yellow pine representative present was W. B 
Arnold, of Minneapolis, with the Frost-Trigg Lumber 
Company, of St. Louis. This company now has a per- 
manent oflice in Minneapolis, in charge of Mr. Arnold. 
While at the meeting Mr. Arnold made lots of friends for 
his concern. 

F. P. Stone, of Mortenson & Stone, Wausau, Wis., was 
in attendance the second day in company w ith Mr. Col- 
lins, the firm’s traveling representative. 


Those Present. 


ba Sano. Frost-Trigg Lumber Company, Minneap- 

olis, Minn. 

A. J. Allen, Cambridge Lumber Company, Cambridge. 

H. A. Ahrens, True & True Company, Chicago. 

W. og Angell & Son, Sun Prairie. 

Cc, L. Bardeen, Supreme Court, Madiso 

E. E. Brooks, "Whatcom Falls Mill Go. “Seattle, Wash. 

Tim Barnett, Wisconsin Land & Lumber Company, Her- 
mansville, Mich. 

Fred Barnett, of Barnett & Anderson, Ripon. 

A. j Barber, Segelke-Kohlhaus Manufacturing Com- 
pany, La Crosse 

ce. a Boutelle, North Western Lumber Company, Dodge- 
ville. 

John W. Barry, American Lumberman, Chicago, III. 

Walter E. Burt, Hughes & Attley, Beloit 

Jerome Baker, Whitewater Lumber Company, White- 


water. 

H. W. Burmeister, Gratiot. 

ee Brittingham, Madison 

P. F. Beardsley, Lone Rock, Richland county. 

William H. Crotzer, Lena, Ill, 

F. M. pate aggs Crowley & Bro. Sey oe Windsor. 

C. W. Croty, Radford Bros. & Co., Oshkosh. 

C. 8S. Corse, Badger & Jackson Company, Chicago. 

S. F. Clinton, Curtis & Yale, Milwaukee. 

J. Allen Coombs, Coombs & Rayne Lumber Company, 
Madison. 

W. E. Cooper, Merrimack, 

eg ee Caldwell, Caldwell & Gates, Rio. 

“ 7 Alexander Stewart Lumber Company, Wau- 


ES ,os “Chapman, J. W. Chapman & Son, South Wayne. 
W. H. Collins, Mortenson & Stone, Wausau. 
Seen D. Dickinson Lumber Company, 


Will M. Doud, Stoughton Lumber Company, Stoughton. 

r. &, Duerrwaechter, South Germantown. 

C. O. Davis, Williamson & Libbey Lumber Company, 
Oshkosh. 

J. B. Eagan, Avoca. 

C. H. Eggleston, Fox Lake. 

W. Hz. Ellis, Wausau. 


Beaver 


Joseph Elliott, Rose Lumber Company, Arbor Vitae. 

Tr. Earle, Darlington. 

M. Eastman, M. Eastman & Co., Plattville. 

H. E. Eastman, M. Eastman & Co. and Cobb, French & 
Co., Dodgeville. 





E. W. Eastman, Eastman Lumber Company, Montfort. 


E. R. Elliott, 
Madison. 

L. D. Eastman, Eastman Lumber Company, Montfort. 

A. D. Frederickson, N. Frederickson & Sons, Madison. 

J. V. Frederickson, N. Frederickson & Sons, Madison. 

Edward A. Frederickson, N. Frederickson & Sons, Madi- 
son. 

Adrian Fonteine, Cedar Grove, Wis. 

F. H. Gilman, American Lumberman, Minneapolis, Minn. 

ag Grenfell, Hunner Lumber Company, Madison. 
E. H. Gerard, Stoughton, Wis. 

C. D. Gates, Caldwell & Gates, Rio. 

F. H. Gaffney, Lynden Station. 

M. H. Hand, Plymouth. 

Nels Holman, Grinde & Holman, Deerfield. 

Theo. Huber, Watertown. 

C. Henningson, Oakfield. 

D. D. Harmon, Rockwell Manufacturing Company, 
waukee. 
Roc patti Rice River Lumber Company, Toma- 

aw 
Frank M, Hari, C. A. Goodyear, Tomah. 
Ww. O. Hoffmann, Zeugner Hoffman & ‘Son, Fort Atkin- 


Brittingham & Hixon Lumber Company, 


Mil- 


son 

Cc. “Hopkins, Fennimore. 

P. L. Hinrichs, Chicago, Milwaukee & St. Paul Railway 
Company, Madison. 

H. M. Johnston, Baraboo. 

W. E. James, Jacob Mortenson Lumber Company, Wau- 


sau. 
D. K. Jeffris, Janesville. 
John D. Jones, Barneveld Lumber Company, Barneveld. 
E. D. Johnson, Oshkosh, 
Gilbert Kleven, Kleven Bros., Mount Horeb. 
A. D. Kelley, Wilbur Lumber Company, Marshall. 
W. F. Kellogg, Centralia Lumber Company, Centralia. 
W. S. Kies, Madison, 
Robert Lachmund, Madison. 
Gabriel Lewis, Severson & Lewis, Hollandale. 
J. B. Laun, Kiel. 
Paul Lachmund, P. Lachmund & Son, Sauk City. 
Watson, Lang & Co., Livingston. 
F, E. Locke, Oshkosh. 
D. +. MeMillan, Chehalis, Wash. 
W. R . Mackenzie, Ross Lumber Company, Arbor Vitae. 
H. E. “MeMillan, McMillan & Wilder, Brooklyn. 
John FE. Munger, The Foster- Munger Company, Chicago. 
— Mihills, N. C. Foster Lumber Company, Evans- 
ville. 
George P. Miller, Brittingham & Hixon Lumber Com- 
pany, Madison. 
H. O. Myers, Johnson’s Creek 
bt W. Morgan, Morgan Building Company, Reeds- 
urg. 
A. McGowan, Gilkey & Anson Company and Anson-Hixon 
Sash & Door Company, Madison 
J. Newton Nind, Mississippi Valiey Lumbermen’s Asso- 
ciation, Minneapolis, Minn. 
Ernest Newell, E. Hansen & Co., De Forest. 
A. Mickelson, A. A, Mickelson & Co., Black Earth. 
E. R. Nichols, E. R. Nichols & Co., Whitewater. 
Peter Olsen, Blanchardville Lumber Company, Blanch- 
ardville. 
_S. D. Oliver, Shullsburg. 
W. F. Pierstoff, Middleton. 
M. L. Paulson, New Glarus Lumber Company, New Gla- 
rus. 
eg Page, Badger & Jackson Company, Chicago. 
H. Pardoe, Curtis & Yale Company, Milwaukee. 
M. M. Parkinson, Parkinson Cedar Company, Madison. 
L. Prenzlow, Prenzlow & Reinal, Jefferson. 
H. S. Gilkey, Pendleton & Gilkey, Janesville. 
B. H. Prien, Coombs & Rayner Lumber Company, Madi- 
son. 
W. E. Priestley, Forman & Curtis, Milwaukee. 
G. J. Powell, Salsich & Wilson, Milwaukee. 
E. P. Richardson, Ableman. 
George T. Rayne, Coombs & Rayne Lumber Company, 
Madison, 
L. A. Rousseau, Rousseau & Shepard Company, Madison. 
Frank J. Pipkorn, Milwaukee Falls Lime Company, Mil- 
an a 
. P. Rockstad, McPherson & Hemenway, Morrisonville. 
I. G. Ripley, J. H. Queal & Co., Viroqua, 
bik Reilly, Alexander Stewart Lumber Company, Ap- 
pleton. 
James Roberts, Shullsburg. 
J. A. Richards, Reedsburg Building & Lumber Company, 
Reedsburg. 
Ww. W. Steele, Lodi, 
Niels Severson, Severson & Lewis, Hollandale. 
Scoular & Holtz, Columbus, 
J. L. Stewart, Baraboo. 
F. Schmutzler, J. Webber & Son, Watertown. 
Courtland B. Shaw, Chicago. 
W. M. Starrett, J. S. Stearns Lumber Company, Odanah. 
T. A. Saunders, Milton. 
E. M. Solveson, Rosholt & Solveson, Oconomowoc. 
F. W. Shepard, Rousseau & Shepard Company, Chelsea. 
C. Starkweather, Beaver Dam. 
Frank N. Snell, Brittingham & Hixon Lumber Company, 
Madison. 
E. A. Stowe, Viola. 
—— L. Stevens, Badger & Jackson Company, Rhine- 
ander. 
co B. Sarles, F. B. Sarles & Co., Boscobel. 
‘Louis Saeman, Cross Plains, 


J. W. Toole, Chicago. 
Thompson & MHalferdahl, 


Andrew Thompson, 
Horeb. 

Hans Halferdahl, Thompson & Halferdahl, Mount Horeb. 

H. L. Tibbits, Yawkey Lumber Company, Milwaukee. 

D. W. Taylor, D. W. Taylor & Son, Platteville. 

L. Moe gua The Joseph Dessert Lumber Company, Par- 
deeville, 

W. T. Schroeder, Wehrheim Manufacturing Company, 
Wausau. 

Cc. E. Whelan, Madison 

H.C. Wickwire, Rockwell Manufacturing Company, Mil- 
waukee. 

John E. Nuzum, Viroqua. 

A. W. Willis, E. S. Streeter & Co., Milwaukee, 

S. E. Waterbury, Fernholz Lumber Company, Jefferson. 

E. W. Wilcox, Wilcox & Richards Company, Fort Atkin- 
son. 


Mount 





The Chicago, Indianapolis & Louisville railway has 
completed the final survey of the route for the new coal 
branch from Switz City to Cloverdale, Putnam county, 


Indiana, and the work on the line will be begun soon. A _ 


large force of men and contractors have been working on 
the new stone branch near Bloomington. This coal 
branch will open a way for the Monon to reach the coal 
fields that it has been within seven miles of for years, 
yet has been compelled to buy all of its coal and have 
it shipped over other roads. The road will pass through 
the undeveloped Owen county coal fields, near Patricks- 
burg, and this field is said to be the best in Indiana. An- 
other survey is being made from Cloverdale to Indianap- 
olis, through Hall, Monrovia and other points in the 
northwest part of Morgan county, and the company has 
announced that it will try to have a track built into 
Indianapolis by December 1 of this year. This will allow 
it to compete for the Indianapolis coal traffic. 





A LEADER AND HIS LEADERSHIP. 


(Continued from front page.) 


considerable time at intervals at Albany, and to him as 
much as to any other man is due the securing of the 
appropriation from congress. 

More should be said of the National Wholesale Lum- 
ber Dealers’ Association, the work that it is doing and 
what its plans contemplate. It was and is a whole- 
salers’ organization, regardless of whether or not its 
members might also be owners of saw mills. At the 
beginning it was somewhat limited in the territory it 
covered, because those working in a common field and 
with common interests could most easily be molded 
into an effective working body. It depended on the 
results it should achieve for the growth which should 
justify the sweeping name it adopted. It was prepared 
to take up and handle all questions of mutual interest 
to its members and the trade at large. In many ways 
its influence has been felt. 

The chief department of the association is its “Bureau 
of Information,” which is in effect a mutual lumber 
credit agency based on the ledger records of its mem- 
bers. ‘This department has been remarkably successful 
and alone would justify the existence of the association. 

Working along such wise and useful lines, it is not 
strange that it has grown. It has spread out to the 
south and west and embraces within its membership 
many of those from any state who seek to do business 
in the east. More than this, it is not confining its at- 
tention to the east, but bids fair soon to be a power 
in all parts of the country. 

In all this success of the past and promise for the 
future John N. Scatcherd has borne a prominent part, 
and it is this representative body which has so honored 
him. 


CHEERING WORDS FROM A FRIEND. 


A man loved by everyone who knows him and who 
commands the esteem and admiration of thousands of 
lumbermen in this country is A. H. Winchester, formerly 
of Buchannon, W. Va., but for more than a year buried in 
the wilds of Central and South America. Since he left 
this country more than a year ago but little has been 
heard from him, though occasionally letters charged with 
his quaint humor and colored by his kindly and sympa- 
thetic spirit have come to remind us that his heart is still 
with the old friends and the old scenes. Hundreds of lum- 
bermen knew him as a poplar and hardwood manufac- 
turer in West Virginia, as a timber estimator and as a 
man actively interested in every movement for the good 
of that section, but thousands more knew of him as one 
of the most efficient workers in the cause of the lumber 
tariff. The proprietors of the American Lumberman 
have worked shoulder to shoulder with him in various 
public causes and their personal contact and relationship 
with him have been such as to strengthen the esteem 
they felt and to make him seem more like a brother or a 
dear friend than a business acquaintance. It was there- 
fore with peculiar pleasure that they received the toilow- 
ing letter written in Mr. Winchester’s customary vein. 
Such a letter is appreciated, and though it be of some- 
what a personal character it is believed that his many 
friends as well as the readers of the Lumberman will be 
glad thus to hear from him. The letter is as follows: 


Bay of ‘Turbo, Gulf of Darien, Colombia, Jan. 10.—The 
American Lumberman, Chicago; My Dear Friends Jud- 
son and Defebaugh: Through my ever alert wife’s care- 
ful watchfulness of anything calculated to interest me 
back “in the world’ I learn of your consolidation, and 
want to express some of ‘the gratification I feel ia the 
event. 

Through your concerted action throughout the last 
presidential campaign not only the lumbermen, who, of 
course, already knew of your aggregate strength, but 
all the men of affairs of our entire nation learned of the 
potency that lay behind your united efforts, and this be- 
lief was strengthened and confirmed by the powerful co- 
operation of your minds, efforts and means in the long 
and tedious campaign for lumber’s recognition in the 
construction of the Dingley tariff bill. Separate and 
apart you could have done much, just as we all know, 
realize and, I trust, appreciate, you have each in your 
own able way built up a community of sentiment, good 
comraderie, unity of action and spirit of association 
among your clientage; but you remembered that in 
union there is strength, and in the tariff issue you were 
thoroughly united, and yet we just did pull through. 
Had it not been for the perfect harmony and accord in 
which you acted have you any reason to suppose that 
the results so satisfactorily reached could have been 
accomplished? Is there anything that has come from 
your able pens and wise counsels favoring unity of pur- 
pose and of action among your readers that was not to 
a greater and fuller extent applicable to your own and— 
because we feel yours to be ours—to our own interests? 

Personally, Iam glad of the change for another reason. 
I have always been upon friendly terms with both of 
you and have always tried to be impartially fair with 
each. I have never written one without doing something 
similar for the other. This to a busy man was some- 
times quite a tax upon time and energy. 

I write hurriedly to extend my congratulations and 
good wishes and express the hope that the new regime 
may have all the success to which your devotion to lum- 
ber interests entitles you and your former energy and 
abilities give promise of, and I want you to know that 
now as ever you may at any time command my time 
and pen. Very truly, A. H. Winchester. 








The Chicago House Wrecking Company, whose main 
office, yards and warehouse are at West Thirty-fifth and 
Tron streets, has issued its catalog No. 86, for 1899. The 
pamphlet contains an illustrated schedule of prices cov- 
ering an almost infinite variety of articles in hardware, 
tools, tackle blocks, vehicles, trucks, forges, valves, steam 
fittings, plumbers’ supplies, mantels, ete. The company 
also publishes “The Monthly Bulletin” or supplementary 
catalogs calling attention to fresh acquisitions of stock 
and giving prices. Address inquiries and orders to the 
above address. 
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Metropolis —In 
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UNIFORM INSPECTION FOR SOUTHERN PINE. 


St. Louis, Mo., March 7.—The board of directors of the 
Southern Lumber Manufacturers’ Association held seve- 
ral sessions at the association rocms in the Equitable 
building, this city, last week, beginning Thursday, March 
2, and ending Saturday, March 4. Matters of import- 
ance touching the material interests of the association 
and of yellow pine were discussed and considerable busi- 
ness was transacted. One of the mest important things 
accomplished by the directors was the addition of a bu- 
reau of grading and the consequent employment of in- 
spectors to do this work. A similar bureau was started 
Jast fall, but afterwards abandoned owing to lack of 
funds, but under the new arrangement it will be pushed 
to success. 

Thursday’s session the following were present: 


I. C. Enochs, president. 

S. H. Fullerton, vice president. 

N. T. Spoor, vice president for Louisiana. 
H. D, Marbury, serine od for Alabama, 

A. H. Gates, director for Arkansas. 


Wheless, director for Louisiana. 

J. J. White, director ex officio at large. 

P. S. Gardiner, for George S. Gardiner, 
Mi — ppi. 

B. White. 

i McCullam, secretary, 

The session was ealled to order by President Enochs at 
10 o'clock and was devoted to discussion regarding grad- 
ing rules and the establishment of a bureau of grading, 
and adjourned early, to meet on the following day. 

tet lriday morning, after the meeting was called to 
order, P. 8. Gardiner brought up a proposition offered by 
ey ti and Louisiana manufacturers at the Memphis 
meeting, in regard to the adoption by the association of 
13-16 as the standard thickness for flooring and ceiling. 
Letters were read that had been received from Mr. Carter 
on the subject, also from the secretary of the Texas & 
Louisiana association, together with the original proposi- 
ion as submitted at the Memphis meeting. 

A motion was made to appoint a committee of three to 
meet a like committee that had been appointed by the 
Texas manufacturers to discuss the matter of gage. It 
was amended, instructing the committee to state to the 
manufacturers of Texas that it was unfortunate that the 
question of gages had come up; that it was not the inten- 
tion of the committee to enter into such a discussion, as 
the matter was not mentioned in the proposition. This 
association was to agree to the Texas and Louisiana 
thickness of flooring and finish, and they agree to this 
association’s width, leaving the gage unchanged except as 
affected by the thickness. The motion was carried and 
the chair was instructed to appoint a committee. 

Mr. Wheless then suggested the advisability of making 
a start in grading rules at once and inaugurating a 
grading movement by having the asscciation put graders 
into the territory as soon as possible. 

Mr. Spoor asked for information as to why graders 
had been removed and work discontinued last fall. 

Secretary McCullam explained that lack of money and 
failure to co-operate with the grading bureau on the part 
of the manufacturers was the chief cause. The expense 
seemed to be too great. It had cost about 1 cent a thou- 
sand feet while in operation. The mevement had not been 
confined to members and special assessments had been 
levied to cover the expense. 

It was finally decided, after considerable discussion, 
to re-establish the grading bureau upon the assessment 
plan, and a motion was carried to that effect. 

J. J. White said that he understood that anyone un- 
willing to pay the assessment should be allowed to be a 
member of the association without the privileges of the 
grading bureau, for the old arnount as stated in the con- 
stitution. The secretary stated that last fall the associa- 
tion had some members belonging to the grading bureau 
who'’were not strictly members of the association. 

J. J. White moved that the secretary receive signers to 
the grading bureau, at the fixed assessment, of manufac- 
turers outside of the association, and that such signers 
would have the benefit of claims and inspection at the 
mill by graders. The motion prevailed. 

The secretary was instructed to notify the Texas and 
Louisiana manufacturers that their proposition, as sub- 
mitted at Memphis, was accepted, and that the official 
list would be published, showing 13-16 of an inch as the 
thickness of flooring and finish, dressed two sides, when 
they shall have become members of the Southern Lumber 
Manufacturers’ Association. 

P. 8. Gardiner moved that the secretary be instructed 
to have grading rules and classifications, as adopted at 
the Memphis meeting, printed in pamphlet form and cir- 
culated as soon as possible. This motion was carried and 
the meeting adjourned to Saturday. 


director for 


Saturday’s Session. 


The attendance was the same as the two previous days 
at Saturday’s session, with the exception of Messrs. Mar- 
bury, Gardiner and Wheless. 

The subject of assessment for the current year was again 

taken up. It was thought that there would be no such 
difficulty in the collection of dues as was encountered in 
1898. It was explained that the motion of the previous 
day to levy an assessment on previous months’ shipments 
was to cover the membership fee as well as the grading 
movement. The chair stated that his conception was 
that the secretary of the association was to send a bill 


eee 


to all manufacturers on his membership list, according to 
the constitution, together with a letter calling for an as- 
sessment for the grading movement; and explaining that 
those who acquiesced in the assessment call would be ex- 
empted from paying the bill for membership fee. There 
was to be no double assessment. The fees thus collected 
were to cover the secretary’s salary, rent, inspection of 
claims and all expenses incidental to the grading move- 
ment. 

The question was brought up as to the advisability of 
printing the rules on the back of price lists. These rules, 
since revised, were so long that it was impossible to print 
them in full on the back of the lists. It was suggested 
that “our lumber is classified and graded according to the 
rules of the Southern Lumber Manufacturers’ Associa- 
tion” be substituted, and that the rules be printed in neat 
pamphlet form and circulated without cost to the mem- 
bership, that a charge to cover cost of publishing be put 
upon each book to all others. One was to be sent to each 
retailer. 

Secretary McCullam was then given authority to start 
the grading bureau. 

President Enochs appointed the following committee to 
confer with the Texas & Louisiana association: 8, H. 
Fullerton, I. C. Enochs, P. 8. Gardiner. 

The secretary was instructed to levy assessments only 
upon rail shipments of members, and not upon shipments 
already assessed to the account of some other member 
and paid for. 

The secretary asked that an advisory board be ap- 
pointed, consisting of directors in St. Louis, with whom 
he might consult upon matters that needed to be settled 
quickly, and ne e sident appointed the following: 8. 
H. Fullerton, Capt. T. Spoor, A. J. Neimeyer. 

The board then awe to meet again on April 5. 





SITUATION AT ST. LOUIS. 


St. Louis, Mo., 


March 8.—Another week of unexpected 
severe Weather 


caused a slight retardation in the vol- 
ume of orders. The snap was cold enough to cause a 
cessation of general building, and this had its effect 
upon the trade to a limited extent. Business, however, 
is in a remarkably healthy condition and indications 
point to a renewal of the extraordinary demand and high 
values. 

Everybody is looking for an enlarged volume of orders 
and, in fact, the present situation is far better than 
for any corresponding period in the lumber trade for 
years past. There is abundant evidence that trade al- 
ready in hand exceeds expectations and that it is under 
fairly good control in most of the lines, with the pos- 
sible exception of hardwoods. The latter is badly handi- 
capped regarding dry stocks, there being practically a 
famine in this lumber at present. The yellow pine man- 
ufacturers, however, are gradually extricating themselves 
from the mass of orders which has been a_ pressure 
upon mill capacity for over a month, and they are be- 
ginning to get nearly abreast of current business, al- 
though new demand is constant and strong enough so 
to warrant a continuance of heavy business for months 
to come. In other lines, such as cottonwood, white pine 
and eypress, the outlook is very favorable. 

Features cf the market throughout the past month 
have been the urgency of most of the orders placed 
and the general soaring up of values. A steady increase 
in prices has had no perceptible effect upon the latter 
feature and orders continue unabated. Whether a con- 
tinued rise in values will check this demand is proble- 
matical, but no uneasiness is felt by dealers in this re- 
gard and the market continues to be in the hands of 
the sellers. Buyers appear to be satisfied that no con- 
cessions are being made to competitors and this estab- 
lishes confidence in buying operations, whatever the 
price may be, particularly when the market displays 
such a strong upward tendency. Orders are therefore 
placed freely. 

The yellow pine situation still continues so favorable 
that dealers are predicting all manner of good things 
for this lumber. Orders in hand would seem to warrant 
this, and certainly the dealer whose order books are 
not fat with good entries is a curiosity at this writing. 
From all sources come repeated assurances that trade 
was never better, prices never stronger, and prospects 
never brighter—a state of things so unusual in this par- 
ticular lumber that the best explanation may perhaps 
be that yellow pine is at last moving with the general 
advance in all commodities and will continue doing so 
until general trade conditions react. 

The hardwood men seem to be in as cheerful a mood 
as ever, despite the unsatisfactory conditions surrounding 
the trade. The fact that dry stocks are impossible to get 
has no perceptible effect upon the temper of the dealers, 
who, realizing that everybody else in this line is in the 
same trouble, are simply pursuing a waiting policy, and 
explaining the situation to inquirers with as much di- 
plomacy as possible. 

White pine is in excellent demand. Orders are good 
in volume and prices in line with the other lumbers. 

Reports from mills at the south are unanimous that 
the saws are now in active operation and that the output 
is gradually drawing abreast of demand. The weather 
has shown enough improvement to warrant the assertion 
that spring operations at the mills will be quite satis- 
factory to the trade. 





MARCH 1J1, 1899 


Collections continue good and no failures are reported 
in this market. 

The following were recent visitors to this city: I. C. 
Enochs, Fernwood, Miss.; J. J. White, Lumberton, Miss.; 
D. H. Marbury, Bozeman, Ala.; H. H. Wheless, Alden 
Bridge, La.; A. H. Gates, Wilmar, Ark.; P. G. Gates, 
Eagle Mills, Ark.; J. B. White, Kansas City, Mo.; R. H. 
Long, C. 8. Keith, Kansas City, Mo.; William Carlisle, 
Onalaska, Ark.; J. C. Fontaine, Texarkana, Ark.; C. J. 
Carter, Kansas City, Mo.; E. B. Martin, Pike City, Ala.; 
P. 8. Gardiner, Laurel, Miss.; R. H. Jenks, Cleveland, O.; 
I. E. Halliday, Cairo, TiL,, and C. W. Gates, Fordyce, ‘Ark. 

George K, Smith, secretary of the Holliday- -Klotz Land 
& Lumber Company, left last Saturday for California 
with his family. Mr. Smith has been in bad health for 
some time and goes to the Pacific coast for a brief trip 
in the hope that the climate there will benefit him. 

N. W. MeLeod, of the St. Louis Refrigerator & Wooden 
Gutter Company, has gone east.on a business trip of 
two weeks. 

W. T. Ferguson, of the W. T. Ferguson Lumber Com- 
pany, Texarkana, Ark., will remove his family to St. 
Louis and reside here in the future, attending to his 
lumber interests from this city. 

Thomas T. Temple, of the Southern Pine Lumber Com- 
pany, Texarkana, Ark., was a visitor to St. Louis last 
week, 

The South Arkansas Lumber Company will establish a 
branch eastern office at Pittsburg, Pa., and A. C. Ram- 
sey will be in charge as manager. 

KE. W. Frost, of Texarkana, Ark., spent several days 
here last week. 

The city has been full of yellow pine lumbermen dur- 
ing the week, many of whom came to the directors’ 
meeting of the Southern Lumber Manufacturers’ Asso- 
ciation, 





THE ORANGE OUTLOOK. 

Orange, Tex., March 6.—The severe cold weather is 
now a thing of the past and the lumber trade in this see- 
tion is brightening and getting better every day. For the 
past week orders from the interior have been received at 
the mills in larger numbers than for several weeks past 
and, apparently, the present good demand is permanent. 
Since the bright, dry weather has given shipping crews 
an opportunity to work to advantage they have been 
kept hustling to their utmost ability and some of the 
planing mills have put in overtime to keep up with their 
orders. 

On account of the recent unfavorable weather the mills 
worked at a disadvantage during February and as a con- 
sequence shipments amounted to only 545 ears, as against 
662 for the previous month and 620 in February, 1897. 
Water shipments showed up better, a large amount of 
lumber being shipped from the mills by barge and schoon- 
er, much of which was: sent to Cuba for government re- 
quirements. 

Shipments from the five mills at Orange during lebru- 
ary were as follows: 

BANCROFT LUMBER COMPANY. 











Feet. 
Rough and dressed.........s00. maven peilevedan 1,523,694 
Shingles, 14,000. 
Lath, 7,000. 
ALEXANDER one, 
ROU .ncccus eee 707,644 
DPESBEE. 2 cssscce 1,568,489 
2,276,138 
avenue ——— COMPANY. 
Rough .... Sams Meee Se Nina utNIaa aN eTeeS 72,181 
eee ic. GuA RCRA Mein R Eanes 1,080,441 
-———— 1,724,622 
ORANGE LUMBER COMPANY. 
Rough .» 619,574 
Dressed cocceccee 845,010 
———-- 1,464,584 
LUTCHER & MOORE LUMBER COMPANY. 
RROURN: csccse . seute ees seat winbstrerecu:s:erevure eee 
POPGRMAG sasceas. seavesgiccvessepesaeene , “9.500; 000 
-—— 3,345,900 
DOCG] GUMIPMMIORIB) éiccccscecccdddssccsences «+ 10,334,933 


The most important transaction for this section during 
the past week was the placing of another contract for 
lumber for the use of the army in Cuba. Bids were called 
for for 8,000,000 feet, but only 4,000,000 were awarded, 
the contract for this amount being captured by the 
Lutcher & Moore Lumber Company, of Orange, and 
Orange is jubilant over the result, not particularly be- 
cause of the size of the bill, for numerous bills of much 
greater magnitude have been placed here, but because one 
of her firms was enabled to come out winner in the con- 
test for this particular bill. Shipment on the new gov- 
ernment schedule will begin at once. 

The Orange Lumber Company lost about 800,000 feet 
of lumber by a recent fire, and the planing mill and lum- 
ber yard were saved only after a fierce battle with the 
flames. The material destroyed was all for export and 
the choicest lumber turned out here. The greater part 
of it had been sold and was awaiting shipment. Not- 
withstanding this heavy loss, the company will be pre- 
pared to fill their contracts and to load their vessels with- 
out delay. 

The export trade is once more assuming large propor- 
tions and large quantities of lumber are being shipped to 
foreign countries. For the past two weeks or more every 
available barge here has been kept busy and a number of 
lumber laden vessels have cleared from Sabine Pass. The 
mills here are now working on orders for lumber to go 
to England, South America, France, Germany, Holland, 
Cuba, “Mexico, and Atlantic coast ports. 

William K. Holmes, of Boston, a prominent buyer for 
northern and eastern markets, was here during the past 
week and placed some large orders for material, which 
included decking and other ship building material. 

George Huggins, manager of the Sabine Export Com- 
pany, has been in New York for the past ten days, arrang- 
ing for tonnage and looking after other matters connected 
with the export business. 
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The new mill of the L. Miller Lumber & Shingle Com- 
pany is now in the last stages of completion and will soon 
begin sawing lumber. 

The Bancroft Lumber Company’s lumber wharves have 
been an active scene recently, a large amount of material 
being shipped by water by them. 

Alexander Gilmer, the veteran lumberman, is again able 
to be out, after an illness of some duration. 

The A. E. Smith shingle mill, which lay idle for some 
time for a lack of timber, is again in operation. 





EAST TEXAS TOPICS. 


Jeaumont, ‘l'ex., March 8.—February was one of the 
worst months the mill men have experienced for a year, 
attributable generally to the bad weather, which made 
running well nigh impossible and shipments slow, to- 
gether with a falling otf in the demand. Now, however, 
the weather seems changed and the demand has resumed 
its normal conditions, while shipments are being pushed 
and fair prices obtained for all lines. The saw mills 
have a fair assortment of orders and are running pretty 
well all the time and the planers are doing their full 
share. Cars are plentiful and the railroads are handling 
all the business tendered them satisfactorily to all con- 
cerned, 

The log rate matter, which is the foremost item of 
importance to all the lumbermen of Beaumont and the 
other citizens, too, for that matter, will probably be 
finally settled tomorrow by the conference to be held 
before the state railroad commission. This is a meeting 
called by that body at which it is proposed to take up 
the matter of allowing the “Kay See” a division on the 
lumber to be hauled which is produced by the logs from 
off its line. It is generally understood that an agree- 
ment has already been reached and that it will for- 
mally be announced on that day. 

Some good tie orders are being received by the various 
mills in this section and the price remains steady. The 
bill which has attracted most attention lately is the one 
for the government which was let at Washington last 
week and which it is understood the Lutcher & Moore 
people secured. ‘The mill men here are glad that it 
came to this section because it remeves just that much 
of the product from the market and acts as a good 
stimulant to prices. The bill was mostly for com- 
mon grades, which makes it all the better, as that is 
the stock that is hardest to get rid of. 

Already there are signs of an awakening to the com- 
ing of spring from Kansas and Nebraska; the trade from 
there in the last few days has been quite strong. Two 
firms here report receipts each of fifty cars orders for 
dimension and at fair prices. There are very few mills 
that have on hand full stocks of dimension, so it is 
rather likely that in future orders of this kind will be 
bought out to a certain extent and rather more divided 
than has been the case. ‘fhe mills are growing tired 
of shipping out green lumber and cutting down the net 
receipts per thousand, 





FRO? THE CRESCENT CITY. 


New Orleans, La., March 6.—The lumbermen of New 
Orleans and of the territory tributary are greatly inter- 
ested in the opportunity which will be afforded by the 
Louisiana Industrial Exposition for a parade of their 
resources. The statement that lumbermen are especially 
interested in the exposition does not, however, emanate 
from the brain of a press agent; it is builded on the 
word of many prominent New Orleans lumbermen, and 
substantiated by the fact that several interests have 
taken space from the management of the exposition, 
and several other interests are contemplating a similar 
step. 

At a meeting of the Mechanics, Dealers & Lumber- 
men’s Exchange, held last Thursday, Manager Blaffer, of 
the New Orleans Progressive Union, appeared and asked 
the exchange to appoint a committee to co-operate with 
the union in booming the industrial fair, which will be- 
gin on May 8, and President Malone appointed A. De- 
lavigne, George Leahy and 8S. A. Calogne on the com- 
mittee. Secretary Dirmeyer, of the exchange, stated to- 
day that the committee would try to arouse interest 
among the members of the exchange and that he felt 
satisfied there would be a number of fine exhibits show- 
ing off to advantage the lumber resources of the state. 
The Southern Cypress Company, Limited, has already 
engaged space and is preparing an exhibit of cypress in 
its finished state. Cypress doors and mantels will be 
shown, and this exhibit promises to be one of the hand- 
somest emanating from lumber interests. This com- 
pany had exhibits at both the Nashville and Omaha 
expositions and at the Omaha exposition took the gold 
medal. 

J. W. Blodgett and Edward O. Lowe, of Grand Rap- 
ids, Mich., large holders of Louisiana timber lands, were 
in New Orleans last week, after having made a tour 
through the state, looking after their interests. They 
are, it is said, contemplating further investments in 
the state. 

From advices received in New Orleans the firm of Wil- 
liam Cameron & Co. will not be affected by the death 
of Mr. Cameron. The firm will now be incorporated 
under the management of R. H. Downman, a son-in-law 
of the late Mr. Cameron, who has long been the practical 
head of the firm. 

The mill at Lacy, Miss., formerly operated by the 
Carriere Lumber Company, is being overhauled, refitted 
and enlargéd by M. J. Hinton Lumber Company. It is 
expected to be in operation in ten days, with a daily ca- 
pacity of 40,000 feet. 

The Cypress Tank Manufacturing Company, of Pat- 
terson, La., is erecting new buildings and otherwise bet- 
tering its plant. 


AMERICAN LUMBERMAN. 


The Yellow Pine Lumber Company, of Yellow Pine, 


Ala., is putting in a new rift gang mill. 


The Austro-American Stave & Lumber Company, of 
Shreveport, is putting in a single band mill across the 
river and will add a furniture factory in the near fu- 


ture. 


The Sabine Tram Company, of Dewey, Tex., expects 
to begin operations this month. The Jeanerette Lumber 
The C. T. 
Patterson Company, Limited, secured the contract for 
supplying the belting to both these mills and is fur- 


& Shingle Company is about ready to begin. 


nishing double band saws for the Jeanerette mill. 


The W. R. Pickering Lumber Company, of Pickering, 
is adding a Filer & Stowell pony circular to its double 


band mill. 


The Nona Mill Company, of Leesville, La., will start 


up in the next forty days. 





THE TRI-STATE MARKET. 


Texarkana, Ark., March 7.—It is reported that the 
Careys, of Chicago, are about ready for operating in San 
Jacinto county, Texas, near Huntsville, a new saw mill 
eventually to be changed to a double band mill of about 
the same capacity as the Stamps, Ark., mill of the Bod- 
caw Lumber Company. The mill is now seven miles 
from the main line, but connected by tram road. 


Charles A. Antrim was in the city for a Sunday visit 


and registered at the Huckins. 


J. E. McCoy, of Horatio, Ark., one of the Kansas City, 
Pittsburg & Gulf pioneer saw mill men, was in the city 


last week on business. 


D. T. Morton, of Kansas City, found time to visit our 


quiet village last week. 

J. D. Beardsley, president of the Louisiana & North- 
western railway of sibbsland, La., came to town last 
week on a visit. 


Gus Munzesheimer is at work on the new Redwater, 
Tex., mill which will be ready for operation by June 1. 
It will be a single band saw mill of about 60,000 capacity. 


The lumber yard which Mr. Munzesneimer had opened 
J if 


here will in all probability be removed from the corner 
of Hote and Clinton streets to some other site, owing to 
The present site is too 


opposition from city council. 
close to fire limits to suit the city fathers. 
The new plant of Fouke Bros. is getting in shape and 


when completed will be one of the best equipped facte- 
ries for the manufacture of scroll work, blocks, balusters, 
Claude Fouke, the 
manager, says the new shops should be ready for busi- 


columns and moldings in the south. 


ness by April ]. 


The telegraph line of the Bodeaw Lumber Company 
from Stamp, Ark., to Sibler, La., has been the subject of 
direction of William 
Buchanan a skilled corps of electricians and linemen, led 
by F. G. Cook, have made the system a combined tele- 
phone and telegraph tine. A peculiar system of switches 
is used to operate the affair, which may prove very suc- 


experiment lately. Under the 


cessful. 


C. D. Johnson, of the Frost-Trigg Lumber Company, 
St. Louis, Mo., found time to be with us again this week, 


en route to Shreveport. 


An oflice has been established in the Norwood block 
by the Whitaker Lumber Company, consisting of Willis 
Whitaker and C. A. Hunt—the latter formerly of Pitts- 
The company will handle yellow pine and 


burg, Pa. 
hardwoods. 





MATTERS AT MOBILE. 


Mobile, Ala., March 7.—The lumber business of this 
“Tt is 
not a question of paying a big price any more,” said a 


port is better than at any other time since 1879. 


prominent shipper; “the question now is where we can 
buy the stuff.” All the mills in this section are loaded 


down with orders, and this in the face of a shortage in 
the 
south; the interior mills are just as fortunate as their 
export neighbors, and prices have gone up all along the 
M. R. Grant said recently that it is not a theory 
“Prices are 
$2 higher than they were sixty days ago, despite the fact 
that northern buyers try to place orders at the same old 


the log market. This condition extends all over 


line. 
that confronts us but a real live condition. 


figure,” he said. 
All the mills along the Mobile & Ohio and New Or- 


leans & Northeastern roads are running and a scene of 
great activity is noticeable from the car windows. These 
roads are showing every disposition to help the mill 
men in the way of placing empties on the siding, shifting 
cars and sending the loaded ones through in quick time. 

A sigh of relief was sent up by the shippers of this 
city when it was announced that a Texas firm had se- 
cured the order for 4,000,000 feet for the government. 
They felt better when it was settled definitely that the 
mills in this section did not take any of it, as it would 


have a tendency to further crowd the market. 


The shingle trade is prospering under the influence of 
a healthy demand, and as a consequence prices have ad- 
All the shingle mills are running 
and there is no dry stock on hand, as the shingles are 


vanced on all grades. 


loaded in cars as fast as they leave the dry kiln. 
Paul Savage, of Savage & Morris, looks for a good sup- 


ply of timber, and in his opinion the indications are that 
there will be enough timber brought to this market to 


keep the mills busy at least eight months of the year. 
Stewart & Butt are as busy as bees. Mr. Stewart re- 


turned from the cypress swamps this week and is very 
optimistic as to the future prospects for a good supply of 


timber. 
The hardwood situation of the south is growing in- 
tense beyond all expectations. 


This market is crowded with buyers. 


New mills are springing 
up all over this state and in some instances the stock is 
contracted for before the machinery is on the ground. 
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, Roseberry & Spencer, Mobile, Ala., will build a new dry 
<iln. 

The name of ‘The Dixie Mill Company, Mobile, has been 
changed to that of the Blackshear Lumber Company. 
This change was made in honor of the memory of Uriah 
Blackshear, the deceased president, who did so much to 
make the company a success; it is a fitting token to one 
of the brainiest lumbermen that Mobile has ever known. 

Captain Moreton and D. J. Bacheleder will build a saw 
mill at Brookhaven, Miss. The concern will be known 
as the Pearl River Lumber Company. The mill will be 
a modern structure, with dry kilns and planers. 





KENTUCKY LOG LOSSES. 


Valley View, Ky., March 7.—The Kentucky river is 
again out of its banks. We now have the highest tide 
since 1890 and almost as high as then, and still rising. 
Many houses are under water and the people are taking 
to the hill tops. The mills have caught a big supply of 
logs, but they have all shut down until the tide is over. 
The lumber business is practically suspended until the 
river shall fall. Some of the mills have the water over their 
machinery. 





ACTIVITY IN NORTH CAROLINA PINE. 


Norfolk, Va., March 1.—All of the North Carolina pine 
mills report a larger demand for lumber than they have 
had for a number of years past. In fact, it is a difficult 
matter to find any of the mills with a stock of any sort 
on hand, and most of them are considerably behind 
orders. This state of affairs has naturally tended to 
stiffen the market and give prices an upward tendency. 
The rough lumber price list has recently been remodeled 
and prices considerably advanced. While it may be pos- 
sible to obtain these prices immediately in every instance, 
yet we think it is only a question of a short time before 
lumber will be selling at full list prices, if not a Jittle 
higher. The manufacturers of dressed North Carolina 
pine have, of course, had to follow suit, and we have 
made a decided advance in our prices. We are having 
little or no difficulty in obtaining much better figures 
than we did a few months ago. We think that North 
Carolina pine is in a healthy condition and, although the 
demand may not continue proportionately brisk through- 
out the year, we believe there will be no time for several 
months to come when there will not be ample demand for 
all the lumber that is made. Operations at most of the 
mills have been delayed considerably during the past two 
months on account of unfavorable weather, and this has 
resulted in making stocks short. As far as we are per- 
sonally concerned, we have orders enough entered on our 
books to last for some time. In fact, we have had to 
withdraw our prices for a short time to avoid being over- 
loaded with orders. We are now quoting higher prices, 
and perhaps orders will come in a little more slowly for a 
time. 

There has been considerable talk o{ a reciprocal move- 
ment among the dealers in North Carolina pine, but it 
does not seem to progress very rapidly and we doubt 
very much whether any such organization will be 
formed. We think, however, that, whatever is done 
in that direction, North Carolina pine will take care 
of itself and we are bound to have better prices. It 
goes without saying that there ought to be some organ- 
ization, or at least some co-operation, among the manu- 
facturers of this staple lumber; such co-operation would 
result in a great deal of good to all concerned. 

John L. Roper Lumber Company, 
W. B. Roper, Secretary. 





HIGH WATER AND HIGH PRICES. 


Hub, N. C., March 4.—Our time has been thoroughly 
taken up lately in getting out rush orders and fighting 
high water. We have had 100 men at work on the 
main line of our railroad east of the river, and have 
managed to save it by hard and constant effort. The 
entire eight miles of road on the west side of the river 
has been wiped out and destroyed. This will affect our 
running very materially for at least sixty days, as we 
depend on the railroad for our pine log supply. At 
present we are shut down and are unable to run our mill 
until the water goes down. Our surplus stock has grad- 
ually dwindled down to nothing and, in fact, it is next 
to impossible for us to get out an order, though we ex- 
pect to be in better shape in the near future. All orders 
that we have taken in pine have been at an advance of 
$1 a thousand, and eypress at an advance of $1 to $3 a 
thousand. We would have no trouble in filling our order 
book for shipment in the next sixty days at these ad- 
vanced prices, if we were in a position to accept them. 
We think indications are very favorable for a firm market 
and steady rise in North Carolina pine and cypress, and 
firmly believe that the present advance has come to stay. 

Butters Lumber Company. 





The announcement is made that the Panther Lumber 
Company, of Panther, W. Va., on February 7 leased its 
saw mill and planing mill plant and sold its entire lum- 
ber business in McDowell county, West Virginia, to the 
Panther Hardwood Lumber Company, which company 
will conduct the business, manufacturing poplar, oak, 
ash and hemlock lumber, rough and dressed, along the 
lines of the Panther Lumber Company. The vilice of the 
new company will be at Welch, McDowell county, West 
Virginia. 





Archie McDonald, wanted at Waubashene, Canada, for 
the alleged embezzlement of $16,000 from the Georgian 
Bay Lumber Company, is in jail at Sarnia, Ont. He 
was arrested on board a train as it was about to start 
through the tunnel for Port Huron. 
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In New York City and State— Baltimore Prices, Prospects and People—Spring Actiy:ty Generally 
in Evidence--The Keystone State and the Ohio Field. 





THE METROPOLITAN DISTRICT. 


New York, March 7.—The icy hand of winter has mo- 
mentarily checked the advance of spring, but the ten 
days or two weeks during which balmy breezes fore- 
told the coming of pleasanter weather conditions were 
suflicient to show that the next few months are going 
to be decidedly lively. 

Last week, for instance, the boom in building opera- 
tions took tangible shape. One day last week almost 
broke the record, for on it more new plans for new 
buildings were submitted than on any one day, with a 
single exception, since the building department was 
established. Applications were then presented at the 
department of Manhattan borough for thirty-two new 
buildings, representing an investment of nearly a mil- 
lion dollars. The only occasion on which this number 
was exceeded was on May 28, 1895. 

The cause for that extraordinary presentation of plans 
was a very simple one. It was the day just before the 
tenement house law of that year went into effect. There 
is no such incentive now, so that the boom is a per- 
fectly legitimate one and builders and retail lumber 
dealers both have good reason to feel hopeful. 

The yards are fairly busy even now in spite of the 
season, and they report orders coming in steadily and 
any number of lists to be figured on. 

The report telegraphed from Albany that the ice in 
the Hudson opposite that city had begun moving out 
need not deceive anyone that river navigation is about 
to open. If the cold snap now at hand does not freeze 
over the river again it must be remembered that the 
Hudson above Albany is always several weeks later thaw- 
ing out than it is where the influences of the tides and 
of the salt water are felt. 

The dearth of lumber of all kinds continues and con- 
sequently all markets are stiff and the high prices asked 
are easily obtained. But little yellow pine is coming 
into the market, which is probably due to the zovern- 
ment’s recent big orders. 

W. R. Creed, of W. R. Creed & Co., this city, has just 
returned from New Orleans. In talking of the condi- 
tion of affairs in the south he said: “Things are boom- 
ing in yellow pine, but I fancy the ideas of the mill 
men have gone up a little too high. All the mills are 
pretty well filled up with orders and all are holding their 
prices fairly high. The government contracts have in- 
flated ideas, and some dealers are as independent now, 
with prices $5 higher than they were, as they had been 
at the old figures. They don’t care whether they sell 
or not. It may take time for them to get over it. Still 
I cannot complain, as I made some very good arrange- 
ments and purchases.” 

William H. Lally, a resident of Oxford, N. Y., and a 
prominent lumberman, is missing as the result, it is 
said, of injuries received to his head by being sand- 
bagged at Fifth avenue and Thirty-sixth street, in this 
city, on Sunday, February 26. Lally had come here to 
visit a brother-in-law. He is known to have returned 
to Norwich and was seen to alight from the train. It 
is supposed that the blow on the head caused a tempo- 
rary loss of memory. Inquiries among friends show that 
he did not return here. 

The H. M. Tyler Lumber Company, of North Tona- 
wanda, N. Y., which deals largely in white pine, has 
established a New York office at No. 80 Wall street, 
with Van S. Tyler in charge. , 

Shephard, Farmer & Co., the well known Boston 
house, has just established a branch office in this city 
at No. 1 Broadway. The New York office will be in the 
care of F. A. Dudley, formerly of Saginaw, Mich., and 
the specialty of the firm—white pine—will be pushed, 
although poplar, North Carolina pine and shingles will 
also receive attention. 

Among the visitors to New York recently, most of 
whom stayed over on their way back from Boston, were 
Hugh McLean, of McLean & Co., Buffalo, DM. Xs S, 
Fassett, of Smith, Fassett & Co., North Tonawanda, N. 
Y.; L. D. Holden, of the Cleveland Saw Mill & Lumber 
Company, Cleveland, O.; Pendennis White, of White, 
Rider & Frost, North Tonawanda, N. Y., and L. H. Swan, 
of the Swan-Donogh Lumber Company, North Tona- 
wanda, N. Y. 

W. B. Mershon & Co. report that they have orders 
for doors for export enough to last them for 1899. 


The Week’s Charters. 


Rates from the gulf in steam tonnage are easier, recent 
charters being at 95s and 100s, new form, to the United 
Kingdom and continent. There is little inquiry for time 
steamers in the transatlantic or West India trades. For 
good modern boats for periods of three to six months 
owners ask 7s and s 6d, while the bids received are about 
6s 9d to 7s 3d. There is still considerable inquiry for 
sail tonnage to the River Plate and rates have a stronger 
tendency on account of scarcity of vessels. Shippers 
would pay $9 and $10 from the east and provinces to 
Buenos Ayres and Rosario and $13 and $14 from the 
gulf, but owners are reluctant to accept these figures. 
Tonnage for the West Indies is in great demand. Rates 
are strong and in some instances are higher. Coastwise 
lumber rates are very firm in view of an increased de- 
mand for tonnage and scarcity of vessels. 

Following are the lumber and timber charters for the 
week ending March 4: 

Schooner Warwick, 580 tons, Jacksonville to Port Spain, 
lumber, $6 


Schooner Carrie Strong, 412 tons, Mobile to Havana, 
lumber, $5.50. 

Schooner Lottie R. Russell, 263 tons, Pascagoula to 
Caibarien, lumber, $6. 

Ship Corona, 1104 tons, Pensacola to Buenos Ayres, 
lumber, $12.75. 

Bark Strathisla, 1280 tons, Boston to Buenos Ayres, 
lumber, $9, 
wee 498 tons, New York to Rosario, lum- 

er, p. t, 

Schooner H. B. Homan,’ 299 tons, St. John, N. B., to 
Grenada, lumber, $5 
_ Bark Lottie Moore, 887 tons, New York to Canary 
islands, lumber, p. t. 

Schooner Maggie G. Hart, 455 tons, Fernandina to New 
York, lumber, $5.25. 

Schooner Chas. D. Hall, 375 tons, Wilmington, N. C., to 
New York, lumber, p. t. 

Schooner Hattie H. Barbour, 266 tons, Savannah to Bal- 
tirnore, lumber, p. t 

Schooner E. 1. White, 410 tons, Jacksonville to New 
York, lumber, $5.50. 

Schooner Nimrod, 257 tons, Jacksonville to Newark, 
lumber, $5.6214, 

Schooner Laguna, 365 tons, New York to Santiago, 
white pine lumber, $4.25. 

Schooner Samuel G. Hubbard, 333 tons, New York to 
Havana, white pine lumber, 

Schooner Abbie H. Gheen, 253 tons, Scotland, Va., to 
New York, lumber, $2.50. . 

Schooner Sarah & Lucy, 192 tons, Norfolk to New York, 
lumber, $2.50. 

Schooner Standard, 331 tons, City Point, Va., to New 
, York, lumber, p. t. 

Schooner Minnie Bergen, 368 tons, Mobile to Coatza- 
coalcos, lumber, $7.50. 

Schooner Anna Pendleton, 521 tons, Brunswick to New 
York, lumber, p. t. 

Schooner Florence Leland, 284 tons, Brunswick to Nor- 
wich, lumber, p. t. 

Schooner Greenleaf Johnson, 371 tons, Satilla River to 
New York, Bridgeport or New Haven, lumber, $5.25, and 
Satilla towage, 75,000 feet per day. 

Schooner Ida L. Hull, 478 tons, Mobile or*Ship Island to 
New York, lumber, p. t. 

Bark Daisy Read, 865 tons, Fernandina to Rondout, 
lumber, $5.25. 

Schooner Goodwin Stoddard, 759 tons, same voyage, 
ties, p. t. 

Schooner Bayard Hopkins, 212 tons, Georgetown, S. C., 
to New York. six trips, lumber, p. t. 

Schooner Edgar C. Ross, 380 tons, Charleston to New 
York, lumber, $5.25. 

Schooner John C. Gregory, 323 tons, same, yellow pine, 
$5.50, and oak, $7.50 from wharf. 

Schooner Ebenezer Haggett, 799 tons, Charleston to 
Perth Amboy, 36-foot ties, 13 cents; 100,000 feet per day. 

Schooner Horace P. Shares, 393 tons, Ship island to 
New York, lumber, $6. 

Schooner Ida C. Schoolcraft, 304 tons, Norfolk to New 
York, lumber, $2.50. 

Schooner Monhegan, 979 tons, Mobile to New York, 
ties, 19 cents. 

Schdoner Maggie M, Keough, 489 tons, Darien to Nor- 
wich or Bath, lumber, p. t. 

Ship Scottish Hills, 1994 tons, Puget sound to Calcutta, 
lumber, 60s. 

Ship City of Madras, 1577 tons, Puget sound or Bur- 
rards Inlet to Melbourne or Adelaide, lumber, 51s 3d; 
option Fremantle, 61s 3d, March. 

Ship —— ——, 1050 tons, Mobile to the continent, sawn 
timber, 106s 3d, 

Bark Pioneer, 1194 tons, Ship Island to Hamburg, sawn 
timber, at or about 105s and hewn, 32s 6d. 

Bark Drumcraig, 1851 tons, Puget sound to Callao, lum- 
ber, 42s 6d. 

Ship Irby, 1480 tons, Puget sound or Burrards Inlet to 
Fremantle, lumber, 62s 6d. 


’ 





FROM WESTERN NEW YORK. 


Buffalo, N. Y., March 7.—Delegates from western New 
York who attended the lumber convention at Boston 
last week returned home Friday tired but well pleased 
with the work of the convention. 

The agreement upon terms of sale and the adoption 
of the same inspection rules as those used by the Na- 
tional Hardwood Lumber Association gave great satis- 
faction to our delegates. The agreement between the 
National Wholesale Lumber Dealers’ Association and the 
various state retail dealers’ associations represented by 
delegates invited to the conference was considered the 
most important business transacted at the convention 
and was the consummation of years of hard work on 
the part of both wholesalers and retailers. The compli- 
ment of a re-election to the presidency of Mr. Scatcherd 
and to the board of directors of Carlton M. Smith is ap- 
preciated. 

Lumber sales of the week have not been large, al- 
though much above those of a corresponding period of 
a year ago. 

Box lumber is practically cleared out and those 
makers not well supplied will be obliged to use a higher 
grade until navigation opens—or stop making boxes. 

The better grades of pine are being sold in good vol- 
ume and at fair: prices. 

From hardwood dealers comes the old ery, “easy to 
sell, hard to get.” Yet few vacant pile bottoms are in 
the large yards, most of them being filled with green lum 
ber as fast as emptied of dry. 

As to the opening of lake navigation, a decided feel- 
ing among old vesselmen prevails that we shall have an 
early opening, notwithstanding the almost unprecedented 
amount of ice in all of the great lakes. 

C. C. Mead, formerly of Mead & Stewart, has gone to 
Jamaica, expecting also to visit Porto Rico and possibly 
Cuba before returning to this country. Mr. Mead will 
combine pleasure with a look at some of the timber of 
these islands, but expects to locate again in Buffalo and 
handle lumber. 

G. P. Rogers, of the R. T. Rogers Coal & Lumber Com- 
pany, Seneca Falls, stopped over a day here on his way 
to points in western Pennsylvania. George is always 
a welcome visitor, and is just now a decided optimist as 
to the lumber trade. 


In President F. H. Goodyear’s car Sinnamahoning, at- 
tached to the southwestern limited yesterday morning, 
was a party of Buffalo tourists, bound for Hot Springs, 
Ark., and Monterey, Cal. They were: Mr. and Mrs. F. 
H. Goodyear, Rev. 8, 8. Mitchell, of the First Presby- 
terian church; W. C. Cornwell, president of the City 
National bank, and others, Mr. Goodyear expects to be 
away about two months. 





IN THE MARYLAND METROPOLIS. 


Baltimore, Md., March 4.—The disappearance of ice in 
the lower bay and the breaking up of the frozen mass 
in the river have once more infused some activity into 
shipping. Vessels have begun to move again, and the 
transportation of lumber by water is being gradually re- 
sumed. As yet, however, the volume of shipments is re- 
stricted, owing to a scarcity of vessels and to an advance 
of about 25 percent in freight rates. Consequently, the 
receipts of North Carolina pine are limited, and business 
is correspondingly small. Every other feature of the 
market, however, affords reason for encouragement. Val- 
ues are slowly but steadily going upward; stocks are 
lower than they have been for years, at the mills and in 
the hands of dealers, and sellers are virtually in control 
of the situation. With rare exceptions they demand and 
obtain advances, declining at the same time to make con- 
tracts for future delivery at present quotations. One of 
the largest firms in this city declined flatly to take an 
order for 1,000,000 feet of North Carolina pine, to be de- 
livered during May, June and July at ruling figures. The 
same firm on Wednesday of last week received an in- 
quiry based on a 300,000 feet order. The price quoted 
was $2 higher than last fall. The would-be buyer replied 
that this was too much, but asked time to think it over, 
which was granted. Last Monday he telegraphed ac- 
ceptance, requesting also that the order be doubled. “We 
will fill your original order, but cannot duplicate,” was 
the answer. 

These windstraws prove that improvement has actually 
come, and justify expectations of still more pronounced 
gains when the open weather shall have stimulated the 
demand and swelled the consumption. The advance on 
export North Carolina pine has been from $1.50 to $2 a 
thousand. Lumber finds ready demand at the higher fig- 
ures, the situation abroad having greatly improved. 
Stocks are low in every wood, hemlock being almost the 
only exception. Hardwoods have developed considerable 
strength, the demand being in excess of the ability of 
manufacturers to supply. Owing to bad weather the 
roads are still in such condition that logging is attended 
with great difficulty. This serves to keep down the pro- 
duction and restricts the quantity of dry lumber on hand 
to the lowest limits ever noted. Trade is now in process 
of adjusting itself to conditions which contrast strangely 
with those of eighteen montlis or two years ago. By de- 
grees everybody is being brought to admit that business 
stands upon a higher basis, and that the status of 1896 
and the succeeding year no longer applies. 

The proposed consolidation of North Carolina pine in- 
terests is in a state of quiescence. Some of the principal 
handlers of the wood no longer look upon the deal as even 
a remote probability. They say that while a consolida- 
tion of the general character of that broached by the 
syndicate would be advantageous to the entire trade, 
the reasons therefor are less apparent now than some 
time ago. The rising market has measurably strength- 
ened the chances of controlling the situation without the 
formation of a trust and has given a new impetus to 
the efforts of the North Carolina Pine Lumber Company. 
Leading men in the business also state that the terms 
offered by the syndicate were not at all acceptable, and 
placed the success of the project out of question. The 
producers of North Carolina pine hold to the opinion 
that they can do much better when working under the 
present arrangement than if they fell in with the ideas 
of the trust promoters, retaining besides their independ- 
ence and identity. 

Col. Francis E. Waters, of R. T. Waters & Son, has 
made it a practice to keep a record of prices, and he finds 
that North Carolina pine experienced a phenomenal rise 
in 1880 and 1881, the beginnings of which had become 
discernible in 1879. The figures are interesting because 
he feels confident that the country is once more on tlhe 
eve of a remarkable advance in lumber values, which 
may equal and cannot in any event fall far below the 
experience in the early eighties. He finds that in th 
summer of 1879 edge box was quoted at $8. By July, 
1880, the grade had gone up to $10, advancing afte) 
that every month or two, until, in November, 1881, tlic 
highest point, $15, was reached. This meant a total 
advance of not less than $7 in somewhat more than two 
years, a record which seems almost incredible. No. | 
brought $14 in July, 1880, and $20 in November, 1831, 
an advance of $6, while No. 2 rose from $12 to $19 dur- 
ing the same period. 

F. A. van Hall, of the hardwood exporting firm of J. 
van Hall, on Water street, has returned recently from 
Europe after a stay there of six months or more. During 
this time he was active in looking after the business ot! 
his firm and studying the foreign situation generally. He 
reports that the export business is rather quiet, witli 
values somewhat stronger, but with the recovery not 
yet very pronounced. Stocks had been reduced, how- 
ever, and the outlook was better. He expects to cross 


the ocean again after a rest of about one month. 

The Dismal Swamp railroad, which intersects the Dis- 
mal Swamp, has been purchased by the Richmond Cedar 
Works and will be used to transport the raw material 
used by the concern, The purchase price was $24,000. 

The Albemarle Lumber & Construction Company in- 
tends to build a woodworking factory in connection with 
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its lumber yard, using electricity as the motive power. 

In recognition of long and valued services, E. B. Hunt- 
ing, the extensive handler of long leaf pine in this mar- 
ket, recently admitted into partnership Messrs. Harvey 
Granger, Charles E. Lewis and Lloyd T. Flook. The name 
of the new firm is E. B. Hunting & Co., with principal of- 
fices at Baltimore. Mr. Granger’s headquarters will con- 
tinue at Savannah, Ga., and he will act as general sales 
manager. Mr. Lewis is local manager at Baltimore, and 
Mr. Flook will act as financial man and chief book- 
keeper. 





ms 


FROM THE SMOKY CITY. 


Pittsburg, Pa., March 7.—The demand for spring build- 
ing is assuming brisk proportions and prices are advanc- 
ing. The Scio oil field has been one of the most active 
lumber regions during the cold spell. 

The wholesale dealers of Pittsburg have about come 
to the conclusion that an alliance among themselves will 
foster a more fraternal feeling, and at the same time 
materially benefit the standard of prices. A decisive 
movement was made in this direction on Saturday, Feb- 
ruary 25. In response to a call issued by Frank F. Nic- 
a and indorsed by other leading lumbermen, a meeting 
was held on that day at the Hotel Lincoln. The meet- 
ing was called to order with F. F. Nicola as chairman pro 
iem. After the objects of the meeting had been set forth 
ind approved a permanent organization was decided 
upon, and the following officers elected: President, F. 
I. Nicola; vice president, W. D. Johnston; secretary 
ind treasurer, J. H. Lindsay. ‘The regular business 
meeting is to be held on the last Saturday of each 
imonth, though a special meeting is called for March 11. 
lhe dealers were the guests of Mr. Nicola at dinner at 
the Hotel Lincoln. Those present at the meeting were: 

i, F, Nicola and Austin Nicola, of Nicola Bros. 

J. B. Flint and J. H. Lindsay, Flint, Erving & Lindsay. 

Frank Levens, L. L. Staler Lumber Company. 

D. L. Gillespie, D. L. Gillespie & Co. 

William G. Gordon, 

W. I. Mitchell, 

J. M. Hastings. 

_W. D. Johnston, American Lumber and Manufacturing 
te Chaves, Pennsylvania Door & Sash Company. 

H. V. Curll, Curll-Lytle Lumber Company. 

Daniels & Collins, 

Willson Bros. 

John A. Martin, E. V. Babcock & Co. 

Fred Wilmarth, the Penn Lumber Company. 

The Lackawanna Lumber Company has _ purchased 
from Edgar Munson, of Williamsport, all the timber on 
inore than 6,000 acres in the Kettle creek region for 
$65,000. The timber will be shipped to mills at Cross 
Forks. This deal, it is reported, necessitates the con- 
struction of a railroad from Cross Forks to Westport, 
to connect with the proposed West Branch Valley rail- 
road. 

Tred R. Babcock left today for a couple of days’ visit 
at the Ashtola mills. 

W. C. Leslie, a prominent lumber dealer of Columbus, 
O., was recently registered at the Seventh Avenue hotel. 

L. L. Satler and J. R. Wheeler, of this city, and S. 
Crawford, of Pigeon, Pa., returned home on Wednesday 
from Cuba. 

W. D. Johnston, of the American Lumber & Manufac- 
‘uring Company, states that white pine prices are firm, 
though their trade in this line has not fully opened up 
yet. The demand is only fair, but within the next thirty 
days the yard trade is expected to be in active opera- 
tion. In yellow pine the demand is good, with prices 
moving up. In general hardwood, parties holding stock 
ave able to name their own prices for it. Quartered oak 
is extremely scarce. 

J. S. McCarty, of McCarty & Robb, McDonald, Pa.; 
George S. McFarland, of McFarland & Campbell, Scio, 
0.; W. G. Roller, Kensington, O.; G. W. Hoover, Phil- 
lipsburg, Pa., and W. H. Mabie, McClure & Mabie, of 
Mabie, W. Va., were in the city this week. 

Flint, Erving & Lindsay look for a brisk spring trade. 
Their business returns for January and February of this 
year are four times larger than those of 1898. 

The offices of Nicola Bros. have been removed from 
the Tradesman’s Bank. building to the German National 
lank building, at the corner of Wood street and Sixth 
avenue, The removal took place March 1. 

The death of Frank Pears, of Pittsburg, connected 
with the Pittsburg and Honduras Company, has been 
investigated by the government, and in his report to 
the state department Commander Leavitt C. Logan, of 
ihe United States gunboat Machias, said that there was 
no justification under military laws for the shooting of 
Mr. Pears. The sad affair occurred at Porto Cortes, 
Honduras, January 31, the shooting being done by a 
sentry under the command of Governor M. A. Bonilla. 
Commander Logan’s findings are jealously guarded, but 
enough has been learned to warrant the statement that 
the government of Honduras will be called upon by the 
United States government to pay a heavy indemnity. 
No official decision regarding the indemnity has been 
reached as the case against Honduras will not be con- 
sidered complete until Consul Allison’s report has been 
received. J. M. Hastings and D. L. Gillespie, both prom- 
inent members of the Pittsburg & Honduras Company, 
accompanied by Harry B. Pears, brother of Frank Pears, 
lave made several visits to Washington, and it is mainly 
because of their untiring efforts that the government of 
llonduras wiil be held accountable. 

D. L. Gillespie, Mrs. Gillespie and Miss Gillespie have 
gone to the West Indies for a six weeks’ tour. 





PROSPEROUS AND APPRECIATIVE. 


Pittsburg, Pa., March 4.—Never before in the history 
of this company has there been the business done at this 
time of the year that is being done by us now, and the 





prospects for the ensuing portion of it are the brightest 
we have ever seen. We alone are not enjoying this pros- 
perity, for we believe our competitors are participating 
in these same good things. Our business for 1899 shows 
an increase of more than 60 percent over the correspond- 
ing months of 1898, and we see no reason for not being 
able to maintain this same ratio of gain throughout the 
year. Our clientele extends as far north as Winona, 
Minn., west to California, south as far as New Orleans, 
and into the New England states, as well as abroad. The 
wants of the trade in this wide area cover everything 
that is termed wood and in all grades and thicknesses, 
and for the vast amount of new business that has come 
to us, as well as much of the old, we are indebted to the 
American Lumberman and our other advertising medi- 
ums, and we have hopes of some day being able to sell 
our lumber by means of printer’s ink exclusively. 

Stocks of all kinds are scarce, and if we had not 
been fortunate in having made some large contracts for 
white pine, poplar, maple, chestnut, white and red oak 
we would feel that we were in bad shape to take care of 
cur friends, now that they are needing lumber, but we 
believe that the jobbers and manufacturers of Pittsburg 
are in as good shape for taking care of their trade as 
any others in the country, for at a luncheon tendered the 
wholesale trade of Pittsburg by the Nicola Bros. Com- 
pany, at the Hotel Lincoln, in this city, on February 
25, it was shown that a very large amount of lumber 
was under contract by all the jobbers, and manufacturers 
were in good shape as well. Those present showed a 
determination to get all they could for their stock and 
the meeting was a nucleus for a permanent organization ; 
it is to be hoped that it will resolve itself into such, for 
much good can be be had by an exchange of ideas, prices 
and credits. With such an organization in existence a 
uniform system of grading could be established and the 
“kickers” would not have their own way, as too many 
of them at present have; proper prices could be main- 
tained and credit could not be had by those whose in- 
tentions are crooked, as some of us know from bitter 
experience. bea 
American Lumber & Manufacturing Company. 





CONDITIONS IN THE QUEEN CITY. 


Cincinnati, O., March 7.—Since Saturday night, after 
the almost uninterrupted downpour of forty-eight hours, 
resulting in a rainfall of nearly an inch here and in 
many regions tributary to the Ohio river of three to 
four inches, lumbermen have been looking anxiously 
riverward, not because of fear of damage locally from 
flood but of damage from the sweeping away of logs in 
timber regions. ‘he crest of the flood was reached in 
the Ohio at this point on Tuesday afternoon with the 
stage of fifty-eight feet, eight feet beyond the so called 
danger line of the present and thirteen feet beyond that 
recognized until a few years ago as the danger line. 
While apprehension has been felt of loss on southern 
streams, the facts discount the original telegraphic re- 
ports. The Farrin-Korn Lumber Company today re- 
ceived telegraphic and long distance telephone reports 
from Valley View and Ford, Ky., denying in detail the 
original reports and stating that the loss was very 
light. H. P. Wiborg, just back from the south, reports 
considerable damage from the inundation at points vis- 
ited, but no general devastation. A prominent lumber- 
man argues that the freshet will not still further retard 
the market, but, on the contrary, will assist in the re- 
newing of depleted stocks. So far as known at present, 
no local lumberman has suffered at all seriously. 

The Cincinnati Lumbermen’s Club will dine next Mon- 
day night at the Burnet house, the postponement of the 
last meeting having left but a three weeks interval. 

Secretary William B. Hay, of the Cincinnati Lum- 
bermen’s Club, duly and formally notified the president 
and secretary of the Union Association of Lumber Deal- 
ers of the action of the club at its last meeting regard- 
ing the assessing of a fine against one of its members 
by that association. This action, it will be recalled, was 
in effect a vigorous protest against the infliction of the 
fine at all, but suggesting the settlement of the matter 
by arbitration, as provided for in the by-laws of the 
Union association. In response to this communication 
Secretary Hay, who, according to the by-laws, is to act 
as an arbitrator, received word from its president that 
the latter had referred the matter to the secretary of 
the Union association. The secretary wrote Mr. Hay 
that he had referred it to the board of directors and 
that as soon as he heard from them he would reply defi- 
nitely. All of this correspondence will be presented at 
the meeting on Monday night. 





Some time ago it was announced that the Gerry sash 
and door factory, at Oswego, N. Y., a notable and time 
honored industrial plant, was to be moved to some point 
in the south, where lumber supplies would be more plen- 
tiful. Sydney Van Auken, manager of the factory, made 
a tour in the south for the purpose of looking up a site. 
He returned lately and is said to have declared that he 
found nothing to compare with Oswego as a place for a 
factory. 





The Clemens timber tract of 3,000 acres, on Loyalsock 
creek, Williamsport district, Pa., has been sold to the 
Emery Lumber Company and the Hillsgrove Tanning 
Company, of Williamsport. 





Gilcher & Schuck, lumber dealers at Sandusky, O., 
will extend their dock at that port 300 to 400 feet, work 
to begin early this spring. This wharf will afford greatly 
increased room for the storage of lumber, and dredging 
will be done so as to accommodate deep draft vessels. 
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Cold Weather Restricts Trade. 


Charleston, W. Va., March 8.—Owing to the excessive 
cold weather, which affects the average West Virginian, 
the output of logs has been small. We had a fair tide in 
February that brought out all the logs which were 
then cut, not only in the Elk but in Coal river as well. 
On the Elk we received 6,000 pieces, distributed be- 
tween the Devereux Lumber Company, the Charleston 
Lumber Company and Landon & Kent, the last firm be- 
ing molding manufacturers. 

The Coal river brought a large amount. Take the 
country mills throughout this section and their output 
has been very small. On Kelley creek, on which there 
are five circular mills, we understand they have not 
accumulated any amount of logs or lumber. Even Loup 
Creek Estate has had difficulty to keep mills running 
three days in the week. 

There is a new organization operating in this section 
that has about 30,000,000 feet on about 10,000 acres, and 
proposes to build a band mill with the necessary equip- 
ments. Owing to the fact that they bought the timber 
cheap, and can manufacture cheaper than anybody else 
in the lumber business they will sell it correspondingly 
low. At the end of two years they will discover they 
have no timber, but have had some very valuable experi- 
ence, and a mill that is worth very little, but as there 
is always a new class of men springing up that knows 
not that their redeemer liveth, we have to face those 
things. 

With the short crop of lumber last fall, everything 
being shipped up to the saw, together with the cold 
weather which is retarding the new output, nothing can 
stop us from getting good prices up to next fall. Inch 
culls bring $8; shipping culls, $12; No. 2 common, $15; 
No. 1 common, $19 to $20; inch ones and twos, $27 to 

28; ordinary 5-8 ones and twos, $22; panel stock, 24 
inches and up, $30; common 5-8 is ready sale at $17; 
5-8 culls bring $12, all f. o. b. cars on the 21 1-2 cent 
New York rate. These are the prices for band sawed, 
well manufactured stock. The circular mills would be 
about $2 less than these prices, but we do not know a 
circular mill that has an extra car of lumber. Oak is 
doing equally well, with the demand far ahead of the 
capacity. The buyers are plenty, in fact the buyers are 
always with us; as fast as one goes another takes his 
place. 

An amusing incident during the high water was two 
buyers trading stock at the Hotel Ruffner between them- 
selves; they said it was to make expense account. 

The late high water flooded all the lumber yards at 
the Devereux Lumber Company’s mills to the second 
floor. They succeeded in removing their belts and dy- 
namo. They had very little lumber on the yard, and 
that of low grade, but their loss in sticks and their piling 
bottoms will amount to about $500. As Mohler is about 
on the same level they probably suffered more, for they 
had more lumber in injure. We think the Bowman Lum- 
ber Company high enough to be out of danger. The only 
logs lost were out of the Gauley. They belong to J. R. 
Hoffman & Co., perhaps 500,000 feet. They will be 
largely caught in the Kanawha. We have heard of no 
other losses. It will be some little time before the mills 
get cleaned up and get to work, which will be a great 
annoyance to the eastern dealers, as all of the mills 
have sold ahead and have promised early shipments. 

We are suffering from a car famine, as our roads 
are more interested in the shipment of coal and far be- 
hind in their equipments. 

The buyers are anxious to contract for all classes 
and kinds of lumber, and the manufacturer is very loth 
to make prices or agree to sell any stated amount as it 
interferes with the taking of special bills at correspond- 
ingly high prices. 

We notice the Southern Lumberman of March 1 has an 
interesting article on “Future Kicks,” which we specially 
indorse. Notwithstanding their political and their free 
silver ideas, they conceive that prosperity has struck 
us, for all of which we are truly thankful. 

A Manufacturer. 





Few Logs Lost. 


Clav City. Ky.. Mar., 7—We know of no materiar 
loss of logs on the Kentucky river up to this time. At 
Clay City we did not lose anything. At Beatyville 
about 400 got away for the simple reason that the water 
got so high above the hitchings to our booms that these 
400 logs went over the top of it before we could string a 
false boom around the outside; but we have arrange- 
ments for these logs to be caught at Irvine, Ford and 
Valley View, although up to date we have heard no par- 
ticulars from either place. At Jackson a few passed by 
but we took those in. Fortunately for the mill men, 
but very few logs passed during this tide and but little 
drift. something very remarkable, and hardly to be ac- 
counted for, so that the most the lumbermen had to do 
was to protect those they already had in their booms. 
At Clay City the water was within four inches of reach- 
ing the same height that it did February 26, 1890. At 
Beattyville it lacked sixteen inches of being at the same 
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hight that it was February, 1890, although I think it 
did more damage in Beattyville proper than it did in 
1890. This, no doubt, was owing to the very heavy wind 
storm that was in progress while the river was at its 
hight. Many buildings were turned over on their sides. 
Barns and out houses of all descriptions were floating 
around promiscuously. The greatest damage will be to 
yards belonging to the different saw mills, as the lumber 
piles, trams and foundations for lumber piles all floated 
down into the mill pockets, and they are piled up and 
mixed up in the worst conceivable manner. It will take 
some time to pick out, replace and get in running shape 


again. Clay City Lumber & Stave Company. 
pip PS: 
From the lilinois Hardwood District. 
Newton, lil, Feb. 27.—The lumber trade is only fair 


in this locality, but the prospects for spring trade are 


Shingles, lath and finishing lumber are in fair 





jemand. The small hardwood mills throughout this see- 
tion have not been able to do much work this winter 
on account of the weather. It has been rainy most of 


he time and sometimes extremely cold, as the farmers 
ive been unable to get in their usual supply of logs 
ls. J. W. Beek, formerly of Hastrick, Beck & 
Marys, 


I1]., has opened up a lumber yard in 
s town and will handle both hardwood and pine 
er. He is a lumber manufacturer as well as dealer, 


ing two mills running full blast, and says that he 
is all the orders he can fill for the next six months 
iy start his mills running nights, 
Saisie Spemtay 


Hardwood Trade Notes. 


W. O. King, the hardwood dealer, returned last week 
rom a trip north, where he went to look up stock. 
He says the hardwood mill men up in Michigan are 
pretty stiff in regard to values, prices being from 10 to 25 
ercent higher than last year. Speaking in regard to 

e log input, he says the supply of maple will be some- 

heavier than last year, although there is no pros- 

pect of any surplus. The input of birch logs is consid- 
ess than last year, but the mills have secured 

he same quantity of elm. With the recent pur- 
es made by Mr. King, the firm of W. O. King & Co. 

las a good stock for the coming season and also 

s a fair supply of dry lumber in the yard on Loomis 

eet, south of Twenty-second. 

Rt. i. Thompson, of Evansville, Ind., returned lately 

he Green river region, Kentucky, after having pur- 
sal 1,400 acres of fine timber land. 

Phe J. M. Buck Lumber Company and William T. Up- 

« Bro., of Chattanooga, Tenn., are making sur- 
s for a nan gage railway from Chesota, on the 
Ohio River & Charleston railway, to Flag Pond, about 
s. The line will be constructed to penetrate 

rg f timber owned by them. 

\\ ! e construction of W. D. Young & Co.’s 


mill at Bay City, Mich., is progress- 
It will cover nearly a city block, and have the best 
shipping by rail. ‘The foundations are of 
es for the support of the floor are driven 
art. The dry kilns are separated from the 


sod tlooring 


he mill by brick walls, and have a capacity for 
000 feet of lumber. A 300-horse power engine will 
»>machinery. The mill will be ready to start up 
The concern already has several good orders 


, some of which came from Europe. 
inery for the Cobbs & Mitchell maple flooring 


Cadillac, Mich., has been received and will soon 
LL. DeWitt, of Auburn, Ind., lately sold his entire 
stock of lumber, amounting to 120 car loads, 
Kelsy & Co., of Detroit, Mich. This was 
» have been the largest‘single sale of lumber 

in Auburn. 
Knight, of Ray fic Id, Wis., has sold to Kelsey 


of Toledo, O., 2,000,000 feet of hardwood logs. 





FOR THE OFFICE BORE. 


r A, Zelnicker, “the man who makes Zelnicker 

n packing and delivers it to you at 35 cents a 

ind also handles railway and saw mill sup- 

of all kinds, with headquarters at 202 North Third 

ouis, Mo., has published a set of rules and 

© intruders for conspicuous saw mill and lumber 
ay. The following is a copy: 


Office Rules. 


mill, so leave the 


door open. 


this office alive. 


ver leave 





wo barns full of suspenders and don’t want 
rd luck story, so don’t tell yours. 
I for lead pencil and perfumery fiends. 
this office with our breath. 


in the slab pit. 
clocks, safes, jewelry and books our- 





7) I er goes by steam. 
* apologize, 
some other mill is better than ours; 





in office on the left; anti-expan- 





sther formerly washed for us. 
. affairs, by all means. 
Office hours for tramps, book agents and 
Jp. m. to 4:30 a. m. 
PPP P LPF LL LPLOI™ 

D). Wild has been made secretary of the Balti- 

i@ & Ohio Southwestern railway, succeeding Edward 
Hruce, and assistant secretary of the Baltimore & Ohio 
: oad, with headquarters at No, 2 Wall street, New 
, Kor several years Mr. Wild has held a very re- 
ponsibie position with the Baltimore & Ohio railroad in 
Paltimore, and the change is a promotion and recogni- 
on of his valuable services, 


into our 


canvassers, 
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DOORS AND MILL WORK. 


enn 

The development of spring demand has been retarded 
to some extent by continued cold weather, but a steady 
though moderate increase in inquiries is reported for the 
week. Many dealers say that conditions are more satis- 
factory than they have been for years, as far as demand 
goes, but there are a few who still complain of less de- 
mand than was anticipated. However, there is one thing 
upon which all agree, and that is that prices on less than 
carload lots are too low. Carload prices are now based 
on 70 percent for doors and 80 percent for windows, but 
there has been no corresponding increase on less than ear- 
loads. This is a matter, however, that undoubtedly will 
be remedied within a short time. The spring trade ought 
to be well under way within the next two or three weeks, 
and there is every indication that an advance in small 
lot prices will occur before April 1. In the meantime, 
prices are firm on the basis of 65 and 5 off on No. 1 
doors, 65 and 10 off on No. 2 doors, and 70 off on No. 3 
doors, f. 0. b. Chicago. Open sash are 70 and 10 off and 
glazed sash 77 percent. 

* * 

It is now officially stated that the American Glass 
Company in its present form will be abandoned and that 
next fall will see either an open market or a combination 
of all manufacturing interests on the basis of a general 
sales agency, with individual factory ownership and 
management. The present combination apparently has 
the situation well in hand, and it is safe to assume that 
combine glass will rule higher rather than lower than 
present prices from June 1 until the new glass reaches the 
market next fall. It is not believed that a resumption of 
blowing will be possible before October, and a later date 
is more than likely, as it is predicted there will be a gen- 
eral mix-up among the blowers and gatherers, flatteners 
and cutters over the settlement. of the wage scale for 
next fire. As stated last week, the American Glass Com- 
pany has notified its patrons that the discounts and re- 
bates given during January and February will be con- 
tinued through March and April, orders limited to March 
15. The quantity to be given out under this proposition, 
however, is limited to one-half the amount allotted dur- 
ing -tanuary and February. March rebates are payable 
on September 1. In some sizes of double strength glass 
an advance of price has already been announced, and 
the circular issued last week by the combine states that 
sizes 12x12, 14x16, 16x18, 16x24 and excessive quantities 
of cther sizes in first and second and third bracket double 
strength glass will hereafter be charged at 85 off the list. 
The resirictions regarding the amount of double strength 
and quality are continued. 

* * * 

The sash, door and blind trade of Beaumont, Tex., is 
reported in the very best possible condition and prices 
reuized are good. The local factories have all they can 
do and perhaps a little more. 

* * * 

There have been no new developments in the eondi- 
tion of the relations between the employees of the sash 
and docr factories at Minneapolis and the manufactur- 
ers. There is nothing to indicate that there will be a 
strike, excepting the fact that the woodworkers’ union is 
gaining some strength and the men seemed sincere in 
their request for an advance in wages. It is to be 
hoped that better counsel will prevail, and that the ad- 
vance can be settled without resorting to extreme meas- 
ures. The only change in the sash and door market at 
Minneapolis is in increasing volume of bills that sre 
being sent in for the estimators to figure. As yet there 
is not a great deal of new business in odd work, and 
not much is expected until some time later in the sea- 
As spring approaches, however, there is a gradual 
increasing trade in stock sizes, and the results of the 
visits of traveling men to the trade during the past two 
weeks are beginning to be noticed. The market is 
fairly firm at published discounts, but it is the belief 
of the sash and door men that there should be a mate- 
rial advance. 


son. 


* * * 


The trade at St. Louis, Mo., is gradually getting out 
from under the recent unsatisfactory conditions and 
manufacturers report a much better demand and are 
feeling decidedly more cheerful. The situation is one of 
Waiting for spring business to develop, as it seems bound 
to do considering the general activity in all building 
lines. A few weeks more and this branch of lumber 
manufacturing ought to be well out of the slough of 
despond and abreast of the remainder of the lumber 
market. Carload lots are in demand, with occasional 
orders for broken lots at fair prices. 

~~ 


GATHERED AT OSHKOSH. 


Oshkosh, Wis., March 8.—The sash and door manufac- 
turers of this, the greatest sash and door manufacturing 
point in the world, are fairly well satisfied with the 
volume of the trade they are having, but as to prices— 
that is another matter. The old theory that Oshkosh 
manufacturers could control prices was exploded last 
summer when the Oshkosh factories were shut down 
by the strike for months, and still prices did not advance. 
Neither have they advanced materially since, and it now 
looks as if the only remedy is in the consolidation of all 
the factories in the country. In that event prices would 
not materially be advanced, but goods could be produced 
and put on the market at present prices at a profit. 


An Advance in Wages. 


It will be remembered that the outcome of the Osh- 
kosh strike last summer was a resumption of work on 
the part of the men without any increase in wages or 
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any definite promises as to the future, although it was 
understood on all sides that whenever the condition of 
trade warranted it the manufacturers would advance 
the wages of their employees. It would hardly seem that 
present prices of sash and doors would permit of any 
increase in wages, yet one Oshkosh manufacturing con- 
cern—The Williamson & Libbey Lumber Company—has 
taken the initiative, and on last Friday announced to 
its men that the wages of all common workmen would 
be advanced about 10 percent, taking effect at once. 
The advance raises the wages of about 150 men and was 
made without any particular request on the part of the 
workmen. The wages of the skilled workmen are such 
that there is not pressing need of advancing them. Pres. 
ident Frank H. Libbey, of the company, says that sash 
and door prices do not warrant increasing the cost of 
manufacturing, yet he feels that the increased cost o} 
living makes it necessary that his workmen should re 
ceive more wages. Whether other Oshkosh manufac- 
turers will follow suit remains to be seen. It is likely 
they will if they believe they can afford it. 


Reports from the Factories. 


Manager Harry Geuld, of the Gould Manufacturing 
Company, says trade is very fair, but prices are ex 
tremely low and at an unprofitable point. ‘This company 
is running nine hours a day with a full force in its fac 
tory. 

The Paine Lumber Company is preparing to start its 
saw mill some time this week. Captain Kd. Paine say- 
they have no complaint to make regarding trade. Like 
others, this company would like to see better prices, 

C. H. Paxton, manager for R. McMillen & Co., says 
that spring trade is rather slow in making its appeai 
anee. This concern has a branch house at Dallas, Tex. 
and reports from there are to the elfect that the pericd 
of cold weather which extended throughout the south is 
retarding the advent of the spring demand. R. MeMil 
len & Co.'s saw mill started February 28 on its season's 
run, on logs which have been railed in from northern 
Wisconsin and Michigan. 

The Morgan Company always can be relied upon to be 
doing business and it is seldom that one hears a com 
plaint in that oflice regarding trade. Earl Morgan says 
he is kept busy, although he would like to figure on a 
little higher basis of values. T. R. Morgan spent several 
days last week at Foster City, Mich. 

J. R. Clark & Co., carriage manufacturers, report an 
increase of 55 percent in their business during tie last 
six months as compared with the corresponding period 
ot the previous year. This concern consumes a vast 
amount of southern hickory and northern elm and ash. 
It is the increase in the business of such concerns tha! 
accounts for the active demand for hardwood lumber this 
winter. 


—_ 





German Door Requirements. 

Investigation by Vice and Acting Consul General Day, 
of Berlin, shows that sash, doors and blinds are manu 
factured in Germany only on order. No factory carrics 
any stock or set designs, as there appears to be no stand 
ard of size. No catalogs are obtainable. The exports 
of sash, doors and blinds from this country to Germany, 
as reported in United States treasury export returns, are 
probably merely samples sent to Bremen and Hamburg 
firms. Consul General Mason, at Frankfort, reports that 
until the past ten or fifteen years it may be said that 
the use of ready made doors, sashes, moldings, ete. for 
building purposes was practically unknown in Germany. 
Every architect designed doors and windows according to 
his own ideas, each builder making them by hand, as re 
quired. No two architects or builders habitually used 
doors or windows of the same size or design. Lumber 
was costly, labor cheap, houses were mainly built of 
rough brick or stone walls, covered with stucco. ‘To a 
large extent the same conditions still prevail. In Frank- 
fort there are more than 100 competent builders, w).o take 
contracts to construct almost any kind of a_ building, 
and who make by hand every door, window, sash, blind 
or molding that may be required, and all is done with 
substantially the same kind of tools that have been used 
for a century. But there are two establishments which 
represent the dawn of a new era in the making ot build- 
ing material, where machine made doors, panelings and 
frames for doors and windows, brackets, ete. are kept in 
stock, and are being rapidly and successfully introduced. 
The fact that such material, both of home and Swedish 
manufacture, is now sold and used in considerable quian- 
tity, indicates that there is a ready field for the promo- 
tion of American product, provided it can be adapted in 
respect to size, style and general character to the re- 
quirements of German builders and architects. It doubt- 
less would greatly facilitate the development of this 
trade if American exporters should send an expert to 
confer with German dealers in regard to the wants of 
that market. 

—_——eae—rnana—"n—"n— wom 

A band saw is to be put in the mill of the Red Lake 
Falls Lumber Company, Red Lake Falls, Minn., in place 
of the gang which heretofore has been a part of the 
equipment. The company has begun a series of in 
provements to the plant, including the planing mill. 

BALD LLL LI II ID 


The Superior Coal & Lumber Company, of Charles- 
ton, W. Va., recently purchased 4,800 acres of valuable 
timber and coal land in Kanawha county and expects 
to develop the tract at an early date. The tract cot 
tains over 10,000,000 feet of virgin timber andi the com- 
pany will begin operations at Mammoth, W. Va., under 
the management of J. R. Thomas and C. Scholz. 
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Ichabod T. Williams. 


One of the best known and most popular of the old 
time lumber dealers of New York passed away on March 
2, when Ichabod T. Williams, who had been identified 
with the lumber trade of the metropolis for fully half a 
century, died of pneumonia. Mr. Williams was 75 years 
old, and was a native of New York. 

At the death of his father Mr. Williams succeeded to 
a well established lumber business, and from that time 
to the day of his death, although he had retired practi- 
cally in 1894, he had been in the front ranks of the 
trade. 

Mr. Williams’ death recalls the organization of the 
New York Lumber Trade Association, of which he was 
the first president. There had been a strike twelve or 
fifteen years ago of the lumber handlers and the retail 
dealers decided to band together to resist their de- 
mands for more pay and better hours. To do this they 
decided to shut up their yards and deliver no more lum- 
ber. They won their fight and the success decided them 
to remain organized. The result was the organization of 
ihe association, and the election of Mr. Williams as its 
head. He was a life member. 

Mr. Williams married a daughter of Henry T. Skel- 
ding, also of New York, who was associated with him in 
the lumber business. The firm names of the two yards 
in which Mr. Williams was interested were John 8. Mason 
& Co., wholesale, and Ichabod T. Williams & Sons, retail. 
Waldron Williams, a son, is credited with being the 
moving spirit in the wholesale house. He and three 
other sons, as well as Mr. Skelding, survive Mr. Williams. 

The deceased lumber dealer was a recognized leader 
and enjoyed the confidence of his business associates, and 
questions affecting that branch of the trade were fre- 
quently referred to him as arbitrator. He had been for 
many years a director of the People’s Bank and a mem- 
ber of the Manhattan Club. 

Resolutions of regret for Mr. Williams’ death were 
passed at the annual meeting of the National Wholesale 
Lumber Dealers’ Association at Boston, Mass., last week. 





Clemens Reitz. 


Clemens Reitz, a member of the well known Reitz 
family of lumbermen, of Evansville, Ind., died at his 
home in that city on February 25. He had been sick for 
three weeks with a complication of stomach troubles. 
Mr. Reitz was born in Prussia in 1833 and consequently 
Was sixty-six years of age. He came to America with his 
parents when he was eleven years old, the family set- 
tling in Evansville, Ind. There the boy began to learn 
the trade of a cabinet maker in the shop of Peter Geelz, 
with whom he associated afterwards in business. In 1865 
the firm was dissolved and the firm of C. Reitz & Bros., 
saw mill operators, was formed, with the subject of this 
sketch at its head. In 1874 the firm was changed to C. 
& W. Reitz, and in 1878 Ciemens Reitz took charge of 
the entire business. 





G. W. Holmes. 


G. W. Holmes, who has been engaged in the lumber 
business for some time at Doon, Ia., died recently at his 
home at that place. He was president of the Holmes- 
Bentley Lumber Company, which was organized in 1892 
with him as president and with headquarters at Doon, 
and branch yards at Alvord, Lester and Alton, Ia. 





W. T. Carter. 

The Lumberman on Thursday was in telegraphic re- 
ceipt of the news that W. T. Carter, of the firm of W. 
T. Carter & Bro., Barnum, Tex., was accidentally killed 
at his mill at that place on Wednesday, March 8. No 
further particulars are available. 





Uriah Blacksher. 


Uriah Blacksher, head of the Blacksher-Miller Lum- 
ber Company, at Brewton, Ala., and one of the old pio- 
neer lumber manufacturers of the south, died at his home 
on Government street, Mobile, on February 19, in the 
lifty-first year of his age. The remains were taken to 
Brewton for interment. 

—rorern oor d 


OBSERVATIONS AT OMAHA. 


Omaha, Neb., March 7.—There is at least one point on 
which local jobbers are agreed, and that is that there was 
never a spring when the business outlook was as favor- 
able as it is at the present time. These conditions are 
not found in Nebraska alone, but in all sections of the 
country tributary to this market. In view of these facts 
jobbers think it not unreasonable to prophesy the most 
successful year on record, especially if the weather should 
be favorable from now on. If the season should be un- 
usually late and building delayed until farmers are busy 
with their crops business would of course be somewhat 
curtailed, but at present there is no cause for anxiety on 
that score and everyone is counting on a comparatively 
early spring.and a big rush of business. Another factor 
that tends to make local jobbers more confident than 
usual is the growing popularity of this market. Re- 
tailers, they say, are beginning to realize more fully than 
ever before that they can do just as well in Omaha as 
in any other market in the country. 

In comparing the volume of business transacted during 
the first two months of this year with the corresponding 
period of last year jobbers find an increase amounting to 
about 30 percent. This might not be so wonderful were 
it not for the fact that last year was looked upon as an 
exceedingly prosperous year. 

On March 1 local jobbers made an advance of 50 cents 





a thousand on white pine to correspond to the recent ad- 
vances made by manufacturers. This leaves the Omaha 
quick shipment list to Nebraska dealers identical with 
the agreed northern list. An advance of 50 cents per 
thousand was also made on yellow pine dimensions, 
boards, fencing and timber and also an advance on the 
left hand side of the list that brings the quick shipment 
list from Omaha up to the present agreed list from the 
mills. These are the more important advances, but there 
is a decidedly firm feeling all along the line and the gen- 
eral impression is that prices will go still higher rather 
than lower. 

The local retail trade is also in a very satisfactory con- 
dition. Work on dwellings and store and office buildings 
is being started in all parts of Omaha and South Omaha. 
More building permits have been applied for than in a 
good many years past, and all indications point to a very 
active retail trade throughout the season. 

B. H. Vincent of the Sanger Lumber Company of 
Sanger, Cal., who is in the city, claims that he has sold 
more California red wood in this section so far this year 
than ever before, and there is a constantly growing de- 
mand. For interior finish it promises to become very 
popular. 

Votaw Bros., of Maywood, Neb., are to open a lumber 
yard in Maywood. The H. F. Cady Lumber Company 
of this citv is making arrangements to establish branch 
yards in Lincoln, Neb., located on the Burlington and 
Union Pacific tracks and so arranged that the lumber 
can be loaded and unloaded under sheds. 





CYPRESS CONDITIONS. 





Cypress Gaining in Popularity. 


New Orleans, March 6.—We have nothing but favor- 
able information relative to the cypress business. At the 
present writing our mills are running to their full ca- 
pacity. Our stocks on hand are ample to supply the 
demand. We have at our various mills a large stock 
of air seasoned lumber and are in position to handle 
almost any kind of an order. 

At the present time there is much inquiry for cypress. 
Our mills are all well supplied with orders; in fact, there 
is not one of our mills without sufficient orders to keep 
them busy for the next sixty days. Our agents report 
prospects as being excellent. The users of cypress in the 
various territories are figuring on larger amounts this 
year than ever before and as a consequence of the many 
orders on hand prices are firm. We are receiving many 
inquiries from parties who in the past have used white 
pine in the manufacture of their various products. They 
are anticipating making a change and are figuring with 
us for large quantities of cypress. 

The demand for shingles is far in excess of the sup- 
ply. Our mills, in order to accommodate customers, 
have been compelled to ship green. There are very few 
dry shingles in this section of the country. We have 
all the orders we can well take care of and at the 
present time we do not look on shingle orders with 
any degree of pleasure, as we have not the stock 
dry and the delay in making shipment causes some 
dissatisfaction, which we endeavor always to avoid, but 
which cannot be avoided during the present condition of 
stocks. 

Our manufacturers are well pleased with the business 
obtained so far, and we do not anticipate any trouble 
this year in selling all the lumber that we will have in 
shipping condition. 

Southern Cypress Company, Limited. 





Trade Fifty Percent Greater Than in 1898. 


Harvey, La., March 6.—We are glad to be in position 
to report an increased demand in this country and Europe 
for cypress finishing. Our trade in January was 50 per- 
cent more than we sold in January, 1898. February 
showed about the same ratio of increase and this month 
will tax our shipping facilities. The relative value of the 
wood, howéver, has not been reached, as it is still sold 
lower than white pine, when an impartial, valuation 
should certainly place a much higher price on it for a 
great many purposes. The mills are all running full time 
and trying to keep pace with the demand for dry stock. 
Shingles are also in good demand with very few unsold. 
The prospect looks very encouraging for the spring trade. 

The Louisiana Cypress Company (Ltd.). 





Cypress for Green Houses. 


Tarrytown, N. Y., March 4.—Here is something that 
may interest the readers of the Lumberman who are 
particularly concerned in cypress, as showing one of 
the prominent uses to which the wood is put. The Lord 
& Burnham Company, of Irvington, N. Y., has just 
shipped the material for the erection of 2,000 lineal feet 
of greenhouses to go to Cromwell, Conn. This job took 
35,000 feet of cypress. The same company is now busy 
getting out the large greenhouse to be erected in Cen- 
tral park, New York city, which will require about 50,000 
feet more. The company has large docks at Irvington 
and has about 5,000,000 feet of cypress piled on them. It 
uses cypress for its work throughout. It is engaged 
especially in the manufacture of greenhouses, which is 
a lumber consuming line that I fancy has attracted com- 
paratively little attention among your readers. 

L. E. Burekard. 





Cypress Stocks Broken. 

Patterson, La., March 6.—Trade is very satisfactory at 
this time. The only difficulty is that our stocks are 
pretty badly broken and we are having difficulty in cov- 
ering the orders as they come in, but by swapping 
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around with the other mills we manage to keep our cus- 
tomers satisfied. 

As to the supply of logs in this section, there is quite 
a number of pullboats at work which are able to supply 
the mills with all they want. We now have a prospect 
of a float, in which event we will have a large stock of 
logs on hand. I have not as yet picked up all the logs 
that I floated two years ago, and have not run my pull- 
boat since that time. 

There is considerable cypress being sold for export and 
Mexico especially is using a good deal. I find that the 
consumption of cypress has increased, not only where it is 
well known, but it is going into new territory and from 
present prospects we all feel that we are going to have 
more than we can do. I have had more business during 
the two months of this year than I have had before, and 
believe that the conditions will be better during the 
spring and summer. F. B. Williams. 


ASSOCIATIONS. 


Lumbermen’s Association of Texas. 








A meeting of the local entertainment committee who 
will take care of the thirteenth annual meeting of the 
Lumbermen’s Association of Texas was held at San 
Antonio, Tex., the site of the coming annual, on March 
2. Secretary Carl F. Drake, of the association, was in 
attendance and reports that from the enthusiasm dis- 
played he feels certain that the coming meeting will be 
one of the largest ever held by the association. The 
headquarters of the convention will be at the Menger 
hotel, San Antonio. The following program has been 
outlined: 

April 11.—Meeting of the directory at 10 a. m. in the sec- 
retary’s room at the hotel. 
lia.m. Convention called to order at Beetho- 
ven hall by the president, and address 
of welcome. Adjourn until 2 p. m. 


2p.m. Reports of president and secretary; ap- 
pointment of temporary comimitiees 
8:30 p.m. Concert tendered by the citizens to the 
visiting lumbermen on the Alamo plaza. 
April 12.—10 a.m. Business meeting; reports of standing 
committees and their disposition. 
2p.m. Reports of temporary committees and 
general business. 
4p.m. The local committee will tender to 
their guests a carriage ride over the 
city. 
9:09 p.m. Meeting of the Concatenated Order of 
Hoo-Hoo. 
April 13.—10 a.m. Business meeting. 
2p.m. Disposition of unfinished business and 


election of officers. 
8:30 p.m. Sena Mexicana at Beethoven hall. 


The program is an especially attractive one and, with 
other inducements, would seem to insure a record break- 
ing attendance at the association’s thirteenth annual 
convention. 


The Pine Tree State. 


Bangor, Me., March 7.—The annual meeting of the Pe- 
nobscot Lumber Association was held today, with a very 
large attendance, many members coming down from the 
scenes of their operations in the Maine woods to be 
present. Officers were elected for the year as follows: 
President, Samuel Stearns, Bangor; clerk and treasurer, 
C. H. Adams, Bangor. Directors: J. M. Hodgkins, John 
Ross, of Bangor; Cornelius Murphy, C. M. White, of 
Oldtown; John W. Hinch, of Danforth; J. F. Kimball, 
of Medway. Jchn Cassidy resigned from the presidency 
after eight years of service. The rafting for 1899 was let 
to C. M. White at 37 15-16 cents a thousand. 








The Western Pennsylvania Retailers. 


Assistant Secretary W. S. Hill, of the Western Pemn- 
sylvania Planing Mill & Retail Lumber Dealers’ Associa- 
tion, advises that the next regular meeting of that or- 
ganization will be held at 7:30 p. m., March 28, in the 
Pittsburg Builders’ Exchange, 469 Market street, Pitts- 
burg, Pa. In addition to the ordinary routine business 
of the association the annual election of officers will be 
held. Preparations are being made in anticipation of a 
full attendance of the association’s membership. 





The Mississippi Retailers. 

The March issue of the Official Bulletin of the Retail 
Lumber Dealers’ Association of Mississippi has been 
distributed to members and others interested. It pub- 
lishes an appeal from President B. A. Tucker for full 
attendance at the association’s annual at Jackson, Miss., 
April 18, urges activity in recruiting members and out- 
lines the program for the annual, an attractive ene that 
should insure a meeting “without a vacant chair.” The 
Bulletin is full of timely matter of interest especially 
to the association, some of 1t from recent issues of the 
Lumberman, and all intelligently selected. The full par- 
ticulars of the program for the annual convention of the 
association will be given in the April issue of the Bulle- 
tin, and that event promises to exceed in interest and 
attendance any similar gathering of the erganization. 





FINANCIAL TROUBLE. 


Taylor & Bateman, of Waldron, N. Y., dealers in coal 
and lumber, have made a general assignment with about 
$40,000 liabilities. There are few New York creditors and 
it is believed that the firm will be able to make a satis- 
factory settlement. 

George Leoffert & Sons, lumber dealers, of Sharpsburg, 
Pa., have filed a petition in bankruptcy with [abilities of 
$126,000 and assets estimated at about $6,000. 

Albert Hirsch, formerly a wholesale lumbef dealer of 
New York city, has filed a petition in bankruptcy with 
liabilities of $102,485 and no assets, except thirty shares 
of stock in a local lumber company. 
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Grant Coey, of the Rittenhouse & Embree Company, 
this city, is absent on a southern trip this week. 

\V. F. Mashek, of the Pilsen Lumber Company, Chi- 
cago, was expected home Friday from his trip to the West 
Indies. 

Guy H. Mallam, of the Texas Tram & Lumber Com- 
pany, Beaumont, Tex., passed through Chicago on Satur- 
lay of last week on his way home from an eastern trip. 

All the shingle mills of Whatcom county, Washing- 
ton, are now running steadily and probably will con- 
tinue thus to run throughout the season. About for- 
ty-five mills are in operation, employing about 3,000 
hands in the various branches of the business. ; 

E. A. Heath, of Heath, Witbeck & Co., left Monday for 
southern Indiana on a business trip. This firm has al- 
ready received considerable stock at its new yard on 
Loomis street and expects to move its office from the 
Id location on Laflin street within a day or two. 

Max Sondheimer, of E. Sondheimer & Co., returned 
last week from a brief southern trip. While at Cairo he 

losed the sale of a large block of cottonwood at a price 
hich he says is $3 to $4 a thousand higher than the 

sume stock would have brought three months ago. 

Louis Gilman, manager of the Central Lumber Com- 

y, 145 Elston avenue, and Frederick 8. Gardner, man- 
ver of the People’s Lumber Company, Clybourn place 
ind Elston avenue, this city, left for the north on Mon- 

iy to look over stocks at Ashland, Duluth, Bayfield, 
Washburn, ete. 

NX. S. Waterman, representing the Ohio Sash & Door 
Company, of Cleveland, O., reports a very satisfactory 
trade in his territory in Pennsylvania and gives a glowing 

cast for the near future in the keystone state. In- 
eed, this latter seems to be the general feeling among 
isvivania traveling men. 
(. J. True, president of the True & True Company, 
esale manufacturers of sash, doors, moldings, etc., is 
n the ocean on his way to the West Indies, where he will 
the battles of our late war with 
Al] the traveling representatives of the company 
ive been in town during the past week. 
The charter of the W. E. Frost Manufacturing Com- 


sit the scenes of 
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ny, of this city, having expired by limitation, the af- 
irs of that corporation are in process of dissolution ac- 
ling to law. Mr. Frost, entitled by the way to take 


nk as a veteran in the lumber business of Chicago, will 
tablish himself in the retail trade at the corner of 
and Taylor streets. 

\rthur L. Jackson, secretary and treasurer of the 
Badger & Jackson Company, Chicago, which handles the 
tyut of the Diamond Match Company, upon meeting 
nd the other day with characteristic politeness ten- 
him a cigar. It was accepted and lit, the gentle- 
1 offering Mr. Jackson the still burning match. ‘“Par- 
n me,’ responded Mr. Jackson, “we are under contract 
th the Diamond Match Company never to light two 
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irs with one match.” 
lhad Dean, the Chicago yard group magnate, has been 
i recreation trip to California. While at Los Angeles 


newspapers got hold of him, and it can well be imag- 
i that he filled them up to the brim with good “story” 
The Herald, of that city characterized him as the 
the banquet table and the Chauncey Depew of his 
one of the originators of the order of Hoo-Hoo, and 
hrough his wit and quick repartee he made Hoo- 

fe chief lumber organization of the country. 
In the roster of those present at the meeting of the 
th Carolina Pine Association, February 23, an ac- 
int vhich occasion was printed in last week’s Amer- 


1 Lumberman, R, J. Camp, of the Camp Manufactur- 
ng Company, was erroneously located at “Norfolk, Va.” 
lhe Camp Manufacturing Company, ene of the staunch- 


producing concerns in the Old Dominion, operates at 
imklin, Va., a fact well known to the trade in the east 
one that should not have escaped the notice of either 
rrespondent or the editor handling the report. 
On Tuesday the Lumberman had a eall from F. W. 
ttibone, superintendent of the Kingston Lumber Com- 
laurel, Miss. Mr. Pettibone stated that conditions 
extremely favorable in his section of the south, or- 
being numerous and prices firm and advancing. The 
ipany with which he is connected is running its mills 
is full as conditions will permit, turning out 75,000 to 
“1,000 feet a day when logs can be secured, the difficulty 
cing that logging conditions are not favorable. The 
pany is well supplied with orders for timbers and mill 
ii generally and is receiving a good inquiry for yard 


? 
BLOCK. 


William Irvine, manager of the Chippewa Lumber & 
oom Company, Chippewa Falls, Wis., during a call at 
the Lumberman office on Monday stated that conditions 
were continuously favorable. Prices were strong with a 
tendency to advance, and the action of the price list 
committee of the Mississippi Valley Lumbermen’s Asso- 
ciation in advancing prices is accepted by the dealers 
without qfiestion and orders are coming in on that basis. 
Mr. Irvine’s company has many years of operation before 
it and is doing business on a conservative basis. Mr. 


irvine feels that present prices, which are but moderate, 
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may be advanced somewhat, but that radicalism in this 


respect is to be avoided. 

Hon. I. C. Enochs, the yellow pine manufacturer of 
Mississippi, whose residence is at Jackson, that state, 
but whose mills are scattered along the Illinois Central 
road, and who is president of the Southern Lumber 
Manufacturers’ Association, was a visitor in Chicago 
on Thursday and Friday of this week. He had been 
spending about a week in St. Louis in conference with 
other leading yellow pine representatives, and appa- 
rently came to Chicago for a rest. He had most favo- 
rable reports to make as to the condition of the south- 
ern trade. 

C. F. Thompson, jr., has purchased the assets of the 
C. C. Thompson Lumber Company, this city and Bay- 
field, Wis., and the old corporation will retire from 
business. It will be succeeded by the Thompson Lumber 
Company, with headquarters in this city as formerly. 
The mill at Bayfield, Wis., will be operated this year 
mainly on custom work, contracts already having been 
made for cutting about 40,000,000 feet. The business will 
be under the direct management of C. I’. Thompson, jr., 
who has been connected with the old concern for a num- 
ber of years and under whose able direction its affairs 
have been liquidated. 

The Norwood & Butterfield Company, of this city, 
lumber manufacturers with band mills at Norfieid, Miss., 
is trying some circular advertising of a sort that is un- 
usual, if not new. It has just issued one with a pen car- 
toon representing his satanic majesty with a long hand- 
led frying pan in his hand in which is kneeling a poor 
wretch who is being put through slow tortures and under 
which is this legend: “Why do you buy of scalpers and 
have a — of a time in getting yellow pine? Suppose 
you try us and get what you want and just when you 
want it. Let us quote you.” All of which is illustrative 
of the admitted fact that the Norwood & Butterfield 
Company is one of the best equipped and most reliable 
of longleaf pine manufacturing institutions. 





P. F. Ahrens, formerly secretary of the Ilinois Lumber 
Dealers’ Association, has taken a position with the Mus- 
catine Sash & Door Company, of Muscatine, Ia., and will 
represent that concern in the Illinois territory, making 
his headquarters at Muscatine. When the Illinois Lum- 
ber Dealers’ Association was organized Mr. Ahrens was 
elected secretary and he has acted almost continuously 
in that capacity. His last term of service dates back 
five years. At that time the association had only 211 
members and was in debt; today the association is en- 
tirely out of debt, with a balance on hand and the mem- 
bership has been more than doubled within the five years. 
This is a record of which Mr. Ahrens may well be proud, 
and one which the Lumberman hopes to see him dupli- 
cate as a sash and door salesman. 


On Thursday a representative of the Lumberman met 
D. L. Wiggins, the well known cargo commission dealer 
of Ashland, Wis., and asked him as to the condition of 
things on Chequamegon bay. He stated that of the en- 
tire amount of dry lumber on hand all was sold except 
one block of about 16,000,000 feet, half norway and half 
pine, which is being held by the owner at prices even in 
advance of those now current. Of the new cut about 20,- 
000,000 feet has been sold. There is much inquiry for 
the new stock, and many contracts might have been 
made, but there is a disposition on the part of the mill 
men in the Ashland district to hold out of the market on 
their new cut. No. 3 is selling at $9 readily, which is 
$1.50 over last year, while the entire cut of mill culls 
could be closed out at $7 and scoots at $3.50, all within 
thirty days, but the Chequamegon bay mill men are anx- 
ious to maintain the prestige of their market, sales at 
the present time are mainly to large operators who take 
heavy bulk lots, and if sales of this sort should be made 
it would be found along in the season that the smaller 
class of operators would be unable to purchase. So the 
Ashland men have determined to maintain the reputation 
of their district as a point at which stocks can be found 
at all seasons. Mr. Wiggins stated that a new industry 
at Ashland was a big stave factory which will soon be 
built by J. H. Crowe, until the present time of Defiance, 
O. This mill will make elm staves from the native wood 
around Ashland and will employ about 150 men. 


Editorial reference was made in last week’s issue of 
the Lumberman to the economy which would be effected 
by eastern buyers of western lumber if in making rail 
shipments they would have their lumber dressed before 
shipment, thus saving about 20 percent in weight and in 
the freight charge. In our advertising pages this week 
there is suggested a solution of this question. John J. 
Johnson & Co., Marinette, Wis., are owners and oper- 
ators of a planing mill which is unsurpassed in its equip- 
ment by any in the country. The machinery is all new, 
having been operated only about one-half of 1898, is all 
of the 8. A. Woods Machine Company’s manufacture, 
which is in itself a guaranty of its excellence, and is op- 
erated in a most workmanlike manner. Provided with 
first-class machinery and employing thoroughly compe- 
tent help, John J. Johnson & Co. purpose to turn out 
work that will be entirely acceptable to the eastern 
trade. For any lumber of this class they use a slow feed 
and do work that is unexceptionable. Marinette is so 
situated as to be the basing point for lumber shipments 
from a considerable extent of territcry. Not only lumber 
from any of the mills of Menominee and Marinette but 
from those of a considerable distance around can be 
shipped on practically a switching charge to Marinette 
for dressing and be billed from there at the dressed lum- 
ber rate. The firm has already done considerable work 
of this sort to the entire satisfaction of its customers, 
and our eastern readers who make rail shipments from 
the Green bay shore district direct to their customers 
would do well to investigate the facilities offered by John 
J. Johnson & Co. 
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Government Contract Let. 


The big government contract for yellow pine to go to 
Cuba, which has been pending for some time, was finally 
disposed of at Washington on Wednesday of last week. 
The bill was for 4,000,000 feet, with the privilege of in- 
creasing or decreasing the amount 50 percent. About 
four-fifths of the entire amount is to be delivered at Ha- 
vana and the balance at other Cuban ports. Included in 
the bill are about 400,000 feet of flooring, 1,100,000 feet of 
boxing and the balance piece stuff, 2x3, 3x5, 4x4, 4x5, 
4x6, ete. The bill was secured by the Lutcher & Moore 
Lumber Company, of Orange, Tex., the average price be- 
ing, it is said, $14.80 delivered. The next lowest bidder 
was that of the Texas Tram & Lumber Company, of 
Beaumont, 'Tex., whose bid was $15. F. W. Upham, of 
this city, bid $15.70 on 60-day delivery and $15.40 on 90- 
day delivery. The Chicago Lumber & Coal Company, of 
St. Louis, bid $16.50 and several other bids were submit- 
ted, the price ranging up to as high as $21 a thousand. 
The contract, as let, calls for delivery in sixty days. 





Purchase of Wisconsin Pine. 


Press dispatches and rumor have been making pretty 
free of late with a reported purchase of Wisconsin pine 
timber by the Rittenhouse & Embree Company, of this 
city, from Frederick Weyerhaeuser, of St. Paul, Minn. 
The story originally given currency through unauthor- 
ized press dispatches was to the effect that the company 
above mentioned and Street, Chatfield & Co., also of this 
city, had bought of Mr. Weyerhaeuser standing timber 
to the value of $1,000,000. ‘The fact appears to be that 
the negotiations by the Chicago parties were entirely 
independent of each other and upon the part of the Rit- 
tenhouse & Embree Company contemplated five sections 
of pine timber situated in Bayfield county. When inter- 
viewed by the American Lumberman, M. F. Rittenhouse 
said that the negotiations had been entirely of a private 
character and for that reason he was obliged to decline 
giving figures. The conclusion, however, may be safely 
drawn that the transaction involves something over 30,- 
(0.000 feet of standing pine timber. Beyond this it may 
authoritatively be stated that the timber will be sawed 
by the C. C. Thompson Lumber Company’s mill at Wash- 
burn, Wis., and that the product will be handled by the 
purchasing company. 





Floods Not Disastrous. 


Special advices received by the Lumberman from 
various points on the Ohio river and its tributaries 
are to the effect that so far the damage done by the 
recent high tides in the river has been inconsiderable 
as far as logs are concerned. Only a few institutions 
have lost any logs at all, and those only small amounts 
which have been or will be recovered. There has been 
some damage, however, to mill property and lumber in 
yards, in some instances the water having invaded the 
mills and yards to such an extent as to damage ma- 
chinery and in some cases to wash away lumber. Prob- 
ably the chief loss will be in the delay to business. 





Closing a Wholesale Yard. 


Francis Beidler & Co. have bought the residue of the 
stock in the yard of the John O’Brien Lumber Company, 
Chicago, amounting to about 1,000,000 feet. The inven- 
tory will be taken on Monday and the purchasing firm 
will then take possession, Francis Beidler & Co, will 
retain the O’Brien dock and yard, situated at Twenty- 
second and Throop streets, and will use the premises for 
piling purposes, additional to the great yard on Loomis 
street which the firm now occupies. 

The John O’Brien Lumber Company will remove its 
headquarters to 1206 Chamber of Commerce building, La 
Salle and Washington streets. There it will conduct the 
sales of its 50,000,000 feet of lumber which the company 
is having cut at Ashland and Washburn, Wis., this sea- 
son. 

John O’Brien, head of the John O’Brien Lumber Com- 
pany, in taking his exit from the wholesale yard trade 
of Chicago, endeavor in that line. After learning the 
business as an employee he was for several years a mem- 
ber of the B. L. Anderson Lumber Company. In 1882 
the firm of Doyle & O’Brien was formed, and a yard es- 
tablished at the south end of the Main street bridge on 
the south branch of the Chicago river. In 1886 Mr. Doyle 
retired and George Green became a member of the firm, 
the style being O’Brien & Green. In 1894 Mr, Green re- 
tired and headed the Green-Lombard Lumber Company, 
now the George Green Lumber Company, and Mr. 
O’Brien established the John O’Brien Lumber Company, 
with George G. Wilcox a large stockholder. The yard 
just sold out has since been successfully carried on, the 
company ranking as among those doing a business of 
magnitude in the wholesale line. Mr. O’Brien having 
concluded that he could do best in buying stumpage, 
manufacturing and selling lumber in round lots, has 
closed out his company’s yard, as stated. His many 
friends, including the American Lumberman, will wish 
him much success in his new departure. Mr. O’Brien has 
won the high esteem of his business associates by his 
quiet, gentlemanly demeanor, his strict devotion to busi- 
ness, his unswerving integrity and his manly character in 
all respects. Ue is an example of the better class of lum- 
bermen who made the wholesale trade of this city illus- 
trious in its period of greatest magnitude and prosperity. 
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VERY ACTIVE IN GEORGIA. 


Mystic, Ga., March 6.—The mills in this section are 
overrun with orders, and there is not one of them that 
can accept more than a small proportion of the offerings 
they have. Prices are from $1 to $3 a thousand higher 
than a year ago. A. J. D, 
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CONGRESSIIAN TAWNEY ON THE LUMBER 
TARIFF. 


The Hon, James A. Tawney, congressman for the first 
district of Minnesota, passed through Chicago on Wed- 
nesday on his way to his home in Winona, Minn., and 
was interviewed by a representative of the American 
Lumberman in regard to the lumber tariff question, in 
connection with which Mr. ‘Tawney has rendered a re- 
markable service to the lumbermen as well as to the 
agriculturists of the United States, to whose interests 
he has paid especial attention. Mr. Tawney has been 
recognized as especially qualified to speak for the lum- 
bermen of the country because of his familiarity with 
their industry and the information which he obtained as 
a member of the ways and means committee during the 
preparation of the Dingley tariff law. 

Asked in regard to his impressions of the High Joint 
Commission, recently adjourned, and as to what that ad- 
journment probably meant in respect to the lumber 
duty, Mr. Tawney said: 

“The adjournment of the High Joint Commission with- 
out agreeing to a reduction of the American duty on cer- 
tain Canadian products was a great victory to those en- 
gaged in the production of like products in this country. 
J‘rom the time of the first meetingof the commission at 
(Quebec, on August 23, 1898, the reduction of the duty on 
competitors of the products of the American farm and 
American forest has been an intense cause fora storm cen- 
ter, and if the negotiations for an agreement could have 
been reached respecting the reduction of duty of lumber 
the demands of the Canadians for a reduction of duties on 
agricultural products would no doubt have been ac- 
ceded to. The farmers in our border states are not 
organized and therefore are not prepared to resist the 
proposed reduction as successfully as the lumbermen 
have. It was the organized fight, therefore, of these 
American lumbermen that has at least temporarily, and 
in my judgment permanently, defeated the reduction of 
the American duty on the product, in these two Ameri- 
can industries.” 

“Is it true that the Alaskan boundary question was 
the rock upon which the commission finally split?” 

“The commission was undoubtedly unable to agree 
upon the settlement of the Alaskan boundary question 
and no doubt failed to agree to any plan looking to the 
future settlement of that question. 1t is an open secret, 
however, among those who have kept in touch with 
the work of the commission on both sides, that the 
failure to agree was due as much to the absence of all 
hopes of a satisfactory solution of the lumber question 
as to any other cause; but for political reasons, affecting 
primarily Canadian commissioners who represented the 
liberal government of Canada, it was not deemed advis- 
able to make this fact known.” 

“In your judgment, what was the principal ground for 
the belief on the part of the Canadians that they were 
entitled to and could secure exclusive advantages in 
our markets for the sale of their product?” 

“From the beginning the Canadians hoped to secure 
a reciprocity agreement satisfactory to themselves upon 
the ground of the alleged inequality of trade conditions 
between the two countries and also because of the as- 
sumed influence of the Michigan lumbermen who had 
bought Canadian stumpage which the province of On- 
tario is now engaged in practically confiscating. They 
sought to arouse a sentiment in this country in favor of 
their obtaining exclusive advantages in our market by 
appealing to our sympathy. ‘They laid great stress upon 
the fact that in the last fiscal year they bought from 
us about $85,000,000 worth of American products and 
that we bought from them only about $40,000,000 worth. 
On the face of it this appeared to be a “powerfully per- 
suasive” argument; when analyzed it was found to be 
fallacious. Canada, like every other country, buys from 
us only that which she cannot or does not produce her- 
self. The excess of her purchases from us over her 
sales to us consists entirely of finished manufactured arti- 
cles, while she produces practically nothing that we 
want except raw material, or only such manufactured 
articles as we produce ourselves in quantities suffi- 
cient to supply our needs. The inequality in trade be- 
tween Canada and the United States therefore is not a 
result of our tariff law, but is due to industrial condi- 
tions which make it more profitable for Canadians to 
purchase from us the finished products which they do 
not produce, or cannot produce, or cannot purchase 
elsewhere on more favorable terms. The inequality of 
Canadian trade with the United States is not there- 
fore necessarily a valid reason for our giving to Can- 
ada exclusive advantages for the sale of her products 
in our markets. I may also add that this inequality ex- 
ists, notwithstanding the fact that Canada during the 
last fiscal year has maintained a preferential tariff of 
25 percent in favor of the products of Great Britain as 
against those of the United States.” 

“You spoke of the Canadians as expecting favorable 
results in the matter of the lumber tariff in part through 
the assistance of Michigan owners of stumpage. How 
efficient was that assistance? ; 

“In my judgment, if it had not been for the influence 
and the active work of the Michigan lumbermen the Ca- 
nadians would never have anticipated any reduction of 
the duty on Canadian lumber, nor did the Canadians rely 
in vain upon their American allies. During the last three 
weeks of the negotiations the Michigan owners of Cana- 
dian stumpage labored assiduously to break down the 
American tariff in their own interest and in the interest 
of the Canadians. They sought to convince the Ameri- 
can commissioners that the lumbermen of the northwest 
would consent to a dollar reduction of the duty on rougn 
lumber. Fortunately, their scheme was detected and 
our commissioners were promptly notified that under 
no circumstances would the lumbermen in any section 
of our country consent to this reduction. This fact was 





also brought to the attention of those Canadian com- 
missioners who were not personally interested in Cana- 
dian lumber or Canadian stumpage; and within forty- 
eicht hours thereafter the commission adjourned. 

“Tt is to be regretted that the province of Ontario has 
seen fit to prohibit the exportation of Canadian logs to 
the United States; but the Americans who have bought 
Canadian stumpage are almost as much to blame for 
this result as the provincial government of Ontario. 
From the beginning they have been making their fight 
for free logs as Canadians and not as American citizens, 
notwithstanding the fact that the provincial law which 
makes it impossible for these Americans to take their 
property from Canada to the United States is, as was 
contemplated and performed up to the time of the pas- 
sage of that law, a violation at least of an implied con- 
tract and is in fact confiscation of their property. These 
Americans. at the dictation of the lumbermen and bank- 
ers of Ontario, joined with the Canadians in their fight 
for free lumber in order that they might secure what 
was their own as a matter of legal right. It was the 
assurance which the Canadians had of this influence that 
no doubt prompted those in authority in the province 
of Ontario to believe that if they would resort to this 
drastic method of retaliation the representatives of our 
government upon the commission would be induced to 
accede to the demands of the Canadians in order that 
the Michigan owners of Canadian stumpage might se- 
cure their own logs. 

“In the judgment of such lawyers as the late Lord 
Herschel, the Hon. Don M. Dickinson and, in fact, in the 
judgment of almost all the Canadian commissioners, this 
law is unconstitutional, and the American lumbermen are 
entitled as a matter of legal right to cut and take from 
Canadian soil the timber they have bought and paid for. 
If these owners of Canadian stumpage had joined with 
the American lumbermen in their efforts to maintain 
the present duty upon lumber, which is less than 20 per- 
cent and is a less duty than that on any article of com- 
merce in the present tariff law, they would in my judg- 
ment be today much nearer a satisfactory solution of 
this question than they are. It is natural that, making 
their fight as Canadians and not as American citizens, 
they should to a large extent alienate American lumber- 
men. 

“I think it would be greatly to the advantage of the 
American owners of Canadian stumpage, and as well to 
the advantage of American lumbermen generally, if these 
American owners of Canadian pine would cease their 
fight for the destruction of the American tariff and join 
with their American associates to endeavor to uphold 
and maintain the tariff against the demands of the Ca- 
nadians. In that way they would secure the influence of 
their American associates and doubtless the assistance 
of their own government through the department of 
state, through which department, in my judgment, 
the matter of confiscation of the property of these Ameri- 
can citizens should be settled.” 

Referring to the fact that the timber licenses should be 
renewed annually in order to keep them in force, Mr. 
Tawney stated that in his opinion that was merely an 
efficient method for the collection of the annual dues 
paid upon such licenses, and that it did not affect the 
rights of the parties under the original purchase of 
timber limits. He recalled the fact that when the first 
sale of timber limits was made the lease had the pro- 
vision that logs should be manufactured into lumber 
upon Canadian soil. But one sale was made with this 
provision in the agreement and it was realized that the 
timber could not be disposed of satisfactorily under such 
an agreement, as Americans would not purchase and 
Canadians were already well supplied with timber from 
other sources. An order in council was therefore passed 
before that, sale was ended, annulling this clause in the 
lumber leases, and it was annulled also regarding the 
sale which already had been made. The action of the 
Ontario government in restoring a provision which had 
been specifically eliminated Mr. Tawney could not help 
but regard as an invasion of vested rights and the prac- 
tical confiscation of the timber holdings purchased by 
Americans with a view to the deportation of logs across 
the border. Mr. Tawney stated that these holdings 
amounted to 4,250 square miles, or two-thirds the area 
of the state of Massachusetts. 





CASUALTIES. 


The Orange Lumber Company, of Orange, Tex., recent- 
ly lost one of its big lumber sheds by fire, with about 
$00,000 feet of lumber, the damage being estimated at 
about $10,000, insured. 

At Tomahawk, Wis., fire destroyed the plant of the 
Alexander Rodgers Lumber Company a few days ago. 
The loss is estimated at between $20,000 and $25,000, 
partly insured. 

On March 1 the large saw mill near Ebensburg, Pa., 
belonging to Webster Griffith was destroyed by fire. 
There was no insurance on the property. 

The W. D. Tarba Manufacturing Company, of Bel- 
fast, N. Y., recently lost its planing and shingle mill 
by fire, resulting in a loss of $4,000. No insurance. 

The factory of the Shanesville Wood Work Manu- 
facturing Company, at Shanesville, O., was recently 
burned to the ground, involving a loss of $4,000, with no 
insurance. 

The saw mill of Daniel Lazarus at North Benton, 
O., was recently destroyed by fire, resulting in a loss 
of $10,000. 

William Hill & Son, of West Millbrook, Mich., re- 
cently lost their shingle mill by fire, their third in five 
years. There was no insurance on the property. 


The dry kilns and 100,000 feet of lumber of the Farns- 
worth Lumber Company, Scranton, Pa., were burned 
February 28; loss covered by insurance. 








At Haverhill, Mass., a recent fire destroyed the saw 
mill and box factory of Charles W. Smith and the wood- 
working factory of E. A. Messenger. The total loss 
is estimated at $5,000. 

The large saw mill at Shogomoc, York county, New 
Brunswick, was burned March 3, entailing a loss about 
$10,000, with insurance of $4,000. The owners were 
E. P. Thompson and R. A. Estey. 

Rothrock Bros.’ planing mill on Blue river in Harrison 
county, Indiana, was ruined recently by floating ice 
which piled up against the timbers and caused the build- 
ing to tumble; loss estimated at $2,500. 

The Cranbrook Lumber Company’s saw mill and plan- 
ing mills at Vancouver, Wash., were destroyed by fire 
last week. The loss is heavy. The plant will be re- 
built. 





SOUTHERN NEWS NOTES. 


The collector of the port of Newport News, Va., re- 
ports the exports of wood products from that port for 
1898 as follows: ‘Plain lumber, 34,300,000 feet, valued at 
$1,905,760; logs valued at $642,874; doors, $218,923, 
and staves at $238,976. 

Lumber and timber shipments from Mobile for the 

week ending March 4 were larger than usual. The total 
shipments of lumber were 1,855,202 feet, nearly 1,000,000 
feet of which was cleared for Havana, Cuba. Of sawn 
timber the shipments amounted to 207,026 cubic feet 
and of hewn timber 8,000 cubic feet. 
' The new band saw invented by W. W. Tunis, of the 
Tunis Lumber Company, Norfolk, Va., arrived on Sat- 
urday last at its saw mill plant at Berkley. It is sup- 
posed to cut a 22-inch wide board, the capacity of the 
saw being ninety lineal feet a minute. 

The shipments of timber and other wood products 
from Jacksonville, Fla., for February were as follows: 
Lumber, coastwise, 7,242,281 feet; foreign, 2,051,578 
feet, or a total of 9,293,859 feet; cross ties, 10,900, and 
shingles, 2,480,000. 

Hugh Ryder and Jacob E. Simmons, of Monterey, Va., 
have purchased a saw mill from a company near Deer- 
field, in Augusta county, that state, and are operating 
the plant on an extensive scale. 

Calvin Bros., extensive stave manufacturers near Dear- 
born, La., are reported to have secured 13,000 acres of 
valuable white oak timber land near the Neches river 
and will immediately get out 9,000,000 hewn white oak 
staves for export to Europe. The staves will be shipped 
down the Neches river in barges to Sabine Pass, where 
they will be loaded for export. 

The Mason & Dixon insulator pin factory will be 
moved from Asheville, N. C., to Bristol, Va., in the early 
spring. The factory has a capacity of 5,000 pins a day. 

R. J. & B. F. Camp, of White Springs, Fla., have re- 
cently purchased 60,000 acres of timber land in Echols, 
Clinch and Ware counties, Georgia, and Columbia and 
Baker counties, Florida, and are now building a mill 
plant for the development of the property. 

St. Charles, Mo., is to have a saw mill, planing mill and 
box factory, to begin operations soon. 

The Superior Land & Lumber Company’s mill plant, at 
Griffith, Ark., has been purchased by Louis Werner, of 
St. Louis, Mo. It is equipped with a Stearns band and 
cuts 14,000,000 feet of lumber annually. 

The Bond Lumber Company has purchased a ‘large 
tract of land near De Land, Fla., and is making surveys 
for : twelve-mile railway from its Glenwood mill to the 
tract. 


BACK TO THE LUMBER BUSINESS. 


Al G. Flournoy, who has been connected with the 
Northwestern Lumberman and its successor, the Ameri- 
can Lumberman, for the 
past two years, has quit 
the lumber newspaper 
business and returned to 
his old love. He has or- 
ganized the firm of Al 
G. Flournoy & Co., with 
office at 733 Lumber Ex- 
change building, Minne- 
apolis, Minn., and will 
handle white pine, hem- 
lock, yellow pine, red 
and white cedar shin- 
gles and posts at whole- 
sale. He has several of 
the best stocks in Wis- 
consin to sell from and 
has also secured a stock 
of 8,000,000 feet which 
will be owned and han- 
dled by the firm. This 
puts him in a position 
to take orders for all 
classes of stock, and to 
give prompt service. It 
is probable there is no 
one man now handling 
lumber who has a wider acquaintance among the re- 
tail dealers than Al Flournoy. He has sold lumber, 
told stories, sung songs and made himself generally 
agreeable throughout every state in the middle west, 
and therefore the success of this new enterprise seems 
assured from the start. He certainly starts out with 
the best wishes of a host of friends. 

PAAAAALAAMMO™ 


E. M. Long & Son, contractors and lumber dealers of 
Cadiz, O., have been in trade there thirty years or more. 
and have a yard, only 100 feet square, under roof, with a 
storage capacity thus of about seventy-five carloads of 
material. The senior of the firm devotes himself to the 
contracting side of its business, with the junior, E. W. 
Long, in charge of the stock. 








AL G. FLOURNOY, 
of Minneapolis, Minn. 
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MECHANICAL NOTES. 


A. D. Day & Co., Engadine, Mich., are building a new 
mill, all the machinery for which will be furnished by 
the Filer & Stowell Company, of Milwaukee, Wis., the 
order having been secured through the company’s rep- 
resentative, W. H. Appleman. The machinery will in- 
clude an 18x20-inch engine, two 54-inch by 16-foot boil- 
ers, an 8-foot No, 3 Star band mill and 3-block carriage, 
Prescott steam feed, nigger, log haul up, 5-saw gang 
edger, 2-saw lumber trimmer, filing room equipment and 
all necessary conveyor machinery, transfers and driving 
machinery for the lower floor. 

“Excelsior Mill Machinery” is the title of a catalog 
published by Lewis T. Kline, of Alpena, Mich., manu- 
facturer of special machinery and tools for the pro- 
duction and baling of excelsior. The pamphlet is ac- 
companied by samples of the products of these devices 
and withal is of special interest to parties engaged, or in- 
tending to engage, in this branch of industry. 

The Buffalo Forge Company, of Buffalo, N. Y., man- 
ufacturer of forges, blowers, exhausters, engines, ete., 
is pardonably happy over the receipt of the following 
unsolicited endorsement from the C. 8. Burt Company, 
Limited, of New Orleans, La., dated February 27: “We 
have been using in our work something over 100 of 
your blowers, mostly of the largest size, each and every 
one of which has given entire satisfaction to our custo- 
mers and to ourselves.” 

Kuhns & Goodwin, Dunlo, Cambria county, Pennsyl- 
vania, are making extensive changes in their mill at 
that point and have placed an order with the Filer & 
Stowell Company, of Milwaukee, Wis., through that ecom- 
pany’s representative, John J. Monahan, for a 20x30-ineh 
engine, an 8-foot band mill and the necessary equipment 
to change the present circular into a band. 

The American Blower Company, of Detroit, Mich., 
is distributing a very handsomely gotten up and ap- 
parently very carefully compiled pamphlet on its “Moist 
Air Dry Kilns,” and its system of drying lumber, partic- 
ularly of the more refractory sorts. The dedication of 
the work is as follows: “To manufacturers of lumber 
and woodworking products is this catalog respectfully 
presented, in the hope that it may introduce a panacea 
for the many troubles incident to the successful and 
perfect drying of all classes of lumber.” There are arti- 
cles on the theory of lumber drying, on the moist air 
system, on the operation of A. B. C. moist air kilns, 
with many suggestions as to the means of overcoming 
some of the difficulties met with by lumber manufactu- 
rers or consumers. The work is handsomely illustrated 
and has a great many recommendations of a class that 
are somewhat unusual. Particularly is this the case in 
regard to the territory covered, as there are commenda- 
tions from foreign as well as American users of the 
American Blower Company kilns, the foreign testimoni- 
als being from Spain, Russia, Belgium, England and 
Sweden. 











HOW IT WAS DONE. 


No less than three members of the editorial and busi- 
ness staff of the American Lumberman, living in as many 
Chicago suburbs, have discovered themselves to be the 
victims of a deep-laid plot by a designing villain to im- 
poverish them by appeals to their goodness and softness 
of heart. The culprit in the case has followed a line of 
attack exactly similar in each of these and doubtless 
many similar raids. The writer of these lines was the 
latest “mark” and lives in Evanston; the other two 
domiciled respectively at Oak Park and La Grange. 

The modus operandi was not profoundly deep, nor the 
sum involved irreparable, but it worked. While en- 
gaged at a quiet game of cinch with members of the 
family and a lady neighbor, the door bell rang and 
strange man asked if Mr. Blank, of the American Lum- 
berman, lived there. The caller, a not ungentlemanly 
appearing chap, said that his name was so and so, and 
that he formerly had been in the employ of a hardwood 
lumberman of Baltimore; that he had just returned 
from Minneapolis and the climate was killing him—here 
he exhibited a distressing cough—that he thought it 
wrong to intrude upon the privacy of a strange gentle- 
man’s home at such an hour, but the fact was that he 
had spent his last cent for something to eat and had no 
place to sleep. He had planned to start east the next 
day and did not want to be thought a beggar. Asked 
how he knew anything about the writer, he said from 
the Marsh & Bingham “Company, of this city, which, al- 
though regarded as rather fishy, served to close the in- 
terview, and the game was resumed at an expense to the 
victim of exactly fifty cents, the caller having said that 
thirty-five cents would serve. 

Happening to mention the episode at the office the 
following morning, the fact was thereby developed that 
the two others had substanti: ally had precisely the same 
experience. The three suburbs referred to are separated 
by long distances, and the inference is raised that the 
fellow had doubtless “worked” them all and that his 
predatory little game probably included lines of enter- 
prise not necessarily incident to the lumber trade or this 
paper. 





GERMAN EXPLOITATION OF AMERICAN 
WoOobDs. 


The Lumberman received lately a memorandum book 
and calendar combined in a neat red binding from Ad. 
Messerschmitt, the well known whelesale lumber im- 
porter of Kastel-Mainz, Germany, in which Mr. Messer- 
schmitt includes a short treatise on the advantages of 
American lumber and details his facilities for handling 
it. He explains that in consequence of the increased 
difficulty of late years in obtaining sufficient lumber of 
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the quality ese’ from their home markets he had 
made an earnest effort to introduce American woods 
to the lumber dealers of Europe, and he calls attention 
to his own facilities for distributing American lumber 
of the finest quality at reasonable prices. He states 
further that he has opened a new establishment at 
Pratteln, in Switzerland, and at Ludwigshafen, in the 
Rhine province, both having direct railroad communica- 
tion, and is now prepared to make shipments from 
large and complete stocks carried at those points. 





NEW YORK FOREST RESERVE. 


The New York State Forest Preserve Board has re- 
ported to the legislature of that state that it has ex- 
pended $1,500,000. The state has acquired title to 259,- 
635 acres of land in the Adirondack region, which is set 
aside as a state reservation or park. Payments for this 
land have amounted to $1,108,143.15, or $4.26 an acre on 
the average. In making purchases the board has ad- 
hered to the rule of paying only $1.50 an acre for hard- 
wood lands. Where the board has paid more than that 
price it was because of the percentage of spruce standing 
on the Jand. There were, however, instances in which 
more than $1.50 an acre was paid for land that had been 
logged, owing to the great demand for private preserves 
or commanding sites on lake frontages in the Adiron- 
dack mountain region, which adds to the value of the 
land. The board purchased 30,000 acres for the Cornell 
university school of forestry, at a cost of $166,250, which 
is considered an excellent investment. The board recom- 
mends an extension of the forest reserve scheme to in- 
clude areas in the Catskill mountains. 


FINANCE. 


~eateeeereroer—rwrr"" 

The whole world of affairs—of death itselfi—is subject 
to a remorseless law of average. Lf there is execssive or, 
as it is called, unseasonable traling, whether from antici- 
pation of impending advances or what not, to the extent 
that the volume is abnormal, the actual seasonable re- 
quirement when reached will be -liminished. That is why 
markets so excited, or spurts of trade so engendered, are 
subject to reaction; it is thus that the essential, relent- 
less, normal average is maintained. A reaction may be 
violent, or protracted, or otherwise, according to the domi- 
nant general state of things ut the time, but partial sus- 
pension in a greater or less measure is an inexorable se- 
quence to abnormal stimulation. In the now evisting 
state of trade the pressure of demand for many leading 
commodities could not long be muintained without cans- 
ing a supply famine. Reaction, then, may be slight 
serious, nearby or deferred, according as the @emand may 
continue or be impaired. From a condition such as now 
exists, reaction is not only a necessary sequence but an 
indispensable means of recuperation. When it may come 
or what proportions it is likely to assume are questions 
impossible to answer, but the conservative trader will not 
for that reason shut his eyes to them, 

* * * 





Confidence, activity and a superabundance of money 
and credit proceed coincidentally from a source easily 
located. During the past two years the agricultural pro- 
ducts of the country alone have equaled $4,250,000,000; the 
production of precious and baser metals has been without 
parallel, while all of the various branches of industry 
have thriven recently as never before. These conditions 
having inspired unstinted confidence and incidentally in- 
duced the employment of capital and labor upon a pro- 
portionate scale are a sufficient explanation of present 
conditions. 

* * * 

Suppose that a farmer entered a lumber office and 
offered the dealer a note payable in a given number of 
bushels of wheat or corn, at the maker’s option, in ex- 
change for a bill of lumber, that much wheat being at the 
time a fair and acceptable equivalent for the lumber bill, 
would the dealer take the note? No; certainly not. 
Who, then, with a rightful understanding of what he was 
doing, would willingly take a paper dollar representing 
a gold dollar, but redeemable, at the option of its maker, 
in gold or silver at the present ratio? The cases are par- 
allel and that they would operate to precisely the same 
end can neither be mistaken nor honestly ignored. Re- 
demption in the one case would be in corn; in the other, 
silver, of course. 

* * * 

The following table shows the condition in bulk of 
twelve of the state banks doing business in this city, 
respectively on April 6, 1898, and March 6, 1899; 


1898. 1899. 
Loans and discounts............. $64,875,209 $ 71, 761,394 
De WARE i ociticwtius es samoweneaes ss 96,402,378 = “4 ny 419 
CRB TOROUTOED oisikscdcicecssccaes 37,046, 090 54,821,446 


At the last named date cash resources union 43 per- 
cent of the deposits. 

* * * 

Banking ethics, like those of numerous other depart- 
ments of life, have undergone sharp changes during the 
last half century. It is within the memory of middle 
aged business men of the present day when to borrow 
money through brokers was esteemed a desperate per- 
formance, betokening impending trouble if not insol- 
vency. ‘Today there are none too strong, too independent 
or too dignified to resort to brokers as a means of obtain- 
ing desired accommodation. The banks as well as bor- 
rowers recognize the broker as a legitimate factor in the 
course of every day business. The commercial broker— 
the reputable middle man who negotiates commercial 
paper—seems to have become a permanent institution in 
this country. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


The general market situation has not changed greatly 
within the week in respect to its main features. The 
demand continues in excess of the ready supply of dry 
or partly dry hardwoods, and is especially strong and 
active in northern and southern pine. Since March 
came in there has been an increase of the distributive 
trade in lumber which enters into building in the in- 
terior cities and villages, on farms, and to a considerable 
degree in the large cities. There has been a marked 
rise of requirement from the country retail yards 
throughout the west and southwest, and the eastern re- 
tail trade is making encouraging requisitions on whole- 
sale stocks. On all sides there are evidences that the 
spring trade is rising, and it is swelling in such volume 
as to indicate that the total disposition will exceed 
that of any recent like season. Dealers manifest great 
confidence in prospects, are giving earnest of their 
faith in looking about for stocks for replacement, and 
are paying higher prices therefor than a few weeks 
ago they thought they could be induced to pay. The 
necessity is upon them to restock or let their trade 
languish. 





* * * 


In the northern pine field conditions which make for 
higher prices are accentuated as the season advances. 
Dry lumber at the mills has ceased to be a factor in 
the market, practically all having been transferred to 
second hands. The only concern about last year’s prod- 
uct is to get it shipped to destination on the opening 
of navigation, which will have to be done on rather 
stiff and high freight rates. The quest is now for this 
season’s cut and an enormous amount of it has already 
changed hands. The condition in this respect is in 
sharp contrast to that of last year, or the two or three 
years preceding. This large sale of lumber to be cut 
is a sure indication of a revived lumber trade and sug- 
gests a like manifestation in the boom years of the 
early eighties. So much lumber has been sold that the 
manufacturers have been placed in position to hold the 
residue of their cut for higher prices than have yet 
been attained. Buyers are realizing this and continue 
to contract for lumber far in advance of cutting. ‘This 
process is going on despite the fact that there is a class 
of wholesale dealers, especially in Chicago, which is 
raising a warning voice against possible overdoing of 
the thing and predicting a reaction by midsummer. 
There is something to be said on both sides of the ques- 
tion. The cautious dealers say that the very fact that 
so much lumber has already been bought up is reason 
why the demand will subside when the mills shall begin 
to accumulate lumber. On the other hand, the boom- 
ers say that the spring trade will make such a hole in 
supplies that any accumulations from sawing will fall 
into it by the law of trade gravitation, and that the 
procrastinators will look in vain for the surplus which 
they are so confidently anticipating. At the rate blocks 
of product are now being purchased this side of the 
argument seems to have a good case. <All will depencd 
on the size of the consumptive demand from now for- 
ward, and it will require time to develop that particu- 
lar result. Without doubt free buyers at the present 
time are going a good deal on faith. Yet there are 
good grounds for such confidence. 

* * * 

In. the southern pine field there is a condition much 
lve that in the northern section, and it comes largely 
from the extraordinary call from the railways, the car 
factories, from contract work of all kinds, from the im- 
plement manufacturers and a variety of industries. It 
is the great and sweeping revival in industrial lines 
this year that is putting the bloom on the southern 
pine, as well as the northern pine and hardwood trades. 
In the absence of this industrial upheaval there scarce- 
ly weuld be demand enough from the builders to make 
a normal demand for lumber. But it will be remem- 
bered that after the boom of 1881-82 the cities, towns 
and villages began to grow as a result of accumulated 
wealth in the middle and laboring classes. It is prob- 
able that the present industrial boom and _ resulting 
presperity among the masses will be followed by a re- 
vival in the building line. If this shall be the out- 
come the demand will be augmented by real estate im- 
provement, and thus be prolonged for several years. 

* * * 

Reports from the middle gulf state yellow pine belt 
are to the effect that the mills are all well supplied 
with orders far in advance of cutting. These orders 
are from the railways, the car factories and from the 
general trade north and south. As the spring opens 
there is an increased call for yard stock, and the hight 
of the tide has not yet been reached. Some sellers of 
car sills and other car factory lumber say that the 
large manufacturers here and in the ‘vicinity have 
stocked up sufficiently for a six months’ run, which will 
ubout complete the contracts now on hand. Unless the 
railway companies shall take on contracts as liberally 
as they did for the last six months there may be a 
falling off in the demand for car material from now 
forward. But it will take several weeks for the mills 
to work out orders already in hand, and in the mean- 
time the general demand for yard stock, building tim- 
ber, etc. will have so developed that the mills will lack 
nothing to complete a full season’s run. All over the 
yellow pine country there is a lack of finishing lumber 
and prices are firm at the late advance of about $2 a 
thousand. Northern buyers are clamoring for finishing 
stock, and such lumber is being snatched up, at full 
prices, wherever offered, West of the Mississippi river 
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the agricultural sections of Kansas, Missouri, Okla- 
homa, the Indian nation and Texas are calling for spring 
supplies in greater than the-usual volume. Owing to 
bad weather the mills of Arkansas are poorly supplied 
with stocks to meet the demand, and prices are accord- 
ingly strong at recent advances. Buyers from the north 
are scouring Arkansas for finishing lumber, and do well 
if they find enough to satisfy their customers. In Texas 
and western Louisiana the movement of lumber was 
checked by the late cold weather, but has been  re- 
sumed in full volume. At Orange and vicinity much 
interest has been excited by the securing of a contract 
by one of the mills to furnish the government, on Cuban 
account, 4,000,000 feet of lumber. Several of the mills 
in that vicinity will have an opportunity to saw out 
installments of stuff to fill this requirement. There is a 
prosperous state of things in Georgia and the southeast 
yellow pine country generally, and a coastwise and for- 
eign movement that keeps the mills sawing full capacity. 
In the North Carolina pine sections the supply has been 
restricted by heavy rains and floods, and is at present 
inadequate to meet the demand. At Norfolk dressed 
lumber has been about exhausted. All classes of North 
Carolina pine are being held at advanced prices and the 
prospects for demand throughout the season were never 
better. 
* * * 

Reports from the spruce sections of Maine and New 
Hampshire are replete with good cheer. The dullness 
and low prices which prevailed last year have been suc- 
ceeded by activity and bright prospects. Owing to a 
somewhat limited production late last season surpluses 
have been cleared away and the market is ready for a 
healthy movement of lumber. The foreign requirement 
is picking up and the coastwise and interior demand is 
increasing. Higher prices than last year are expected 
to rule throughout the season. 

* * * 

It would require vivid language adequately to por- 
tray the condition of the hardwood market. Nature 
seems to lave determined that all effort to produce 
an adequate supply should be rendered nugatory. 
Throughout the winter in the south there were excessive 
rain, resulting mud, a period of unprecedented freezing 
weather, succeeded by more rain and mud, and latterly 
by floods in the rivers of the eastern section, all of 
which have rendered it impossible to put in a full stock 
of logs, run mills and tram roads or haul lumber to 
the railways or boat landings for shipment. These un- 
toward conditions have keyed up the hardwood market 
to a stringent tone scarcely ever before noted. Buyers 
have flocked to the mills in quest of lumber and have 
scarcely ever found as much as they wanted. Prices 
have peck 10 to 25 percent on oak of all grades and 
ash, poplar, cottonwood, and even gum have felt the 
touch of the market prod. Yet the climax has not been 
reached. Three or four long months must pass before 
there possibly can be any appreciable increase in the 
supply of southern hardwoods, and that prospect sug- 
gests a famine of large proportions. The cry for lum- 
ber comes from the east, the west, the Pacific coast and 
foreign countries. It remains to be seen how far con- 
sumers will stand an advance of prices. There must 
be a limit beyond which they cannot go without sacri- 
ficing profits in manufacture. This may be the final 
cause that will check the upward tendency of prices. 
In the north the hardwood logging season is about over, 
and within the coming month the mills will have com- 
pleted their season’s run. While less logs have been put 
in than many individual operators intended, there 
have been so many more at it this season than usual 
that it is probable that the input of logs and the out- 
put of lumber have been larger than last year. But 
lemand has also increased, and buyers are looking for 
stock wherever it can be found. Heavy purchases are 
being made by dealers and consumers in the large cen- 
ers and the season altogether promises to be an active 
one. Prices have advanced to correspond with the rise 
if prices for southern hardwoods. 





Northern Pine and Spruce. 


Chicago. 





Yard trade is assuming real spring proportions. A 
look about the several districts in which the yards are 
located discovers greatly increased life within a few 
days. This is emphasized by the number of cars on 
track, the activity of switch engines, the life about the 
planing mills, the amount of lumber moving ‘on teams” 
ind the busy forces in the offices. No dealer is making 
complaints about the volume of trade, and there is lit- 
ule grumbling about prices. 

The lumber merchants now wear the air of prosperity 
and are looking for a large and active trade all season. 
lo be sure, there are those who are trying to fortify 
themselves against disappointment and a possible re- 
action by cautionary conjectures. There are those who 
hold that while present trade is a little better than it 
Was a year ago it is not more than what it should be 
in any March, and that there is no positive reason to 
expect the tremendous demand this season that some 
are looking for. They likewise assume that prices at 
the mills are altogether too exalted. They even say 
that the mill men are crazy, and that they will find by 
midsummer that their feet have been treading the air, 
so to say. Yet block after block of lumber to be cut 
is being sold, and the general demand is swelling in 
spite of any cautionary signals that the more conserva- 
tive operators throw out. Of course, dealers of long expe- 
rience who have lumber to buy at this season, in order 
to replace what they have sold and are selling, naturally 
incline to moderation in prices at the mills. Their feel- 
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ings and views can be appreciated at the present junc- 
ture. But whatever any man may think or conjec- 
ture the fact is that present demand is larger and more 
urgent than for years, and that the majority are dis- 
posed to float on the high tide and steer with the 
current. 

We have mostly to do with present conditions, for no 
man can say positively what the future has in store. 
All agree that the spring trade will be sufficient to 
wipe out the dry stocks on hand. The restocking pro- 
cess, if well backed by a continuous good demand, will 
probably maintain a strong market throughout the sea- 
son. The city trade has bloomed out in a rather sur- 
prising manner within recent time. Dealers who cater 
to the building demand are now having many bills to 
figure on, while actual sales have increased almost to 
activity. 

A favorable feature of the situation is that prices are 
much more satisfactory than for several years. Though 
dealers have not yet entirely overcome the habit of 
thinking that they can command trade only by under- 
bidding their neighbors, the geneial trend of prices is 
upward and the city trade is realizing much better 
prices than a year ago. This feature is the only sal- 
vation of the city retail trade, for if the cut-throat 
method of recent years should be persisted in, while 
prices of stocks at the mills are advancing, it would not 
take long to close out every so-called retail business in 
the city. It is claimed that the north branch dealers 
have been successful in the establishment of prices at 
a higher range, and that they are standing manfully 
together to maintain them. In other portions of the 
city there is less unity of purpose, but the dire neces- 
sity to get higher prices, forced on by advanced figures 
at the mills, is inducing individual yard concerns to in- 
sist on better prices. 





St. Louis, Mo. 


The market is rapidly improving in both demand and 
price. Local dealers are buying more freely and reports 
received indicate a better spring business than was ex- 
pected. Trade in the southwest is picking up and from 
all sources come good advices regarding an immediate 
revival of business. The situation is entirely satisfac- 
tory, with rising values and good demand. 





[inneapolis, Minn. 


As indicated by the figures given below of the ship- 
ments. for the week, there has been another decided in- 
crease both over the preceding week and over the cor- 
responding week of the year before. While it is true 
that the advanced prices that went into effect the first 
of the month resulted in the shutting off of new busi- 
ness, the heavy shipments of the past week are the fill- 
ing of orders that were taken before the advance went 
into effect. It is likely that the demand will be some- 
what lighter for a week or two, but there is no uneasi- 
ness felt in manufacturing circles, because manufactur- 
ers are well convinced that their stocks are none too 
large for the demand that is expected as soon as con- 
ditions in the country are favorable for building opera- 
tions. 

A comparison of the present white pine selling prices 
with the lists that were sent out at this time and later 
in 1892 discloses the fact that prices at that time were 
materially higher than they are now. The prices that 
are being asked for some items of stock now seem to be 
fully warranted by the insufficiency of the supply to 
meet the increased demand. The shortage of No. 3 and 
No. 4 boards grows more and more pronounced as the 
season advances, and while the demands of the box trade 
are increasing there is less and less disposition on the 
part of the manufacturers to dispose of their low grade 
boards except in regular yard orders to the retail trade. 
There is also a shortage of 8 and 10-inch and wider, 10, 
18 and 20-foot boards, and there is little difficulty in 
getting the top of the market for this stock. While the 
stocks of dimension are fully as large as usual, in pro- 
portion to the whole amount of lumber in hand, the de- 
mand is such as to justify the manufacturers in their 
efforts to get the prices quoted on the list of March 1. 

The following are the receipts and shipments for the 
past week, and comparisons with the preceding week and 
corresponding week of 1898: 

Received. Shipped. 











WROUIIING 6s enSccccviiccedsccctcsecx 285,000 1,590,000 
Thursday . 270,000 1,440,000 
Friday . 345,000 1,290,000 
Saturday 270,000 1,200,000 
Monday . 75, 1,359 
Tuesday . 330,u00 1.530,000 
EME u. addadacscuesexteusadvaneawouds 1,875,000 8,985,000 
Preceding Weekly .. .cscccscsciccess 1,665,000 8,310,000 
SHOU ONNO .. awiceivecendcecdddududasanwe 210,000 675,000 


For the corresponding week of last year the figures 
were as follows : Receipts, 1,890,000; shipments, 7,350,- 
000. 


Dubuque, Ia. 


It has been several years since the demand for lumber 
has been so active in this market as it has been for 
the past week and is now. The advance in prices noted 
last week cuts no figure at all; the country simply wants 
the lumber and must have it anyhow. Notwithstanding 
the fact that prices have gradually crept up for the 
past year or more, they are still below the figures that 
prevailed before the panic of 1893, and they must go 
higher. Buyers who lay in stocks at present prices will 
not regret doing so, because there is going to be a big 
building boom all through this western country and 
because the supply of timber up north is getting very 
scarce in many localities and sources of supply are each 


year becoming further removed from the cheaper and 
more available means of transportation. Evidence of this 
is shown in the increased prices for logs, which are now 
considerably higher than in 1893, when the saw mill 
products brought better figures. 





Boston, Mass. 


Extreme firmness characterizes the spruce market, al- 
though current business is seasonably light. It is evi- 
dent from the tone of trading with all the big manufac- 
turers that they have no doubt of their position, and 
believe that they will be able to hold values up when 
spring demand begins to make itself felt. 

Meanwhile the cut of logs in Maine goes forward 
quite briskly and in some sections the output will be 
larger than it was last year, mill men being encouraged 
by the outlook to venture upon expanding in their ope- 
rations. 

Short lumber shows little change. Necessarily the call 
for supplies of lath, shingles and clapboards for current 
use is restricted, but there is some inquiry of a character 
that indicates more business anticipated, and the archi- 
tects are said to have a good grist of plans under way 
which will call for purchases of stock as soon as building 
operations are likely to be conducted under favorable 
conditions. 





Pre 


New York City. 


There is something better than a fair demand for 
northern pine to be noted, with prices for box and low 
grades advanced. Stocks of spruce are scarce and prices 
are accordingly high. This is especially true of Adiron- 
dack stocks. 





- Hemlock. 


The hemlock manufacturers and shippers of Wisconsin 
are inclined to follow the lead of the pine manufac- 
turers of the Mississippi amd Wisconsin valleys in late 
advances of 50 cents a thousand in the first instance, 
and 25 cents in the last named district. While it is 
recognized that prices of hemlock lumber are now well 
in hand, and that it would not be wise to introduce any 
disturbing factor in the market, it is thought safe by 
at least some of the operators to give prices another 
small raise by way of following pine prices and giving 
trade a healthy stimulus. Hemlock has now become so 
well established in the middle northwest as a staple 
building material that it is believed that it should 
not lag behind pine too far in the matter of prices. It 
is believed to be beyond question that more hemlock 
will be used this season than ever before, because the 
demand for all kinds of building lumber will show an 
increase, and because there is a yearly growth of hem- 
lock demand, and pine is and will be so high of price 
that consumers will turn to hemlock as the cheaper 
article, while for framing purposes, sheathing, under 
floors, roof boards, drop siding, ete. it will answer the 
purpose just as well as pine. This is the situation, and 
it really seems that hemlock can follow pine in the 
matter of prices, though always at a safe distance. 

In the lower peninsula of Michigan the log input 
of many small operators and the farmers was restricted 
by lack of snow and frequent thaws during the winter, 
which will have the effect of diminishing the lumber 
supply. At Manistee and other railway logging points 
the quantity will be relatively larger. The demand is 
reported active, and at Manistee it is thought that an- 
other advance of 25 to 50 cents a thousand can safely be 
made. 

Reports from Pittsburg, Philadelphia and other Penn- 
sylvania points indicate good present demand, flattering 
prospects and firm prices. The hemlock condition in the 
east is better than for years. 








New York City. 


Hemlock is steady and in exceeding good demand. 
City dealers find that they can almost sell all they 
have over the ’phone without sending out men. No 
argument is needed to make sales. On the contrary, 
much of the pleading is on the other side. Inquiries 
are coming in regularly and prices are firm, with indi- 
cations of still another advance. 





Southern Pine. 


St. Louis, [lo. 


Strong demand and continued high values were the 
dominating features of yellow pine for the past week. 
There is no apparent cessation in the volume of trade 
and prices are decidedly buoyant. The new list effect- 
ive March 1, advancing the price of uppers $l a thou- 
sand and 50 cents on common, has had no appreciable 
effect upon the steadiness of demand and manufacturers 
and dealers are taking an abundance of orders under 
the advance. 

Country yard trade continues active in demand, al- 
though the. renewal of cold weather last week naturally 
held up a small trade for the time being. Weather con- 
ditions have been against out-of-door cperations for a 
week, though on the whole country trade has been far in 
excess of that of past corresponding seasons and con- 
tinues so, tending to ease off the pressure upon the 
mills for immediate shipment, but plenty of new orders 
have been booked. It is confidently expected that win- 
ter is at last really over and that last week’s snap was 
the finale. Country yard men are therefore anticipating 
the rush that is bound to come with the first advent of 
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warm weather and are placing their orders accordingly. 

Local yard trade showed a slight decrease from the 
preceding week, due to cold weather, and building oper- 
ations were necessarily suspended, but reports from a 
number of retailers indicate an instant activity as soon 
as the cold wave passes. 

The tremendous pressure from the manufactwiing in- 
dustries continues, as does the railroad absorption of 
dimension. ‘This trade, in itself, is crowding many of 
the mills, but unusual effort is being made to fill crders 
with all the promptitude possible and, on the whole, 
complaints in this regard are less than naturally would 
be expected. This strength of this demand is, however, 
something more than unusual and it promises to con- 
tinue throughout the spring and summer. 

Mill conditions at the south are uniformly better. A 
number of manufacturers have been in the city during 
the past week and report that the situation has changed 
materially for the better. Last week’s storm was less 
severe in its effects on the southwestern mills and the 
majority of advices point to improved weather and more 
satisfactory output throughout the entire mill territory. 
No further serious trouble is anticipated and the mill 
men are settling down to the hardest spring work in 
many a season, due to the unprecedented rush of erders. 


rn 





Chicago. 


The city demand, except in the case of finishing lumber, 
which is so scarce as to cause much inquiry, has not yet 
come up to a full measure of an ordinary spring busi- 
ness. ‘Chis is because in the city there is not a great 
amount of building in progress as yet. No doubt the 
succession of hard freezes within six weeks has made 
excavation for foundations difficult, which has delayed 
the earnest opening of the building season. Moreover 
there are peculiarities in the real estate interests which 
are not very encouraging to investment in new buildings. 
There is a good deal of figuring going on, and the archi- 
tects claim to have a large amount of planning on their 
boards, but as yet actual building enterprises, of the 
medium and smaller residential and store classes, have 
not materialized on an extensive scale. Possibly later 
there will be an awakening in this respect. 

There is more in sight and projected ef the larger 
class of buildings, such as factories and warehouses, than 
last year at this time. Such undertakings have caused 
a considerable movement of timber in large, medium and 
small sized bills. ‘The call for the last kind indicated 
shows that the use of yellow pine is becoming general 
for the framework of interiors, and that it will occupy a 
commanding place in the market hereafter. There is 
from week to week a number of bills of timber being fig- 
ured on, and dealers are looking sharply after them all 
the time, which keeps them busy whether they succeed 
in landing them or not. 

In respect to finishing lumber the short supply at the 
south causes urgent inquiry here, so that this kind of 
lumber is most active of any. If the supply were ample, 
and wholesale dealers were urging it on customers, what 
now seems like unusual demand would really be un- 
equal to maintaining a normal volume of trade in that 
kind of lumber. The short supply pervades the entire 
south, so that inquiry is as pronounced at other con- 
suming points as here. Under the influence of this spe- 
cial demand prices have been forced upward from $17 
to $20 a thousand for inch stock since last fall, which 
is a rise relatively as great as pertains to almost any 
kind of lumber in the country. 

The call for edge and flat grained flooring is fair, and 
prices are 50 cents a thousand better than at the close 
of last season. Yet there is no extraordinary demand 
here, nor can there be until there shall be more building 
started. 

The car factories continue to use up lumber at a rapid 
rate, and orders for further supplies frequently reach the 
dealers and are forwarded to the mills. Such orders keep 
the mills well supplied with bills to saw, and give the 
manufacturing end of the business a very busy and 
prosperous appearance, 


—e—_—eernrrnrnm—* 


New York City. 


The point in North Carolina and yellow pine now- 
adays seems not to be as to getting the price wanted, 
but to get the pine. Stocks are not arriving in great 
quantities from the south and, as may be imagined, 
prices more than hold their own. 


—_OoaeooOor 


New Orleans, La. 


The outlook for the yellow pine interests is growing 
brighter every day. Owners of big mills say that prices 
this year are from 50 cents to $1.50 a thousand better 
than they were at this time last year and that they 
see no reason why, before the year is ended, there should 
not be recorded an advance of $3. House bills are now 
quoted, at retail, at $10 to $20 a thousand, rough, and 
$10 to $26 a thousand dressed. Prime lumber for for- 
eign shipment is quoted at $14.50 and $15.50, rough; for 
South American delivery $9.75 to $10. Owners of mills 
are greatly pleased by the demand for kiln dried saps. 
A year ago saps were a drug on the market; now there 
is an active demand for this class of lumber. One mill 
owner states that there is more demand for saps than for 
heart. 





Boston, [lass. 
In the Boston market the outlook on southern and 
North Carolina pines is fully as promising as it has been 
for a long time. The rise in spruce makes pine a com- 


petitor of that variety of lumber, in spite of the recent 
advances in the southern product. North Carolina pine 
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will open the spring season here $2 to $3 higher than the 
figures ruling a year ago, but the demand is considered 
likely to prove excellent, and there is an air of hopeful- 
ness pervading the entire market on this line of stock. 





Cypress. 





Reports from several of the leading mills in the gulf 
section are strongly expressive of a prosperous state of 
the cypress business. The mills are all running full ca- 
pacity, with an excellent prospect that their utmost 
output will be no more than will satisfy the demand. 
The greatly improved condition that has come upon 
other branches of the lumber business the country over 
is being shared by the cypress manufacturers. High 
prices for northern pine and the hardwoods are inducing 
manufacturers of house building material and other 
manufacturers to turn to cypress as a lumber available 
for special uses. This is having a tendency to broaden 
demand, which is realized in an increase of orders from 
consumers who never before were in the market for cy- 
press. 

Not only is the domestic demand rising but that from 
Europe is relatively larger than in past years. Thus it 
seems that the cypress industry has passed the stage of 
trial. The demand has been established, and mill ope- 
rators can devote their attention to placing an adequate 
supply on the market. 

Under such circumstances the manufacturers are right 
in their claim that cypress lumber is selling at prices 
relatively too low. They have good reason in saying that 
the discrepancy between white pine and cypress is too 
great, and that for several specific purposes cypress is 
worth as much per thousand as is white pine. 

The result of present activity in the general lumber 
trade should be to cause an advance in the prices of 
the different grades of cypress. Certain it is that its 
larger use this year will habituate many consumers to its 
employment, and thus it should be easy to induce them 
to pay prices corresponding to rises in the value of 
other kinds of lumber. 

Several reports from Louisiana mills speak of the urg- 
ent demand for cypress shingles which has sprung up 
within recent weeks. The supply is less than the re- 
quirement and some manufacturers shrink from receiving 
further orders because they have insufficient supplies 
with which to meet them. 





St. Louis, Ilo. 


Cypress conditions show evidences of improvement 
over last week, interior demand having been stronger 
than usual and local prospects excellent. The sudden 
revival of cold weather was the only retarding feature of 
the market, which started in with numerous inquiries 
last week. It is evident that cypress will be used freely 
this season and specialists in this lumber look for a 
lively trade with the arrival of warmer weather. River 
movements will probably be later than usual, on account 
of the Mississippi freeze and the reports of rising waters, 
but they will doubtless start in time to take care of 
the trade when it shall be well under way. 





Shingles. 


Mobile, Ala. 


The cypress shingle outlook is better than at any other 
time in the past six or seven years. Demand is good 
and prices better and advancing steadily, but unfortu- 
nately our rivers fooled us again this year and Mobile 
will have only about one-quarter of the stock of logs re- 
quired, as now all that are to go and not already out 
are sure to remain hung up for another year. Mill op- 
erators figure that we have about a 25 percent stock of 
logs and not a bundle of unsold shingles in the city, 
which puts mill men in a very independent position, and 
they undoubtedly will demand and get better prices than 
for any other year since the big season of 1889-90. 

We have on our books now twenty-nine cars for im- 
mediate shipment and have more orders by every mail 
than the daily capacity of our mill. We cannot accept 
any more orders for shipment within fifteen to twenty 
days. We have tried advancing prices to check income 
of orders, but without avail. Buyers are all out and 
all want their cars at once and do not seem to care about 
prices if they could just get quick shipment. Mobile 
shingle mill men are beginning to put on the airs of 
plumbers now, and it is high time, for it has been a hard 
struggle with them of late years. 

We are now getting $2.25 for 5-inch best and $1.95 for 
5-inch prime at the mills, and if orders don’t let up long 
enough for us to get caught up on back orders we will 
add another 25 cents to prices. There is little need to 
boom cypress this year; it is self booming. 








Beaumont, Tex. 


One of the new shingle mills is operating steadily and 
the other is just about ready, and Beaumont will no 
longer have to secure its shingle supply from Louisiana. 
The shingles manufactured here are of the very best qual- 
ity. Prices on shingles remain firm and the stocks at 
points in Louisiana and Texas are very low. 





Minneapolis, [inn. 


There is a continual strengthening in the market for 
red cedar shingles, and some of the dealers are fearful 
that prices will be advanced more rapidly than is con- 


sistent with the supply and demand. The prices for *A* 
red cedars on a 50-cent rate is now $2.10 flat for carloads 
and $2.05 when shipped with other stock from the coast. 
A number of the local wholesalers of red cedar shingles 
have been or still are on the coast making arrangements 
for their supply of stock for the coming season, and it 
is on their recommendation that the prices for *A* 
shingles have been placed at $2.10 a thousand. It is un- 
doubtedly true that a number of retailers have purchased 
shingles that will suffice them for their trade for the 
next thirty to sixty days, but after that time they will 
undoubtedly be obliged to pay the present market quo- 
tation, unless there should be a slump in the meantime, 
which is not at all likely. 





Hardwoods. 





Chicago. 


_An extraordinary state of the hardwood business con- 

tinues. Dealers are daily importuned for more lumber 
than they can supply. As one car load dealer puts it, 
“The question is not how to get orders, but rather how 
to induce customers to accept less lumber than they 
want.” The fact is that demand is greater than the 
available supply. 

Yet this does not seem to hinder consumption when- 
ever the necessary lumber can be obtained. Consumers 
are paying higher prices for all kinds of stock, and are 
accepting easier grades than they have been in the habit 
of doing. They are glad to get hold of the lumber at 
almost any price, and use the best, for the money, they 
can secure. This is in strong contrast to conditions a 
year ago, and particularly during the few years preced- 
ing, when, after buying lumber at low prices, consumers 
would kick on grades, and force the seller tc make such 
concessions as really to force the selling value of the 
lumber still lower. Now the seller is not cnly getting 
higher prices for his lumber, but is making a profit on the 
grading as well. This last feature is accruing to the 
advantage of the mill operator more than to the dealer, 
however. The dealer is saving money, nevertheless, by 
the ease with which he can make sales. He can sit in 
his office and the telephone and telegraph do most of his 
work, The buyer has become the solicitor these days, 
which saves the seller a good deal of expense in traveling 
and time, 

It would be difficult to name any kind of lumber 
nowadays that is not in urgent request. Oak, as usual, 
leads the market, and the demand has reached such a 
stress that plain sawed stock is moving as freely @s was 
quartered sawed early in the winter. Ccnsumers who 
thought they must have white oak a few weeks ago now 
take red oak when they cannot get white. Anything 
that is oak goes, firsts and seconds, common and cull, 
southern or northern, quartered or plain sawed. The de- 
mand does not stop with factory lumber, but extends to 
heavy sorts, like common plank and timbers. The im- 
plement, vehicle, and car manufacturers are in the mar- 
ket all the time for the oak specialties which they use. 

This erying demand for oak will’ keep up until there 
shall have been a long season of steady running of the 
mills. The weather in the south has not yet been suffi- 
ciently settled to permit good work in the woods or 
around the mills, nor is it likely to be until late in the 
spring. ‘Then the hot season will come, with the result- 
ing slow movement of things, so that not before next fall 
can we look for any appreciable increase of supply. Of 
course when warm weather shall come lumber will dry 
faster than during the winter so that what green lum- 
ber shall have accumulated on stick will thus be ren- 
dered available after a time. 

There will be some relief within three months in re- 
spect to northern hardwoods. Though there have been 
some hindrances to logging on account of a lack of 
snow, weather conditions during the season as a whole 
have been propitious to the log getter, and nothing has 
prevented the running of the mills to the extent of the 
full log supply. Since unusual energy has been displayed 
in putting in every possible log we can infer that a 
normal output of lumber will be the result. There will 
be a large volume of basswood, elm, maple, birch, black 
ash, beech, and other woods this year. On the other 
hand there will be a heavy demand. At the rate that 
blocks of stock are being bought up it is evident that the 
supply will not be in excess of demand. 

Prices on recent sales are acknowledged by buyers to 
be 10 to 25 percent higher than last year. Consumers 
will have to advance prices of manufactured wood goods 
to offset the rise in prices of lumber. Apropos to this 
necessity one molding manufacturer in this city states 
that some time ago he advanced prices of his product 
to an equivalent of $2 a thousand for the lumber. That 
seemed to check orders. But prices of basswood ani 
other lumber continued to rise, and he put $2 more on 
the price of his goods. Then orders poured in, buyers 
evidently having come to the conclusion that the time 
to put in supplies had come, in order to forestall further 
advances. This influence seems to be working through 
all industries consuming lumber. 





St. Louis, Mo. 


There has been no appreciable easing off of the situa- 
tion during the past week. Stocks continue fearfully 
light and receipts so small as to have but little effect 
upon the strong demand. Dry lumber has practically 
disappeared from the market. It can hardly be regarded 
as a factor in the present condition of things. It has 
been weeks since dry stocks have been offering, and it 
will be weeks before they can be offered. This is the 
situation in a nutshell, Naturally, it is not pleasant to 
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contemplate, but any hardwood dealer will tell you it is 
an absolute fact. The dealer who has dry stocks for 
sale can get his own price for such lumber, and he has a 
complete “corner” on the market. He can run the value 
up to a ridiculous figure and get it. In this market such 
a dealer is a natural curiosity at this writing, and on 
the exchange it is an ordinary occurrence to hear the 
dealers jocosely outbidding each other in mock sales of 
dry stock, 

Weather conditions at the mills are beginning to show 
some slight improvement, but they are on far from a 
satisfactory basis. It will take weeks, even months, to 
accumulate any quantity of desirable dry lumber with 
even the most favorable weather, so little encouragement 
comes from that direction. The mills are beginning more 
active operations, but depleted stocks in the mill terri- 
tory are the rule and tell the tale more eloquently than 
anything else. Green lumber sells readily and will prob- 
ably continue in demand until the situation has been 
relieved. 

It is unnecessary to particularize in the hardwood 
famine. Nearly all the varieties are suffering alike and 
conditions that will change the aspect in one hardwood 
will affect the entire line. 





Minneapolis, [inn. 


So far as orders are concerned the hardwood men 
of this section have nothing of which to complain. There 
has not been a time in the past four or five years when 
there was better promise for a heavy trade in hard- 
wood lumber. The only thing lacking is a sufficient 
supply of stock to fill the increasing demand. There 
is an especially good demand from the yard trade and 
those who are fortunate enough to have stock are having 
no difficulty getting prices that range from $2 to $8 
more a thousand than they were asking for the same 
stock a year ago. About the only stock that is any- 
where near adequate to the demand is red oak and 
orders for that are being filled more freely than are 
orders for other woods. There is an improved call for 
birch, and the trade in basswood would be large were 
there enough dry stock on hand. Logging conditions 
have not been the most favorable for the hardwood 
manufacturers and the new stock will be as small in 
proportion to the promised demand as is the present 
stock. 
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Boston, Mass. 


In the Boston market there is only one story to tell 
on nearly every variety of stock. Demand is active in 
all, and urgent in many, while prices hold firm and have 
an upward tendency. Oak and ash cannot be obtained 
fast enough for expeditious delivery and similar con- 
ditions prevail in maple and other staple lumbers. All 
the handlers of hardwoods in this market are looking 
forward to a season in which their opportunities for 
doing a large and profitable business will be limited 
only by their ability readily to deliver the lumber 
called for. There is little disposition now to quibble 
over values when a transaction is under way. The 
principal point is that the buyer will demand prompt 
shipment, and he will be extremely lucky if he obtain 
his desire. 





New York City. 


Those who possess poplar of a first class quality and 
can ship it at once, can practically demand their own 


figures. Oak is almost as scarce, and so are whitewood 
and other classes. Orders are being cancelled almost 
daily. 





North Carolina Pine. 





Norfolk, Va. 


The continued low state of stocks is working a hard- 
ship with all concerned, especially with the planing mills 
on one hand and the scarcity of vessels on the other. 
More rain has fallen throughout this section, which keeps 
woods operations in a desperate state. But few mills 
can make full time, while an already depleted stock is 
growing beautifully less day by day. Orders have been 
turned down by the dozens, both domestic and _for- 
eign, as they could not possibly be filled. 

Prices are advancing and if conditions in the woods 
do not improve and that soon, there will not be much to 
put a price on. 

Vessels are very scarce. Rates remain at $2.35 to 
$2.60 for New York and sound ports; $3.25 to $3.40 to 
Boston. 





Cooperage. 


Chicago. 


There has been a further drop in prices during the 
past week, lard tierces now being quoted at $1 and 
pork barrels at 80 cents. The demand for both barrels 
and tierces is limited. The market on tierce staves is 
rather uncertain and prices are about nominal. Coopers 
cannot afford to buy at the prices asked by shippers, 
and the latter are disposed to hold their stock on track 
here for further advances. Additional rains in the south 
will, it is thought, prevent further shipments for sev- 
eral weeks. Receipts of pork staves have been very 
limited lately, and $18 a thousand was offered this 
week for one carload. There is practically no demand 
for tierce hoops, and it would be hard to get a higher 
price than $9.50. Pork hoops will not bring over $6 to 


$7, though offerings are very limited. Heading remains 
about the same as reported last week. 

Flour barrel stock is quiet. The demand is not so 
strong as it was a few weeks ago, but offerings are still 
somewhat under the requirements of the market. No. 
1 elm hoops are quoted at $5.75 to $6 here; hickory 
hoops are nominal at $3.50 to $4.50. Flour barrel head- 
ing sells at 414 to 4% cents. 





Minneapolis, Minn. 


The demand last week for flour barrels was lighter - 
than it had been for a few weeks previous, but it had no 
effect whatever on the advancing tendency of the mar- 
ket for cooperage stock. There is practically no dry 
stock being offered on the open market. This is partic- 
ularly true’ of staves. The manufacturers of staves find 
that they will have their hands about full supplying 
their contract trade, and are unwilling to agree to de- 
liver dry staves in any considerable amount at the pres- 
ent time. Quotations are made on the open market 
ranging from $7 to $7.50 a thousand for good elm staves 
and a few orders are being filled. Coopers seem willing 
to take almost any quality of stock. No. 1 coiled elm 
hoops are being quoted at from $6.60 to $6.75 a thou- 
sand, and find a ready sale on the open market at that 
figure. The majority of the stock coming in, however, is 
on contract. Heading is selling freely at from 4 1-8 to 
4 1-2 cents a set, and while the shortage of heading is 
not so noticeable as that of staves or hoops the market 
is about equally firm on that item of cooperage stock. 
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Advertisements will be inserted in this department at the rate of 25 cent 
per line for one week, 40 cents per line for two weeks, or 60 cents per linc 
for four weeks, payable in advance. No discount for longer time than one 
month. In oa caleulate on nine words making one line and add 
two lines for head. No “editorial mention” can be made of advertisemente 
in this depa' Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 


WANTED—Employees. 


WANTED-—A SHIPPING CLERK. 

Familiar with planing mill work and scaling lumber. Address 
stating experience “K. A. R.,’”’ care of AMERICAN LUMBERMAN. 
WANTED—MANAGER 
For retail lumber yard in Kansas. Must know the business and be 
apusher. State salary. Address “KANSAS,” 

Care of AMERICAN LUMBERMAN. 


WANTED—FOREMAN 
For aplaning mill making sash, doors, blinds and general mill 
work. Must be active and “up to date.” Give particulars and ref- 
erences and state salary expected. Address 
J. 1. MecDANELL & SONS, Warsaw, Ky: 


WANTED—FILERS 
To use a brazing compound that insures the making of every braze 
absolutely perfect. Will save work and worry. Price $2.00 per 
package. Write for information. Address 
MECHANICS’ SUPPLY WORKS, Seattle, Wash. 























WANTED-—ASSISTANT MANAGER 
In white pine business. One who understands making delivered 
price lists, can attend to correspondence and the general handling of 
the trade. Address ‘‘DUNBAR,” care of AMERICAN LUMBERMAN. 


WANTED—MAN STENOGRAPHER. 
In lumber office. State experience, salary wanted, etc. 
SOUTH CHICAGO & CALUMET LUMBER CO,, 
South Chicago, Ill. 
WANTED—IMMEDIATELY. 
A competent, active timber estimator to work in the south and 
estimate yellow pine. Give experience and reference. Name wages 
required. Address ‘‘FOLSOM,’’ care of AMERICAN LUMBERMAN. 


WANTED. 
A thorough, practical, up-to-date millwright and saw mill man to 
gosouth. One who canand will keep his mill in perfect order, so 
as to lose no time, and do first-class work, who will see that lhe mill 
does all that it is capable of doing six days in every week. 
E. E. JACKSON LUMBER CO., Washington, D. C. 


WANTED—A SUPERINTENDENT. 
For saw mill cutting about twenty-five millions white pine. None 
but strictly first-class, highly recommended man need apply. 
Address “HARVEY,” care of AMERICAN LUMBERMAN. 


WANTED. 
A first class edgerman for hardwood and hemlock. Work year 
round. Address **W. S. J.,’? care of AMERICAN LUMBERMAN. 


WANTED—YARD MAN. 
For a country yard in South Dakota. American or Scandinavian 
preferred; must be a good, competent man, well recommended. 
Address JOHN C. HILL LUMBER CO., St. Paul, Minn. 


WANTED—MANAGER. 
Man of experience who can give bonds and references, to manage 
yard. Scandivavian preferred. 
Address ‘‘MANAGER,” care of AMERICAN LUMBERMAN. 


WANTED—YOUNG MAN STENOGRAPHER. 
Familiar with lumber, who can take lighter portion of correspon- 
dence in charge at southern mill. Chicago or Tonowanda experi- 
ence preferred. Address “S.C. L.,” care of AMERICAN LUMBERMAN. 


WANTED-A SUPERINTENDENT. 

To take charge of a sash, door and blind factooy employing from 
25 to 30 hands in a growing city in New York state. One competent 
to make estimates from architects’ drawings and bill out hisown 
work, to be a good draughtsman and understand stair work. Give 
age, experience, references and salary expected. 

ddress “V. S.,” care of AMERICAN LUMBERMAN. 


WANTED-—AT ONCE. 
An edgerman wha can set on carriage, also one good setter. Ad, 
dress with references SANTEE RIVER CYPRESS LUMBER CO.- 
Ferguson, S. C. 


























WANTED-—SALESMAN. 
That has had experience in — yellow pine. One that is ac- 
quainted with Indiana trade preferred. 
Address ““MELROSE,”’ care of AMERICAN LUMBERMAN. 


WANTED—A STENOGRAPHER. 
And all around office man in lumber office. Must come well recom- 
mended. Address “MARSTON,” care of AMERICAN LUMBERMAN. 





WANTED. 
An experienced shipping clerk for rough and dressed lumber. 
Must be familiar with the different grades of yellow pine lumber, 
accustomed to handling men, and strictly temperate. Addres 
“SHIPPING CLERK,” care of AMERICAN LUMBERMAN. 


WANTED-—COMBINATION OF 
First-class band resaw fitter and competent planing mill man, to 
keep up machines and knives for surface ane inside molder. 
Address “H. P. W.,”’ Johnson City, Tenn. 


WANTED.-FIRST CLASS BAND SAW FILER 
For hardwood mill, one thoroughly competent to make up his own 
saws. Work tne entire year: References as to ability required. 
Best wages to the right man. Call or address, 

ASTORIA VENEER MILLS, Steinway Long Island City, N.Y. 


WANTED—Employment. 


ANYONE REQUIRING THE SERVICES OF 

An expert accountant, experienced correspondent and salesman, 

accustomed and capable to fill responsible position. Elghteen years’ 
experience; best of references. Address ‘EASTERN MARKET,” 
Care of AMERICAN LUMBERMAN. 


WANTED-—POSITION. 
By first-class band saw filer. Satisfaction guaranteed. 
Address “L. E. K.,’’ care of AMERICAN LUMBERMAN. 








WANTED-POSITION AS SUPERINTENDENT. 
Of saw mill by a man having had thirty years’ experience in the 
manufacture of lumber from tree to cars; accustomed to handling a 
mill of 65,000,000 feet per annum. Thoroughly up-to-date in the 
erection and operation of modern band and gangmills. Best of ref- 
erences furnished and satisfaction guaranteed. Address 
C. S. KING, Cross Fork, Potter Co., Pa. 


WANTED-—SITUATION AS STENOGRAPHER. 
A young man, good stenographer, desires position. Address 
“STENOGRAPHER,” care of AMERICAN LUMBERMAN. 


WANTED-POSITION AS BOOKKEEPER. 

And cashier, in the south, by a young man, 26 years of age, who is 
and has been for five years bookkeeper and cashier for a large firm 
doing alumber end general merchandise business. Can give satis- 
factory reason for desiringto make a change, and can furnish un- 
questionable references. Address “GEORGIA,” 

Care at AMERICAN LUMBERMAN. 


WANTED-—POSITION. 
By competent planing mill foreman with 15 years’ experience. 
Address ‘““FAY,’’ Care of AMERICAN LUMBERMAN. 





; WANTED—POSITION. 
In the wholsale lumber or sash and door trade, traveling pre- 
ferred, by one who has a very large acquaintance and is in close 
touch with tge entire retail trade of Illinois. Address 
“J. L. G.,” care of AMERICAN LUMBERMAN. 





WANTED-POSITION AS SALESMAN. 
Or estimator, long experience. Address **COMPETENT,” 
Care of AMERICAN LUMBERMAN. 


WHITE PINE SALESMAN. 
Wants position as buyer, salesman or yard manager. 
Address “'C. C. D.,’’ care of AMERICAN LUMBERMAN. 


WANTED-POSITION. 
Competent foreman for sash and door factory; good estimator. 
References given. 
Address ‘‘RAPID,” care of AMERICAN LUMBERMAN. 
WANTED-SITUATION. 
By hardwood !umber inspector or purchasing agent experienced. 
Address “INSPECTOR,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
Can run either band or circular saw. 
Address P. O. BOX 50, Chippewa Lake, Mich. 


WANTED-POSITION. 

Salesman, bookkeeper or manager. Am a thorough lumberman 
and willing to go anywhere—south preferred—or do anything. 
will start for moderate salary, but want a position where honest en- 
deavor and ability will be appreciated. 

Address ‘“‘WANT WORK,” care of AMERICAN LUMBERMAN. 


WANTED-POSITION AS BAND FILER. 
Thoroughly competent. B.st references. Guarantee my work to 
give satisfaction. Addresr BOX 45, Chatawa, Miss. 


WANTED—POSITION AS SHIPPER. 
Understands Northern Wisconsin grades. References given. 
Address “X. Y. Z.,”’ care of AMERICAN LUMBERMAN. 


WANTED. 

Wholesale lumber dealers and manufacturers who may need the 
services of a traveling salesmen, either lumber or sash and doors, 
should address JOHN OXENFORD, Secretary Central Association 
Traveling Lumber, Sash and Door Salesmen, Indianapolis, Ind. 


SITUATIONS WANTED. 
By first-class filers, sawyers, setters and edgerman of the Menomi- 
nee river. Address F. S. S. and E. Association, 
F. M. Nelson, Sec’y. P. O. Box 16, Marinette, Wis. 


WANTED-SITUATION AS FOREMAN. 
In sash, door and mill work factory. Competent estimator, fair 
draftsman; 12 years’ experience in Chicago. 
Address “E. E. D.,” care of AMERICAN LUMBERM4N. 


WANTED-—POSITION AS LUMBER INSPECTOR. 
Or shipper in yard or outside, by a man 36 years of age. 20 year 
with one firm. Very best references. ‘ 
WM. DONOGH, 237 S. Winchester Ave., Chicago, Ill. 








As No. 1 sawyer. 














WANTED-SITUATION AS FILER. 
Circular and band saws; 20 years, experience; references. Address, 
Cc. J. SWEET, 49 Webster Ave , Muskegon, Mich. 








WANTED-POSITION. 

As traveling salesmen. The applicant has an old established trade 
of twenty years’ standing in cypress, hardwoods, poplar or white 
pine; territory, New York, Pennsylvania and New England states; 
can control a large business. - 

Address ‘‘PARSON,”’ care of AMERICAN LUMBERMAN. 





WANTED—POSITION. 
As planing mill foreman. Can keep up machinery in first class 
shape. Satisfaction guaranteed. Can furnish best references. 
“L. F. M.,” care of AMERICAN LUMBERMAN. 





WANTED-—POSITION. 

In wholesale lumber office or at mill; yellow pine; by thorough 
and experienced accountant. Competent to take entire charge ot 
books, handle sales and correspondence. Have position now but 
desire to make change for satisfactory reasons. Can leave present 
position on 30 days’ notice. First class references. 

address ‘‘STARK,”’ care of AMERICAN LUMBERMAN, 
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WANTED-SITUATION AS MANAGER. 


In retail lumber yard. 15 years’ experience. 
references from present employer and others. 
Address ‘‘THOMAS,”* care of AMERICAN LUMBERMAN. 


~ WANTED —Lamber and Shingles. 


WANTED FOR EXPORT. 

White oak lumber, parquet strips, railroad ties, and 500 cars tim- 
bers. Pitch pine, prime kiln dried saps, parquet strips and timbers, 
cottonwood, Cypress — red oak Jumber. For particulars address 

EXPORT,” care of AMERICAN LUMBERMAN. 


WANTED. 
We are in the market for plain sawed red oak, quarter sawed red 
and white oak and birch lumber. Write for particulars. 
‘WOLVERINE MANUFACTTRING CO., Detroit, Mich. 


SYCAMORE LUMBER WANTED. 


100,000 feet 1- inch thick, 13, 15 and 17 inches wide; 200, 000 feet ° 
inches thick, 7, 8, 13, 14, and 15 inches wide; 200,000 feet 1 7-16 ich 
thick, 7. 8, 13, 14 and 15 inches wide; either dry or green. Name price 


Can give undoubted 





f. o. b. Defiance, Ohio. THE H. B. T ENZER BOX Co. 
WANTED. 
White pine -— - decking in carload lots. 


THARD & CO., 11 Broadway, New York, N. Y. 
” WANTED-— 50 CARLOADS PRIME WHITE OAK. 


First and second quality 6-in and up wide, well manufactured and 





dry. Also 3 carloads quartered oak. Name delivered prices. 
Address H. CLAY TUNIS, Baltimore, Md. 
WANTED—40 CARLOADS. 
4-4 cull poplar, 5 car of saps, 20 cars common. Must be dry; 


ready dor quisk shipment; name price delivered at Baltimore. 
{, CLAY TUNIS, Baltimore, Md. 
~ WANTED—WHITEWOOD AND CYPRESS. 
Lumber for door stock, cut to sizes No. land 2. Car lots. 
Address **O, H.,’”’ care of AMERICAN LUMBERMAN. 


WANTED-—OAK SHORTS. 

Parties having plain sawed white oak, 1 and 1'; inch; firsts and 

seconds, any width and from 12 inches long and_up, orall 12 and 

18 inches long, please write stating prices on car lots delivered at 
Jermyn, Penn. Can use one to ig’ , ears per month. 

J L. HOFFECKER, 


Jermyn, Pa. 


SQUARES-—CLEAR, STRAIGHT. 


Full size squares wanted, dry, size 2',x2'¢ inch and 25¢x25¢ inch, 


lengths 36, 42, 48, 54 and 60 inches. _ Woods, white basswood, yellow 
pine, plain and quartered oak, birch and Whitewood. All woods 
inust be free from checks and sticker marks. Quote price f.o b. 
Olean, N. JAs. G. WILSON. 


x. 
Also state quantity could deliver. 


WANTED--FOR SPOT CASH. 

1 kinds of shipping dry hardwood lumber. We will send our 
agent to receive stock when quantity is large enongh to warrant it. 
Send for our latest price I'st and book of inspection rules. 

GEO. E. WHITE & CU., 406 West Lake St., Chicago. 


WANTED--FOR CASH. 
Second growth white ash butts, 63 and 69 inches long, 10 inches 
and up in diameter. Carload lots. 
LTHAUS & BALMER, Bluffton, 0. 


WANTED--BLACK ASH. 
We can use a quantity of 1-ineh black ash lumber in either of the 
following grades, or log run stock preferred. a ty eull, common 
or firsts and seconds. BELDING-HALL MFG, CO., Belding, Mich. 





AMERICAN LUMBERMAN. 
-WANTED— Second Hand Machinery. 


- WANTED— SECOND HAND. MACHINERY. 
A complete equipment, engines, boilers and machinery for a dou- 
ble band mill. 
Address “SAWDUST,” care of AMERICAN LMMBERMAN. 








~ WANTED—Miscellaneous. 


WANTED-—BLACK WALNUT LOGS. 
We are open to buy about twenty car loads of prime black walnut 
logs for export, eighteen fnches and up diameter. Write giving par- 
ticulars to ILLINGWORTH, INGHAM & CO., Cincinnati, Ohio. 


WANTED. 

Manufacturers of lumber, interior finish, doors, furniture, etc., who 
would like to furnish oak stock and do all the machine work on 
small cabinet goods ready to varnish, with a view to working up 
their stock clean and doing a paying business, address 

“PERMANENT ARRANGEMENT,” 
Care of AMERICAN LUMBERMAN. 


TO WHOM IT MAY CONCERN. 

This is to call the attention ofthe public to the fact thet the Wis” 

consin Central Lines have two fast trains daily between Chicago, 

st. Paul, Minneapolis, Ashland and Duluth, touching all the im 

portant points in central Wisconsin en route. The company has 

thousands of acres of fine farming lands in northern Wisconsin for 
sale. For complete information on this subject address 

JAS. C. POND, Gen’l Pass. Agent, Milwaukee, Wis. 


WANTED—BOXES FOR GLASSWARE. 

We are in the market for 5,000 glassware boxes per month, to be 
furnished in shooks, with cleats nailedon. Box manufacturers who 
wish to bid for this trade will send specification sheets for sizes to 
“GL ASS,”’ care of AMERICAN LUMBERMAN. 

INSPECTORS, ‘BUYERS AND DEALERS 

All use the LUMBERMAN’S pocket tally book. It is especially 
adapted to keeping tally of hardwood dimensions or lumber 
of satiate — Send 50c for sample copy; 3 copies, $1.25; dozen, 


$4.50. Addr 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, J]. 








WHITE PINE MEN. 
Manufacturers or _— send 15 cents for a copy of the “Lum 
berman’s Pocket Stock Book” and: discount on 50 copies or more. 
Address AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, Il. 


MILLS WANTED. 

Mill sites and abundant timber supply (long leaf yellow pine) on 
line of Gulf, Beaumont & Kansas City ann in eastern Texas, 
(new and now extending through forest. 

Address JOHN H. KIRBY, V. P. «& Gen’ 1 Mgr., Houston, Texas. 


CUSTOM SAWING—APPLE TIMBER. 
Also white and black ash, hickory, white oak, and soft maple 
sawed to order. Piece —, solicited. 
WALTER R. PULLEN, 


WANTED-RETAIL LUMBER DEALERS 

To save time by using the Lumberman’s Actuary. It is a book 
that should be kept on the desk of every lumber office. The most 
careful bookkeeper or clerk in making calculations may make mis- 
takes—the Lumberman’s Actuary never. Its calculations have 
been made once forall and are known to be correct. See advertise- 
ment elsewhere for contents of the book. Itis not bulky, butis of a 
convenient size even for the pocket. It will be sent postpaid to any 
address for $2.50. 


Address AMERICAN LUMBERMAN, 815 Dearborn St., Chicago, Ill. 





Baroda, Mich. 








WANTED--25 TO 50 CAR LOADS. 
Of 1-ineh black ash dimension stock, thoroughly kiln dried for 
delivery this falland winter. Write for sizes and full particulars. 
BELDING-HALL MKG. CO., Belding, Mich. 


WANTED-—FOR CASH. 
black ash, basswood, = maple and oak, 
ins pection, at shipping po 

E. C. BR: TOEORD, "I Buhl Block, Detroit, Mich, 





Soft elm, plain and 


quartered; 


WANTED WALNUT LUNIBER AND SQUARES. 
We buy for cash: Walnut boards and planks, firsts ana seconds: 
walnut squares, 22 inches to 6x6 inches, 12 inches and up loag. 
Apply for spe citications of sizes. 
Addiess P. O. Box 2569, New York, N.Y. 
WANTED--RAILWAY OAK. 
Car and track oak in any quantity 
ANK B. STONE, Fisher Bldg., Chicago. 
WANTED FOR CASH-—OAK STRIPS. 
We can use for immediate or future delivery large quantities of 
dry white oak strips 24x4x1l inch stout. For particulars address 
P. O. BOX 2569, New York. 


WANTED--HARDWOOD LUMBER. 
For cash, quartered and plain sawed red and white oak, poplar, 
ash, walnut an hickory. Send list of your stock. 
F. R. CRANE & CO., Chicago, Ill. 


~WANTED— Business Opportunities. 


WANTED— A LUMBER YARD. 
In Eastern Kansas, _— Missouri, or Illinois, with a trade of at 


least fifty cars per yea 
~ “Pp, B. B.,’’ care of AMERICAN Lu MBERMAN. 


Addre: 
WANTED-— LUMBER YARD. 
In Eastern Kansas, having sales from thirty to fifty cars yearly. In 
county seat. Wili pay cash. 
Address B. F. McINTIRE, El Dorado, Kansas. 


-WANTED— LUMBER YARD. 

In Kansas, Iowa, Msssouri, or Southeastern Nebraska. Must sell 
at least fifty cars of lumber per annum. Coa! business on the side no 
objection. Will pay cash. 

Address “‘S. A. W.,”’ 





care of AMERICAN LUMBERMAN. 


WANTED-—-LUMBER YARD. 
In good location or will take an interest if satisfactory. 
cash. Address ‘‘R. W. H., 


Will pay 
’ care of AMERICAN LUMBERMAN. 
WANTED. 

Good energetic partner, with from $15,000 to $20,000, to take interest 
of departed member of our firm, in one of the best lumber yards in 
Michigan, paying good dividends. 

Address ‘‘MICHI¢ ;AN,” care of AMERICAN LUMBERMAN. 


WANTED—Timber Lands. 

















WANTED- TIMBER LANDS. 
Tract of accessible hardwood timber land in West Virginia or Ten- 
nessee, or good mill with ample timber supply. 
Address ‘‘POWERS,” care of AMERICAN LUMBERMAN. 


WANTED-—ALL RETAILERS 
Who are interested in specialties and in good things generally, to 
keep track of our advertising from week to week as it appears in 
the American Lumberman. NORTH WESTERN LUMBER CO. 


INSPECTORS, BUYERS AND DEALERS 
All use the ‘“‘Lumberman’s Pocket Tally Book.” It is especially 
adapted to keeping tally of hard-wood dimensions or lumber of uni- 
form width. Send 50c for sample copy; 3 copies, $3.25.; dozen, $4.50; 
Address AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, Ii. 


TO CATCH THE EYE. 
Nothing will do it quicker than our catchy cuts; have your adver- 
tisements made attractive by using them; send for catalog. 
AMEKICAN LUMBERMAN, Chicago. 


WANTED—LUMBERMEN TO USE 
The ‘“‘Lumberman’s Statdard Telegraph Code.” and thereby save 
the cost of the book every few days. A telegram containing 50 to 100 
words can easily be brought within 10 by its use. Price, one copy, $3; 
two copies. $5.50. Special rates in lots of one dozen or more include 
name embossed in gold on cover. Write for prices. 
AMERICAN LUMBERMAN, 312 Dearborn St., Chicago, Ill. 


FOR SALE. 


- FOR SALE—Timber and Timber Lands. 














For sale for all cash only, a large tract of fine uncuiled cotton- 
wood stumpage with good shipping facilities. 
Address, COTLONWOUuD, post-oflice BOX 2374, Moline, III. 


FOR SALE. 
50,000 white oak trees and 25,000 acres of very fine timber land, all 
well located in’ Kentucky. 
Address R. E. SMITH, Richmond, Ky. 


FOR SALE OR EXCHANGE. 
Eleven hundred acres fine timber - Columbia county, Oregon, 
What have you tooffer? . E, JETER, Waterloo, la. 


TIMBERED LANDS, TREES, ETC. 
For immediate use or investment; lowest prices, largest list, located 
in all states. Address B. VY. AVIS & CO., Washington, D. C. 


FOR SALE-LAND AND TIMBER. 
Four thousand acres of coal and timber land, one hundred thousand 
oak trees, seventy-five thousand Pa trees in eastern Kentucky, 
on good floating stream. B. F. FRENCH, W INCHESTER, Ky. 


A BIG BARGAIN. 

Must sell quick for cash, 10,000 acre tract on White river, Arkansas, 
virgin forest; 15,000 feet per acre of gum, oak, ash, elm, hickory and 
pecan. Also gum stumpage on 15,000 acres of adjoining land. 

. W. MeCREA, Cape Giarardeau, Mo. 


TIMBER AND COAL LANDS FOR SALE. 

102,092 acres, carrying 4,500,000,000 feet pine timber on Van Couver 
Island and mainland, Puget Sound, B. C. Good mill capacity 60,000. 

12,640 acres carrying 700,000,000 feet on Columbia river, Oregon. 

35 000 acres timber and coal land in Tennessee. Also a shap in 
300,000.000 feet in Coos Bay District, Oregon. 

If you want timber and coal land write me. 

J. 8. STACY, 1002 Chamber of Chicago, Il. 





MARCH 11, 1899 





FOR SALE-2,200 ACRES IN KENTUCKY. 
Eleven million feet fine timber, principally white oak, and a three- 
foot vein of excellent cannal coal, in émtoa county, on Licking 
river at a bargain. M. T. GILLOCK, Fort Scott, Kan. 


FORISALE— —OAK AND PINE. 
Several groups good oak and pine in Louisiana at speculation 
prices. Don't delay a. There is 100 percent profit in these 
offerings, . H. HOWCOTT, New Orleans, La. 


FOR SALE--PINE AND HARDWOOD. TIMBER. 
50,000 acres cypress, 7,5000 feet per acre, and 50,000 acres pine, 
8,500 feet per acre on good logging stream and nav igable rivea: 

price, $1.00 per acre. 30,000 acres North Carolina containing 
over 400,000,000 feet white pine and hard-woods; price, $3.50 od 
acre; easy terms. Middle Tennessee lands, 5.000 acres, containing 
20,000 milion feet, 314 miles from railroad, $4.50 per acre; 1,500 acres, 
containing coal vein, and 3.000 feet per acre, 3 miles from road, $3 
per acre. 1, 800 acres well timbered goes to "Tennessee river, $6 per 
acre. WILLIAMS & CO., 612 Wilcox Bldg., Nashville, Tenn. 


FOR SALE—KENTUCKY TIMBER. 

Virgin growth; 5,700 acres finest white oak timber, accessible and 

cheap. No agents. I. N. PHIPPS, Ashland, Ky. 
FOR ‘SALE—TIMBER AND TIMBER. LANDS. 

In eastern Kentucky, in tracts to suit. Finest quality and in 
any quantity desired; accessible to river and railroad transportation. 
Also immense lumber plant, with booms and millions of feet of 
timber in North Carolina. en, with me for what you want, 

. B. HILL, Winchester, Ky. 
FOR SALE— AT A BARGAIN. 

On the railroad near Saulte Ste. Marie, Mich., 1.200 acres of land 
with 4,000 000 of the very best birch, 21 ; million of hemlock and 20,- 
000 cords of wood; fine locatian for a mill to ship either east or w est. 

Address “HARDW OOD,” care of AMERICAN LUMBERMAN, 


FOR SALE. 

A tract of 10,000 acres of timberland in Wyoming county, W. Va. 
on tne Guyandotte river. Estimated at 15.000 yellow poplar trees 
2tinch and overin diameter on the stump up to 60-inch and large 
average, also 10,000 white oak trees, 22-inch and over, all of splendid 
quality, and can be cheaply logge ed. 

Apply to JAMES MACKENZIE, Williamson, W. Va. 


FOR SALE-—YELLOW PINE. 
1,550 acres of short-leaf yellow pine, two miles from railroad, and 
easily accessible to it. F. W. RICHARDSON, LaFollette, Tenn. 


FOR SALE -1,143 ACRES. 

Good pine land ten miles from. Covington, La., five miles from 
Chefunete river, a stream emptying iuto Lake Pontchartrain, and 
twenty-five muvs from New Orleans, La. Price $4,000. Write for 
COUSIN, JR., Care of New Iberia National Bank, 

New Iberia, La. 


FOR SALE-—12,000 ACRES TIMBER LAND. 
In Western North Carolina, three miles from nearest railroad point, 
timber about 5 per cent w hite pine, balance ouk and poplar. 
Address J. B. ATKINSON, Lenoir, N. C. 
FOR SALE— ABOUT 2, 000 | ACRES. 
Heavily timbered pine lands near Coosa river, in Elmore county 
Alabama. Will sell timber separately. 
Address BOX 766, Montgomery, Ala. 


FOR SALE-—10,000 ACRES LAND 
In southwest Virginia. Timber, iron, ornamental slate. Address 
LUCK BOX 103, Charleston, Jefferson Co., W. Va; 


4,000 ACRES WHITE OAK. 
3,030 acres pine on Sabine river, short distance from Beaumont 
Tex., and near railroad. ARCADIA TEA CO., Crowley, La. 


FOR SALE—LONG LEAF PINE. 

26,000 acres long leaf pine, near to railway in Louisiana. Can be 
marketed on low rates to all points. Price, $6.00 per acre. Greatest 
bargain on the market. Only those able to purchase need write. 

Aderess, *VTERAN,”’ P. O. Drawer 131, New Orleans, La. 


PINE TIMBER AND MILL SITES. 

The best mills in the south are located on the N. 0. & N. E. R.R. 
(Q. & C. Route), in southeastern Mississippi, for the reason that 
there they get the best of yellow .pine. If you are looking for a 
location for a mill to make money, write me. Can sell 160 to 15,000 
acres in solid body, Am an old Michigan lumberman and know 
when lth is —_— J. H. MOORES, Ellisville, Miss. 


FOR SALE—Lumber and Shingles. 


FOR SALE—WALNUT. 

2 cars boards 1x3 inch up to 1x10 inch—24 inches up to 60 inches 
ong 

1 car squares, 1x1, 17 inches to 30 inches long. 

3 cars squares, 1 4x14 , 9 inches up to 48 inches long. 

3 cars squares, 2x2, 9 inches up to 48 inches long. 

3 cars squares, 2'4x2!4, 12 inches up to 48 inohes long. 

All bundled and shipping dry. Want id f. o. b., Terre Haute 
Ind. . A. LANGTON & CO. 


WANTED-—TO CONTRACT MILL CUT. 
Cypress or gum. Capacity 10,000 oe —. 
. DAME, Duncan, Miss. 


FOR SALE—WHITE PINE. 
29,000 feet 114 and 1!4 inch, 4 inches and wider, white pine, 4, 6 and 
8 feet No. 1 shop and better, runs heavily 4 inch wide. 
Aduress “HOWARD,” care of AMERICAN LUMBERMAN,. 


CYPRESS PILING. 
We are prepared noel ae for any large quantity of sound 
cypress piling. Addre: 
WHITE “ASTLE LUMBER & SHINGLE CO., LT’D., 
W hitecastie, La. 


FOR SALE-COTTONWOOD. 
A large stock of box ‘boards and firsts and seconds ‘in shipping 
condition. Address, 
PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., Chicago, ill. 


FOR SALE— LUMBER. 

Yellow pine, short leaf — and cypress lumber for eastern and 
western delivery. Specialties: Car sills and bridge timber for the 
west, and all kinds of building material. Rift flooring for the eastern 
market. Can also furnish lumber in Germany and England b 
steamer from Brunswick, Ga. ~—— by rail, steamer and vessel. 
Correspondence solicited. . GREGERTSEN, _ Brunswick, Ga. 


LUMBER FOR SALE. 

Have 10,000,000 feet of Wisconsin hardwood ready to cut. Want 
to hear from parties desirous of contracting large or small quantities 
to be putin pile for them and shipped when in condition. 

Address ‘‘MANUFACTURER,” care of AMERICAN LUMBEMMAN. 


SCRIBNER’S LUMBER AND LOG BOOK. | 


A handy little book for lumbermen; gives correct measurement of 
scantling. boards, plank, cubical contents of square and round 
timber; saw logs by Doyles’ aol hs standard work; over 1,000,000 
copies have been sold; price 35 ce 

For sale by AMERIGAN LUMBERMAN, Chicago. 








particulars. A. 
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AMERICAN LUMBERMAN. 





FOR SALE—Second Hand Machinery. 


FOR SALE CHEAP. 

One Benjamin 24-inch double surfacer chain-bed. 

Also a complete steam and power plant, consisting of a 12x24 bal- 
ance valve engine, 60-inch by 16-foot boiler with 4% 4-inch flues, a 
40-inch by 10-foot heater, pump injector, smoke stack, fire front, 
grate bars, and all pipe connections complete. 

Address COOK & SCOFIELD. Clinton, Iowa. 


FOR SALE. 

One 32-inch Wickes gang; one Filer and Stowell rift machine; 24 
saws, 4 inch saw kerf; will make 1 inch, 114 inch, 114 inch and 134 
inch or 2inch thich, and 3, 4 or 6 inch wide; capacity unlimited. 
all in good order. 

THE ROBINSON LAND & LUMBER CO., Chicora, Miss. 


FOR SALE—-SAW MILL. 

First class Clark Bros. circular saw mill, capacity 50,000. Three 
double flue boilers, 18x22 engine, Stearn’s head blocks and edger, 
reversible live rolls, trimmer, 5 saw slasher, lath mill and bolter, 
endless chain log haul, all three inch shafting, good belts, large 
steam pump, complete in every particulars. Machinery cost $7,000 
three years ago, can be seen running until April 8, 1889; price only 
$1,000. Address ALFRED TRUMAN, Glen Hazel, Pa. 


FOR SALE. 

Two 20-light are, and one 350-light incandescent machines, also 
two gague lathes, three new 66-inch boilers with abutment fronts, to 
exchange for lumber, machinery or coal. 

WARREN SPRINGER, 197 Canal St., Chicago. 


FOR SALE—SECOND HAND MACHINERY. 

One Wilkin 8-ft. band mill, new; two Hill niggers; all sizes Cun- 
ningham geared twin engine steam feeds; all sizes Prescott 
steam feeds; two boilers, 44-in. x 14-ft., complete; one Erie City engine, 
20x30 in.; one Remington slide valve engine, 18x36 in.; one Giddings 
« Lewis slide valve engine, 12x24 in.; one Lansing slide valve 
engine; 12x18 in.; one Greenwald slide valve engine, 10x24 in.; one 
Chandler & Taylor slide valve engine, 14x18 in.; one slide valve 
engine, 14x24 in.; one Armington & Sims high speed engine, 1544x15 
in.; six Hill clutches, 54x9 in.; one Kline two-arm log loader; one 
large Conway fire pump; one No. 4 Deluge pump; one gang lath mill; 
one stave jointer, new; 4-in., 5-in.. 7-in. and 10-in. steam separators; 
one 54-in. Neacy edger; one 72-in. Rodgers edger; one 40-in. four 
block Allis carriage; one Allis circular mill, with top saw rig; six 
52-in., three 32-in. and one 72-in. circular saws; three 38-in. slasher 
saws, new; band and gang saws; two 12-in, brazing clamps; one 
Rhodes circular swage; one new anvil for circular saws; one 40-in., 
one 48-in. and one 52-in. Wilkin steam gang; one 52-in. Wickes belt 
gang; one 5-in. Nordberg automatic governor; one 4-in. and one 8-in. 


Waters governor. 
THE FILER & STOWELL CO., Milwaukee, Wis. 


FOR SALE—TWO BOILERS. 

Fifty-inch by eighteen feet. five 10-inch flues, also one. 16x30 
inch; right hand, slide valve; Sinker, Davis & Co. Engine. All 
in good condition. Apply to 
INDIANAPOLIS M’F’R’S & CARPENTERS’ UNION. 

Ss Indianapolis, Ind. 
BAND SAW MILL-—FOR SALE. 

A complete Clark Bros., band saw mill, with two boilers, two 
engines, Clark Bros., h blocks steam feed, steam nigger floor- 
ing machine surfacer, gang edger, cut off and equalizing saws, 
conveyors, belts, etc., and appliances for filing and keeping saws in 
order. This mill has been used but a short time, is now out of use, 
and we will sell same at a very low i. 

8. P. KENNEDY & CO., Bradford, Pa. 


A SNAP BARGAIN. 

A rare chance to buy a band saw mill at less than 25 cents on the 
dollar. Iron frame building, 30x195 feet; two stories (can be 
taken down); frame building, 44x150 feet; Corliss engine, 240 horse- 
power; 5 new boilers, 16x20 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for sawing logs 
up to 80 feet in length. For further particulars, address 

“LAWSON & BRO., care of AMERICAN LUMBERMAN. 


FOR SALE. 

First-class saw gummer, never been used. at a bargain. For par. 
ticulars, address “GEO. GOBEL.” 

care of AMERICAN LUMBERMAN. 

















FOR SALE—MACHINERY. 

I have for sale, wreck of steamer, ‘‘ GUIDING STAR,” consisting 
of two engines, 27x714; one 8-inch beam doctor; five boilers, mud 
drums‘ heaters, steam drums, and fire fronts, all complete. Boilers 
are 42x28, double (hand) riveted, 2-flues each, 15 inches. made of best 
Tennessee charcoal iron, 70,000 pounds tensile strength, and licensed 
by — inspector to carry 168 pounds of steam. 

This boat was cut down by the ice near Point Pleasant, Mo,, and 
the machinery and boilers taken off in fine condition. Will sell 
separate or as a whole, to suit purchaser. 

JOHN McDOWELL, Jr., Mound City, Il. 
FOR SALE-SAW MILL MACHINERY. 

A first-class modern three-circular timber mill. Saws up to 80 
feet. Power plant in good condition and ample capacity. Equip- 
ment of edgers. slashers, trimmers, niggers, steam feeds, live rolls, 
pulleys, shafting, belting, etc., complete and of best make. Will 
be sold as a whole or in sections. For full details, address 

“C. R. MILLER,” care of AMERICAN LUMBERMAN. 


IF YOU WANT A BARGAIN 

In new or second hand planing, sash and door or saw mill ma- 
chinery, write to me giving your address with a list of what you 
want, Address “B. D..” care of AMERICAN LUMBERMAN. 


FOR SALE--SECOND-HAND MACHINERY. 
1—30- INCH x 36-INCH HEAVY SLIDE VALVE EN- 


gine. 
1—18-inch x 20-inch heavy slide valve engine. 
1—10-inch x 16-inch Bartlett rock valve engine. 
1—14-inch x 10-inch x 10-inch Worthington duplex pump. 
1—Right-hand Wilkin band mill, 
1—Stearns 4-block carriage. 
1—60-inch Munn edger, 
1—Rodgers single cylinder steam nigger. 
1—Perkins knee feed shingle bolter. 
1—30-inch x 4-inch six-roll double surfacer. 
1—28-inch x 8-inch “‘Triumph double surfacer and sizer. 
1—15-inch Fay six-roll double surfacer and matcher. 
1—Prescott 8-foot band mill. 
1—Prescott 3-block carriage. 
1—7-inch x 52-foot Prescott steam feed. 
1—6-foot Allington & Curtis dust separator. 
1—48-inch ‘‘Invincible”’ 3-drum sander. 

If you have anything to sell, write us. 

WICKES BROS, Saginaw, Mich. 


FOR SALE—Logging R. R. Equipment 














FOR SALE—LOCOMOTIVES AND CARS. 
5 narrow gage 7 to 20 ton engines. 
5 narrow gage 22 to 28 ton engines. 
3 narrow gage 30 to 35 ton engines, 
20 narrow gage freighs and passenger coaches. 
15 standard gage 20 to 30 ton engines. 
10 standard gage 30 to 50 ton engines. 
Flat, gondola, box and passenger cars. 
Do not buy until you get my prices. 

F. M. HICKS, 225 Dearborn St., Chicago, Ill. 


MODERN LOCOMOTIVES. 
Lake Street Elevated R. R. engines, standard gauge, only 24 
years’ service. 
28 to 30 tons. 


Small drivers. 
Short wheel Base. 
All Forney type. Weight on 4 drivers, with tank built on same 
rame, carried on 4 wheel swivel truck. Strictly modern and just 
out of shop. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write pn and specifications. 
Also 3 ,000 pounds, 8 wheel road engines and 
8 185,000 pounds, 10 wheel freight engines, nearly new. 
A complete line of passenger coaches, good style, recent build 
and narrow gauge ne. : 
FITU-HUGH OMPANY, Monadnock Block, Chicago, Ill. 
Dealers in engines, rails, cars and machine tools. 
FOR SALE-SHAY GEARED LOCOMOTIVE. 
40-ton standard gauge, in first-class condition. For full par- 
ticulars, price, etc., write 
M. MITSHKUN CO., 406 Chamber of Commerce, Detroit, Mich. 


FOR SALE-STEEL RAILS. 
We sell new steel rails and buy and sell second-hand rails. 
Address ROBINSON & ORR, 
419 Wood st., Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 

Five 10-wheel standard gauge 44-inch drivers, weight 76;000 
pounds total; 18x22-inch cylinders; Al condition; modern build; 
equipped with Westinghouse air on drivers and tender. 

ve 14x24 inch 4-driver and 4.wheel truck, standard gauge loco- 
motives, 50-inch drivers. 

Two Baldwin Moguls, 12x18 inch, standard gauge; weight 22 to 
25 tons; 36-inch drivers; modern build. 

One 4-driver and pony truck Baldwin, standard gauge; 13x20-inch 
cylinders; weight 22 to 25 tons. 

One hundred standard gauge flat ears; 40,000 pounds capacity; 
suitable for logging roads. 

All above equipment in first-class condition. Changes and repairs 
made to suit, Can deliver ayn, é 

LUMBERMEN’S SUPPLY EQUIPMENT CO., 
Savannah, Ga. 








FOR SALE-LOCOMOTIVES, CARS AND RAILS. 
50 Standard and narrow gauge locomotives, weighing from 8 
to 40 tons each; Shay, Porter, Baldwin and other makes. Also 
about 300 logging, box and flat cars of both gauges. Also steel 
relaying rails of all weights and in quantities to suit. Prices and 
full particulars given on application. 
M. MITSHKUN CO., 406 Chamber of Commerce Bldg., Detroit, Mich. 


FOR SALE—MODERN LOCOMOTIVES. 

South Side Elevated Railroad engines; standard gauge; only five 
years’ service; 30 tons;small drivers; short wheel \ 1 For- 
hey type: weight on four drivers, with tank built on same frame, 
carried on four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP. Ample fuel and water capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. Also 3 95,000-pound 
8wheel road engines and 3 135,000-pound 10-wheel freight engines, 
nearly new. A complete line of nger coaches, good style, re- 
cent build, and NARROW GAUGE EQUIPMENT. 

FITZ-HUGH & COMPANY, Monadnock Block, Chicago, I1., 
Dealers in Engines, Rails, Cars and Machine Tools. 


FOR SALE—Business Opportunities. 


FOR SALE-—CIRCULAR SAW MILL. 

Capacity 20.000 feet per day. Cut of mill now sold five months 
ahead. Can contract cut ten months ahead. Planing mill in con- 
nection for working up cull lumber. Finetimbersection. A money 
maker, and will bear close investigation. Reason for selling, owner 
is dead, and administrator must sell to settle up the business. 

F. W. BOON, Administrator. Gilmore, Ark, 


FOR SALE—LUMBER YARD. 
The best lumber yard in Cincinnati is for sale to the right party. 
Address CARPENTER & ORR LUMBER CO., Cincinnati, O. 


BOX FACTORY FOR: RENT. 
A large and fully equipped factory having track connection with 
seven railway systems. G lumber market, g' trade. 
Address “BOXES,” care of AMERICAN LUMBERMAN. 


FOR SALE—A LARGE MILL PLANT. 
On Puget Sound, with 25,000 acres of magnificent fir timber. 
large tract of redwood and sugar pine. ; 
BOVEE, TOY & SONNTAG, 624 Market St., San Francisco, Cal. 


FOR SALE. 

One of the best equipped modern saw mill plants in the south. 
Circular mill, 30.000 daily capacity. Kilns, planing mill and logging 
railroad. Plant now in operation and in first-class condition, with 
a good established trade; 75 to 100 million feet best quality longleaf 
pine available. Will be sold at a bargain and is a splendid oppor- 
tunity to make money from the start. Owners have other interests 
and must sell. This will bear the strictest investigation. 

“D. E. L.,” care of AMERICAN LUMBERMAN. 


ADMINISTRATOR’S SALE. 

Planing mill in Ashtabula, Ohio, population 15.000; best location 
in the city; large yard, mill built only four years; first class equip- 
ments for all kinds of work; railroad spur into plant; must be sold 
atonce. For particulars address. 

A. D, DAVIS, 15 Sycamore St., Ashtabula, Ohio. 
FOR SALE—PART CASH. 

Balance easy terms. Two lumber and coal yardsin good locations 
doing nearly cash business. Established in 1879. Gook reasons for 
selling. It will pay you to investigate. 

Address “YARDS,” care of AMERICAN LUMBERMAN. 


FOR SALE. 

APrescott No. 2 band sawmill complete with docks, boarding 
house, ete.. near the Soo. It is located in a territory where 
there is a large amount of hemlock and hardwood and considerable 
pine can be had at a very low re Inquire of 

D. J. RANSON, Sault Ste. Marie, Mich. 




















Also 
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FOR SALE. 

The undersigned, to close the estate of Isaiah Rolfe, offers for sale 
the old established timber and lumber yard. situate on the Delaware 
and Raritan canal and on the easterly side of Burnet street, New 
Brunswick, N. J. Yard is now stocked with a full line of first-class 
building materials; shedding capacity 114 million feet. Population 
of the city 18,000 to 20,000; also the surrounding country to draw 
from. Twolumber yardsonly. The real estate can be purchased 
or leased as desired, with or without machinery. For full particu- 
lars address ROLFE & SON, New Brunswick, N. J. 


FOR SALE-—RETAIL LUMBER YARDS. 
Three very desirable yards for sale at a bargain for spot cash. 
cation in natural gas belt in Indiana. Will sell separately. 
but reliable parties who mean business need apply. Address 
“J. K. C. O.,” careof AMERICAN LUMBERMAN. 


WANTED—CAPITAL. 
A successful woodworking concern in Tacoma, whose business 
has increased more than 200 per cent since 1894, desires more capital. 
Would reorganize and issue preferred stock, 6 percent guaranteed 
interest. Address 
THE SYNDICATE COMPANY,» 503 California Bldg. Tacoma, Wash. 


FOR SALE. 

225 shares stock, par value $25.00, on basis of $30,000 capitalization 
Dec. 1, 1898, inventoried $60,000; yellow pine plant in Southern Ar- 
kansas; plenty of timber and doing fine business; buyer can have 
good position with company if desired. 

Address ''J. H. T.,” care of AMERICAN LUMBERMAN. 





Lo- 
None 











FOR SALE-SAW MILL. 

Good heavy circular mill complete with steam feed; good edger 
and trimmer. Will take lumber in payment, or might take interest 
in business if desired. 

Address “SAW MILL,” care of AMERICAN LUMBERCAN. 


FOR SALE-PLANT. 

Timberlands and good will of the most complete and successful 
hardwood mill in the United States. In active operation, with 
enough timber at mill and profitable orders for balance of year. 
Tiwber resources will last forty years. Saw mill planing mili and 
dry kilns nearly new. Near Parkersburg, W. Va. II] health of 
owner only reason for sale. No applicant desired with less than 
$25,000 cash, balance on long time. low rate of interest. 

Address POST OFFICE BLOCK 1365, Pittsburg, Pa. 


MISCELLANEOUS—FOR SALE. 


FOR SALE--VIOLET H. RABER. 

Hull built 1861. Length 86 feet, breadth 16 feet, depth 7 feet. 
Boiler and engine built 1893. High pressure 20x21 steam reverse, 
independent cut off. Allowed 146 pounds steam. First class in 
every particular. P. W. RABER, 915 Old Colony Bldg., Chicago. 


FOR SALE-—ADVERTISING CUTS. 
Make your advertisements attractive and catchy. Use our catchy 
cuts for retail lumber dea'ers. Send for our catalog. i 
Address AMERICAN LUMBERMAN, 315 Dearborn St , Chicago, Ill. 


FOR SALE--CHAPIN’S READY RECKONER 
For reducing to board:measure all the fractional sizes of lumber, 
scantling and timber, advancing in regular order, of 14 inch from 
1x1 to 30x30 inches, and up to 50 feet long. Contains over 200.000 
figures, carefully revised. Pockct size. Price, bound in morrocco, 
gilt edge, lap pocket, and pencil loop, $3: Bound in cloth, $2. 
AMERICAN LUMBERMAN, Chicago. 

















FOR SALE—-THE LUMBERMAN’S ACTUARY. 
1t is a book that shoulu be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations may 
make mistakes---the Lumberman’s Actuary never. Its calculations 
have been made once for all and are known to be correct. See ad- 
vertisement elsewhere for contants of the book. It is not bulky but 
is of a convenient size even for the pocket. It will be sent postpaid 
to any address for $2.50. 
Address AMERICAN LUMBERMAN, Chicago. 


FOR SALE—CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen.—Every 
hardwood lumberman should have one. Designed by a_prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep with stiff covers, and thumb and finger straps. Size of 
book closed 414x8'4 inches. Price per copy, 75 cents; six copies, $4; 
twelve copies, $7.50. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Il. 


THE MAIL IS QUICK. 

The Lumberman’s Standard Telegraph Code is quicker. It will 
Save the cost of the book every few days. A telegram contain- 
ing 50 to 100 words can usually be brought within 10 by its use. 
Price, $3; 2 copies, $5.50. Special rates on lots of one dozen or more 
include name embossed in gold on cover. Write for prices. 

AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, III. 

WHEN YOU BUY A BOOK OF PLANS 
You want the latest, most modern, and best. Tabor’s Modern 
Homes contains 50 new designs, showing perspective views and 
floor plans of city and suburban Homes, costing from $500 to 
$5,000 and upward, two and three-story flat buildings, frame and 
brick houses, for 50-foot lots, ete. Many designs are shown for cot- 
tages costing from $500 to $1,000. Price, $2. Sent postpaid. 

AMERICAN LUMBERMAN, 315 Dearborn street, Chicago. Ill. 


LUMBERMAN’S POCKET TALLY BOOK. 
Especially adapted for keeping tally of hardwood dimension or 
lumber of uniform width. Send 50 cents for sample copy; 3 copies 
1.25; dozen $4.50. = 
Address AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Ill. 











MACHINERY FOR MAKING MATCHES. 
I can equip you with a complete outét for a match factory with 
machinery of the highest efficiency and save you from patent litiga 
tion. W. E. WILLIAMS, 1120 Monadnock Block, Chicago, Ill. - 


TWO FINE DOCKS FOR SALE. 

One 330 feet long, one 708 feet long. Will trade the same for lum- 
ber, or will take one-third of purchase price in unincumbered real 
estate. This property located at Tonawanda, N. Y. For further 
information address BOX 21, North Tonawanda, N. Y. 








DO YOU WANT IT? 
Lumber Yard office and sheds, situated in Collinwood, Ohio, a 
growing and thriving village eight miles east of the center of 
Cleveland. Itis for sale or for rent, with long lease, at reasonable 
price. The lot is located on Collins avenue, just south of the Lake 
Shore & Michigan Southern Railway, from which a side track may 
easily be built. The lot is 80x140. Centrally located. A good busi- 
ness awaits a good man. Write or wire 
C. W. RICE, Collinwood, 0. 
FOR SALE. 
Door, sash and blind _——— B pen mill, lumber yard and dock 
on Lake Erie, good harbor. Old established business. For particu- 
lars address “LUMBER,” care of AMERICAN LUMBERMAN. 


FOR SALE-—AT A SACRIFICE. 

Complete modern saw and shingle mill with burner, new through- 
out, located at Raber, Mich., on the Soo river, 12 miles north of De- 
tour. Capacity, 7,000,000 feet lumber and 20,000,000 shingles. Also 
all buildings and improvements in town of Raber. Unlimited quan- 
tity of hardwood in immediate vicinity. Also a new tug “Violet H. 
Raber,’’ 20x24 cylinder. 

WM. MUELLER & CO. Marquette Bldg., Chicago. 





GENERAL MISCELLANEOUS. 
THE |. & G. N. 

The Illustrator and General Narrator of facts about Texas. A 
handsomely illustrated monthly publication, 20 pages, engraved 
covers in colors, issued by the I. & G. N. R. R., descriptive of the 
matchless resources of, and for the encouragement of intelligent 
farming, and industrial and general enterprise in East, South and 
Southwest Texas. First issue during March. 

Will be sent to any address on receipt of 25 cents in stamps or 
otherwise, to cover postage for one year, or of two cents to cover 
postage on sample copy. Address 

D. J. PRICE, Gen’l P. &. T. Agt.. 
Palestine, Texas. 








SEND YOUR TELEGRAMS 
For Minneapolis, st. Paul, Winona, La Crosse, Dubuque. Duluth, 
Superior and West Superior over the North American telegraph 
lines through — local Postal Telegraph office. 
C. M. LORING, Pres. H. A. TUTTLE, Supt. 
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Malvern Lumber Co... 89 
Newman Lumber Co., 9t 
Nicola Bros Co. . 96 
Nicola & Stone Lumber Co...... 
Norris, W. H , Lumber Co........ 89 
Norton Lumber Co...........0+-++ 
Paepcke-Leicht Lumber Co....... 8 
Pate Lumber Co., D. S. i: 
Perkins & Miller "Lumber Go..... 80 
Pickering Lumber Co., W. R...... 5 
Reliance Lumber Co.............. 80 
Rib River Lumber C 0. 
Robinson Land & Lumber Co.. 50 
Ruddock a ere ney 
Sabine Export C 50 
St. Louis Rfgr. & Wan. ‘Gtr, ‘Co. 
Schultz Bros. .... ne 
Southern Pine Lumber Co.. ee fA 
Terhune, W. accaes 
Waite Lumber Co., SBS. ockee 
Willson Bros.. ee batintbons 
White, J.J. caw en eceR one eee Tee 
Hemlock. 
American Lumber & Mig. Co..... 96 
Anketell Lumber Co______._---- 49 
Brewer Lumber Co............+:- 98 
Babcock & Co., E. V....... cite OD 
Bruner & Co., Owen M 
Cleveland's. M. & Lumber Co.. 90 


Connor & Co., R., fo. UD 
Daniels & Collin Co.. rere 
Dewey, C. W 

Flint, Erving & yan dina ahaa 96 














Gillespie «& Co., 96 
Hunner Fhe thes 89 
Jenks Lumber Co., abet _t ae 76 
Lippincott, Robt. (a ee es 49 
Mann. Moon & Co............... 
OSU OS: eRe 78 
PESO TE TR My Bios cies 0s 50:00 scine 
Mortenson & Stone............... 78 
Nicola Bros. OO....0 0000+ cc0000 96 
North Western Lumber Co........ 8 
North Wisconsin Lumber Co..... 82 
Rumbarger Lumber Co........... 94 
Sawyer-Goodman Co_____...__--- 7 
Sexmith, LOMAP........0200ccc0es 78 
Terhune, W. E.. ee enane 
Wagstaff, William J.. iowa: COnte 
Waite Lumber Co., BB os ch 
Week Lumber Co., John.......... 78 
Werheim Manufacturing 00.65 
Willson Bros.. ince 
Wisconsin Land ‘k& Lumber Co... 92 
White &Co., William H.......... 
Worcester & Co., C. H.....- Saebian ae 

Pacific Coast Woods. 
Albion a ng Rs ssncpaswecunes 
Atlas TMMDESE OO........eccee0ccee 
Bradley-Watkins Co.............- 93 
Bridal Veil Lumbering Co 
Bruner & Co., Owen M 
Coast —. _ stance 

nter reed 
ox say Ce ae &6 
Grays Harbor Gueabendil Bony. 
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Pacific Coast Woods.—Con. 


RIRBOR IID) cise serseeseesenaeees 
Kellogg Mill Gol, waa ceesine 
Lewis & Crane.. casieninns ons 
Metcalf & Wade..............-... 
Oregon Pine Lumber Co.......... 
Pacific Pine Co. . : <eenveesr Me 
a ae re 
St. Paul & Tacoma ae esta 
Sunset Lumber Co. 4 ‘ 
Union Lumber Co.. ebisieeh 
Wagner Shingle Co., SGMIN scscce 
WwW BURCE GD ICED, 0.0 oc csc cee ee 


Wheeler, ah & ay 
Wilson, Robt. 


North Carolina Pine. 


Branning Manufacturing Co..... 
Bruner & Co., Owen M........... 
Butters Lumber Co............... 
Camp a niin bistcnceenivin 
Cummer Co., The.. 

Johnson & Wimsatt... 
Lippincott, Robt. C.. 
Roanoke R. R. & Lumber Co 







Suffolk Saw atin Co.. 
Tunis H. Clay 
Waters & Sona, R.T.. 


Hardwoods. 


American Lbr. & Mfg. Co........ 96 
Anketell Lumber Co............. 
Albro Lumber Co., The E. D...... 87 
Arpin Lumber Co., JOBR. 0.5050 
Bennett & Witte. . os 
Bodman & Pettit Lumber Co..... 50 
Bonsack Lumber Co.............. 
Bruner & Co., Owen M............ 
Buffalo Hardwood Lumber Co.. 95 
ORB, 5 /S0 ss sis. ecisjanis oasis sig eciaesiuee 50 
Cleveland Saw Mill& LumberCo 90 
Connor Co., eee 
Coolidge Fuel & ‘Supply Co. ee 
Creelman Lumber Co., F. E...... 
Daniels & Collin Co.............. 
Des Moines Lumber Co. 

Dennis Bros. . 


a) 


WOOO Ss Wis viscsciciseis site secwresies 50 
Dwight Lumber Co. 

D’Heur & Swain Lumber Co.. 1¢0 
ROEION CIO Gis 56 5 )535.5-4;+ 105670 a see: su abce 


Empire Lumber Co.... 
Emporium Lumber 









Parrin, M.. B.......0. 87 
Foster Lumber Co., N 
HAINES BCD... 5+ siesiess 
Hardwood Lumber Co. 94 
Hoshall & McDavitt... 
Houston & Co., Geo. T............ 100 
Interior Hardwood Co............ 84 
Interior Woodwork Co..... ..... 
King & Co., had Se Sareea oe 10 
BADD COry Be A sets.sicsec. soos ces 87 
Krouskop, A. oT Oe ON A 
Lawrence & Wiggin. rama 
Lesh, Prouty & Abbot Co.......-. 8t 
Long- Knight Lumber Co......... 80 
Luehrmann Hdwd. Lbr. Co.. 
McFerson & Foster. . re 
McLean & Co., Hugh... 
McLeod Lumber TOD iswacewisis xie'enss 
a vo Jr., & Bro. Co., C. C...... 100 
Nadau Bros, ans Keous “ 
Nichols Lumber Co., CFs aaa 
DRICGIR ESPON, Os oie sinoisicone- sain eb ne 96 
Nicola & Stone Lumber Co........ 
PI OS Meta sois casei wibion- asic visin 50 
North Western Lumber Co........ 8 
Page & Landeck Lumber Co...... 100 
Pond-Decker Lumber Co......... 
PRICE, Ai. A, Ge POO saies ca.vse sé: exes 
BAUME nike decescssccusessunecae, TED 
Rumbarger Co..............+.056- 94 
Sanders & Egbert Co . a ees. | 
Sawyer-Goodman Coe ene Me 
SCatCHerG 6 BOD... 105.056 s0i0 secces 
Le ee Se: 84 
Sondheimer & _ Pike cece wn 10 
Se eS, eer ereree 
Tagart, Beaton é or 92 
Thompson & Bonnell Co......... 49 


Tschudy Hdwd. Lbr. Co., J. H... 49 
Upham Lumber Co., Fred W..... 
Ne GD vs scis sins wnsin veie-sicne 76 
WAI DUMDET CO...55s5nccscecces 
WEPREIM BIBS OO, «6 <:0i0:60 00:00:05 0000 
Wells Lumber Co., R. . evap cans 84 
White & Co., Geo. ati eae 7 
White, Wm. H. & Co..........00.. 
Wiborg, Hanna & Co............. 
Wisconsin Land & Lumber Co..... 92 
Wisconsin —— or Co. 10 
Wilce Co.. The T.. 








Young & Co., W. D...... 0.0... 0000 92 
Poplar. 
American Lumber & nines wale 96 
Babcock & Co., E. sos o< a 
Bennett & Witte... Keene anol 
Bowman Lumber Co. cnxaccas, “SD 
Bruner, Owen Ra Sainale mee 
Burt & Brabb LumberCo......... 8&7 
Cleveland Saw Mill & —- 9U 
Clay City Lumber & Stave Co.. 88 
Daniels & C 8 Co... .ignsns 
le pe ee senerr. 87 
Flint. Erving & gy! hehe eawaies 96 
Jenks Lumber Co., R. H.......... 76 
HArTis & CON BIO... 60000 cece cscs 79 
McFerson & Foster. 50 
Mengel Jr., & Bro. Co Dic 100 
Nicola & Stone Lumber Co. 
Price & Bros. E. E...... has 


Poplar.—Con. Railroad -_ Logging Ap- 
jan 


Wiborg Hanna & Co.. Baldwin Lgcumotive Works... 


penter & Co., George B 
poses Manufacturing Co 


Lidgerwood — Co.. 





Sash, nome and [tillwork. 


Co.. 
Anson-ilixon Sash & Door Co. Russell Wheel & Foundry Co. 


Carr, Ryder & Adams Co... Southern a Supply Co 





= a 
Cleveland Window Glass Co paonen  Maihufackiing ” 


— Hy A — = Co Zelnicker, Walier................. 


Engines, Pumps, Boilers, 


Foster-Munger ICO. cc. see 
Gauger & Co., PODROAS ooccscccess 
Gillespie & Co., D.L 
Gould ‘Mfumon 6.6 ani 





Gordon Hollow i Blast Grate Co.. 





Harris & Cc . Bros.., 
McGowan, John E.. 
MacKinnon Mfg. COs. 00. 
Means & Fulton Iron Works 
Muskegon Boiler Works 


A. Tt.. 
Montgomery Door & Box Co. 
an Co. 
Muscatine Sash & Door Co.. 





Mill Supplies and Specialties. 


American W: ieee Proofing Co. 


True & True Company... ene 


Western Sash & Doo Co.. 
W Cow Osgood & Co... 


A. ©.. 
Williamson & Libbey Lbr. C 
Youmans Bros. & Hodgins. . 


Hardwood Flooring 


Buffalo Maple Flooring Co 
Bruner & Co., Owen M 
Dwight Lumber Co 


I 





‘pe Co., 
Chicago Belting Co 
Chicago House Wrecking Co 
Detroit Sprocket Chain Co 
Dietz, Schumacher & Boye 
Frictionless Metal Co 

Oil Co. 
Gordon Hollow Blast Grate | Co. 
Harris Machinery Co.. ‘ 


Jeffrey Manufacturing Co... 
—" a a Races Raeedor neue sakes 


Ses 


p Mi: 
om coe g Me Robt. c; 
Nichol sione ye Gao 


Moloney-Bennett Belting Co 
New Jersey Car Spg. & a Co. 
Queen Cit fo py 6 “ 
ueen City upp) 0. 
km. FLA .. 


South sagt Lumber Co... ee vite 
Wisconsin and & ‘Lumber Co.. 


sncaienattiin Machinery. 


American Woodworking Mch. mm, 
Berlin —T Works 


poten Log’ Cart & Supply Co.. 


Vitrified Emery Wheel Co, 


Connell & aoe Machine Co... 


Dietz, ws & Boye. Western Rawhide & Belting Co.. 


Wisconsin Machinery Co 
Saws, Knives and Tools. 
Atkins & Co., E. C 


Barnett Co., G. & H 
Disston & Sons, Henry... 
& Co., R.. 


a Al 
Fischer Machine Works 
Fraser ~~ ae: 


Globe Machine Co.. 
Hoyt yap Machine Co... 


eae & Co., Levi.. 


Johnson Machinery C6 0., Moses P. 
Johnson Machine Co., “Moses P... 


Michigan Saw Co 

Nicholson File Co.. 

Northampton Emery Wiel Co. 
J 


Lehman Machine Co.. 


McDonough Manufacturing Co.. 
Milwaukee Sander Mfg. Co 

Phoenix Manufacturing Co 
Fi ag Iron anen Co.. 


Simonds Manufacturing Co 
Vitrified Seeey Wheel - 





Rowley “eit Hermance Co Dry Kilns, snes, | Etc. 


Allington & Curtis Mfg. Co. 
American Blower Co. 
Bayley & Sons Co., Wm ante 
BUHGIO FOROS CO. . sccicc cscs cccee 
Emerson Co., The 
Garden by Me ‘Fan Co 


Smith Machine Co., H. B... 
Trevor Manufacturing Co.. 
Williamsport Machine Co 
Wisconsin a Co. 


Woods Machine Co., 


Saw Mill Machinery. 
American Phe Be Beyer —_ -™ 


Lee, 

Metuhy Dry. Kiln Co 
Standard Dry Kiln Co 
Sturtevant Co., The B. F 


Aultman’ Co., The. 
Butterworth & Lowe.... 
Cc a Sons Co., George 


Wholesale Dealers in Coal. 





aunt Co., Frank H.. 
Connell & Dengler Machine C Co.. 
Dietz, Schumacher & Boye... 
Detroit Sprockett Chain Co 


New Kentucky Coal 
North Western Fuel C 
Winifrede Coal Co 





Miscellaneous. 
Anthony’s Son Canal Line....... 


Cleveland Window Glass Co 
Climax Tally Book.. Nefoerware 
Columbia Be apogrenh Co Co. 


Co 
Fischer Machine — ee 
Friction ~ ioe CO... 


Gordon Hollow Blast Grate Co... 
Jeffer Manufacturing Co 


Link-Belt — Co. 
Lyon Iron be 


Lum bermen’ s Credit Association. 
Lumbermen’s Mutual Ins. Co.. 

McLaren & Ross Lumber Co. 
Michigan Mfrs. Mtl. Fire Ins. Co.., 
Muskegon Boiler Works.. s 
Nanz & Co., F., Watch’s Clocks. 
Nicholson & Ci O Laka wate awbhvn oe 
O'Callaghan Bros. & Co 
Pocket Tally Book 


Co. 
McDonough 2 ee 00... 
po onemye ge a & Staver 


Phoenix ae SEE Co.. 
Rodgers Iron Manufacturing Co.. 





Trevor Manufacturing Co. 
Union Malleable Iron Co 
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Importer and Manufacturer 


Mahogany 


Veneers 


in all the 


FOREIGN WOODS 


Cae~ 





MILLs AND WHARFS 
é : FULTON AND MorcGan Sts. 
Foot E. Houston Street 


New York ‘°° CHICAGO 
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THOMPSON & BONNELL | 


LUMBER COMPANY, 
Hardwoods. 


We want OAK, plain or quartered, 
green or dry. 


Sawmill men are invited to correspond 
with us about lumber on hand or to 
cut. We inspect at shipping point and 
pay cash. We sell to factories only. 


> 522 & 523 
Sich. Trust Co. Bldg. ORAND RAPIDS, MICH, 


PePePrPedd ad dd ent ir 
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FOR SALE-SECOND-HAND 
MACHINERY. 


Two 60-inch by 16-foot Standard Tubular Boilers, with 
full front, all standard trimmings, boilers in first- 
class condition, at $250 each. 

One 54-inch by 14-foot standard tubular boiler, with 
half front, all standard trimmings, boiler in first- 
class condition, $210. 

One J. A. Fay & Co.’s 24-inch hand jointer, good as 
new at $115. 

One 12-inch hand jointer, good condition, at $45. 

One double spindle shaper, iron top, good condition, 
$55. 

One double spindle borer, good, at $65. 

One iron-frame stand with cut-off saw, $28. 

One 42-inch 3-drum Milwaukee sander in first-class 
condition for $385. 

One Kennedy & Berkshire 250 horse power heater and 
filter, good condition, at $150. 

One lot of second-hand wood split pulleys at 80 off 
standard list. 

One lot of iron pulleys at 75 off standard list. 

Large assortment of leather and rubber belting in 
first-class shape at 80 off standard list. 

We also carry a large assortment of new wood work- 
ing tools of the H. B. Smith Co.’s make and would 
be pleased to figure with any one interested in new 
tools. 

WISCONSIN MACHINERY CO. 


125 to 127 West Water St. - Milwaukee, Wis. 

OGM GN Ga Bia g 
BI BIBIBIBIBIB) Gs 
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The Lumberman’s Universal 
Rate Book 


Published monthly in two editions, 
Eastern and Western. Shows lowest 
freight rates on Lumber from South- 
ern producing districts to all points 
in Illinois, Indiana, Ohio, Wisconsin, 
Michigan, Pennsylvania, Iowa, Kan- 
sas, Minnesota, Missouri, Nebraska, 
South Dakota. Svbscription $3.00 
for six months for each edition, in- 
cluding allsupplemenats. “7 @” &@ 


E. J, SCHUSTER, Publisher, 
214 Locust Sr. ST. LOUIS. 


BDBBDGBGDaS 
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[portant to Limbermen 


FOR SALE BY TENDER: 
VALUABLE 


Saw Mill and Timber Limits 


BRITISH COLUMBIA. 


56 542 acres. more or less, virgin forests 
of Oregon Pine, Cedar and Spruce limits 
in British Columbia, as follows : 


BLOCK I. 

Lot 54: 23,600 acres, more or less, Sayward 

District, Vancouver Island. 
BLOCK Il. 

Lot 439 G 2: 9,280 acres, more or less, New 
Westminister District. 

Lot 50 C: 6,720 acres, more or less, New West- 
minster, Chilliwack. 

Lot 55: 15,900 acres, more or less, New West- 
minister, Chilliwack. 

Lot 83: 1,042 acres, more or less, New West- 
minister, Chilliwack. 

The above limits were selected years ago by 
by competent cruisers at a time when every oppor- 
tunity offered and was taken advantage of to 
secure the “pick” of timber lands, which have 
since become greatly enhanced in value. 


BLOCK Ill. 

About 400 acres, more or less, of mill site and 
first class farm lands, en bloc, situated on the 
north bank of the Fraser River about three miles 
east of New Westminister City. Two hundred 
acres, more or less, of this land is cleared. graded, 
drained and fenced in first class manner, and been 
under cultivation a number of years. 

The Mill located npon this site isa frame Mill 
about 455 x 72 feet with T across tail end of main 
building about 176 x 60, the whole structure from 
foundation up is built in the most substantial 
manner—well timbered and braced with knees, 
metal roof, three (3) engines of 300 H. P. each, 
and fitted throughout with special machinery for 
working up British Columbia timber of all dimen- 
sions, as well as working up the refuse into laths, 
pickets, box shooks, etc., also planers, matchers, 
etc. 

One large refuse burner; one large stone boiler- 
house, metal roof, containing ten large tubular 
boilers, pumps, etc. Good frame office, boarding 
house, cottages, horse stables, machine shops and 
blacksmith shop. 

Ample booming ground constructed in the 
most substantial and convenient manner. 

The New Westminister Branch of the C. P. 
Railway crosses this mill site, also has a switch 
graded to the mill and through the yard, giving 
this property first class railway outlet, in addition 
to best facilities and ample water for loading large 
ocean-going vessels, giving the property unre- 
stricted access to the markets of the world. 

Sealed tenders for the above property, either 
en bloc or each parcel or block separately, will be 
received by the secretary of the undersigned at 
their office, 110 Wellington Street, Ottawa, Ont., 
up to May 20th, 1899, at twelve o’clock noon. 


ALL TENDERS TO BE MARKED 


“Tenders for Maclaren Ross B. C. Property.” 


Tenders to be opened by the "president and 
secretary at the above address. 

Terms 10 per cent cash, 20 per cent in 30 days 
and balance in six, nine and twelve months, 
by secured notes at 5 per cent per annum. The 
property to remain vested in the Company until 
notes are fully paid. 

The highest or any tender, not necessarily 
accepted. 

All letters requesting further information to 


be addressed to 
THE SECRETARY, 


MAGLAREN ROSS LUMBER CO., Limited, 


110 Wellington St., OTTAWA, ONT. 
Ottawa, Ont., {5th February, 1899, 











aee SORES os 


Anketell Lumber Company, 


PINE, HEMLOCK, CEDAR 
AND HARDWOOD. 
We have 8,000,000 feet of Dry Hemlock. 
Write us for “‘confidential’”’ prices. 


MERRILL, WISCONSIN. 


WANTED! 


Poplar all thicknesses and grades. Common 
Poplar Squares, 4x4 to 8x8 in., 8, 9 and 10 ft. 
Plain and Quartered White Oak. Ash, Hickory, 
Cherry, Walnut. 


MAIL US YOUR STOCK LISTS. 


Write us before making consignment of your 
Hardwoods. 

Our Kansas City yard is full of dry Hardwood 
Lumber. Orders for mixed car lots and local 
shipments for western trade solicited. 


PROMPT SHIPMENTS. 


J, H. TSCHUDY HARDWOOD LUMBER 60. 


Yard and Office, 2316 Broadway, 


KANSAS CITY, MO. 
STEEL . LOG . STAMPS 


BURNING BRANDS 
STENCILS, ETC 


F. A. SACKMANN 
CLEVELAND, O. 


ROBT. C. LIPPINCOTT, 


Wholesale 


LUMBER 


Michigan White Pine. 
Pennsylvania Hemlock. 
North Carolina Pine. 
Michigan Maple Flooring. 


"tread chentaut ste, PHILADELPHIA. 


Broad & Chestnut Sts. 
PITTSBURG 


SEVENTH AVENUE HOTEL, “'"’>«: 





























O3 Hpi Pee 88 9, 2671 069\ stieinaear os | 
MIDWEST S 9BS 9 $59 ta, te, 9 gees ile 





B. C. WILLSON & CO., Props. B FP. SHREFFLER, Mgr. 


Largest Hotel in Pittsburg. Three blocks from Union 
station. Rates $2.50, $3.00 and $3.50 per day. 








You get your money’s worth if you specify 
Butler Paper when ordering your printing. 

Take no other—what’s the use—it noe 

e 
American Lumberman is now printed on one 
of our brands—Tell your printer you want 
Butler Paper. 


best and bas been for fifty-five years. 


J, W. BUTLER PAPER COMPANY, 
212-218 Monroe St., CHICAGO. 
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MAGHINERY BOUGHT, 
SOLD AND EXCHANGED, 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 
supplies of all kinds. 


Harris Machinery Co., 


Nos. 1013-1025 Washington Ave., S. E., 
MINNEAPOLIS, - ” MINN. 








WHOLESALER OF 


RUSHVILLE, IND. 


Some very nice Inch and Two Inch Plain 
Oak on Hand. 1106 








: 


lass 


} J.D. CASE —$ | SELL SHINGLES 


White Pine, Seen 


Hardwood Lumber 3 aa tttscc 


C. W. DEWEY “Sg TANKS) 


hea — —. LUMBER sunanny 


Wisconsin Pine, Hemlock UL i 











16 Governments 
857 R.R., 70% U.S. Contracts 
702 of Total Production of America 














NICH OL So toeanrs 


FOR SALE ALL OVER THE WORLD. 
NICHOLSON FILE CO., Providence, R. I., U. S. A. 


76800 DAILY PRODUCTION 











Heavy Forgings, lron or Steel 











Rough or 
Machined 


Heavy Brass & Bronze Gast- 
ings... Heavy Iron Castings | 


Will be pleased to have your inquiries. 


Vulcan Iron Works,“curcaco.” 
GEORGE P. NOBLE, 


WHOLESALE 


Pine and Hardwood Lumber, 







SHINGLES PINE SUMBER 


EDWARD BROWNE, 
Chamber of Commerce. CHICAGO 







We manufacture all kinds 


Lee 
mt and sizes of Cypress Tanks. 





Hardwoods and Cedar. 


2 Write for Catalogue. 





Room 4, Loan and Trust Bldg. 




















G. M. DAVIS & SON 





328 N. Main St. ROCKFORD, ILL. 





CYPRESS TANKS 
| ee CYPRESS WATER TANKS $ pop 
Bestinthe World. Send for Catalogue. 





Write asfos Delivered Prices. HF. Leis & Co. Ltd. 


[ 





a a Palatka. Pla 





NEW ORLEANS, La. 316 Baronne s Always in the market — Poplar 






Tel. No. 660 Main. MILWAUKEE, WIS. 


McFERSON & FOSTER, 


MANUFACTURERS OF 
lar and Cottonwood Box Shooks 
EVANSVILLE, IND. 








and Cottonw 





TA 


JOHN HMEGOWN 


ComPANY 


OHIO. 








SEND FOR COPY OF OUR 
ILLUSTRATED BOOK, 


- “LOGGING BY STEAM.” 


SENT PREPAID FREE. 





CODING Role] “9 


METHODS FOR CYPRESS, PINE and WOODWARD, WIGHT & CO., Ltd. 


HARDWOODS ail 





erwood Mfg. Co., 


96 Liberty St., NEW YORK. 





New Orleans, La. 











REPRESENTATIVE YELLOW PINE AND HARDWOOD EXPORTERS, 





HvuGs Pettit, President. F, D. BopMAN, Sec. & Treas, 
BODMAN & PETTIT LUMBER CO. 


Wholesale Hardwood Lumber. 
Quar rte red Oak (red and white), Plain Oak, Ash, Gum, 
Pop t ypres 38, Cottonwood. Southern Timber Lands a 
ape vty »des used: Lumberman’s Standard. A. B.C. 
”~ ane ‘aitio mn), Atlantic Cable, Cable address, ° ‘Bodmen, 


Memphis.” MEMPHIS, TENN. 





Robinson Land & Lumber Co., 


Long and Large Dimension Dressed up to 20x30-inch. 


Timber and Rift Flooring 
& specialty. 
CHICORA, MISSISSIPPI. 


| j 2 L. N. DANTZLER LUMBER CO., 

WHAT D’YE LACK: Manufacturers Rough & Dressed Yellow Pine Lumber 

| Whatever it may be, an ad in the want Gang Sawed Rift Flooring a Specialty. 
columns of the American Lumberman Rapasite, OND tot per day, Moss Point, Miss. 
will obtain it Shipping Points: Pascagoula & Ship Island. 





















| H ALEX. GILMER, Pres’t. 
| HOSHALL & McDAVITT, Sabine Export (0, Watt Stank, Vico-Pres't 
G. W. Banorort, Sec & Treas 
‘American e Hardwoods. Muropean Agents, | PITCH PINE LUMBER & TIMBER, 
| Cable Address, 14 Canada Dock. Liverpool. | Geo. H. Huggins, ligr. 
“HOSHALL, MEMPHIS.” OFFIOE, Shipping Point, Sabine Pass, Tex. U. S.A. | ORANGE, TEX. 
y Codes used: ABC, Southards, Watkins Code | U.S.A. 
A. B, C. Telegraph Code. MEMPHIS, TENN. and Appendix. Cable Address, ‘Seco.” 


























Roller, Steel and Special CHAINS 


i Power ‘Trantmission Machinery 
i WIRE CABLE CONVEYORS 


hy ForLong __ 

A and Short < 
“Distance wo 
ONVEYING eh 


-~ THE JEFFREY MFG. CO., Columbus, 0 
Send for taialogue. 41 Dey St.. NEW VOR 


y 
° 





| ELEVATING 
Y CONVEYING 
p MACHINERY 







MER 


















Fron jumbermen's 


“PAP ESTABLISHED, 1876. 














TILE AGE NCy 
\E BOOK R LUMBERMEN 


" 
Rae yr CONTAINS A COMPLETE. LIST-OF WHOLESALE AND 
of qa RETAIL DEALERS IN LUMBER. SAW & PLANING MILLS, “ee 
an to™ SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 
\s" WITH THEIRCAPITAL & CREDIT RATINGS. 4 
NEW ENGLAND & WESTERN COMBINED 
EASTERN EDITION -EDITION —_—EDITION 


LUMBER COLLECTIONS A SPECIALTY. 9% 


(redit Assn, 











CHIGAGO, ILL. 
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No, a | 

t COXE ma 
& COMPANY. 


incorporated. 


>) 


Pabst Building, MiLwAuKEE. 
202 Main St., Burra.o, N. Y. 
Buffalo, Chicago, Milwaukee, Duluth. 


Cross CREEK 
LEHIGH COAL. 


T. J. Hupson, Jr., 


SHIPPING DEpotTs: 


Also Shippers of 


BITUMINOUS 
COAL and 
COKE 





O. L. Garrison, Prest. 


NEW KENTUCKY COAL Co. 


COAL“~COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


709 Fisher Bldg. 


CHICAGO. 


e->3 








601 The Rookery, 


»-CHICAGO... 


Gro. MERRYWEATHER, 
Gen’! Western Agt. 


REPRESENTATIVE 
COAL MINERS AND 


SHIPPERS 


North-Western 


Fuel Co. 





Sec.-Treas. 


Rail in Box Cars.” ‘Also 


Anthracite, Coke, Cannel, 


973 W. Front St., 


CINCINNATI, 0. 


Telephone Main-2694. 





New Pittsburg Coal Company’s 


“Powell’s 
Hocking Coal 


Wintfrede 
Coal Co. 


Unexcelled for Steam or Domestic 664 99 
Purposes. The most wo | Coal 
ped “ All 
ppers of 


@ dealer can handle. + 


and all 
a - Ohio, Indiana and Mlinois 


a6 6 €. eae = 8 


SIDNEY P. HOSTLER, 
% Ps gr % 


COOH 


g EAS Te 
i tT as roy 


St. Pad, 
MAINA. 


Sole Northwestern Agents 
D.L. & W.R. R.Co.’s 


SCRANTON 
COAL 


R ul n’ a? md ang Duluth, 


burn, Green Bay, 


<DEr< er < EY IE 


Miws ee. 


Milwaukee Office, Cor. Grand Ave. and 2d St. 





Write for Delivered Prices. 
iain 


Miners and Shippers of the 
Celebrated 


COAL 


355 Dearborn St., 


CHICAGO, ILL. 
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WESTWARD HO! 


Information for the Traveler. 


If the traveler, tourist or business man is 
westward bound this year he must not fail to 
travel via the Rio GRANDE WESTERN RAILway 
—* Great Salt Lake Route.” It is the only 
transcontinental line passing directly through 
Salt Lake City, and in addition to the glimpse 
it affords of the temple city, the Great Salt 
lake and picturesque Salt lake and Utah valley, 
it offers choice of three distinct routes through 
the mountains and the most magnificent scen 
ery in the world. The Rio GRANDE WESTERN 
RaILway is just as popular in winter as in 
summer. 

On all Pacific coast tickets stop-overs are 
granted at Denver, Colorado Springs, Manitou, 
Leadville, Glenwood Springs, Salt Lake City, 
Ogden and other points of interest. Double 
daily train service and through Pullman and 
tourist sleeping cars between Denver and San 
Francisco and Portland. Through tourist 
sleepers Chicago to Los Angeles and Portland. 

For illustrated pamphlets descriptive of 

e “Great Salt Lake Route,” write E. Cop- 
LAND, general agent, Bedford Building, Chicago, 
or F. A. WADLEIGH, general passenger agent 
Salt Lake City 





CHICAGO 
HOUSE WRECKING CO. 


W. 35th & Iron Sts., CHICACO. 





PURCHASERS AND 

DISMANTLERS OF The World’s Fair Buildings, The Chicago 
Postoffice and Sub-Treasury Building, and many other noted struct- 
ures. We are constantly purchasing entire stocks at 


SHERIFFS’, RECEIVERS’ and 
MANUFACTURERS’ SALES. 


On hand at all times a complete stock of 


Belting, Shafting, Hangers, Pulleys, Raft- 
ing and Logging Chain, Axes, Roofing 
and a Thousand Other Items. 


We issue a Catalogue. In addition, we publish monthly a 
**BULLETIN ”’ giving a list of items in machinery, etc., accumu- 
lated from time to time, and that will interest the lumber and 
kindred trades. We will be glad to put you on our mailing list. 





WRITE TODAY. 


CHICACO 
HOUSE WRECKINC CO. 





Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

The Company has all its territory districted in relation to re- 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their per- 
manent success. 

In soft wood, Pine forms the principal feature, and immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

2 The hardwoods on the line consist of the following and the 
quantity of standing timber runs in the following order: 1. Bass- 
wood. 2. RedOak. 3. Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. White Oak. 7. Black Ash. 8 White Ash. ¢ 

A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owns 
6,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are Illinois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, South 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such. The information furnished a particular 
industry is reliable. This Railway owns no land. Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 


Industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago Ill 
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FRICTIONLESS METAL CO. 
0 


wners and Sole Manufacturers 
RICHMOND, VIRGINIA. 
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IELDS, Prest. 


ee 
. FIELDs, Jr., Vice-Prest. 


tJ Our name and brand 


a guarantee of quality. 


Belting, 
Packing, 
Tubing, 
Springs, 


Valves, 





N. J. CAR SPRING AND 
RUBBER COMPANY. 


93393 3333333333323E€333> 
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A Superior Metal for All Machinery Bearings. 


EVERY POUND GUARANTEED. 


CHICAGO OFFICE: No. 16 South Canal St. 
SAN FRANCISCO OFFICE: 306 Market St. 
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Cas. P. Cocks, Treas. 
GEO. B. DICKERSON, Secy. 


HIGH GRADE — GOODS 


Mats and 


Send for catalogue, samples and prices. 
Main Office and Works, Jersey City, N. J. 


10 South Water St., Cleveland, Ohio. 
CHICAGO STORE: 


12,000 in Use. 


Sent on trial to be held subject to order 
if not satisfactory. 


Weight 20 Ibs. 


Can be used on any track and on any car or 
between cars. Notaffected by icy, greasy or 
wet rails. Will move three loade cars. 


=E.H. STAFFORD CO. 


MUSKEGON, MICH. 
For Sale by Leading Mill Supply Houses, 
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_ MACHINE KNIVES. 








Matting, 
Rubber Lined 

Linen and 
Cotton Hose. 





improved Walchmal’'s Time Detector 


WITH SAFETY LOCK ATTACHMENT 
HIGHEST AWARD AT COLUMBIAN EXPOSITION. 


This clock is neat, thoroughly reliable and very durable. Can- 
not be tampered with. Price moderate. Isadapted tot, 12 or 18 
stations, having a different key for each. Registering is done by 
numbers from 1 to 6, 1to12and1 to 18, each station having its 
number. No chance for a fraudulent record here. Old style 
Detectors mark by holes or an impression on dial, the same for 
all stations. Allowance made for old Detectors. Send for circu- 
§ lars, prices and further particulars. 


F, NANZ & CO., 116 Chambers St., NEW YORK. 





175-177 Lake St, 
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) JOHN H_ MEANS, 
VICE- PRES. 


Ww. M. TULERN 


BLAST FURIACES, SY 
NSHEDON STRUGTURALWORK—2- 





Price $5.00. 
a 





Pocket Tally Book 


FOR THE USE OF 


Lumber Inspectors, Buyers, or Dealers. 


Price 50c; 3 Copies, $1.25; Per Dozen, $4.50. 
AMERICAN LUMBERMAN, 237-226 Manhattan Building, Chicago. 
SEND FOR SAMPLE PAGE. 





ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 
SHORT LINE AND SOUTHEAST. 


This line traverses the great timber and fruit region of East Texas.) 








For rates and further information, address 


S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Magr. Tr. P. Agt. Gen. P. Agt. 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms ot 





)MisS0URI 


PACIFLS. 
RAILWAY 





MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 
NEBRASKA, 


e Grand, Picturesque and Enchanting Scenery, and the Famous 
Mining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 
The Cotton and Grain Fields, the Cattle Ranges and Winter 
Resorts of 
TEXAS, 
Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 


tates, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Cor npany’s Agents, or 


H. C. TOWNSNED. 





The Best Timber, Farm 


and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin Central 
Lines fast trains, leaving Chicago and 
Milwaukee daily for St. Paul, Minneapo- 
lis, Ashland and Duluth. Manufacturers, 
Homeseekers and the Public can obtain 
further information by applying to Fred- 
erick Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
REACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and all points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 
and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line running 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms, Title perfect. Improved and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the AJabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other a. Pines, And 
any Railroad Ticket ‘Agent, or CHAS. RUDOLPH; D. P. A., Roem 
35! Marquette Building, Chicago, Ill. 


R. CARROLL, E. E. POSEY, 
1st Vice Pres. & Gen’! Mgr. 





E. L. RUSSELL, 
Gen’! Pass. Agent, President 
MOBILE, ALA. 


O 





TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of Oak, Gum, 
ASH, HICKORY, PECAN, COTTUNWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 

Saw Mill Stave Mill Box Factory 

Heading Factory Furniture Factory Wagon Factory 

Hub and Spoke Factory Basket and Berry Box Factory 


Write us before locating anywhere else. Any factory for WooDEN 
Propucts located on the Cotton Belt Route will prove high] ly rofit- 
able on account of abundance and cheapness of Raw Material, and 
— to all the t markets. 

e fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 


Potteries, Brick Yards, Tiling Factories, Glass Factories, etc 


The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 


Canning Factories and Ice Plants. 
For further particulars write to 
J. ST. KOSLOWSKY, 


Industrial and Immigration Agent, 
ST. LOUIS, MO. 


The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW. BAY CITY, Mt. Pleasant,’ 
Clair, Farwell, Reed City, Ludington, 
Manistee, TIILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


E. W. LA BEAUME, G. P. & T.-A. 





General Manager. 








Car Ferry Line-Gond Despatch and Low Rates. 


Direct Route from Gladstone and [enominee, Mich., and Kewan- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvauia, 
vig nia, and all Eastern Points. 

e Favorite Route for Lumber Seipmeate. 
First-Class Passenger Accommodations. 
For information apply to Cc. W. * PBAKE, Com’! Agent 
Milwaukee, Wis. 





A Word to the Wise: 





Before having your monthly stock sheets printed and mailed, compare 
the cost with that of having it correctly and generously delivered, 
through the pages of the AMERICAN LUMBERMAN, to all of your own and other’s customers, 
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[EMERSON 


Co. Lumber 


80g Fidelity Building 
BALTIMORE, MD. 


We solicit correspondence :: 3: 


Vite 
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--- WE BUILD --- 


LOGGING SLEDS _F.AMILY SLEIGHS 
TEAMING SLEDS — FINE CUTTERS 





=e @ @ @] e282 28 





Als? wood and iron parts for Logging Sleds, Neck- 
yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H.L. SWEET Co. 


FOND Du Lac, Wis. 


@BVs VSOWeSSVSBWASSASB2A02E38 


MacKinnon Manufacturing Go, 


BAY CITY, MICH. 
Marine and Mill Boilers, Engines and Machinery, 


Do you want a Refuse Burner  ] 
if so, why not put In the BEST sa 


Our Water-Space Burner Requires no Brick Lining or Expensive Repairs 













WILLIAMSPORT, PA., Oct. 8, 1894. 
MacKinnon Mra. Co., Bay City, Mich. 

GENTLEMEN :—We take pleasure in testifying to the great satisfactiu 
that the Refuse a ut up by you has given us. 

Indeed we should hardly know how to do business without it. We con 
sider the job a first-class one in every — and situated as we are 
the Burner is indispensible, Yours t 

WILLIAMSPORT ies 5 PIPE CoO., 
. B. Buss, Mer. 
em. og Oct. 8, 1:94. 
THE MAcKINNON Mra. Co., Bay City, Mich. 

GENTLEMEN :—Your Burner has proven quite satisfactory so far, now in 
use four months. 

We think the Water-Space principle saves very much in size of Burner; 
that is, this small burner on this system, will do pa ‘ae safely, where 
one of the ordinary burners, one-half larger would 
Yours truly, HORTON LAND. = LUMBER CO., 

L. A. KELsey, Prest. 















: 
: 
: 


N 
5@ 


The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 


Srrrrrerrrrerrrrerrer re rs 


a ‘It Saves 
Time. 


Any one who has correspondence to 
dictate or any other work for which 
amantuenses are employed is wasting 
his time, money and energy by not 


using & 
= > P)) 


2S" GRAPHOPHONE 


You talk to it as fast as you like. It never gets behind and never makesa mistake. It never 
gets tired or goes out tolunch. It is always ready for business. Your typewriter clerk is the 
only experienced help needed. Call or write for information. 


COLUMBIA PHONOGRAPH COMPANY, Department 99, 


CHICACO: 2ii State Street. 
NEW YORK: 1438-145 ray Retail Branch, 1155-1157.1159 Broadway. WASHINGTON: 
919 Pennsylvania Ave. PARIS: 34 Boulevard des Italiens. BALTIMORE: 110 East Baltimore 
St. ST. LOUIS: 720-722 Olive St. PHILADELPHIA: 1032 Chestnut St. BUFFALO: 313 
Main St. SAN FRANCiSCO: 723 Market St. 


BELMONT, 
a 
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NEW HAND, PLANING“T1ACHINE OR/JOINTER. 





HH Mi HA 


OMmith JOMErS 


LIKE ALL OTHER SMITH MACHINES 
ARE MODELS OF SIMPLICITY AND 
HIGH EXAMPLES OF AMERICAN 
PROGRESS. % 2% 2% Ft 2% tt 


HESE and 100 other Wood-Working Machines exhib- 
ited at our Chicago Store—don’t fail to call and get 
prices and Souvenir Catalogue. 


H. B. Smith Machiné 60. 
SMITHVILLE, N. J. 


121 Liberty Street, 
NEW YORK. 


65 S. Canal Street, 
CHICAGO. 
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‘«‘Not How Cheap. 
But How Good.”’ 
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Makes Good Fuel 


Of all mill refuse such as Slabs, 
Edgings, Trimmer Ends, Bark, 
Blocks, Spalts, Waste Shingles, 
Splints, Sawdust, Long Edgings, 
Board Ends, Waste from Pox 
Factories, etc., etc. 











Planing 
Mill Hog 


SEND FoR CIRCULAR A, 


Mitts & MERRILL 


109 South Water Street, 
SAGINAW, MICH. 









Special Transfez 
Chain. 





ELEVATORS ann CONVEYORS 
ryan /EMERY LUMBER TRIMMER (716 IN OPERATION.) 
CANC SLAB SLASHERS, KINDLINC WOOD CUTTERS, Patent Machine-Moulded Rope Sheaves, Shatting, Pulleys, 
Bearings, Clutches, Etc. CATALOCUE No. 25 JUST ISSUED MAILEDIUPON REQUEST. 


THE 


LINK-BELT MACHINERY COMPANY, 


Engineers, Founders, Machinists, 
Guicaco, U.S. A, 


NEW ORLEAN[ QO 
710 UNION STREET. 


























For Sharpening Saws &Tools 
e Beats tHe Wort 


To CINCINNATI & tiie ent ena's!80 ana 2:45 night 
WASHINGTON, BALTIMORE, PHILADELPHIA 
a e & Through Sleeper ready in Dearborn Station at 9:30 p.m. Leaves 2:45 a m. 


Arrives Cincinnati 11:30 a, m., Washington. 6:47 a, m. 


CHICAGO & CINCINNATI-LINE. FRANK J. REED, G.P. A., City Tkt. Office, 232 Clark St., CHICAGO 
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THE IRELAND 


Patent Shingle and réading Mill 


A high grade machine, equally well adapted for cutting 
either shingle, heading or box boards of the finest qual- 
ity, and working equally successful in both hard and 
soft woods of all kinds. : 

Write for catalogue and prices. 


LYON IRON WORKS, 


GREENE, N. Y. 








~ TREVOR MFG. Co. 


LOCKFrORT, N. Y. 


SPECIAL MACHINERY 





= = 


SHINGLE, HEADING © STAVE MILLS 
For Fruit Package, Cheese Box Factories and Veneer Cutting. 


Eor Handle Machinery 
SEND FOR CATALOGUE “‘B.” 
LATHES FOR TURNING HANDLES OR BROOMS, MOPS, FORK HOES, 


AXES, PICKS, HAMMERS, CANT HOOKS, AND FOR BALL BATS, 
PEAVY STOCKS, PIKE POLES, SPOKES, ETC. 











G2 Please say where you saw this advertisement. 
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AND ADVANCED 


Of anything heretofore used for the purpose. 
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SELF-CONTAINED. 


i al 
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the arbor. 





BR ae ee 
Rear view, showing feed mechanism and Grinder Stand, the latter located opposite arbor. 


Working parts readily acces- 
sible, permitting of quick and 
accurate adjustments. 

Saws gummed and sharp- 
ened without removal from 





Front, or working side of Machine. 
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Automatic Clamping and Releasing Device clamps stock on upward stroke, and re- 
leases same after passing the cutters. 
Carriage has three rates of feed, and may be instantly stopped at any point 
of travel. 
Floor space occupied, }¢ to *¢ less, ana power required 50 to 75 per cent. less 
than for any machine of its capacity. 
Full details on application, with names of prominent users. 


IMPROVED AND MANUFACTURED ONLY BY 


S. A. WOODS MAGHINE CO. 


SOUTH BOSTON, 
MASS., U. S. A; 
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Wrinkle’ 


vin A QUARTER, 

AN CENTER anp . 
A\N CANT 

rN SAWING 

AN RESAW 








AN An adaptation of the heavy band resaw to quartersawing valu- 
VN able stock, at the same time, in fact in the same operation, 


= 
slabbing its own logs, permitting all the work to be done We =—— 





WIN with the one machine. Send for more extended description. a i 


MN We make all kinds of | | : a 


* RESAWS 
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The “Hoosier” T aedinn ‘teenie Trimmer. 


Will Trim Accurately any lengths wanted from 6 feet up to and including 22 feet; has our New Automatic 
Device for Shifting the Saws; is built strong and heavy and has large capacity. 
Full details and prices will be cheerfully furnished by 


THE SINKER-DAVIS CoO., 
INDIANAPOLIS, IND. 





Builders of a Full Line of Machinery Used in Saw Mills. 
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The New Decker Log Loader 


a ae RE 


To load 100,0007to]200,000 feet per 
day, according to conditions, 


Use this Machine. 


It satisfactorily solves every problem 
in steam logjloading. 


It is the only locomotive log;,!oader. 











It moves five miles an hour by its 
own power. 


It handles the train it is loading. 
It does its own switching. 

It requires no skidding of logs. 
It is built entirely of steel. 





End View Showing Test Lift and Free Passage for Logging Cars 


It 1S the Most Economical and Convenient. 


In its less improved form it was a demonstrated success as a labor and money saver, but with its late 
improvements it successfully pleads its own case to the practical logger who is open 
to conviction and is in search of more economical methods. 


For Blue Prints, 
Full Description, 


Prices and 
Evidences of its 


Capabilities, 
Address 

















Side View of Loader—All-Steel Construction—Showing Test Lift. 


POnd-Deoker LUMDEP 60.. Newport, Ark 
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Wood-Working Machinery 


““INVESTICATE ME.” 
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NO. 15 NEW 6-ROLL DOUBLE CYLINDER “ LICHTNINC’’ FLOORING MACHINE. 


Not a stud gear in the entire feeding mechanism. All gears are keyed on shafts that revolve, thus reducing the wear of the feeding mechanism toa minimum. Expansion gearing 
on each end of feeding rolls inside the frame. All cylinder and side head belts may be made endless, and any slack that may develop can be promptly taken up 
while machine is in motion. Patent device for instantly taking up wear in the cylinder-raising screws. Stationary raising screws for 
feed rolls, Improved matcher, lock and weighted cjip. Device for lining matcher hangers with bed plate to allow for 
wear. The most substantial and massive machine on the market forthe money. Weight, 12,600 pounds. 2 


FOR PRICES OF THESE OR ANY OTHER HIGH GRADE WOOD-WORKING MACHINERY, ADDRESS 


278 to 298 West Front St.; J A FAY & CO CINCINNATI, O. 
& ” * 





MILL. SUPPLIES. 


ie Wy) yp 










BELTINC, 


PACKINC, 
PEAVEYS, 


CANT HOOKS, 
PIKE POLES, 





LATH YARN, 
MANILLA ROPE, 
SHINGLE BANDS and NAILS, 








CHICAGO AGENTS FOR THE DETROIT 
EMERY WHEEL CO. 


GEO-B-CARPENTER & Co. 


SEND FOR CATALOGUE No. 30._____ uy CHICACO, ILLS. 























Marcrr 11, 1899 AMERICAN LUMBERMAN. 59 








MERIT_WINS 
) 12—-SOLD—12 : 
Allis Telescopic Band Saw Mills, | 


This machine has firmly estab-  § 



































, lished itself in the face of the com- % 
, bined opposition of parties most § 
X interested in its failure. : 


The advantage of the TELESCOPIC & 
FEATURE alone for SINGLE CUTTING are 
sufficient to make it advisable for mill x 
owners to discard their old style band mills N 
for the TELESCOPIC, i 

The COST for making the change y 
is made up in the additional amount 














i of lumber cut, the EASEon band saws; 
: also the fact that THINNER SAWS can & 
i be successfully used on account of the : 
light strain necessary to keep them in , 
place on the wheels and stiffness of : 
; blade at point of contact. z 
; If parties interested will write us ; 
we will advise them of the nearest § 
: point where the ALLIS TELESCOPIC BAND = 
: MILL can be seen in operation. : 
: WRITE FOR OUR NEW CATALOCUE ; 


OF SAW MILL MACHINERY. 


TE : 


a . 
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THE SHEAR CUTTING 
CYLINDER 


Is a development induced by years of experience 
and business contact with the great lumber 
manufacturers. It shears in the cut 


All Knives 
from the right and left alternately. 


easily set by 
A WAUgeS........, 


Always made with 4 sides 
two opposite knives may be 


IT PLANES removed and beading or 
STIOOTH ER, nae i sub- 






FASTER, BETTER. 


Further particulars on request. 


Samuel J. Shimer & Sons, 
MILTON, PENNSYLVANIA, U. S. A. 




















“ % 
We Make Other 
Saw Mill Machinery 





But Our 


BAND SAW MILL 


We are particularly proud 
of. It will pay you to 
investigate it. 


GIDDINGS & LEWIS MFG. 60. 


FOND DU LAC, WIS. 


w 


Saw Mill Outfitters, Designers and Builders. Makers of 
the Wilkin Steam Gang and Wilkin’s 
“Hoo Hoo” Nigger. 


D3 


. SEND FOR CATALOG... 




























a 
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KEYSTO NE 


A Aw. lor. Lo 
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~ 
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w « BRANCH HOUSES: x vx 


CHICAGO, ILL. »* LOUISVILLE, KY. %& NEW ORLEANS, LA. »* SAN FRANCISCO, CAL. 
BOSTON, MASS. »* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 








PATENT PJOUBLE SPINDLE, TRIPLE GEARED, ENGINE [ATHE | 


Especially adapted to 


Sawmill Repair Shops 











Combines two lathes in one; a 26 
in. swing for ordinary work anda a Naa Lathe, 
44 in. swing triple-geared for heavy Saves Time _— 

work. Complete in every way. a 

Always ready. No time wasted in changing. Operating Expence 











WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Catalogue and List of Users, 


DIETZ, SCHUMACHER & BOYE, ancwan, o 
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REPRESENTATIVE 
BUILDERS OF 
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LOGCING RAILROAD ‘sso tvrmen: 





RUSSEL WHEEL & FOUNDRY 60. 


LOGGING CARS 


ALL WEIGHTS 
AND GAUGES 


Mill Yard Cars and Larries 
Wheels and Axles 


ANY SIZE 
DESIRED 


DETROIT, MICH. 





6-26 11-67 












































BURNHAM, WILLIAMS & CO., 


BALDWIN LOCOMOTIVE WORKS 


ESTABLISHED 
1831 
ANNUAL 
CAPACITY 
1000 


Adapted to every variety of service, and built accurately to gauges and templates after standard designs or to rail- 
road companies’ drawings. Like parts of different engines of same class perfectly interchangeable. 


ies __ ELECTRIC LOCOMOTIVES AND ELECTRIC CAR TRUCKS WITH APPROVED MOTORS. 


Single Expansion and Compound Locomotives, 
Broad and Narrow Gauge Locomotives, (s) 
Logging Locomotives 


. PHILADELPHIA, Pa., U.S. A. 





CLIMAX MANUFACTURING CO., Corry, Pa. 
susisers of TRAMWAY LOCOMOTIVES AND CARS Wooe'cr'ecie’aons. 


pe — 
ee ee EL a Re eee 











| 5 nal, an lah aR ea + gee ; 
Weight of Locomotive from eight to thirty tons. mvery wheel a driver. Adapted tor steep 
grades, sharp curves and uneven track. Many of them are working 





on grades of 4 to 12% feet raise to the 100 


feet. 
Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. 











SPECIAL OFFER As a test of the value of this advertisement we agree to mail free on 
‘ bona fide application (mentioning The Timberman) to any owner or 


superintendent of logging railway, lumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
— nage i with 100 pages of tables and practical logging and railway information not else- 
where printed. 


_ To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 


Builders of Light Locomotives, 
Corner Wood & 6th Sts., Pi rT SBURC, ras 


Notice, Completed Locomotives, wide and narrow gauge, 8 to 40 tons, kept on hand in stock for 
immediate delivery. 
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| “3 
=| -Heisler Geared Locomotives- 


FOR FREIGHT OR PASSENGER SERVICE, ON 
HEAVY GRADES AND SHARP CURVES... . 


Improved Design. Workmanship and Material of the Best. 
Great Tractive Power and Flexibility. 

In Weight from Fourteen to Seventy-five Tons 

Standard or Narrow Gauge. 


-- WRITE FOR SPECIFICATIONS. - - 


Stearns Manufacturing Co. pa‘: 
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THE MCLEOD LUMBER Co. 4NO. A. BOYOEN, Pace. LUMBERMAN'S, 


# STANOARO an 
WARDWOOD LUMBER, os Sire heen nao 
OAK DIMENSION STOCK, 
WHITE Oak PILING. scteaataeamaal 


ST. LOUIS, MO. April 27 th. 1898 GOVDEN, ST. Louis. 


The Filer and Stowell Co, need 


Milwaukee Wis, 


we “Testimony” 


The Single Band Mill which you built complete and turned over to us 





last January, has lost no time from any cause, and since Maroh first has run day Thi 
; is should 


and night. 


convince you 
The satisfaction given by the Double Band Mill which you furnished 


For more of 


us in 1895 assured us in advance that our new mill would be all that-we desired, ‘he sn™ 


and after a test of nearly four months we take pleasure in expressing our entire 


satisfaction, 
Yours truly THE FILER & 


Mc, Leod Lumber Co 


aa STOWELL C0. 


MILWAUKEE, 


™ WIS. 





am" GOOD BAND EDGER AT LAST! 


A POWER FEED RIP SAW 
Which millmen like, and after using 
‘i 
Saneceee 














one, buy more. 


FAST—Rips Maple Flooring at 200 feet per 
minute. 

STRONG-— Sizes with ease 12 inch Oak 
Timbers for car sills, etc. 

PRACTICAL— Makes 3 inch and 4 inch 
Rift Sawn Flooring from 3 inch and 4 inch 
plank. 

ECONOMICAL— Does all this with saws 
from Ig to 22 gauge, removing a saw kerf 
of less than 1-16 inch. 








REFERENCES : 


J.S. Stearns, Bennett, Mich. 

Malvern Lumber Co., Malvern, Ark. 
Michigan Peninsular Car Co., Detroit, Mich. 
S. Hadley Lumber Co., Chatham, Ont. 
Mitchell Bros., Cadillac, Mich. 

East Side Lumber Co., Toledo, Ohio. 

The Whiting Lumber Co., Elizabethton, Tenn. 


WM. B. MERSHON & CO., SAGINAW, E. S., MICH. 


Asti | 
2 
2 
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64 








THE “ABC” 


“Moist Air Dry Kilns 


ARE ALWAYS 


EFFICIENT AND ECONOMICAL. 








HEATING APPARATUS. 


AMERICAN 
Blower 
OMPANY 
DETROIT 











EXHAUST FANS. 





HAVE YOU SEEN 


THE ABC STEEL DRY KILN TRUC 


They are Light, Durable, Strong and Cheap. 


WITH MALLEABLE IRON 
WHEELS AND BOXES? 








epieraaemaatias A 


Do You 
Lack Steam ? 


Tue Gorpon Ho.tiow Biast GRATE Co. 


Greenville, Mich. 


Manufacturers of 


r > D» Lo» D> D> Te le Le ee ge ae ae ae gs E74 a a 











The Gordon Hollow 
Blast Grate and the We Can 
oT 9? 2 d 3 
cee tee, Help You! 
v3 DY DL DL IL IL IL DL ILD DL EY 





99 catalog “B” just out,-send for it. 
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22 WHO ?? 


Some say we are fools to advertise, others say we are fools if we don’t. 
that we manufacture a most complete line of Exhaust Fans, Pressure Blowers, Hot Blast Dry Kiln 
Apparatus and kindred products operating the largest works of the kind in the west, how are you to 
know it? and how can we tell you if we don’t advertise. 


GARDEN CITY FAN CO. 
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in 


PEOPLE CONTINUALLY WRITE US 


LIKE THIS: 
: 


Would not try to file a band saw 


without it. 


PH(ENIX MANUFACTURING CO., @ 


a) EAU CLAIRE, WISCONSIN. 





The swage is doing fine work. 
It is far superior to any I have 
ever used. F. L. HORTON, 

Manistee, Mich. 





The swage is all you say for it, 
and more. L. CANDEADX, 
Kalispell, Mont. 





The White swage which you 
sent on trial for our band resaw 
works so well that we wish you to 
send us one of the larger size for 
our twelve inch bands. The filer 
is not satisfied with the old swage 
after using yours, and we do not 
think we can afford to have him 
use it. 

BROOKS & ROSS LUMBER CO., 
Schofield, Wis. 





We make Swages for rotaries, gangs, 
bands and resaws. Sent to responsi- 
ble parties on approval. 


ee 
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” Thomas Lee 
Gentripetal 
Dust Arrester 





PRICE 1 THAT OF 
ABOUT 3 OTHERS, 





And Does 


Better Work. 
To Get MY FIGURES for Up-to-Date Systems for Remov- 
INK NOTHING ing Dust, Shavings, ete., from all kinds of machines, 
FURNACE FEEDERS AND EXHAUST FANS. 


THOMAS LEE, 


209, 211, 213 Race Street, [Address DEPARTMENT A] 


CINCINNATI, O. 











If we don’t tell you 


CHICAGO, ILL. 
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STURTEVANT 


»Fans 
and 
Dust 














Collectors 


We make a 
Specialty of 
Installing 
Complete Systems 
of Fans, 
Piping and 
Collectors. 





Lire Curs 


There are no contracts 
too small nor too large 
for us; and as for prices, 
we propose to put them 
within the reach of all. 





(3) 
Workmanship First-Class. Terms Easy. 


Send for our New Catalogue, No. 193. 


Warerooms and Brapcb Snops: 
131 Liberty Street, New York 
135 N. Third St., Philadelphia. 
r 6 09 a ’ e 16S. Canal St., Chicago. 








i. 








75 Queen Victoria St., London, Eng. 
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CosTS ABOUT THE SAME..... 


As other Kilns, but ‘““The Standard” is a good deal the cheapest Kiln—TO 
USE—because it produces better results at less cost in less time, and you 
get the best equipment money can buy. 


) THE STANDARD DRY KILN...... 


Is the World's favorite. It is simple, safe, reliable and serviceable. By all 
odds the Kiln for you to buy. Gives satisfaction wherever used. Our 
1899 Booklet tells all about it. Want one? 


THE STANDARD DRY KILN CO., Indianapolis, Ind. 




















'  SIPIONDS MANUFACTURING CO. 
Saws and | | Va ial a ” 
Machine ‘ eae 
Knives, “sees 


Orders for PLANER KNIVES and for all kinds of MACHINE KNIVES, filled promptly from any of our Seven Houses, 


ee NN Aen + .-+ 107 Liberty St...... 0.0... NEW YORK, \. Y. 

GS First Sko..........cc0n0e. PORTLAND, ORE. S| IVI O N DS IVI FG c >O 

SIMONDS MFG. CO., Ltd., 215 Magazine St., s ‘es 19 Jackson St.,..........00.65: SEATTLE, WASH. 
NEW ORLEANS, LA. FITCHBURG, MASS. SIMONDS SAW CO.,...... SAN FRANCISCO., CAL. 


-= Why - = 


Should you throw away the lumber that makes the prettiest furniture, just because you 
cannot work it down with your old planer? Buy a *Convincer”’ and you will never again 
throw into the scrap pile a foot of it. Knotty and cross grain makes the finest furniture. 

Did you ever stop to think that a big per cent. of your profits went into the scrap 
pile, just because your lumber happened to have a pretty knot in it that you could not 
plane with your old planer. If you would successfully compete with your competitor, get 
the latest and best machinery. 

This is an age of progress, get into line and get your share of profit, it can only be 
done by buying a *Convincer’’ Planer. 























(2) - - - Full description on application - - - 


H. FRASER MFG. CO...Beloit, Wis. 


MILWAUKEE, WIS. 
Wm. ee & Sons ©. 732-776 — 


Greenbush Street 

















-.»- MANUFACTURERS OF.... 


STEEL PLATE EXHAUSTERS 


Single and Double, for handling 
Sawdust and Shavings osm, 


Hot Blast, Steam Heating and Drying 
Apparatus, for Factories and Dry Kilns. 
Fans, Blowers, Etc. 
OUR PROGRESSIVE LUMBER DRY KILN. WRITE US. Send for Illustrated Descriptive Catalogue 
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ATKINS MILL SAWS 


ARE WARRANTED 









Perfect Even & Tough 
in BANDS and CIRCULARS in 
Tension. Temper. 






Z 


SR SWRA seg ano parent Temper 77 


WRITE FoR Pmoes, E. C. ATKINS & CO., Saw Mfrs, 


Branch Houses, 
MEMPHIS, TENN. 


MINSRATTANOOGN FENN. Indianapolis. Ind. 

















“SALVATOR” BABBITT METAL, 
“EDGAR” PATENT GRATE BARS, 
“SALAMANDER” ROOFING, 
“HOYT’S” LEATHER BELT, 
EMERY WHEELS, 
( IRON PIPE, 

{ BAR IRON, 
{ VALVES, 
% ETC. 


2. 
I~ 


ROPE, 
CHAINS, 
PACKINGS, 
ASBESTOS, 
LOGGERS’ TOOLS, 
NEW RAILS AND SPIKES. 
‘‘Johnston’’ PIPE WRENCHES, 
‘“‘Zelnicker’? RING & CHAIN DOGS, 
Brass and Iron Valves and Fittings, 
‘‘WHITE CROSS” RUBBER BELTING, 
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[ HOYT & BROTH 
Au ER Co 


RORA tit, 





NO. 29 SPECIAL HARDWOOD PLANER AND MATCHER. 
IF YOU ARE IN THE MARKET Fer any new woodworking machinery we shall be 


pleased to have you correspond with our nearest sales- 


room. stating your requirements. We cheerfully furnish catalogue and prices. 
SALESROOMS, 
H & B C Church and Basin Sts., een PA. 
45 S. Canal Street, CHICAGO, 
8 oy t cree ro. UO. 109 Liberty Street, - NEW YORK. 
BRANCH. 94 Pearl Street, me BOSTON. 
330 Lyell Ave., » N.Y. 
AURORA, ILLINOIS. 3101 Chestnut St., PHILADELEHIA. 


[VI us an opportunity to talk with you about our 


our new Seroll Saw, or any other Woodworking 
Machinery you may need. 
Our designs are the latest and best, material, 


workmanthip and construction first-class in every par- 


ticular, and above all our prices are consistently 


moderate. A request to nearest salesroom will bring 


catalogue and information. 


WILLIAMSPORT MACHINE CO. 





BRANCH. 
WILLIAMSPORT, PA. 
SALESROOIIS: 
109 Liberty St... _.NEW YORK. | Church and Basin Sts.,...... WILLIAMSPORT, PA 
94 Pearl St. -. BOSTON. | 330 Lyell A ROCHESTER, N. Y. 
45 S. Canal St . “CHICAGO. | 3101 Chestnut St... .. PHILADELPHIA. 


: 


Band 
Resaws 


With 54-Inch and 
60-inch Wheels. 


These machines have 6 feed 
rolls all geared. The rolls 
ean be tilted to saw bevel 
siding and adjusted clear 
of saw teeth. 

The 54-inch machine cuts 
30x16-inch, and the 60-inch 
cuts 36x17-inch. We will 
thank you to give us an 
opportunity to talk to you regarding this or any other Woodworking 
Machinery you may need, Catalogue and prices cheerfully furnished 
upou application to our factory or nearest salesroom. 


FRANK H. CLEMENT CO. 


BRANCH. 





ROCHESTER, N. Y. 


Builders of Woodworking Machinery of Every Description. 


CAAA AAA AA AACA ANA ANACONDA ENT GPRD AL SPST A TS LL Oe 


SALESROOMS: 
109 Liberty St., 43 So. Canal 8t.. 94 Pear] St., 
NEW YORK. CHICACO. BOSTON. 
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Church & Basin Sts., 


3101 Chestnut St., 
WILLIAMSPORT, PA. P 


HILADELPHIA, PA. 


i 
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Dont Waste Your Slabs! 


Investigate our system for con- 
verting slabs and waste material 
into a marketable product. We 
shall be glad to talk with you 
about this subject or regarding 
any Woodworking Machinery 
you may need. Kindly address 
our factory or nearest salesroom 


GOODELL & WATERS 


BRANCH: 


3101 Chestnut St., 
PHILADELPHIA, PA. 


Builders of Woodworking Machinery of Every Description. 


CT a aN ET aN OT a ET gs OT gt ET gt Eg Eg Ee gy ET ge ET gs ET gs ET gs OT gs ET gs ET gs Et og CT ge 
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SALESROOMS: 
109 Liberty Street, - NEW YORK | 43 and 45 S. Canal Street, - CHICAGO 
94 Pearl Street, - - = BOSTON Church and Basin Sts., WILLIAMSPORT, PA. 
330 Lyell Ave., - ROCHESTER, N. Y. | 3101 Chestnut St., - - PHILADELPAIA. 
AI DAVE RAD DADS DDD IDI“ DDD ave 








We build the latest im- 
proved types of Woodwork- 
ing Machinery for all class- 
es of work. Catalogue and 
prices cheerfully furnished. 


Lehman Machine Co. 


BRANCH. 


WILLIAMSPORT, PENNA. 


SALESROOMS: 


PHILADELPHIA, 3101 Chestnut St. 
WILLIAMSPORT, Church & Basin Sts. 


Please Address Nearest Point. 


NEW YORK, 109 Liberty St. 
BOSTON, 94 Peart St. 


ROCHESTER, N. Y., 330 Lyell Ave. 
Chicago, 45 S. Canal St. 


See, ~ +4 
NEW UNION PLANER AND MATCHER. | 








AR you looking for the 
cheapest market for 
IMPROVED 
WOODWORKING 
MACHINERY. 


© ROWLEY &HERMANCECO. MNFRS© _ 
Ley RHERNNE CH AER 


We are the people you want 
and an inspection of our tools 
will convince you they are the 
ones you must have. 
CATALOG WILL BE SENT ; 
UPON REQUEST. : 


Kindly address nearest sales- 
room. 





No. 3 Self-Feed Rip Saw. 


Rowley & Hermance Co.| 


BRANCH. 


WILLIAMSPORT, PA. 


SALESROOMS: 


109 Liberty Street, - - NEW YORK, 
94 Pearl Street, - - - Bs yn 

45 S. Canal Street, - HICAGO. 
E Church & Basin St. WILLIAMSPORT. PA. 





830 Lyell Ave., - ESTER. N 
3101 Chestnut St., 


Y. 
ROHILA DELPHIA. 
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GLOBE MACHINE CO. 


BRANGH 


Glen Cove Machine Co. 


BRANCH 


CHICAGO, ILLINOIS. NEW YORK. 








oe este ity of PLANERS and SIZERS for HEAVY Special No. 55 Planer and Matcher—Ali Feed Rolls Before the Cut. 


duty. Resaws and a full line of high grade machines suitable 


Utt»mdwkhéi Db n eh Ba ea Send for our new catalogue embracing 


a complete line of high grade Wood 
Working Machinery adapted to all classes 
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Catalogucs and Prices upon application atin 
to our nearcst salesroom. * 2% & IN WRITING KINDLY ADDRESS 
oidciealimaiataaiadaaaidiiaas NEAREST SALESROOM. 
CHICAGO, WILLIAMSPORT, PHILADELPHIA, CHICAGO, WILLIAMSPORT, PHILADELPHIA, 
45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 
NEW YORK, ROCHESTER, N. Y., BOSTON, NEW YORK, ROCHESTER, BOSTON, 
109 Liberty St. 330 Lyell Ave. 94 Pearl St. 109 Liberty St. 330 Lyell Ave. 94 Pearl Street. 
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Improved 
Woodworking 
Machinery 


j Embodying the very latest and 
most popular ideas for Planing 
Mills, Sash, Doorand Blind Factor- 
ies and Woodworkers generally. 








IMPROVED SASH OOVETAILER. 


Catalogue and Estimates Cheerfully a — —_— 
cation to our Nearest Salesroom. 





SPECIAL INSIDE MOLDER, 





Levi Hl Oo ul Sto n Co. ° go New York. 


45 S. Canal Street, Chicago. 


——BRANCH—— 94 Pearl Street, Boston. 
SiO! Chestnut Street, Philadelshia, Pa. 
: estnu reet, Philadelphia, Pa. 
MONTGOIFIERY, PA. 330 Lyell Avenue, Rochester, N. Y. ogers O. 
* 


BRANCH 


NORWICH, CONN. 












Columbia! 
We invite the attention of all buyers of Wood- 
THE GEM OF Working Machinery who are looking for high- 
THE SANDERS grade goods at fair prices. 
~~ Our catalog embraces a complete assortment 


representing the best modern improvements, and 
we are confident an inspection of the merits of 
our tools will win admiration and favor from every 
standpoint. 

We shall be pleased to send catalog and sub- 
mit estimates. 


Drop a postal to our 
nearest salesroom and 
we will tell you all the 
good points of our fa- 
mous sanders. 

We can supply all 
your needs in the line 
of Woodworking Ma- 
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chinery. 
—~ a —s lesrooms: 
a cer _ ae PLEASE ADDRESS NEAREST SALESROOM. 
e 45 So. Canal | ORE ers PE gn 
Milwaukee Sander Mfg Co, iss tiverty'sereet00:0. 000 cSew York. 
7 9 Pearl Street,. . Boston. us liberty St. - - - NEWYORK. -:: Church & Basin Sts., _ WALANSEORT. P. 
——BRANCH—— ( ce & Basin Sts., Ww ison hia. 94 Peart St. d ‘ P - BOSION. :: 330Lyell Ave., > sven. N. ; 
3101 Chestnut Street, . eee iladelphia * @ - . HICAGO. :: Chestaul St., a Yr PHIA 
GREEN BAY, wis. 330 Lyell Avenue,.......... Rochester. N. Y. 45 S. Canal ‘St. C 60. 3101 































AMERICAN 


No. 450 
Conveyor (im 
Chain. 





Width, 12 in. 
Pitch, 6 in. 
Working Strain, 
7,0C0 Ibs. 
Surpasses in durability and capacity any other chain, dust and offal carrier in the market. 
Cost of 50 foot Sawdust or Offal Carrier. 


106 feet No. 450 Double Wing Chain. : 
Head terminal, complete....---_--._-______- 13.00 
Foot terminal, complete_______- : 20.00 

| RBG ece NES SERS RS RRR RESTS REE ES. —$86.00 


The Aultman Company, 3,528 Canton, Ohio, U. S. A, 


Send for catalogue of labor saving appliances for Saw Mills and Planing Mills. 


The Proper Tool for the Work. 


Hardwood Flooring to be perfect should be scraped. 
No other method of finishing will leave so desirable a 
surface or do it at so small a cost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER D. WHITNEY, |“ 


WINCHENDON, MASS. 


The James Ohlen & Sons 









PPP Le 


Manufacturers and Repairers of 


HIGH-GRADE SAWS 


both Inserted and Solid Tooth, Mill, 
Mulay, Gang and Drag Saws. We use 
the very best of steel, most skilled 
mechanics, and are backed by 45 years 
of experience. Each saw tested, and 
given a tough and even temper, and 
perfect tension. We do not make the 
cheapest saw in price, but we do make 
the best. The best is the cheapest. 








Notice the resting place of the above Bit. It sets 
on a shoulder in blade, thus enabling operator to 
swedge the bit same as a solid saw, and not get 
blade out of round. No other inserted saw can 
show this feature. 


LUMBERMAN. 









“HEALD’S CHAIN” 


Saw Dust, Slab and Offal Carriers, 
Log Hauls, Lumber Transfers ::::: 
Send for Catalogue and Prices. 


e~ Union Malleable Iron Go. 
- MOLINE ILL. 


_—geene =~ Best, strongest 














and most dura- 





ble Chain in the market. 





WE CLAIM THE FOLLOWING MERITS FOR 


Jenkins Bros.’ Valves 


1. Manufactured of the best Steam Metal. 

No regrinding, therefore not constantly 
wearing out the Seat of the Valves. 

8. Contain JENKINS DISC, which is suitable 
for all Pressures of Steam, Oils, and 
Acids. 

4. The Easiest Repaired, and all parts Inter- 
changeable. 

5. Every Valve Tested before leaving the 
factory. 

6. ALLGENUINE stamped with Trade Mark. 


JENKINS BROS. 
New York, Philadelphia, Boston, Chicage 





Saw Manufacturing Co. 


COLUMBUS, OHIO, U. S. A. 





We have just equipped the immense new mill of the Arkadelphia Lumber Co., of Daleville, Ark., 
with 39 Solid and Inserted Tooth Circular Saws through our agents. 


Moses P. Johnson Machinery Co., 


Manufacturers of Engines, Boilers, Saw Mill Machinery, Air Comoressors, Rock Drills, Rock Crushers, Mining Machinery, Etc. 


715 & 717 
N. Second St. 


MARCH 11, 1899 





St. Louis, Mo. 





PAPI 
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“The proof of the pudding’s in the eating of it,” but most of us like to’ 
avoid the lingering “bad taste” that frequently comes from proving uncer- 
tain puddings. 

Some machinery puddings are always good (you'll find this true of the 
Invincible Line) and some positively bad, and a great many doubtful. 
Doubtless some of you still have that “bad taste” caused by eating some 
injurious machinery pudding you have bought, which, however you feel 
you must eat, even if it does impair your digestion. 

Too many have tasted of the Invincible Line and found it palatable 
and nourishing for there to be any doubt of its value. It’s mixed with the 
best material, seasoned with mechanical perfection, baked by the fire of 
skilled workmanship, and served with a liberal supply of efficiency sauce, 
Why not buy your next machine from the Invincible Line? 











\ 


\ 


git 
1) q 














| , BERLIN MACHINE WORKS 
Te iesheuny BELOIT, 
“ NEW YORK 





‘Invincible’ No. 4 ‘Timbe 


GOOD ON LIGHT AS WELL 


BRANCHES; 


rURA 





A Card will Bring Particulars. BE 


5 


LIC A Cc os 
reese * ANS 


SAN FRANCISCO. 
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No. 4 TIMBER PLANER. 





The whole top works raise and lower by power. Top head locked 
and unlocked from front of machine, and can be disconnected from 
power hoist quickly and adjusted by hand if desired. Side heads locked 
at base and center and have top bearings. Under head and last lower 
roll indepenedntly or simultaneously adjusted. Cone feed pulley operated 
by friction clutch. Has divided rolls and center guide. 

It's heavy but not not unwieldy. Easier to adjust than a Pony Planer. 

Sizes: 24 and 30 inches wide by 14 or 16 inches thick. Weight, 18,000 
pounds. 








mbder Dresser and Sizer 


AS WELL AS HEAVY STOCK. 


BERLIN MACHINE WORKS, 


BELOIT, WISCONSIN. 
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Cc. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. i: 


Ruppock Cypress Co... Limited, 


MANUFACTURERS AND WHOLESALERS OF 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 
from our offices at Ruddock and New Orleans. 


BRANCH OFFICE; 
612 Hennen Bidg., NEW ORLEANS, LA. RU [) DOC K, LA. 
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enna co wat, et C, Lamb & Sens 


“uum one, LUMBER 
natant - ir LATH | 
&; figftacnnnn ” SHINGLES 


ETC. 
awe, Hever, CLINTON, 1lowa 



















SAWYER-GOODMAN Co. | 
MARINETTE LUMBER CO. } 


‘PINE | 
vst HEMLOCK | Lomber. | 
: HARDWOOD | 


s Please Address Marinette Offices. 


2 

> 

HIC 3 

ccaco orn, w MARINET TE, WIS. 
eS | 








JOS. Dessert LUMDEP 60., 


MANUFACTURERS 


LUMBER, 


re iggy 8 en Lath, Shingles and 
pra we lt a be wid habe. en 


MOSINEE, WIS. 


Write us a letter. Thirteen Miles South of Wausau, Wis. 
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STOCK SHEET | 


CORRECTED TO DATE. 





[on NO. | NORWAY DIMENSION. 
: 


14 16 18 20 22 24 

St Aes. 1,700 16,000 18,000 31,000 

2x 6... 5,300 20,200 5,100 3,600 

an 0... 21,100 14,500 14,200 2,900 1,100 
2510... 28,400 7,700 1,800 2,800 
oni2... 1,500 11,100 10,100 1,200 

Ax 4...9,500 4,100 

4x 0...3,000 2,800 4,000 900 560 


Also a full stock of No.! and 2 HEMLOCK PIECE STUFF. 





All above stock cut prior to August 1, 1898, and in first 
class shipping condition. 

Write for February 3d Delivered List for prices on above 
stock. 

When good grades and prompt shipments are an object, 
send your orders to 


John R. Davis Lumber Co. 


PHILLIPS, WIS. 


eunsnensnssnenmmanmneninemnmmamnenenel 








C. A. GOODYEAR. 


White Norway 


Pine. 


Mill running all winter on special 
orders. You can get what you 
want when you want it. 


SPECIALTIES  # 





TIMBER 

BILL STUFF 

LONG JOIST 

CAR SILLS 

GOOD DIMENSION. 


TOMAH, WIS. 





@BwWOSBBWFBs SWF OWS WGSESFBSWEWoSSs Weeuwyszy 


: 
| 
i 
! 


To Lumber 
Purchasers 


We are manufacturers of white 





pine and all kinds of hardwood 
lumber; when in the market 
for any of this stock, write for 
prices. We make basswood 
siding and ceiling a specialty, 
and can ship in mixed cars 
with pine. 


- Can ship C. & N. W., Wisconsin Central 
or C. M, & St. P. 


N. C. FOSTER LUMBER CO. 


FAIRCHILD, WIS. 


@=e® @ @ OBO 8 VsISesESeEBssESsSSeUBWseEsesveBees 


i i i Rt ti ti ta ty, ta te i on on = e @ @ 6282080808608 06302828 
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somo Lumber Oompany, 


TOMAHAWK, WIS. 


Manufacturers of 


WHITE and 
NORWAY 

We have the following lumber 
in good shipping condition..... 


FEET FEET 

WME Oewccoevivcevendees 2,636 3 11h SOC OPEPEPECE TT OCE 47,480 
BeMis Oss sscdun- —deneaadas 14,727 Sea rs 5 i5 Jecescue dna, 43,000 
SIGN rca dass tudcuweet 41,074 WEMMMO ead wserccidaccaae 263,200 
BGS SS i vucidsiewcndeecaas 262,704 Wul@e 0055 ssa siedecces, 1,530 
Co ay? Sea eee 232,572 PUIG WO oo osc se ccacnacces* Se 
Oo ee ( nee ee 204,586 SMU OAs actra vacwacadades 10,780 
FERRI ss coxtncerevecscs 8,330 pit ak | Ree ean nme 17,280 
We Biiesises csacwosewede 56,171 2x12, all lengths. 
ES 0 SRA Spee eee ere 67,844 
ox6 Sil asducccaxeenSex: 110,832 Nice selection of 3x10, 3x12, 3x8. 
Bis cate iweness 10,314 Good stock 4 in. all lengths, 1, 2, 3 
SE EE ER TOA 21814 + 6h * 1,2, 3 
WER Bid csaddeegendcad ses 40,112 4inch No. 1 Norway, 3,880 feet 
PC Se, See 60,822 4 * No. 2 “e 49,733 ‘ 
SPs 1005. Fence ceesegecsn 178,368 6 “* DStock, A. L. 14,120 * 

Correspondence solicited and 

we guarantee good treatment. 
Somo Lumber Company. 
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ent to the Yard Trade. 









Tor Quick Shipm 


| 


‘CEDAR SHINGLES : 


WJ WAGSTAFF W.J.WAGSTAFF 


NO] WISCONSIN 






a ts 


W.J.WAGST AFF 


EXTRA xAx Ak 
A 
OSHKOSH WIS. OSHKOSH. WIS. 


THESE BRANDS. 


ooo HEMLOCK ee 


BOARDS AND PIECE STUFF. 


WARRANTED. 
OSHKOSH. WIS. 





I ce tet INE NINE tee NCE Ce NRE NL RE taf eC NE NN 


/ 
2 


Wo. J. WAGSTAFF,... OsHKxosu, WIs. 





————————— OO NNN at Nf ONO NAN SN AN Nag Of NO Ne 
Ot ee Sat 











Other Folks 


may be short of stock, hold up your orders, and 
send you promises in place of lumber. We don't 
have to. Tell us what you want in White Pine, 


Hemlock, Poplar and Yellow Pine, and espec- 
ially bear in mind that we are fixed with Hemlock 


Shingles that are right. 


The Robt. H. Jenks Lumber Co. 


CLEVELAND, OHIO. 


SII 
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To your interests in 


YELLOW PINE 


Can be secured by submitting your orders to 





TEXARKANA, ARK. 


Yellow Pine Manufacturers to the American People and Minute Men in the Matter of its Delivery. 


° . Cotton Belt; Houston, East and West 
MILLS: Shipments | Texas St. Louis, Iron Mountain and 
LITTLE RIVER, ARK. Via the .. | Southern; and Kansas City, Pittsburg 
DIBOLL, TEXAS... . (and Gulf Railroads, 
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“w BPEL 
Of Hemlock =<" HEMLOCK 
16's & 18" 
and 3 x12—16s ° Have a complete stock, if you want a nice lot of 
While Hemlock i cialty = 
~thaneneuehiceneli 2x4 TO 2x12—10 To 20 FT. 
giving us the best of facilities for AT we 
shipping mixed cars to the trade. KELLY, WIS. 
- - Write for prices - - - On both C. & N. W. and C. [1. & St. P. Rys. 
Have a nice stock of INCH WRITE ME FOR PRICES, 
MORTENSON & STONE ee a LAMAR SEXTiThH, 
Wausau, WIscoNsIN — yo ou Wausau, Wis. 
I Manufacture 
R. CONNOR COMPANY of 
MARSHFIELD, WIS. Hem lock oot 
; - QUARTER SAWED 
Pine, Hemlock a. Hardwoods. Sh F ngles saenies 
We make a specialty of Mixed Cars. le a er 
2 Million Feet Hemlock Boards. cea “atid eee 
<iln Dried B Siding, ill name attracti 
Ceiling, ET i aoe GEO. H. MELL 
WRITE FOR PRICES. WE SHIP PROMPTLY. {SS KANE, PA. 
| Tue Actuary & Tae Reckoner ; JON W66K LUMDEr 60. 
THE LUMBERMAN’'S ACTUARY 
; The moet enrefal bookbeoper or clerk in making celoulations wey 
———— H : M l 0) t K 
i CHAPIN’S READY RECKONER 
sor tina ek huhan aheeaan near odes atk ak eee sd 
we adh $3.00 meets din clech. $2.00. abusliacameales 
Address AMERICAN LUMBERMAN, 217-226 Manhattan Building Chicago, Ill. 
WORTH THEIR WEIGHT IN GOLD STEVENS POINT, WISGONSIN. 
LA = ERAS GED) 
e 
There is a Shortage of 2,437,922,802 Feet. 





The cut of 1898 is short this amount as compared with the cut of 1892, and 
the demand is much greater. What does this mean? Higher prices, to be 
sure. Order early before the big advance. We have a large and complete 
stock of everything, including Lumber, Lath, Shingles, Posts and Poles. ........ 


WIXSON, BRONSON & FRENGH, Rawnevanver, Wis. 
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opéedlal From Ricé Lake, Wisconsin. 


We desire the trade to take 
particular notice of 
the following : 


White Pine Siding 


cannot be surpassed, 


Our Dimension 


is what you need, and 


Our Shingles... 


are put up to be a drawing card to 
to any yard. 





First, that our 


We also invite attention to the following items of stock : 


10 in. No. | Boards (4 and (6 ft. 
8, 10 & 12 in. No. 3 Boards [8 ft. 
12 in, No. 2 Boards, (6 ft. 


6 in. No. | Fencing, 16 it. 
6in.No.2 * 16 ft. 
8 in. No. | Boards, 14 ft. 





There are many other items equally attractive which we will be pleased 
to tell you about if you will drop a line to 
Yours truly, 


RICE LAKE LUMBER COMPANY, 


Chippewa 
Lumber & Boom Co. 


Gang and Band-Sawed 


LUMBER 





CHIPPEWA FALLS, WIS. 
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Eastern Buyers at 
Green Bay Markets, 








Save Weights 
Save Freights 
Save Money. 


Customs planing for the Eastern 
trade. Our new planing mill is 
equipped throughout with Woods 
machinery. Capacity, 150,000 
feet in ten hours. Slow feed, 
perfect work. Shipments can 
be billed on dressed weights. 


John J. Johnson & Co. 


MARINETTE, WIS. 
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OUR 
LEADERS 


woe FOR one 















WRITE FOR 
NEW PRICES 

























Harris & Cole Bros. 


MILLS AND FACTORIES: 


Cedar Falls, lowa., Metropolis, Ills., Gilbertsburo, Ala. 


Flatwoods, 
Columbia, t Tenn. 
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LUMBER CO. | 


(Incorporate i) 


4 
( 
( 
Manufacturers of ROUGH, SIZED , 
AND DRESSED ......... : 


cree wing umes LONG Leat 





Gro. Lock, Prest. C. H. Moore, V.-Prest. Gro. W. Law, Sec’y & Treas. 


LOCK, MOORE (ne. 


Capital Stock, 


& CO.- =—s = = = | Sto00. KK § 


..» Manufacturers of ROUGH AND DRESSED .... 
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BEAUMONT, TEXAS. 
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Calcasiew Long Leaf, wswat,) | Z2555| pine Lumber 
Yellow Pine Lumber | ates tate) aoe —_— wal 
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Long-Knight Lumber Co. 








PPP Prd ddd ddd ddd dd ddl 


> 
oe epi TT ni © { 
Vis vA Te ag 4 7 Zi . 
EE iH d We Gy | = HARDWOODS AND PINE, 
Lf , Specialties: 
noons. BLINDS. pac : maa, ames, ETC. Indianapolis, Ind. 


GRILLES, MANTELS. STAIRS. 
INTERIOR HARD WOOD FLOORS * WOOD WORK 
1598  sepigggel PRE 
W 207 ST.« Lisi 


TAMGAMON. 
Te ot Te dh lied 





aie = (0m 0) ope opame;a lei a 


Bislar|siais|\e! 


WAAT D’YE LACK? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 


PERKINS & MILLER LUMBER COMPANY, Ltd. 





EVERYTHINC IN LONC LEAF 


YELLOW PINE. WESTLAKE, LA. 








The Climax Tally Book _— 


Size of book, 4%4x8Y inches. A NEW AND GOOD TAING 


; 









Every man who has tallied hardwood lumber knows how tired his hand 
becomes in tallying a carload. Weariness often interferes with watchfulness 
and accuracy. Then, it is not always easy to procure properly ruled and 
arranged books or sheets. The piece tally should be a permanent record, 
and most hardwood men prefer a book. There are only a few men nowadays 
who make their tally on a board and file it in the stove. 

The ** Climax ”’ was designed by a practical hardwood inpector, whose 
long experience had shown him what is needed, both in arrangement of 
the pages and for convenience of handling; everyone 
who has seen the book has given an advance order. 

: The **Climax’? Tally book is substantially 
bound in sheep, with stiff covers and round corners; the straps are of heavy 
leather, riveted on; the paper is of fine quality; the special ruling and printing 
are first-class. Size of closed book, 4%x 8% inches; i50 pages. 

The book costs money to make, and cannot be sold as cheaply as a card 
or an ordinary blank book; yet it costs but hafl a cent for each car tallied 

Price, postage paid: Per copy, $0.75. Six copies, $4.00. Twelve Copies, $7.50. 


Remit in draft or money order, or by express or registered letter. 
Every Hardwood Lumberman who sees the book commends it. 


American Lumberman, sic" Chicago. 
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STOCK SHEET of the 


Jacob Mortenson Lumber Co. 


peseeeeess 





Piece Tally of 2x4 and up, 6 to 38 ft, Jan. 31st, 1899. { 
: Size. 6ft. Sft ft. 12ft. 14ft. 16 ft. ISft. Wt. Wt. Wt. Wt. Wt. Bt. wt. Wit. 3 ft. 38 ft. ; 
: rs! OL PMRPR CRO EER ER FT 2,000 4,500 5,000 8,664 11,640 $0,400 16,600 5,300 1,685 825 2... cree cece cece cece cove sees 
: ro) Neen pemepe rtre 400 600 2,500 4,750 13,340 18,460 13,000 3,500 1,000 2,000 700 500 20 100 13 8 
, Reo oeice eae 50 200 1,250 4,970 2,970 7,000 4,500 2,000 2,500 3,300 1,433 646 349 359 168 137 
: SWE So sscseeeisdue aoe ee 835-1500 2,585 6,540 2,500 1,075 575 2,040 1,018 591 387 189 162 202 
: MI acs oscccisenen ten seve weee «1,400 1,685 3,590 2,875 1,022 640 1,00 468 18 400 17 .... 1 
: SA vancanseuusace cans ae |) a Ci Ce a  ) 3 5 29 
: BeOhiseccvsacdavokecn suas wc ts Ie me- ee 2 Se o302: ae ete Sere 
: GG eos caclewsecddvanaass ae a ae Peers a 
: SB cctescccakuses ices bite. oti Se TR 1S aa , aa Jand 
: BW oss teu cos mawaccuns ese eeee (1,084 «= 921 3,100 1,600 «746s 37L—ia i H_Cia‘ésSsS=OC*dSSSCdDssiaHKC (aia 
SIR so avan cadeceras cuus wali a quae 80 181 244 131 129 57 52 £23 20 3 i 
MN cca aivstientandads tees .- 100 «500 «= 400s 383-«1,560 1,180 175 180 Io sake aaa ” 
MGW isda ashes tedivacaieats wis SS Ge Ce tee CQ WO kis ee KH ete ates aa 
: ClO rs ccsexcudhesisesaivecs cece eeee”)= s'125'—s«d180's«KG—(<itéiSC«‘(<‘CR“C(CR#$CUCOACSSC(‘<i‘éSOOCdSsCia2MHC(“(<‘é ‘OO 5 ee 
: Cr eee ere cece eeee= 250's225,'—iT90—iHs—“(‘ié‘ézzO20si8—i si iC (iCidH t«iO 2 
: BEM cadeacsestavsear sees rr ee a 40 115 225 25 20 18 20 7 # £65 4 
: GMM isocccansccdcdlece wage: “ees 45 7 % 70 5 580 6 70 0 & 6 28 8 2 
3 HW eseivessueciees cae ee a eee 10 4618 7 Gr) wae, aa 3’ mae i 3 ‘Ter 
Clear and Select Norway. | Select Common White Pine. 
10to 18& | Size. 12 ft. 14 ft. 16 ft. 
Size. 10 ft. 12 ft. 14 ft. 16 ft. ISft. Wit. It. Wit, | 44.2006. cecceeeeeccecerereeseees 5 60 see 
ee 106 2,179 1,353 2,717 1,309 wcce | BHO ccccccce Ceicnuaedaastessaveuuaa 196 7 300 
| a 15 155 926 1,238 .... | MED hecidadduia ecdddaedeaauawancaa 100 15 125 
>. ee 40 777 408 570 | 
7 Se ere sits 20 461 ee eee 
| 2x6 & wider.. gece “dither. thoes vee 22,735 39,495 | | 
y| Be cs daincedves see 2,500 3,600 cia cee 
“i 
| 
| 


7 We have a 

full stock of 

all grades of 
Boards and Strips. 
We log by rail 


Fee CSS SSE S OSCR ESSE Sse De SeT eee eeesessestes! 





and can furnish 
: Odd Timbers and 


3 Special Bill Stuff. 





WAUSAU, sb WISCONSIN. 
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[VIRGIN BAND SS nagaemean oes mmm ye ; \ | ar, 

EDI rr : <6 & ff) i \ Ges \ \ 

‘im | See > a3 Se oe EY 
: - 7 4 Xs _— For quick shipment of all varieties 


KK of product from lath to thick uppers 
and heavy timber, Address 


( 


NORTH WISCONSIN LUMBER CO., 


HAYWARD, WISCONSIN. 








pes < PRODUCED oxLY AT! “HAYWARD, WISCONSIN. 





RETAIL LUMBER DEALERS POGKET TALLY BOOK 


; 

Lumbermen’s FOR THE USE OF 

> 

INSURE WITH THE | 
§ 


Mutual------ Lumber Inspectors, Buyers or Dealers 


> 


OF GCGHIGAGO Price, 50c; 3 Copies, $1.25; Per Dozen, $4.50. 


( 

( 

4 

PH ; 

The company to whom is due the credit for bringing about the present low rates g 
of insurance on retail lumber yards. Address AMERICAN LUMBERMAN, ; 
) 

315 DEARBORN STREET, 3 

( 

cant E. E. HOOPER, Secretary. SEND FOR SAMPLE PAGE. CHICAGO. ; 

5 

















THE TIMBER LINE OF ARKANSAS -_ = 
OMAHA QUEEN & GRESCENT 

ROUTE 
CHOCTAW d MEMPHIS SIOUX CITY ‘MEW URLEANS & NORTH LASTERNR & 


RAILROAD CO. 
In Operation from Memphis to Little Rock. THE 
TO 


Under Construction from Little Rock to Indian Territory Line , Now Ostenns, duane, Vieneiave, Monee 
Shortest and Quickest between ’ ’ ’ ’ 
* Shreveport, 


MEMPHIS, Tenhi. AND LITTLE ROCK, Ark, AND TO ALL POINTS IN 


DOUBLE DAILY SERVICE. R OAD e e e 
nieuseaienahananmuma Texas, Mexico and California 
Solid Vestibuled Trains, 


This line passes through the finest timber ates prairie lands of 





ALABAMA &VICKSBURG RY 
VICKSBURG.SHREVEPORT &PACIFICRR 




















the State. “ti — — —- a ae tg Chicago, Milwaukee & St. Paul Ry. Fast Time, Close Connections. 
wood in the Sout irgin forests of Southern Pine. 
Ash, Hickory and a will be opened to milf men SHORT LI N E. MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 
along the Choctaw & emphis R.R. +, NOW under construc- ELECTRIC-LIGHTED TRAINS Ri i - 
tioa— -146miles—from Little Rock to the Indian Territory ACROSS THE CONTINENT. oan full information call upon your nearest Ticket Agent, or 
| aaron did cineca Ticket Office, 95 Adams Street. GEO. H. SMITH, G. P. A. R. J. ANDERSON, A. @. P. A. 
H. W. MORRISON, General Freight and Ticket Agt., Little Rock, Ark. NEW ORLEANS, LA. 
VIRGINIA LOOK SOUTHWARD!) “Among the Ozarks, 
: + e ‘ ; y 
SAW MILL MEN The Land ig Big Red — iS . 
: , see 1 
There are good openings in Virginia for Especially those operating mills in the timber denuded sections of attractive an interesting oa 


views of South Missouri scenery. It 


The Sawmill Man, . ... . Ohio. Indiana and Illinois pertains to fruit-raising in that great 
9 . : f . 

The Manufacturer of Woodenware, fruit belt of America, the southern 

Should take the kindly hint conveyed above. Counties of all vari slope of the Ozarks, and is of interest 


eties of timber at your own price. Splendid shipping facilities, good 


eascmanitaie wi mineae Peet to fruit-growers and to every farmer 
And in fact, for all wood working establishments. We know of and home-seeker looking for a farm 


one special opening for a Wagon Manufacturer. For all in- SOUTHERN RAILWAY. andahome. Mailed free. Address, 


formation in regardto Virginia, along the line of the Norfolk 


& Western Ry., address, Investtgate it. It costs you nothing. Particulars sent free to any 
address. Write " 8 5 


M. V. RICHARDS, tent ane oma Spent, a 
PAUL SCHERER, Agent L. & I. Roanoke, Va. Southern Railway, Washington, : , 
W. B. Bevill, Gen’1 Pass. Agt.. Roanoke, Va. Se ‘eA Adams Street, Chicago. Kansas City, ° = Missouri. 
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Fy CAR MATERAL 
~ “AND BRIDGE [IMBLERS 


_ UR SPECULTIES 


~ [TAKECHARLES 


NOS , 
Mk Wdeny Saipgen | OUISIANA 
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Walnut Only. | | siers & Essent Gonrmy. 


We are exclusive wholesale WALNUT MANUFACTURERS AND 
EXPORTERS. 


Ample stocks. High class lumber. 
Always on the market for good walnut logs. 


‘Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICKORY, 


Fe eS ASH, BUTTERNUT. 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


PPP PPPPPPPPPPPPPPPP PPP PPP PPD 








BLACK WALNUT AND THIN LUMBER 
e A SPECIALTY. e 


BPPPPPP PP PPP PPPPPPPPPEPP PPP PP PPP PPP PPh 
PereveeCeCCUCCCCCCCVCCVCVCCVTCVUVUVUCUCCUCUUUUT 


PPP 


GOSHEN, - - - INDIANA. 
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Tue INTERIOR HARDWOOD GO. 
Wholesale Hardwood Lumber. 


Indiana Quartered White Oak a Specialty. 


R, A, WeELLs Lumper Co, 


a i ad 


Manufacturers and Dealers 
in all kinds of 


Hardwood « Lumber, 


S. W. Cor. Clark and 22nd Sts. 


CHICAGO, 


PP PPPPPP PPP PPP LPP PPP PP PPP PA 


BELT R. R. EAST OF SHELBY STREBT, 


INDIANAPOLIS, IND. 


‘\Y/ Hy. Wa B)T=)=]-Ye)\, "ar: Ove) 


Sash, Doors, Blinds 
Mouldings 


a a a a a I a i a I I nn) 


BPPP PPP PPP A 
PP PPP PPL LP A 
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s-*s Factory ece Distributing House, 


Semen = low, Se «|S OMOMAHA, NEB. 
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SPEAKING OF BUSINESS! 


WE do not run a CATTLE RANCH nor yet a 
Millinery Store. 


WE make DOORS —doors, sash and every 


other wooden thing required for house 
building. 


WE make good work and sell it to discrim- 
inating retailers—not consumers, con- 
tractors or scalpers. 


WE make prices LOW PRICES the 
lowest that honest goods can be sold for 
by any one. 


WE carry the largest stock in the Northwest 
and make prompt shipments all the time 
day in and day out. 


If you want MILL WORK write to us. 
450 page Catalogue sent free upon request. 


THE 


MORGAN CO. 


OSHKOSH, CHICAGO, 
WIS. ILLS. 











S6 AMERICAN LUMBERMAN. 


MARCH 11, 1899 








» 


& HODGINS 


Manufacturers and Dealers in... Choice Band Sawed 


." 
| yo MANS BROS. 


LUMBER 


SASH, DOORS AND BLINDS 


YARD AND MILL: 
Two blocks west of C. & N. W. Depot. 


WINONA, MINN. 


Pine TREE 
LumMBER Co. 


LITTLE FALLS, MINN. 


Manufacturers, 








Seeoee_westese 
PETER MUSSER, President, 
Muscatine, Iowa. 
M. G. NORTON, Vice-President, 
Winona, Minn. 
DREW MUSSER, Secy. and Treas., 
Little Falls, Minn. 
Cc. A. WEYERHAEUSER, Gen. Mgr., 
Little Falls, Minn. 


and Dealers in 


Lumber, Lath, Shingles, 
Pickets, Etc. 
$ 


Manufacturing capacity, 100,000,000 Feet. 


ee Write for prices F, O. B. at your place. 


6.6. FOLLMER & OO meaactucers 


GRAND RAPIDS, MICH. 


1S. and 16 inch Michigan Washington Red Cedar 

Pine and Cedar HIN LF 20 Carloads in Transit 

Ready for Spring Trade Eurekas & Perfections 
Ss ras 


WRITE FOR LIST OF CARS AND PRICES 


Wanted Reliable Men to handle our Shingles on Commission. 





E. M. HERRICK, President 
C. S. Hotmgs, Vice-President 


W.H. TAvsot, 7reasurer 
Jas. GREIG, Secretary 


Pacific PINE COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, 
237 California Street. 


Yard Manager, 
G. W. STEWART. 


YARDS, 
3d, Berry and King Sts. 


SAN FRANCISCO. 


Agencies: New Yorx, Lonpon anp Paris. 








Cable Address, Pepeco. Use A. B. C. (4th edn.) and A 1 Codes. 








ee ew eS ee eee eee eee 
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i LAIRD- NORTON Co. 


WINONA, MINN. 


A Complete Stock of 


White Pine 


LUMBER, LATH and SHINGLES 








a 





— 


= KNAPP STOUT & 
CO. COMPANY 


Manufacturers of 
Band and Gang Sawed 


Cork Pine Lumber 


- = Specialty - - 
LONG TIMBER AND JOISTS ON SHORT NOTICE 


Menomonie, Wis. 


eee 


taal 


: 





Winona Lumber Gompany, 


WINONA, MINN. 


WHITE PINE PRODUGTS 


i. a 
ATH AW DUST 





OORS 
WELLINGS 


LINDS 
ARNS 





~. 


surplus Sock of Brown Bros, Lumber Co. 


RHINELANDER, WIS. 








2x4, 14 and 16 feet. 

2x8, 16 feet, 

2x10, 14 and 16 feet. 

2x12, 16, 22 and 24 feet, 

4 inch, No. 1, 12 feet, 

4 inch, No. 2, 8, 10 and 12 feet 
6 inch, No. 1,12, 14 and 16 feet. 


6 inch No 2 8.10, 12, 14 and 16 feet. 
10 inch, No. 1,14 and 16 feet, 
10 inch, No. 2, 16 feet, 
12 inch, No. 2, 16 feet, 
12 inch, No. 3, 14 a-d 16 feet, 
8 inch D. Stock end Sel , 12, 14, & 16 feet. 


This isn’t all. They have a general assortment of dry 
lumber. Write them for prices on Cedar Shingles. .... 





~~ 
a4 
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CINCINNATI. 
M. B. FARRIN. « DRY POPLAR. 


NOTE—Ontr plant will be shut down from February 25 to March 13 for installation 
of new and larger power. Please send orders now. 


WORKED POPLAR WILL PRBSENTLY BRING HIGHER PRIGES. 


The E.D. Albro Company 


WIBORG, HANNA & CO. 
VENEER CUTTING ~~ 
BAND SAW MILLS, 


DQ 
a} 
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Yellow Poplar «»: 


PPABPPAPAP PP PP PP PPP PPP PPP PPP Pd 


PP ddd ddd ddd dada 


Hardwoods.... 


ROUGH, DRESSED AND MANUFACTURED 


PPPPPPPPPPP PPP PPP Perera en, 


le ee ed 


Foreign and Domestic Lumber and Veneers. 


 ~wwevwee, 
ee ee a ed 
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GOODMAN & WRIGHT, 
Yellow Piné and GUDreSS 


IN EVERY FORM. 


Lumbermen, 
Attention! 


When you are needing Belting, Wire 
and Manilla Rope and Cordage. Blow- 
ers and Fans, Rails, Lumber Tools, 
Chain, Dogs, or Supplies of every de- 
scription, this house is at your service. 


Queen City Supply Co. 


PUCHTA, PUND & CO. 


201-202-205 W. Pearl] Street, 


CINCINNATI. 


pwwvvuvwvvwvvvwvcvwvvcwreeeweveeeegd' 
pwwevevvvvvuvuvvvev™ ~ 
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B. A. KIPP & CO. 


| Wholesale x Hardwoods. 


WALNUT AND OAK SPECIALTIES. 
Alwaysin the Market as both Buyers and Sellers. 


PP BPP PrP dre dda ddd fn fin 


aki 
i 


Pedder 


PPP PPPBPPPPPPPPPPPLP PPP PPP PPP PPS 
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We carry the largest stock of any Sup- 
ply House in the country. 





www 
PPP 
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WM. E. FARRELBLb. WHOLESALER 
Yellow Pine, Cypress and Cottonwood 


TIMBERS DRESSED UP TO 18X30 INGHES. 


Fine Finishing Lumber, Dressed Timbers and Thick Flooring, Specialties. 
Perfect Manufacture, Correct Grades and Prompt Shipments Assured. 





pwewvupvewewe. 


DO SECOND-HAND DO 
you MACHINERY you 


ADVERTISE IN 
The American Lumberman 


PP Pr 
APPPPLPLPP A 
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GENERAL SALES AGENT, Address your inquiries, Room 74, Perin ? 
Wm. Farrell Lumber Co., - Hensley, Ark. | Building, CINCINNATI, OHIO AN UNEQUALED MEDIUI1. 9? 
CABLE ADORESS- BURT- FORD. KENTUCKY 
M.1.BRABB.Prest .Romeo. Mich y " 
W.M.BECKNER.V.P Winchester. Ky ABL INO UMEERMENS COCES CwW.BURT “Newarbany. “1. 






















15,000,000 Feet Poplar, F () R l) GLARKE K y CAPACITY, 
BAND SAWED 
We cut Furniture Stock and Poplar Box Stock. e GOUNTY 4 100,000 Feet Per Day. 
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Lumber, Doors, Sash, 
Blinds, Window and 
Door Frames, 





CUT UP STOCK & % % % tt 


HALL & 
MUN SON Co. Mouldings, and Box, 


Bay IIILLs, —_ 
$ 
™ 





PLICH. Home Trade and Export. 





ae0e80 Seooeee 
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CLAY CITY eile 
LUMBER & ; 

CLAY CITY, KY. 
STAVE Co. 








A. H. KROUSKOP **"s.sceuennens 
RICHLAND CENTER 


WIS. Basswood 


H (i Siding, Ceiling, and Interior Finish 
d [ W 0) 0) S made on New, Up-to-Date 
Machinery 
PERFECT MANUFACTURE 
Oak and Maple 


PPP PPL 


Flooring Bevel Siding Po la Cc 
House Finish. 
STOCK LONG ON INCH Ale and Beer Staves and Heading 
BUTTERNUT Full dressed, bucked 
And One to Three Inch Kiln Dried a aug aati 


Red Oak and Maple. 


PPPP PP aA Pea aPedededddddddddddadddadadddaddad 


PPPPPP PPP PPP PPP PPP APA ed 


PRPPPPPPPPP AP ded ede edd edd edd ddd ddd ddd dad 
PPP PA LA LPP AP ALP PLA AP LPP PL ALL LA LL PLL ALD lt 


THAYER LUMBER ComPANy, 


MUSKECON, MICH. 

















That is our No. 32 
Grained | ===>) 
*-Front Door = ° =" 





















GLAZED “| $ White Pine and 
«ital Double, é | } Norway Lumber, 
rength Crystaline, © ' 
7 Rinale 4 A. OUR Car Sills and 
OUR ESTIMATOR. Arabesque. Bill Timber, 





And can supply all orders each, for 2 ft. 8 in. x 
promptly at $2 e 25 6 ft, 8in. 1% in. 
Always get our prices on small = or CAR LOADS—your com- | my 
petitor does. pa ie 3 nai 
i i F Pi ody y if 
City Sash & Door Co., Minneapolis, Minn. RR Saaauaaall 


SPECIALTY: | 08 Sizes ans 


Long Lengths and 
Quick Delivery: 











D. J. BATCHELDER, Prest. CHAS. F. WELLES, V. Prest. D. J. BATCHELDER, Jr., Sec. and Treas 


Manufacturers of H AZ E L H U RST LUM B E R CO e Incorporated. 
Long Leaf Yellow Pine Lumber. si tis oF rotcn ano oecssen Lunia, TIMBERS, can TES AND CAR SILLS 


HAZELHURST, MISS. 














SGee “—_ 
99 And when you've “got ’em,” act on them. I mean our quotations on 


Get em Poplar, Oak and Hemlock lumber, Band and Circular Sawed, Kiln Dried Po lar : 
and Dressed . - Z ‘ ; A R ; ‘ ‘ * . r | 

e 

e 





~ 


e 


Send in your orders. Each one helps to move our yearly output, 25 million feet. 


Poplar Siding, Mouldings and Oak Flooring—all grades, 


Seven to Ten Million Dry Stock always on hand. > W ITT 
Oak and Hemlock Dimension cut to order on short & 6 $ 9 8 a 


B4OOCOHC CEE 


notice, 
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| TO BUYERS 











| For the Choicest and Strongest 
| CURLY PINE. 
Louisiana Pine . 
Pole Stock, or for a; ceeweee: seen 
Heavy Timber, Apply to DRY. 1000“ 8 inch. 200 “ 14 & 16 inch. 
JUNCTION CITY LUMBER CO., MALVERN LUIIBER CO., 
JUNCTION CITY, ARK. PERLA, ARK. 


oR JoInT SALES oFFIcE: Odd Fellows Building, ST. LOUIS, MO. 


_ EDWIN S. HARTWELL ATWOOD LUIIBER CO. 











_ LUMBER Co. Willow River, [linn. 
Wholesale 
ss Lumber . . A Full Stock of Everything 283329. {oie 
| kieran CHICAGO SEES 
j etal umberfjealers intere. 
A Nu Lr Go. erp 





--ALL KINDS OF.... 


Yellow Pine and Cypress 


LUMBER and SHINGLES pr Fouston.Tex 
| KEYSTONE LUMBER 60. 
| GANG ints SAWED Watch This Space | 
s - for a new ad of | 
White Pine Lumber Hunner Lumber Co..... ) 
} 
{ 


| 
ASHLAND, WIS. 
| 


— GE0. E. Wood LUMBER Go, | N. LupINGToN Co. 


Mills at aND MARINETTE, 


WOODBORO, WIS. CH ICAGO Rail WIS. 














Manufacturers of Stri ctly Manufacturers | 

High Grade Wisconsin Wholesale WHITE PINE 
White Pine é LUMBER 
"Factory Stock a Specialty By Lake ° | 
| 
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CLEVELAND WHOLESALE LUMBER MARKET. 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 


CLEVELAND SAW MILL & LLUMBER COMPANY. 

















Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 


WRITE FOR SPECIAL PRICES. 


MODERN MAPLE FLOORING. 








NORWAY AND WHITE PINE. 


F.R. CILCHRIST & CO., (o] Ml =AY/ =1 VD oy : 


GUG UV GU GU GU GU TU TUG FUG U GU UU VU UU VU U VUE UU GUVUGUGUY UVUVUVUVUUU VUVUUUY 
D FRI n O Lp Long and Short Leaf Yellow Pine. meee eee 
Structural Lumber of every descrip- Chemical Bldg. 
tion; Bridge and Car — Oak 3 LONIS, 
& JENNINGS and Cypress Piling :: soortonn on me 4 
a ao 
66 ‘ YELLOW PINE 
The Best IS : WHITE PINE C. J. CARTER 
none too good CYPRESS LUMBER CO. 


; Good Grades—Fair Treatment— 
We can suit you. 


: Prompt — 
fun peep EASTABUCHIE LUMBER CO. 


d FLOORING, CEILING AND MANUFACTURERS OF AND DRALERS IN 








EQGEGEG 














e) 3S) 















Kansas City, - = Mo. 











B. McCLANAHAN, Pres. & Gen’! Mgr. 
C. J. WELCH, Vice-President. 
J. M. KENNEDY, Sec’y and Treas. 





FINISHING. BRANCH OFFICE: 
: CAR ae Long Leaf Vellow Pine Lumber 159 La Salle Street, Chicago. 
AND BRIDGE TIMBERS SAS 1D SNE AS SO SB. Be J. R. 0 
fs S. UP TO 50 FT. LONG EASTABUCHIE, MISS. 








YOU MIGHT AS WELL 


@ have these as to put up with the “run of the 
market.” There are some other patterns, 
not shown here. The goods are well made 
% from good materials. 


DO NOT ACCEPT IMITATIONS 


i) of Phillips «« Flyer’? window screens or 
aa ‘‘knock down” frames. When you want 
f screens apply to headquarters. 


- THE - - 


i] A. J. PHILLIPS COMPANY, 


FENTON, MICH. 
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GIRARD LUMBER COMPANY. 








- MENOMINEE STOCK. 
NBAR STOCK. DRY. All White Pine. ; 
eet 

1 7 6 in. “C” & Better Strips....... 230,000 
Special Bills Sawed to Order 2S opp ---- ro pom 
Feet. 12 in. & Wider “C” & Better.... 28,000 
1%, 14% & 1%-in. Shop & Btr... 50,000 méwim ~*~ * * «2... SE 
DPR NGS OOOO ccccvdéccacces 36,000 ee Or Oh isc cccceccess 230,000 
Ee ORE meee eee vacece ccna 68,000 ip) errs 414,000 
“C” & Better Norway.......... 33,000 1% in. No. 1 Shop............. 214,000 
1 Face Basswood ............. 35,000 BG Ws es S Oi n snes cnes 38,000 
“C” and Better Boards......... 50,000 1¥%, in. Shaky Clear............ 100,000 
No. 1, 4 & 6 in. Strips.......... 86,000 a  *- )* -aaeaegadaaes 86,000 
ING Ce Oar -" aceeecewae 196,000 14% & 1% in. 1 Face Shop & Btr. 400,000 
No. 1 Brds., 8, 10 & 12 in....... 40,000 4 & 6 in. No. 1 Strips.......... 400,000 
Nos “* " oe cagaddes 350,000 8 in. No. 1 Boards............. 51,000 
No. 3 4 & 6 in. Strips......... 335,000 G im, Noe. 3 Sirige. <2 222. sc ceca 407,000 
No. 3 Brds., 8, 10 & 12 in....... 1,371,000 8 & 10 in. N. 2 Boards......... 819,000 
No.3 “ 13 in. & up, 18 & 12 in. No. 2 Boards............ 323,000 
ZO feet ..ccccccccccccccccccs 147,000 4 & 6 in. No. 3 Strips.......... 334,000 
No. 1 Pce. Stuff, 6 to 28 ft..... 2,630,000 8 & 10 in. No. 3 Boards........ 233,000 
No 2 * * Wto 20 f..... 190,000 Ee Si ee O DOO se cccseiccs 630,000 
Small Timbers up to 42 ft...... 800,000 2x12 White Pine Common...... 209,000 
Site CUM. ccciscccveccccsedees 94,000 3x8 to 3x12 W. P. Common.... 560,000 
Grain Door Stock......ccecee 42,000 _ a a _ —————) =k i, Common Newway «........ 55,000 
ING, 5 GP TO c cede cctcccess 83,000 No. 1 White Pine Lath (Pes.) ..1,800,000 
No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 150,000 


RR erm 


We also have a 
Good Stock of 
Pickets..... 


5 
eee 


All Stock Sorted into Regular Yard Grades. 
Can Fill Orders by Rail or Cargo. 
reoa, | Prompt Attention Given to Car Orders. 
, We Employ no Traveling Salesmen. 


MENOMINEE, MICH. DUNBAR, WIS. 
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IXL ROGK MAPLE & BIRGH 
FLOORING. 


End-Matshed, Kiln Dried, Polished, Bored and Bundled. 


BASSWOOD, GEILING, BASE, GASING, MOULDINGS AND FINISH. 
WHITE GEDAR SHINGLES, POSTS AND POLES. 


Se es vee ; PINE AND HEMLOGK LUMBER. 
Wisconsin Land & Lumber Co. 
' HERMANSVILLE, MICH. 



























‘KILN DRIED, HOLLOW BACKED, BORED, POLISHED, 


BUTTED OR END MATCHED. 




















“ SHIPPERS AGENT. AND WHOLESALE Dis TRIBUTORS OF 
AMERICAN 
\ 3 | 


Np) fOL/CIT CORRESPONDENCE FROM 
FRESPONS IBLE MANUFACTURER). 












WINCHESTER 
y ma STREET, 

















eee 











LONDON.E.(. 





eee 


IMPORTANT: 


Reliable producers of 
American Hardwoods, 
who are prepared to 
manufacture lumber to 
meet the requirements 
of the British markets 
are requested to com- 
municate with us. We 
have a very large and 
satisfactory trade which 
we supply directly nev- 
er resorting to auction 
sales, and hence the re- 
sults are uniformly the 
best obtainable. 
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wo WHITE CEDAR PRODUCTS === 


WHITE CEDAR POSTS. 


a Bradley-Watkins (Company, : a TMB AND PLING 




















CARDIGAN JUNCTION, 





Near Minneapolis. 729 Lumber Exchange, MINNEAPOLIS, MINN. “oe 
| WHITE CEDAR SHINGLES. 
; G. L. LINDSLEY. E. A. LINDSLEY. 


| WRIGHT BROS. — LINDSLEY BROS. 


EVERYTHING ———. 


We have a large stock of the following 


| _ IN WHITE CEDAR. 
SHINCLES. 








vi 8-INCH QUARTERS PO ST S 6-INCH HALVES 
> POSTS M Large Stock and 9-11 INCH QUARTERS | 7-INCH HALVES 
y 
3 y Complete Assortment. Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 
} POLES. TRADE a specialty. In the market at all times with complete stock of 
> * 
§ White Cedar Posts, Poles and Shingles. 
> 
; ane MARINETTE, WIS. 


Yards at Goll, Wis." McAllister Wis. Hardwood, Mich. 


> 
» 
» 


| PENDLETON & GILKEY © KOSS is 00:0 ne MAP 











H H Only a lone postoffice in the center of the 
$ Janesville, Wis. finest belt of HEMLOCK in the West. 
$ WHITE Stocks Nothing here but the Menominee river, a 
: EDA We handled ag se ye and Mills railroad station, and our BAND saw mill. 
2 ae Se Se ollie We saw a little of everything, but princi- 
3 C R Poles. Will do more = ie pally HEMLOCK. If you want good Hem- 
> this year. Mountain, : 
: y Wis. lock, send us your orders. 
Posts wee teeeeeees Breed, Wi We can load mixed cars of Hemlock, Cedar 
> reed, 1s, P a hi ] ’ 
; Poles nail WRITE US FOR PRICES ON aces osts, and wide, clear Shingles 
$ ANYTHING IN THE Wis. 

o 

§ Shingles —_ Wat ceEDAR une. Newhall, C. H. WORCESTER & CO., 
$ g Mich. 
» 
y 


KOSS P. 0O., Menominee Co., MICHIGAN. 


» 
» 
» 
» 
» 


| White Gedar... 


Hardwood Lumber. 


Manufacturers and shippers of choice White 
; Cedar Shingles, Posts and Poles. Mixed cars 
; for the retail trade. 


: NADEAU BROS.,  “ARzA® 


i 
O 
iN 
O 


“Coumt ’ern”’ 


TABOR’S 
“MODERN 
HOMES” 


Price, $2.00 Postpaid. 


AMERICAN LUMBERMAN, 
217-226 Manhtttan Building, CHICAGO. 


“Practical Designs” 50 


| RED CEDAR PILING 














«ORnShtY >» 





a “Beautiful” 








POSTS TENNESSEE HOLTON LUMBER -CO. 
: Yards ALABAMA ST. LOUIS, MO. 
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Harowooo LUMBER C0. 


MANUFACTURERS anD 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S.A. 


Oak, 


Ash, THIN STOCK 
Gum. 


A SPECIALTY, 
Oe) del ahycelele B 


COLES IN USE: A, B, C, 4th Edition, 
Lumberman’s Standard, Cable Address Hardwood, Memphis. 


es taal 


| 





* 
* 
* 
* 
* 
va 


Qe ODLOLDDYS DODD BY 


- J. WHITE, 
| 








Lumberman’s Standard 
Telegraph Code Used. 





MANUFACTURER OF 


LONG LEAVED 


Yellow Piné LUMDEr. 


Kiln Dried, Dressed and Matched Flooring, 
Ceiling and Finishing Stock a Specialty. 


PPP LPPPPP PPP 


Bridge, Building and Car Timber Cut to Order. Will be pleased to quote 
delivered prices to any point in the United States. 


Lumberton, Miss, 





SFP PPPI FI PPP IID PPA 





McComb City, Miss, 





g 


SUB080E Dele OSB OSOBOROE OOOO 


We are prepared 


To furnish 


Yellow Pine 
Lumber 


Properly manufactured, and graded in 
the most careful manner, and respect- 
fully solicit your patronage. 


ADDRESS 


J. J. NEWMAN LUMBER Co. 


E Mrs. Sippi Longleat, HATTIESBURG, MISS, 


SsOSOBDS08OS080S0S080 808080808080 S0sOsOsceoEoeoeoe oe 





OBOSOSOSOSOS0ECSOSOSSOSOROROSOROeoeLe 
SOSOSUS0SS0808080880808080SCoOsoOsoeOEL 


t#E RP UMBARGER 


COMPANY 


Manufacturers of and Dealers in 


Hardwoods, Spruce 4 Hemlock 


RED OAK and CHERRY. Special Bills 
in Spruce and Hemlock cut to order and shipped 


Specialties : 


by any railroad. “A. B.C.” and Lumberman’s 


Standard Codes ‘Used. 





Branch Office: ELKINS, W. VA. 
New York Office : 
Hotel Lincoln, 52d & Broadway 


Main Office: HARRISON BUILDING, 


PHILADELPHIA, PA. 
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neat aes ia cartaieadic LA Stabs hat 


tHE CHAMPION 


LUMBER Co. 
ORVISBURG, MISS. 


Is the place to buy it. 


Lonc Lear 


‘ YeLtow Pine 
ee 


Long Leaf 


YELLOW PINE 


COMPLETE STOCK DIMENSION 
20 FEET AND UNDER 


For Prompt Shipment 


KINGSTON LUMBER CO. 
LAUREL, Miss. 


BVOCCCBEVCCCCCCEE 





Write for Prices 





= —_eaee 
Amos Kent Lumber & Brick Co.. 


LIMITED, 


FF tt ot OF KILN DRIED 26 2% 8 8 8 2 UF Ut 


LONG LEAF YELLOW PINE 





Flooring, Ceiling, Siding, 
Finishing, Etc...... 


Shipments via Illinois Central 
and Connections. 


KENTWOOD, LOUISIANA. 


OAD~D SB DAB< DAB IAB IAI“ IAD. 
[ > TS» Ty > Te )» Fy )® FS J >) TE 


ei | 
: 


“BIG FOUR:ROUTE ” 


Wee THE GREAT 3 C ' 
THROUGH CAR LINE TO ; 
CINCINNATI, ST. LOUIS, NEW YORK, # BOSTON 
THE BEST ROUTE BETWEEN 
Cincinnati and Chicago, St. Louis, Toledo and Detroit 
ELEGANT DINING CARS 


























M.E.INGALLS, E. O.McCormick, WARRENJ.Lyncn, [°° po 
President. Passenger Traffic Manager, Ass’t Gen’'l Pass. & Tkt. Agt. LE-=_ p= 
CHICAGG ———— = 
yy DETROIT G//é ESAS TAGARA 
ENTON HARBOR lS Ze FALLS 
SENECA NILES gosto) 
; LKHART TOLEDO 32 ~~ 
GOSHEN 
SANDUSKY, ‘e, 
KANKAKEE assis “Fond wa ment 0 wy? bey, — fxnev CL 7 #6 
PLETON “ Ny, ENTS. L 
PEORIA Yo, LAFAYETTE pe Ne: Akio, AN, 
oO” co IN 
ee i “Oy COLFAX a Yes <8 ve prion ae a De od 
“ N num “Aw, NEW YORK 
DANVILLE ARCAT ganh Re 
LTON OGreenc’ce NEW o Ory, 
‘ < ware he WASHINGTON, 
ies Gr, 
pouls o Ok s Ary, onan? ‘EL 
ST. VINCENNES ws nengou’ ™, “nse 
Rr, ™ rae® 1N Sieg 
Cinn OLD POINT, 
cairo «LOUISVILLE Yon AT, RICHMON poll 
2 NEWPORT NE al 
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“BUFFALO m TONAWANDA, N. Y. 


THE LARGEST DISTRIBUTING — MARKET IN THE WORLD. 


Montgomery Bros. & Co. 














NEW YORK OFFICE: FOOT OF COURT ST., 





M. S. TREMAINE, 45 BROADWAY. BUFFALO, N. Y. 
}  R.LAIDLAW.  =————s«A J. DLAPLANTE, «= ——S—SC—«SJ, MOOD. 
| The R. Laidlaw ened Co. BOWMAN 
HOLESALE 
LUMBER, LATH AND SHINGLES. LUMBER COMPANY, 
Office, Yard and Docks, Erie Basin, BUFFALO, N. Y. iis 








NOYES & SAWYER 


_ White and Norwal Pine Soft Yellow Poplar Lumber, 


7 Lumber and Timber. un: nian the Si 


HOLESALE ONLY. 
Ganson Street, "BUFFALO, N. Y. W. W. REILLEY, Sales Agt., Buffalo, N. Y. Write for Price 


“Spider Lae Saw Mill & Lumber Co. 
3 | NORWAY wo WHITE PINE, 


Gar, signa and Building Timber. 


MILL RUNS THE YEAR THROUCH. 














FFICE AND YARDS: 


— ae Riana = 
=== NORTH TONAWANDA, B. ¥ ——* 


Buffalo Hardwood iumer Gn: 
HARDWOOD «. Saamns onan *-LUM BER 





Pow 











pose rry a stock of = 0 feet of n the market as cash buyers at 
2 dry a a d hardwoods r yards at GAN BUFFALO, N, ri: an ime men ash, quarter-sawed and plain- 
! Buffalo, ELK ST., a} sawed whi te and red o “7 





WLGRONININGRN GUS RNINGNGANGN DNORININONRINGN 


D. S. PATE LUMBER GO. : 


...Always in stock.... 





s58 CHICAGO 





A COMPLETE LINE OF 


White Pine Lumper «° CEDAR a 


RBG RBOEOEGEGROEOEGRGEDEG RGB RBG EGRET 





ORONO RLORO ROAR RO RE 
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SIS SUS SSS Si i HM 


PIT TSBaAURG 


FUNTERVING "A vital 
& LINDSAY, Question 


= out" PITTSBURG, PA. ee. 
| Wholesale Lumber | 
















Write us for Prices on Why Not ? 


WHITE AND YELLOW PINE, POPLAR 


AND HETFILOCK We've an elegant stock, 
our prices are ‘‘all right” 


and you'll find us the same 





Shingles LUMBER ano SHINGLES 


White Pine, 9} Hemlock, 





Red Cedar Yellow Pine, White Pine, 

Pine, Cypress Poplar, Red Cedar, 
Hemlock. Cypress. 

Hemlock ¢ yp 








ison eateeamiants E. V. BABCOCK & Co. 


HEMLOCK SHINGLES AND LATH PITTSBURG, PA. 


THe American LumsBer & Mea. Co. 


OF PITTSBURC, PA. 


1, 14, 1% and 2 inch No. | & 2 Shop 
Have a 
Large Stock of | ! inch Shaky Clear. 


— 1 inch Dressing 





That they want to sell and you can get a good price on it. Try them. 


THE NICOLA BROS. CO. D.L. GILLESPIE & CO. 


PITTSBURG, PA. 
pani of Commerce PITTSBURG, PA- 
WHOLESALE LUMBER vertices tale 


ee. ee 
—_—_wMILLs———— 


Nicolette, W. Va. Wasioto, Ky. Cadillac, Mich. | ( t KA |=) | = a4 


SPECIALTIES 


FINE HARDWOODS, HEMLOCK, MAPLE FLOORING, OAK R. R. AND STREET CAR TIES 


TIMBERS, FURNITURE DIMENSION STOCK cA... 


AND COTTONWOOD. PLANING MILL WORK 
SIEIIE SEIS IS SE HS SE SG SE SS SS SS SE SS S/S ME: 














' © 











SOO... 0.0.0.0. 0 eS A Ff Af fF A, ££, f, £, ££, Ly ff fo Lo Lo Le Lig Lio Ath in hb hh hth td th th ttt titted 
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jon yo 














es 
We Have Am 


WHITE PINE Few Cars Each 
rma sania! * SHINGLES 


Lath and 
Shingles 


ae 





Ck CRE TH HSS METS GE 


THAT WE CAN SPARE. 


Our Extra *A* are 10 inches clear and better, 
with the clears all in; and our Standard *A* are 
8 inches and up, free from knots, § shingles to 
1% inches thick. These are bound to please any 
one wanting those grades of shingles. They can- 
not be better for the grades, or better manufactured 


and put up. 


we Lumber Co. 


Manufactured by 


C. L. COLMAN 


LA CROSSE, WIS. 


WINONA, MINN. 


anenemnenenna 


ries KCAL CCAS KK CECA CE LS CACC KE LA KKK EAE 





SOGU oe ee ee a a 





< 9999999999 999999999999399004, 


_— | MERRYMAN Marinette, 3 


CO.— Wis. 





Ashland, Wis. 


Special bills in 


NORWAY.... white Rough and Dressed — white 


Shingles Lumber by Rail Shingles 





r quality of : 
o Grades even better than those at their 
NORWAY -~ — f old Chicago yard :: :: {: : 
test Dealers! 

- 
; Get you : Send in your orders and give 
3 “ed oe aa ae = ural al ved WHITE PINE : them a trial. 
§ 8 











9 


D 
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' QUEST SLEN ESSE ENES 


¥ 
: 


OYGar OEE COIN OMI ¢ 





“LEADING SAGINAW VALLEY LUMBERMEN 








L. C. SLADE, BOOTH & BOYD LUMBER 60. 
Whité Piné LUMDér, White Pine Lember, 


Lath, Shingles, Finish and Flooring. 











SAGINAW, MICH, SACINAW, MICH. 
Michigan White Pi nee seuns 
ichigan ern, i“ 
GESTS SOR Fae. ‘ai ie WE HAVE A GOOD ASSORTMENT NOW; 
0 TS Loenit AG Mae. WE WILL HAVE A BETTER ONE LATER. 
C. kK. EDDY & SONS, Saginaw, Mich. 
A. P; BREWER, Pres't. F, P. BREWER, Vice-Pres’t. & Treas. 


8. L. EASTMAN, Sec’y. & Mer. 






“SMOOHS X08 


‘¥201S NOISNIWIG ‘SITONIHS NOISNIWIG ‘Y¥NVId 


Brewer Lumber Co., 


Manufacturers and Dealers in 


PINE and Mouldings, 
HEMLOCK Boxes, and 


Plain and Fancy Shingles 


LUMBER, A Specialtu. 


ep MCecseM.2.8. SAGINAW, MICH. 
Jt ut SALESIEN Jt vt A. C. WHITE, — SAGINAW,E.S., MI 


SaILIVidads 


YNVI ‘ONIGIS 13A38 ‘SONIQTIOW ‘SAWVHS MOGNIA 








vn 


CMEAELE LENE ITI NENTS LECCE LEME 


4 









CH. 
BLAUVELT, 1722 N, 28th St., a Pa. 
: Sas ners eon ee WHOLESALE LUMBER AND BOXES, 
WM. SCHUETTE & 60., WHAT D’YE LACK? 
WHOLESALE 


H ~ Whatever it may be, an ad in the 
Assorted White Pine Lumber, eee 


Mouldings, Pickets, Lath, Dimension 
and all width SHINGLES. ORCANIZED 1890. 


Lewis C. SLADE, President. W. B. iananene, Vice-Pres’t. 
F, E. PARKER, Treas, 


Losses Paid to June 10, 1898, $142,004.17. 





For New Jersey and Eastern Pennsylvania, 


T. A. UPDEGRAFFP, 914N. 42d Street, Philadelphia, Pa. MICHIGAN MF’RS. MUTUAL FIRE INS. Co 
‘ 
For New York and New England, 
EB. C. PEASE, Box 1011, New York, N. Y. SAGINAW, E. S. MICH. 
Directors—L. C. Slade, E. B. Foss, W. B. Mershon, F, E. Parker, 8, L. East- 
SAGI NAW MIGH man, Wm. Schuette, C. Kirke Eddy. P. R. Proctor, Sec’y. 
’ e 


WRITE US FOR RATES 





se 








The Eddy-Sheldon Co. WHO wits eive vou the vest 


BAY CITY, MICH. 


. Value for your money in 
come VV ite Pine White Pine? 


Lumber. E. B. FOSS & CO., 


Large and Complete Stock. Model Planing Mill. 
Accurate and Uniform Qualities. Prompt Shipments. BAY CITY, MICH. 










C Qa Qa CH CH yes 
dese s sO Soe wey Weahs se 
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“Square Dealing” _-_ 


“SQUARE DEALING.”’ 











This is not a trade mark adopted for its jingling effect upon the ear. It expresses the 
unbroken rule of our every-day business policy. 


foul. MANUFACTURING COMPANY 
OSHKOSH, WIS., U. S. A. 


... MAKERS OF... 


Lumber, Sash, Doors, Blinds, Etc. 


DOORS FOR EXPORT A SPECIALTY. 


ae eee lll DOD DD DD DD DD DD DDD PDP 
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é 
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? 
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‘ 
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J 
| 
| 
sd 


A 
TEXT 
BOOK 


Of Engines, Mechani- 
cal Draft y Powe atus 

Fan System of Heat- 
ing, Ventilating and 
Drying, Shaving Ex- 
hausters, Down Draft 
Sm« oke Exh: aust Forg- 
es and kindred appa 
ratus is the 409-page . 
Buffalo Forge Compa- 
ny catalogue. Many ¥% 
useful original tables 
not obt 1inable else- 





where are embodied. 
Free to pro — 





customers. To wae —_ es , 

8 in. x 9 in. size 

ek titas,cc% BUFFALO FORGE CO. 
x 1 in., leather be he 

30c; heavy paper cov- 






BUFFALO, N.Y., U.S.A. 


| el 
Ry Fy Ry Ry Ry BR AR A AR A AM 


er6c, prepaid. 


pitt 
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For handling all kinds of 


Dust and Shavings 
DUST COLLECTORS 


°-AND-- 


BLOW PIPING 


gitHE ALLINGTON 


& CURTIS 
MFG. CO. 


ro E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street. 

: NEW YORK, 
=s No. 139 Liberty Street. 


= BE = EAST CAMBRIDGE, MASS 


No. 29 Otis Street. 





YELLOW POPLAR LUMBER 60. 


A Complete Stock of DRY ists and 2nds on hand, and Quick Shioments Cuaranteed. 


MANUFACTURERS BAND-SAWED POPLAR LUMBER. 


COAL CROVE, OHIO. 





= Bristol’s Patent Steel Belt Lacing 


Saves Belts. Adapted to all 
Saves Belts. sizes and Iinde 
Saves Money. of a 


» SAMPLES FREE. 


ve READY TO aa FINISHED Biarn THE BRISTOL COMPANY, Waterbury, Conn. 
_WAAT D’YE LACK? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 












oot 


Power Transmitting Machinery. 


W. A. JONES 
FOUNDRY & MACHINE CO. 


53-59 SO. JEFFERSON STREET, 
Send for Catalogue. CHICAGO. 








D’Heur %& Swain 
Lu mber ©. WHOLESALERS OF 


SEYMOUR, IND. Indiana 
Hardwoods 


MANUFACTURERS 
ND. 











PaGE & LANDEGK LUMBER 60. 


HARDWOOD LUMBER. 


MILWAUKEE. 





G. GC. IMENGEL, Jr. 


& BRO. CQ. 


Poriar, Corronwood, QUARTERED aK AND Boxes. CYPRESS SHINGLES. 


EXPORTER OF Logs AND LUMBER. 
LOUISVILLE, KY. 





GEO T. HOUSTON & CO., 
Chicago, Ill. 


HOUSTON BROS., 
Cairo, Ill, 


Extraordinary 


send us your inquiries. 
quote you prices to save additional handling expense. 

Address 1ll correspondence to our Main Office 
Cable Address, 


HOUSTON. 


Lumberman’s and ABC Codes. 








We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut, 
stock consists of aJl grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 
No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 
The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 


HOUSTON BROS., 
Bigbee, Miss. 


HOUSTONBROS. 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 
CHICAGO, ILL., U. S. A. 














